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December 20, 1911 


To the Office Appliance Fraternity: 


The year 1911 has been good to the Bur- 
roughs. Like all preceding years it has wit- 
nessed an excellent increase in sales 


Our Foreign business, in particular, has 
had a phenomenal growth. This is due in 
part to the good work of several American 
Sales Managers, who have been sent to For- 
eign Countries in supervisory capacities dur- 
ing the past two years 


Many Office Appliance men will recall 
among these: Mr. |. L. Berk, formerly our 
manager in Newark and later in Philadelphia 

now our Manager for Australasia; Mr. H. 
E. Watkins, formerly Sales Manager at Dal- 
las, Texas, now in South America; Mr. R. L 
Burd, of Pittsburgh, now in Mexico. and 
Central America; Mr. P. G. Bender, trans- 
ferred from Cedar Rapids, lowa, to Germany 
and Austria; and our several good Americans 
making headquarters with our English Com- 
pany in London. 


While Americans have found that they 
cannot ‘‘set the world afire”’ with either their 
goods or methods in Foreign Countries, 
Burroughs men abroad, largely in advisory 
capacities, are demonstrating that Burrough 
American Sales policies and methods of opers- 
tion are sound and possible of profitable 
adaptation in other lands 


Transfers of a number of our American 
Managers are being made January Ist, look- 
ing to the development and broadening of 
our organization. Practically all these trans- 
fers are promotions 


In entering on a new year, we cannot help 
but pause and glance back at some of the 
milestones we have passed 

Twenty vears ago we marketed the Bur- 
roughs machines. It was nearly seven years 
ago that we commenced to market a per- 
fected, electrically operated machine, and but 
a short time later that our first 15 column 
“split’’ machines were sold and delivered 
These machines have been standard with us 
ever since, and our success with them is em- 
phasized by the noticeable increase of our 


sales of these models 


During 1911 we made considerable prog- 


ress in educational work with our Selling 


Force. As men learn more of what adding 


machines can do, when efficiently applied to 
the growing demands of modern accounting, 
our sales to any given class increase in pro- 
portion. Our School work with experienced 


salesmen will be enlarged during 1912 


Special attention will be given to educa- 
he needs of retailers. Small 


ting our men in th 
businesses, in particular, need adding 


machines, because they need more figure-facts 
to teli them where they stand, why they fail 
to prosper and to point the way to better 
things. Our January advertising in a num- 
ber of publications features this poin 


- 
' 


Several of the newer models of 
roughs ‘‘Long Line” have become standard 


during the past year, and the sale f these 


will undoubtedly increase during 1912 
Among these are: the Burroughs Transit 
machine, specially designed to care for the 
American Bankers’ Association’s new numer- 
ical system for handling transit items; the 


Duplex Shuttle machine, which Bankers call 
‘the old and new balance machine’; the No. 
17 ‘‘Jumbo”’ Burroughs, handling 34 columns 
of added figures and endless columns of ref- 
erence figures, for Railroads and other large 
corporations; the Duplex for Department 
Stores; the ledger statement posting machine, 
which appeals strongly to banks for adding 
deposits to old balance, then subtracting 
checks to give the new balance; the State- 
ment Machine, especially in combination 
with the ledger posting feature; the line of 
Visible printing models; the calculating 
models, particularly designed for rapid list- 
ing multiplication and division; and the Cal- 
culating machine (Non-listing) which sells 
for $150.00. 


These machines, in connection with our 
older models, of which we are sell 
than ever before, give us the greatest line of 
adding and listing, listing-calculating and cal- 
culating (non-listing) machines in the world. 


11 
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ng more 


During 1912. our present American sell- 


ing force of 350 men will be considerably in- 
creased, affording excellent openings for men 
who can meet the requirements of character, 
habits and abili 

To our many triends in the Office Ap- 
pliance fraternity we extend our best wishes 


for the New Year 


BURROUGHS ADDING MACHINE 
COMPANY 
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Will be the Year of Opportunity 


314-16 Broadway 


1912 





for the Typewriter Dealer 


Ramer Remanufactured Typewriters will be the open door to this opportunity 
for thousands of typewriter dealers all over the country. 


Are you enlisted in the great army of Ramer money-makers? ¥If not. write at 
once for our new 1912 selling proposition. 


We carry a complete line of typewriters of all makes remanufactured from the 
base up, and ready for sale as soon as they are deliveredin your store. You can’t 
go wrong on a Ramer Remanufactured Typewriter—its quality is built into it, 
and it’s there to stay. 


Remember—that over three thousand people at the New York Business Show 
were unable to distinguish new machines from Ramer Remanufactured Type- 
writers. And the general public in New York City are probably better posted on 
typewriters than the general public of any city in the United States. 


If you handle Ramer Remanufactured Typewriters, you can set one"down in the 
office of your prospect with the full knowledge that he will find the quality equal 
to that of any new machine which is claiming his attention. 


Write to-day for complete information. 


WHOLESALE TYPEWRITER COMPANY 


W. W. RAMER, President 


New York City 


New York England 














136-137 Long Acre 
London, W. C. 
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by 10,000 of the largest representative and conservative 


firms in the UNITED STATES who are using the 


ACORN-THEXTON ENVELOPE SEALERS 











" 


EASTCRN OEPART WE 
O% TURNOVR, nen 


October 28, 1902. 


J. be Marrington, Mgr, 


150 La Salle St., Chicago, Ill. 


Your letter of the 22nd inst., received, end ir 
say that your envelope sealing machine has proved in ev 


to be a good investment; we could mot get siomg without it. 


ACORN-THEXTON ELECTRIC Model No. 
6 up to Nos, 10a 


Will handle any size envelope from a No 
which vary from letter thickness to @ of an inch Spe 
handle heavy bulky mail. Capacity 3000 an hour 


OTHER MODELS 


ACORN-THEXTON ELECTRIC Model No 
work than the Model 4—capacity 8000 an hour 
ACORN-THEXTON ELECTRIC Model No. 2? 
same lines as Model Hand power 


"4, afer! Sire Sasuranee bey 


sewer, will 


ry instance 


aserame Oo 
meer 


Mactlerd Pure 
Yours truly, A € 





1.00, built for lighter 


$25.00. Built along the 
Capacity 00 to 


Nine years of satisfactory service. 
Nine years of successsful sealing. 


The Hartford Fire Insurance Company —an old established 
and progressive firm— wrote us under date of October 28th, 
1902, as follows: 
“Your Thexton Envelope Sealing Machine has proved 
in every instance to be a good investment; we could not 
get along without it.” 
NINE YEARS LATER, on November 17th, 1911, they say: 
‘“‘We can only speak of the ACORN-THEXTON 
ELECTRIC SEALER in the same good words we did in 
that letter. (Referring to their letter of Oct. 28th, 1902.) 


Ten Days Trial FREE. 


Time and Labor Saver. 
THAT’S OVER 8,000 AN HOUR 


by hand. Every envelope 
t ibility of lost letters. 


SEALS 135 A MINUTE 
Saves 93% of the time it takes to seal 


sealed securely and evenly. Eliminates the po 


No Soiling —No Smearing —No Blurred Addresses—No Sticking 

Together—A Clean, Accurate and Rapid Operation. 
You can’t equal our prices You 
READ IT. 


n approval « 
llowing yo 


You can’t equal our sealer 
can’t equal our offer 


OUR REMARKABLE OFFER:—We wish t t you o 
of our ACORN-THEXTON ENVELOPE SEALERS, a 
o use it for ten days. All we ask is that you give it a fairand impartia 
trial. You can't atiord to be without one Take advantage of this re- 
markable offer Improve the effi the expenses ol 


your ofhce 


ACORN BRASS MFG. CO. 


AURORA, ILLINOIS 








4 -$60.00. : 

AT rease 
nd 12 with enclosures 
clally constructed to 


lency 


1000 per hour 
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Bulls Eval D: 
Every Time 4%. 


Notice the type bar bearing of the Smith 
Premier, the strongest ever made—ball 
bearings, too. 

Because of the perfection of this friction- 
less ball-bearing, a feature which other 
typewriter manufacturers are striving to 
secure, the alignment of the Smith Pre- 
mier is typewriter perfect, and it main- & 
tains this perfection through years of 
hard service. 


Prem 


Every type in a Smith Premier Type- 
writer strikes the exact center of the 


printing point every time. 


Investigate this feature of the Smith Premier 
Model 10 before you decide upon a typewriter. 
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Write for folders describing this and 


The Smith Premier Typewriter 


ourteen other exclusive Smith Premier 
advantages. Company, Inc. 
We manufacture ten different models 319 Broadway, New York 
of billing and bookkeeping machines 
Branches Everywhere 


to take care of all the known up-to- 
date business systems 
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Latest Improved Sanitary Desks | iy ‘ } } 





HE J. Dornette & Bro. Co. 
manufacture Desks of all 
kinds and ship in K. D. form 
to any part of the world. 


The attention of the European 
Office Appliance and Stationery trade 
is especially called to this special 
feature of our business. 

Just write and get a line on this 
business. Large jobbers in office 


furniture will find it to their advan- 
tage to look into this proposition. 


Write at once and get acquainted. 











Standing Desks — Office Tables 











DORNETTE 











Roll-Top Desks Patent Cabinet 
Flat-Top Desks Typewriter Desks 














| 


Cable address, ““Dornette,’’ Cincinnati, Ohio. 
CODES USED| 4,8 © Fourth Edition 


| Western Union. Atlantic Cable 





The 
J. Dornette & 
Bro. Co. 


Cincinnati, O. 








Catalogue ‘‘21-E"’ for asking 
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Production Records 






Expansion Records 






fo Sales Records 
a All Records 


P : ' 
Broken in the 
year 1911 by 

















Company 


Three=-Quarters of a Million Remingtons are in 
use today — more than any other make, and more 
than many 
others combined. 


Visible 
see Models 


New York 
and Everywhere 
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Business Established 











Are The Chairs | 
You Buy Built Right? S&S 





Some Points in Chair Construction 
a Dealer Should Know 


HE average dealer buys chairs on their outward appearance, much as a woman 























buys a hat. 
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Figure 1.—Ordinary method of fastening 
the arm to the backpost. The screw 
enters the wood with the grain. A strain 
= pull out the screw and the arm comes 
oose. 























Figure 2.—Murphy method. A dowel 
or plug is inserted in the arm. This fur- 
nishes a firm hold for the screw as it goes 
into the wood across the grain. There is 
no danger of pulling out the screw when 
a'strain is applied. 


1872 


J\urphy (bair (@: 


Up toa certain point appearance is a good selling argument, 
because that’s what appeals to the customer first. 


A man that’s in business, how- 
ever, to build up his trade can’t do so on appear- 
ances, 

The customer may be fooled on the looks of an 
article once, but nine chances to one you will lose 
him when he finds out that the goods don’t last. 


A chair is used more than any other piece of 
furniture in the house and if it isn’t put together 
right, it won’t last. 

Look at the two illustrations, then decide in 
your own mind which construction you would buy 
if the article was for your own use. That settled, 
can you afford to take chances with the customers 
that keep up your business ? 

The average manufacturer or his representative 
will tell you that a dowel or plug isn’t necessary. 
He will tell you that because it costs more money 
to build it the right (Murphy) way. The Murphy 
Chair Company have built chairs for thirty-nine 
years. In that time they have tested the good and 
bad points of chair construction. 


Can You Afford to Take 
Chances ? 


Request 


Detroit, Michigan 


Chicago Salesroom, 1326 Michigan Avenue 

















Catalog Mailed on 
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30% Increased Efficiency 


UNDERWOOD 


Standard TYPEWRITER 





in your office means Greater Speed—Greater Accuracy—Greater 
Efficiency. 

Underwood special purpose machines meet the particular 
needs of every business. Exclusive Underwood features make pos- 
siblethe most important labor-saving systems of modern accounting. 


The ever-growing demand puts the annual sales of Under- 
woods far ahead of those of any other machine—making necessary 
the largest typewriter factory and the largest typewriter office 
building in the world. 


Such a demand from business men everywhere is unques- 
tionable evidence of the practical mechanical superiority of 


“The Machine You Will Eventually Buy” 


Branch Offices in All Principal Cities 


UNDERWOOD TYPEWRITER CO.,Inc. Underwood Building, N. Y. City 
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A few ways in which 


1. It makes all calculations 
on any bill and prints the an- 
swers automatically. 

2. It totalizes the bill in one 
second after the last extension 
is made. 

3. :A bill complete can be 
figuied and printed faster than 
it could be copied on an ordi- 
nary typewriter after the ex- 
tensions are made. 

4. It is the only machine 
that can figure any bill and 
totalize it without the reset- 
ting of the amount. 

5. It handles all fractions as 
easily as whole’ numbers, 
eliminating extra _ fractions, 
gives and takes all half cents, 
deducts as many discounts as 
are necessary and then prints 
the net amount at once. 


been called, ‘‘The Machine that Thinks.”’ 


than two or three under any previous methods. 


Write at once for full particulars. 


St. Louis, Mo. 


CATALOGUE ON REQUEST 








The Moon-Hopkins Billing Machine 


will save time, insure accuracy and 


Promote EFFICIENCY in YOUR OFFICE 





“The Machine that Thinks” 


The Moon-Hopkins Billing Machine secures such marvelous results in 
such a simple, quick and entirely automatic manner thatjit has justly 


It is tiuly the modern marvel in the office equipment field. One bill 
clerk with this machine can do the work more quickly and accurately 


Moon-Hopkins Billing Machine Company 


Office and Factory, 2235 O’Fallon St. 660 Old Colony Building 





Chicago, Ill. 
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Read the 
Royal 
Guarantee 





Five 


Important 

New Features HE New Model No. 5 Royal comes to you with - 
of New the unconditional guarantee that it will do 
Model 5: highest grade work for a longer time at less 


upkeep expense than machines usually listed at 33% 
Two Color Pet cent. higher in price! 


Ribb n r Think what that announcement means to typewriter users! Here 
1DDO you have typewriter insurance — something you have never before 
a. been able to buy —and this insurance costs you nothing; in fact, 


Back Spacer it saves you money! 
With this big money saving, you deal with an organization that is 


willing.to stake unlimited resources on its claims and‘on its machine. ' 
Tabulator These are the powerful facts that have led large concerns every- 
— where, and important departments of the United States Government, 
Tilting to adopt the Royal. For the same reason YOU should at least 
investigate it, and .by all means learn about the new improvements. 
Paper Table ' . y 
aan Phone or Write for “The Royal Book,” and 
Hinged Get a FREE DEMONSTRATION ? 
Typewriter users of al! classes are having the New. Model § demonstrated in 
Paper (their offices. Let us do the same for you — absolutely without obligation 
Fin ers PE 
8 ROYAL TYPEWRITER COMPANY 
Royal Typewriter Bldg. Principal European Office: 
and Other New York 75-a Queen Victoria St., London ’ 


Improvements Branch Offices and Agencies in all Principal Cities of the World 
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iant Comptograph Efficiency 





First of all, the Comptograph is built mechanically perfect. 
Even without considering its exclusive features the Compto- 
graph would be~- by comparison with any other adding ma- 
chine — 100% efficient. But the exclusive features add so much 
plus efficiency as to make the Comptograph decisively the best 
adding machine—the machine which places at its operator's 
disposal the greatest scope of work with the least effort and 
expenditure of time. Here are the valuable features that will 
convince you. 

Automatic Paper End Lock:—With this feature it is abso- 
lutely impossible to print off the end of the sheet, and the paper 
cannot run out of the machine and fall on the floor. 

Automatic Column Shift and Paper Return:—By this 
arrangement the column is shifted automatically and the paper 
is returned to the new writing point. 


Optional Split Device:—The operator may split the Giant 


Comptograph into as many small machines as may be at any 
time desired. Then one stroke of the machine prints simultane- 
ously the amounts set on all small machines into which the 
Comptograph has been split. 

Variable Total Cut-out:—It is often desired to eliminate 
the total in certain columns. By merely turning a button the 
total not desired is kept from printing 

Visible Writing:—This means a saving in time, and abso- 
lute accuracy. 

One Hand Motion Operation: This Giant Comptograph 
is operated entirely by one motion of the right hand. 

Let us show you in your office some of the work the Compto- 
graph willdo. You will be surprised at its ability to perform 
work heretofore considered impossible. Simply state when you 
want a demonstration, or let us send you full information by 
return mail. 


TO OFFICE EQUIPMENT MEN: 


The inquiries from our national! advertising must be followed up. 
It is not necessary that you represent the Comptograph exclusively. Tell us of your acquaintance and standing 


refer live prospects. 
and we will forward details of our special plan. 


COMPTOGRAPH COMPANY =- 


We want a good representative in each city to whom we can 


1731 N. Marshfield Avenue, Chicago 
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PERMANENT ALIGNMENT 


Visible Writing. 
Positive Type Bar Control—the ‘‘Why”’ of Per- 
manent Alignment. 


Inbuilt Decimal Tabulator and Billing Device. 


Ribbon Feeds only when Type Bars Move — 
a Great Saver of Ribbons. 


Removable and Reversible Platen. 
Type Protector on Each Type Bar. 


Line Finder at Printing Point. 


Complete Keyboard Control that Makes for 
Speed. 


Paragraphing Keys. 

Back Space Key. 

Automatically Reversed Two Color Ribbon. 
Uniform, Light Touch. 

Fast Escapement. 

Automatically Adjusted Gear-Driven Carriage. 
Removable Escapement. 


Independent and Flexible Paper Feed. 


The Secor Typewriter Co., 


General Sales .Offices, 302-304 Broadway, New York 
Chicago Office, 5 North Wabash Avenue 


Factory at Derby, Conn., U.S.A. 
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Exhibit — 
New 1912 Line 


“OFFICE 
DESKS’ 


During January 


Fifth Floor 
Manufacturers’ 
Building, 


Grand Rapids, 
Mich. 


Carl Leopold 
J. H. Smith 


Leopold Desk Company SH; MacDonald 
. * Carl Leopold, Jr. 
Burlington, Iowa, U.S: A. in Charge 














“Nothing Succeeds Like Success” 














Our dealers have all made big money this year 


E HAVE just completed the best month in 
the history of the Rebuilt Typewriter and we thank them for their past favors and wish 


Company The fame and demand for them abundance of prosperity for the coming year 
Retyco Rebuilts has even exceeded our own ; 
; ; If you are not numbered among the elect who 
expectations. ; ; : ; ‘ 
handle Retyco Rebuilts, get in line with us at once 
[f things keep booming along in this fashion, Remember,—‘‘nothing succeeds like success,’’ and 
there might be a temptation to stop for a breathing © we can make you win and win big. 


space before making a fresh start for 1912—but fis 
Our line for the new year comprises a complete 


instead, we are just rolling up our sleeves a little ; 
assortment of our AA, ready-to-use and in-the- 


higher and going after the business harder than 


’ ‘ roug achines. 
ever to make 1912 the best and biggest year in the rough machines 


history of the Company Write for catalogue and prices. 








EBOILT 222800 28 sven 
GEORGE A. BALDWIN, TVPE oman en 


President and Treasurer COMPANY” Secretary 


Factory: 312 North May Street 


City Office: Suite 902 Plymouth Building, 


417 South Dearborn Street, Chicago, Ilinois 
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The Bookkeeping Machine 


‘Bookkeeping by machinery, has had the catchy sound that had 








led practically every manufacturer of any device designed to mechanically 
perform any accounting operation to seize upon it as a slogan in connec- 
tion with his product. We have come to look upon it, therefore, as a 
far-fetched’ expression, and one not descriptive of the goods in the strict 
sense of the term. But now comes a manufacturer with the perfectly 
legitimate right to use it, and with the goods to exactly fit it. The 
Elliott-Fisher Company, in placing their Bookkeeping Machine upon the P 
market, have provided a mechanical means for performing many 
operations in connection with the keeping of accounts to automati- 
cally accomplish the necessary computations, to furnish automatic 
checks upon the correctness of entries, to make one operation suffice 
for a number of necessary results. The machine writes, adds, upon 
loose sheets removed from the binders, or upon sheets remaining in 


the binders as desired.”’ 
The Executive Economist (December.) 


Intelligent and comprehensive demon- 
stration of the accomplishments and pos- 
sibilities of the new Elliott-Fisher Book- 
keeping Machine may -be witnessed at 
any Elliott-Fisher Sales Office. 





Send for booklet, ‘Bookkeeping Today.” 


Elliott- Fisher Company 


Is =e on 
12 Cedar Street Harrisburg, Pa. 


ks like 
yours. 
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MAKE 
UP 
YOUR 
MINDS 


* 


TO HAVE AN EXHIBIT AT THE 


1912 BUSINESS SHOW 


In 69th Regiment Armory, New York, Nov. 11th-16th, inc. 





€ More than half the space has already been sold and the indications are there will not 
be enough to go around. 

¢ It will undoubtedly be a bigger, busier and better business show than ever. 

@ Prices of all spaces include decorating, lighting and cleaning of booths; watchman service, etc. 


@ If you are marketing anything in the way of a business device, write at once for diagram 
and prices of available spaces. 


ANNUAL BUSINESS SHOW COMPANY 


150 Nassau Street, NEW YORK 
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A Benefit 
A Necessity 
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All that practicability has 
ever meant in typewriters 
plus Noiseless operation 
and greater durability. 


























6 wttitiniieaa 
THE NOISELESS TYPEWRITER COMPANY, 320 BROADWAY, NEW YORK. 
BUFFALO CLEVELAND BOSTON PITTSBURG ALBANY WASHINGTON, D.C. 





Distributing Agents for Canada: THE CANADIAN FAIRBANKS COMPANY 
MONTREAL ST. JOHN, N. B. TORONTO WINNIPEG SASKATOON CALGARY VANCOUVER 
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Here is a safe that will please you because it is so easy 
to sell and because it nets you a bigger profit on a smalle1 
investment than any other safe. 





will please your customers because it affords protection to 
twice the contents of an old-style safe at half the cost. 

It is the handsomest, roomiest and most scientifically 
constructed safe on the market—the crowning achievement 
of the safe maker's craft. 





Write today for our «gency proposition. It will open your eyes to a golden opportunity. 





THE FIREPROOF FURNITURE & CONSTRUCTION COMPANY 
Dept. B, MIAMISBURG, OHIO 


























| This is a GOOD Line 


EVERY TYPEWRITER RIBBON and each Sheet of Carbon Paper 
Shipped out from The Ault & Wiborg Factory has been made with the 


definite intention of causing the person who may use that article to 








want more just like it. 


| 


| —$$____ 


| Ifyouare not handling the A. & W.Line, | 


it would be mighty good business for you to secure samples and 





prices. 
YOU’LL LIKE PROMPT SERVICE TOO 


The Ault & Wiborg Company 


Factory: Cincinnati, O. | 
| 
| 








NEW TORK. Ces we Peart ond Elm Sts TORONTO, CANADA, 19-23 Charlotte St. 
° ra St. , 
ST.LOUIS, 322 No. Third Si. rated te eek 
BUFFALO, 145-147 Ellicott St. rimera Calle de Lopez, Nos. 16-20 
PHILADELPHIA, 1217 Cherry St. BUENOS AIRES, S. A., 1059 Calle Mejico 
MINNEAPOLIS, 729 Fourth St., South PARIS, FRANCE, 82 Quai de Jammapes 

LONDON, E. C., ENGLAND, 4-5 St. John Square 


FRANCISC 0, 545- 547 Mission St. 
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The Standard Folding Typewriter 








is found in every corner of the world 
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Do You Use the Best Ever 
REBUILT TYPEWRITERS? 





If not, start the New Year right by putting in a line of them at once. 


The BEST is none too good for the dealer who wants to build up a sure and steady 


business. And we HAVE THE BEST, for 


No other house dee rebuild as we do 
No other house can rebuild as we do 


and wide-a-wake dealers all over the world know this to be a fact, as evidenced 
by their most liberal patronage; otherwise, it would not be necessary for us to 
establish extra Rebuilding Plants to supply their demands. 


It is now possible for dealers to place their orders direct with our Chicago Plant, 
with the knowledge that they will receive the same high-grade goods, the same 
price and the same courteous treatment as heretofore, with the added advantage 


of a lesser freight bill to pay. 


Start the NEW YEAR right, and keep it going and you will be assured of 365 
Happy and Prosperous Days through 1912. 


REMEMBER 
THE 


Fine Quality! Low Price! Square Deal! 
AND ORDER NOW 


AMERICAN WRITING MACHINE COMPANY 
345 BROADWAY, NEW YORK 
118 Queen Victoria Street, LONDON 437 South Dearborn Street, CHICAGO 

































































How Paint-Cans in a Window 


Led to the Sale of a 
Multigraph 


Passing a Boston show-window, 
a Multigraph salesman was attract- 
ed by a display of paint-cans. 

The !abels were lithographed; but 
the name of the color in the can 
was imprinted from type. 

‘“‘Here,”’ said the salesman to 
himself, a need for the Multi- 
graph.’’ So he made a note of the 
paint-maker’s name and sought an 
interview. 

All he did was to demonstrate 
what the Multigraph coulddo. The 
paint-maker’s business-needs argued 
the case. 


“18 





This is how the facts talked: 

The Multigraph could be operated in the paint- 
Labels need not be sent to the 
Here was convenience. 


maker’s office. 


printer for imprinting. 


The Multigraph could imprint a lot of labels in 


the time a boy would take to go from the paint- 
factory to the printing-office. Here was time- 
aving 

And besides the -shorter time required, the 


Multigraph « 


Here was money-making. 


Convenience, speed, economy— 
of them worth the 


and any 


one 


ould be operated by unskilled labor. 



















































price of the Multigraph! It didn’t 
take long to get the signature on 
the dotted line—and the purchaser 
is enjoying a much greater profit 
from his purchase than we made 
on the sale. 





















































Froduces real printing and form-typewriting, 
economically, privately,in your own establishment 


You can’t buy a Multigraph 


unless you need it 


The foregoing incident is unusual in its details: but it 
illustrates how the Multigraph is introducing efficiency 


and economy into many a business. 




























































































sale 
Multigraph. 
the silver tongue or the strong arm. 
business can prove 
not sanction a sale. We mean that, 

Our representatives 
ice of any bona fide enquire 


1 literature, specimens of work, and 


1830 East Fortieth Street 


8 Krausenstr. 








time and suggestions 
We shall 


any data 


Cleveland 


Branches in Sixty Cities—Look in your Telephone Directory 

European Representatives: The [nternational Multigraph Co., {J 
59 Holborn Viaduct, London, England; Berli 

70 Ecke Friedrichstr. »” 


erlin, 


+e 





Moreover, it illustrates the principle that controls every 

making a man’s own business argue his need of the 
There’s no occasion for the salesman to work 
Unless the prospect's 
a profit from the Multigraph, we shall 
absolutely. 
Nevertheless, we shall be glad to aid in any investiga- 
are at the 
be glad to 


we 


1ay 


a 


rapidly 
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What Uses Are You 
Most Interested In? 


Check them on this slip and 
enclose it with your request for 
intormation, written on your busi- 


ive along similar lines mass stationery. PL Td you 
A what others are doing. 
ver Write todas. Use the coupes . AMERICAN MULTIGRAPH 
Ask aiso about the ni rsal i ling Ma e and Ss 0 “oO. 
the Markos Env eloy e Sealer—bot great saver f tin 1830 E. Fortieth St., Cleveland 
mey torany ¢ l i iTgZ itgoing als Printing: 
AMERICAN MULTIGRAPH SALES CO. —lFoldere. 
Executive Office and Factory pei om ns 


~~ Deaiets’ Imprints 
| —~\Label Imprints 
| Sy stem-Forms 
| ——~ Letter- Heads 
Bill- Heads and Statements 
| ~~ Receipts, Checks, etc. 
Envelopes 


T iti g: 
___|) Circular Letters 
| ___ Booklets 
| ____ En velope-Stuffers 
____ Price-lists 
Reports 
Notices 
Bulletins to Employees 
Inside System-Forms 
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The Robinson Cash Book 


(copyrighted) has been a great seller. A prac- 
tical book for any office, it has gained a 






























O. S.C. reputation worthy of its qualities. 0.s.C 
Quality Always has been sold direct. Now we want Quality 
a few reliable stationers to act as agents. 












A good proposition, and no comebacks 
except the users, who always come back for 
more. Ask for agents’ agreement. 


OFFICE SPECIALTY COMPANY, Boston, Mass. 


OWNERS AND SOLE AGENTS 











We manufacture 


Roll and Flat-Top 
Office Desks, 
Standing Desks, 


Typewriter Desks, 
Office Tables. 


Sanitary Desks 


WRITE FOR CATALOG 


J. F. DIETZ & COMPANY: 


309 West Third Street, Cincinnati, O., U. S. A. 





Globe Patent Typewriter Desk. 3 
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BUSHNELL’S “PAPEROID” GOODS 
HAVE THE REPUTATION 
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Do Vou Realize 


that four out of every five calls for 
durable Filing Envelopes and Folders 
are for Bushnell’s Paperoid, because 
Paperoid is the ORIGINAL line, and 
the line your customers have learned 


to trust and ask for? 


Your best service to them is to 
Bushnell’s 
stock, in the quickest-selling sizes, and 


carry Paperoid goods in 
to order any other sizes they may 


want. 
Yes, our goods have the reputa- 


tion; and that reputation entitles us 
to your trade—and you to theirs. 


ALVAH BUSHNELL COMPANY 
SOLE MAKERS 








948 MARKET ST., 





PHILADELPHIA 





What may seem to dealers to be a natural increase ° 


in the demand for tough, red, filing envelopes and folders, 
is, in reality, the natural outcome of the personal intro- 
duction and constant advertising of Bushnell’s Paperoid 
Products, by Alvah Bushnell Company, Philadelphia. 

They knew years ago that ordinary envelopes and 
folders would not stand the wear received in present- 
day filing systems; so they created and sold the most 
durable filing envelopes ever made. 


Stationers who see the result of the Bushnells’ 
foresight, or are receiving calls for these goods as a result 
of it, will do well to adopt their line as the one 
unchangeable standard. 

Get ready right away for a good trade in these in 
1912. 

Send at once for illustrated catalogue and discounts, 
stating if you have a “‘Filing Device Department.” 

ALVAH BUSHNELL COMPANY 


/ 
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ow Would You Like 


Want to add a valuable asset to your business? Here’s your 
opportunity. Become the exclusive Agent for the ‘‘Art Metal’’ 
stock line of steel office furniture in your city. The Standard 
line. An advertised article. An established trade. Uniform 
prices. Our dealers are backed by the largest Metal Furniture 
factories in the world that have produced 75% of all the steel 


office furniture in use. 


UR agency proposition to you is one of the desirable exclusive kind 
Our prices are everywhere uniform, insuring to the dealer hi 





















































one dealer 
ina city. 
legitimate profit. 


With “Art Metal”’ Sectional Steel Filing Cabinets you can build ur 
trade with the big buyers in your locality—-a permanent trade that competition can’t 


a “‘repeat-order”’ 





win away. 


“Art Metal” Steel 





Lh) ” . 

Art Metal” Half-Sections A complete stock of filing cabinets and office furniture is carried at the factories at all 
_ times. By displaying a sample line, the dealer can fill orders promptly from our im- 
are the cleverest, handiest, , ee : ir : hee eng Ot _ 

mense stock without the expense of carrying the full line in his own store. 
safest filing cabinets ever mw , ” ; 
<a Without question, the ‘‘Art Metal’’ stock lines are the most complete on the market. 
produced. Just the thing They offer to your customers the widest choice in the selection of office furnishings of 





for offices where available proven fire resisting quality. 


space is limited. Built up Dealers should carefully investigate the 
‘Art Metal’ cabinets, safes, desks, etc. 


or taken down as needed. 
Note their many refinements, patented 


All the essential devices. A ; 
eile ; tic lock devices double wall construction and fire 

atented < atic “K Cé we 

— a oeees wee resisting features that place our goods 

be furnished that controls ina class by themselves. 


all drawers in a stack. 
The Selling Field 


The wide-spread agitation for the prc- 
vention of fires makes an active market 
full width—also carried in for “Art Metal” steel furniture. Cur- 
rent magazines are featuring articles on 
fire waste and methods to reduce loss of 
property and life. Business organiza- 
tions in many Cities are holding lectures “Art Metal” Safes 
and distributing literature on means of 
lessing fire risks. It’s a live topic! 


A complete line of Sections 


horizontal filing cabinets, 


St¢ ck 





Here’sa fire resisting and theft-proot 


times the cap i regulation safe 





. ize, at one-tenth the weight and one-fourth t 
Many states have laws compelling the —— a ——<———= 
use of steel files for the storage of pub- Double walls; estos lining; joints welde 
lic records The U. S. Government piece—No Ctacks OF Crt — vc wall 
a a Pay : . to prevent warping under extreme heat; 
ested “‘Art Metal’’ ¢ abine ts,andfound insulation all around—front, back, side 
them ample proctection to contents in bottom: combination lock controls lock-b 
> yaa rely ister loot to botto cente 
in a very severe fire-test “me ely Ta » LOP, | m, cen 
Wherever paper records of business The safe n ed with either a 
transactions must be preserved --there’s — pig onhole oo 
et ae < , iny combination of ‘Art Metal’’ Section 
for ‘‘Art Metal’’ cabinets. filing cabinet 





“Art Metal’ Steel Desk a sale 
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O Control Local Sales? 





This stack is composed of 11 Units with one pair of ends—-complete as a solid cabinet. 


‘‘Art Metal” Upright Units are more widely used than Compare the above eleven Units with cabinets of solid 
any other steel make. The line is by far the most com- construction. You save the cost of 20 ends and approx- 
plete—18 distinct styles in stock—furnished with imately 20 inches of floor space. Many unique and pat- 
patented Automatic Lock, if desired. ented features that appeal to buvers of office equipment. 


Office Furniture 














Plant Number 1 
The Factories Behind the ‘“‘Art Metal’’ Product are the best guarantee of service to the 
dealer. Right behind the dealer 
every minute is our Plant No. 2,a | 
complete factory, turning out 
Stock styles exclusively . 








Our unequalled resources and out- 
put of 75% of all the steel office 
furniture in use—are proof that 
additional. sectional cabinets can 
be had at any time 








Plant Number Two 


Send for Illustrated Catalog O-1 


Art Metal Construction Co. 


FACTORIES AND EXECUTIVE OFFICES 


Jamestown, New York 


Write today 


for our selling plan and 
exclusive dealers’ propo- 
sition. Our advertising 
campaign will interest 
you. 


We are in a position to 
grant a few more agencies 
in desirable territory, still 
open. 150 agencies al- 
ready established. There- 
fore, you should act 





quickly. 


Tear off 
this corner 
and pin 

it to your 
letterhead 


€r's proposition 
llustrated catalog. 


Please send your deal- 



























and 
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The Message Bearer 
That Never Forgets 


MEMOGRAPH 


Here at last is a perfect method for keeping memoranda, 
reporting telephone messages, issuing instructions, re- 
questing information, and the many other daily needs 
of a busy office, formerly kept on loose pieces of paper, 
scratch-pads or on the unsatisfactory old style dupli- 
cating devices. 






The Silent 
Witness 








At one operation, the Memograph makes, ONE COPY TO BE 
TORN OFF AND ISSUED TO THE PERSON INTERESTED, 
Just the right AND ANOTHER WHICH IS KEPT ROLLED UP IN THE MA- 
size for the desk CHINE FOR INSTANT REFERENCE, SHOULD THE ISSUED 
MESSAGE OR INSTRUCTION BE LOST OR QUESTIONED. 


THE WHITE STAMP AFFIXER 


This is Our Third Year of Actual Test, Which Proves Our Supremacy 
The foremost business firms throughout the DEALERS 


country endorse The White Stamp Affixer be- 

cause their datly use of tt for over two years has These machines are sold under a rigid manu- 
proved: its efficiency absolutely. No other  facturer’s guarantee which will protect you and your 
stamp affixer is backed by anactualtrial record customer in every possible way. We stand behind 
like that of the White Stamp Affixer you unreservedly in every claim you make. 


$5.00 






Write for circulars 


OFFICE APPLIANCE MFG. CO. misc Providence, R. I. 


New York Sales Office: 200 Fifth Avenue, Room 459 
Chicago Sales Office: 157 W. Adams Street, Room 350 




















INTERNATIONAL—A QUALITY LINE 
Typewriter Ribbons and Carbon Papers 


We want every dealer in the United States to try a sample of our 
Famous WORLD and TUXEDO brands of *non-filling, climate-proof 


Typewriter ribbons and smutless carbon papers. 


We know that a trial will convince you. Write at once for free 


| samples and special dealers’ propositions. 


| INTERNATIONAL CARBON PAPER COMPANY 


206 BROADWAY, NEW YORK, N. Y. 


Western Distributing Branch, 22 Quincy St., Chicago 








| 
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Quality and service build up a lasting, worth-while 
trade. Make your sales, keeping in mind the re-orders 


| tomy J-PG=o Devices are mechanically perfect, of neat design, in handsome, durable bindings 
a 











| 




















ca J-Pc= Current Ledgers with 
pressed steel backs, no metal parts 
exposed. In eight sizes and three 
capacities. 

jog [-Pc= Sectional Post Binders 
with 3-16", 5-16" and 3-8" posts, 
in ten styles and forty sizes. 

]|-P= Solid Post Binders in fou! 
styles and twenty sizes. 

]-Pc= Loose Sheet Holders in 

three styles and sixteen sizes. 
















co [-PC= Accounting Forms of 
every description, designed to se- 
cure the result that is essential, 
eliminating unnecessary detail. 
We have made up sample outfits 
of these forms, enabling the trade 
to present them to their customers 
in a clear, attractive manner. 

We call special attention to our price 
lists, embodying suggestions and 
instructions to users of loose leaf 
devices. 


Every device sold bearing this imprint wos J-Pom will mean a well 
| satisfied customer. Well satisfied customers are the biggest asset in your busi- 
ness. Their re-orders specify goods that have given service. 

| Write for our catalog No. 8 and booklets Nos. 1028, 1029 and 1030. 


Irving-Pitt Manufacturing Company | 
Kansas City, Mo. | 
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IDEAL venricators 


and Draught Deflectors 


No one thing will inciease the efficiency of your office employes more than an 
adequate supply of FRESH AIR. Most cases of lack of energy can be traced to poisoned, fr 
>. 


breathed-over air. While lack of fresh air is fatal to good work, draughts are bis 
, 


















o a 
equally fatal to good heath. % 


Double the Efficiency of Your Employes 
and Protect Their Health 


Ideal Window Ventilators and Draught Deflectors bring in the fresh air 








and distribute it equally over the. room. Positively prevent draughts. 
Easy to install. Quickly adjusted to every weather condition. Are used 













and recommended by thousands of well-known architects, corporations and 
institutions. Perfectly adapted for use in factories and mills, as well as in offices. 







Send a Postal for our Fresh-Air Book 


which gives detail description with prices. 


IDEAL VENTILATOR COMPANY, 341 Weybosset St., PROVIDENCE R. I. 


New York Chicago St. Louis Cincinnati Cleveland Detroit 


Getting Orders By Mail 


Is the most fascinating thing in business. It keeps human expectation alive 
every minute. You never know what the next mail will bring forth. You can 
hardly wait to get down to your office in the morning. Your dreams at night 
are of the next day’s mail. The fellow who does not get mail orders, doesn't 
know what the acme of business pleasure is. The great possibilities offered by 
the letter has more to do than anvthing else with making business the greatest 
game men play. But to get results—and the contingent exhilaration of con- 
stant expectancy—you've got to learn the fundamental principles of scientific Letter Writing. There’s 
> no other way around. You can’t guess at them. You can’t wish for them. But if you will sign and 
send the attached coupon, we will at once send you a copy of Mr. Lytle’s 
book—the best that has ever been written on this subject. It shows you so 
clearly that you can at once apply the principles it teaches to your business. 
























You can’t afford not to have this 
book. And possibly the best offer 
The Business Man's Publishing Co., Ltd. O. Ap} of all is that we will enter vour aD Sa aidiee eeu 
111 W. Fort Street, Detroit, Mich. subscription to receive our splendid eA Wwhrn To 
I Lee ; FIRE A MAN 
Gentlemen magazine, BUSINESS, every Ke Serres 
Herewith is $1.00 for which you may enter my name to receive month for one year. Each issue [iii ‘18 fs 
BUSINESS for 12 months and also send me a copy of Letters that of BUSINESS is worth a dollar & ~~ i 
Land Orders. itself; the book alone is easily worth 
Name be Oe ee | a dollar; and the combination at 
only $1 is far too good to miss. 
NL SAnie ae ata eRdonnnssoed scqniseneencdsecoccws pest acbdergpatsornng So sign coupon and forward with 
| City and State dee Maud dered niase Gs amr en kage samuttenen Conny. 
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Rush Orders 
Promptly Filled 


When possible buyers come to : 
Transfer Case Clea - YOur Store for supplies of this char- “ctspsibie Storage Case 
acter—take their orders. 


Instead of losing a sale simply 
because you haven’t the goods in. stock—turn 
the pages of the big, 132-page Globe-Weenicke 
Stationer’s Supply Catalogue and show them 
the complete line of Office Accessories and of 


Transfer Case Open be 1 ob @ “We rt) icke ag yy 
Storage and Transfer Cases = 


The result will not only be 
that you get the order for Transfer-Season sup- 
plies for delivery in a few days—but, in addi- 
tion, as a clever salesman, you will interest and 
make a permanent customer for other supplies 
also, at a good profit. 


Prepare to hold and satisfy  pocument File Storage 
this trade either by having an adequate stock aaa 
on hand, or by taking orders—as hundreds of 
other Dealers are doing—through the help of 
the Globe“Wernicke catalogue. 


Rush orders during the 
Transfer Season will be promptly filled. We 
are ready to do our part by furnishing Sup- 
plies that represent the highest order of 
excellence in material and workmanship— 
Supplies for Flat Letter Filing Cabinets) ractically without your risking a single penny. 












Card Index Storage Case 








Vertical Storage Cases 





Send the coupon today and the Globe“Werniche \geaescsscesscssneees 


. ; To The Globe-“Weenicke Co, 
plete line of Office Supplies will be forwarded § Dept. X 810 Cincinnati, U.S.A. 


Mail to the address below, your Complete 
Catalog of Stationers Supplies—No. X810 


Fhe Globe Werwmicke Con, fname cvvvccccsccccseee seseseeesessesenessse 


Dept. X810 Cincinnati, U.S. A. : 


catalogue describing and illustrating the Com- 


to your address by return mail. 








Three Vertical Storage 
Cases on Leg Bases 
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DO YOU USE THE NATIONAL? 


If not, you are not using 
the best Stamp Affixer 











This machine is built in our own factory and by first-class 
mechanics. Machine fully guaranteed for one year. 


We have a proposition to make to high-grade dealers. 


National Envelope Sealing & Stamping Machine Co. 


200 Devonshire St., Boston, Massachusetts, U.S. A. 
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What DoY 


MultiKopy is the best carbon paper made. Star 
Brand Ribbons are the best typewriter ribbons 
made. Both are the best and quickest sellers in 
the trade. Both bring the finest customers to 
dealers who carry them—the only lines in the 
trade advertised to the buying public*your 
customers. Here ts an offer: 





MARK 


Carbon Paper 


is made in all colors and manifolding powers. One sheet copies 
100 letters. 20 copies can be made at onetime. These talking 
points are real points to the public. Colors won’t fade; carbon 


won’t rub, smudge, or grow sticky. 


_ We will send any supply desired. Then, after a designated 
time, if sales are not satisfactory, we will take them back at cost 


price. The same applies to 
Star Prand Typewriter Ribbons 


For all machines, all widths. Make 75,000 impressions of 
the letters ‘‘a” and ‘‘e”’ without clogging the type so as to show 
on paper. 

Write for price lists and other literature. A note today 
will bring it. 

We refer all inquiries received from customers to the 
dealers in the different localities. 





New York, 398 Broadway Chicago, 211 W Madison St. Philadelphia, 908 Walnut St. 
Pittsburg, 432 Diamond St. London, 67 King William St. Paris, Rue Saulnier, 10 
Vienna, Adlergasse, 16 Berlin, Friedrichstr 60. Budapest, V-Alkotmany, u 19 


ou Think of This Plan? 


F. S. WEBSTER COMPANY, 338 Congress Street, Boston, Mass 
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606. CONGRESS 


PLAYING CARDS, cot ences. 


ivory or Air-Cushion Finish. Club indexes —Ideal for Bridge. 


PONCRESS 


PLAYING CARDS 


606 
GOLD EDGES 


. - 
A NJ 
ATING 





Look for the name “Congress” on every box 
Each season we issue twelve new original art designs, 
other favorites are revised, some backs dropped— 
CONGRESS designs are thus kept modern and salable. 





LIANCES 


808. BICYCLE 


PLAYING CARDS. 


Ivory or Air-Cushion Finish. 




















PLAYING CARDS 


Reduced size cut of Bicycle box 
Special skill and years of experience have developed 
their matchiess playing qualities. 
No strain on the eyes to see BICYCLE CLUB 





INDEXES. 





75 CONGRESS designs, actual cards, are shown on a handsome folder—write us and we will send by return mali, FREE OF 


CHARGE. 


You can then make up your CONGRESS order—designs of your own selection. 


THE UNITED STATES PLAYING CARD COMPANY, Cincinnati, Ohio. 











—, 
Pay =| 
> “< | 

8 fh Sass 
x. 
ee 
/ 
= 
> 
; 
i 
rr , i 
4 
_ 
~ 
, 
; ‘ 
c 
> £ - 
. r 


|ITHOGRAP 


Bvery 


STATIONER. ard PRINTER 
should have them. 























Goes 





Jrruoceape CALENDAR PADS-1912" 





OUR LINE CONSISTS OF oe 


72 STYLES anv SIZES in ORIGINAL ano ARTISTIC DESIGNS 


SEND FOR CATALOGUE AND PRICES 


JANUARY FLAPS NOW READY 


LITHOGRAPHING CO. 


WM .F. KROHMER, President 


WE LITHOGRAPH FOR THE TRADE: Address Dept.S » 


ESTABLISHED 


OeSs 


D STOCK CERTIFICATES 





CHICAGO 


ORIGINATORS 
aw PRODUCERS OF 


THE BLANKS 
OFQUALITY 


SAMPLES AND 
RICES ON 
APPLICATION~ 


I879 





4x? BOND BLANKS - 


The Finest and Mast (ompleteLine the Market 
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Is Your Name in 


this Big Book? 


Brown's Linen Ledger Paper 


’ ‘HIS big book contains 170,800 
names. It was madein 1884 and 
was used as a register at the New 
Orleans Exposition in the exhibit of 
its makers, William Mann Company, 
Stationers, Philadelphia. 
It is made entirely of Brown’s Linen Ledger 
Paper. It has 3,416 pages and weighs over 
300 pounds. 
But more remarkable than its size is its won- 
derful state of preservation, after twenty-seven 
years of continuous handling and constant 
exposure. 
The Brown’s Linen Ledger Paper of which 
its pages are made, is as white and clear in 
color, and as strong, pliable and fresh as when 
new. Not even the edges are discolored. 
You know how prone ordinary ledger paper 
is to turn yellow and curl at the edges witha 
few years of usage. 


L. L. BROWN PAPER COMPANY 


APER that will stand the 
handling and exposure that this 

paper has stood without growing dingy, 
yellow or tattered, will bear legible im- 
prints for ages. No other ledger paper 
has ever undergone equal hardships. 
without deterioration. 
You can see the big book at the showrooms 
of William Mann Company, 529 Market St., 
Philadelphia. 
For records that must be preserved, Brown’s 
Linen Ledger Paper is unequaled. Its great 
strength and durability make it the ideal paper 
for loose leaf systems—it won’t tear out. 
Recommend its use by your particular cus- 
tomers. Its fine writing, erasing and lasting 
qualities will increase your reputation as a 
quality stationer. 
Write for Sample Book. We also make All 
Linen and Bond Papers of the highest grades. 


ADAMS, BERKSHIRE COUNTY, MASS. 
Established 1850 


Fac-simile of water-mark which is in each sheet 
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o grid ope es Ne a oN 
eee. COMPLETE 
at get ee ii LINE 
ee READY FOR SHIPMENT 
FROM COMPLETE STOCK 


WYDESTEEL fern! se Section! 


LINE IS MADE UP OF 34 PIECES 


INTERMEMBERED 

WYDESTEEL The trade announcement of Wyde- WYDESTEEL**°UNETTES 
cast steel Horizontals--ready to ship--means 
that a dealer with an ALLSTEEL 
exclusive agency contract controls his 
local filing cabinet field. 

From the smallest to the largest 
hling need is cared for by 


THE / 
LINE 


The office that has been equipped 
with U-Nettes may care for increased 
filing requirements by intermembering 
Wydesteel-- the Horizontal Capacity 
Line--with the U-Nettes now in use. 


CATALOG 





Built up of 7 Wydesteel Sections Under one cover on sixty-four pages, in color, we Built up of 4 U-Nette and 5 Wydesteel 
Pe SUE, Onk, Behegeay or Give Groen picture and price the ALLSTEEL line including SOE ee ioe a 
Vertical Uprights Wydesteel Horizontals U-Nettes (half sections) 
Card Index Cases Cabinet Safes Desks, Tables, Etc. 


Write and ask for Catalog 1500-—-Glad to send it, also to give you our Exclusive Agency sales plan, if we are not now represented in your city 


THE GENERAL FIREPROOFING COMPANY 
YOUNGSTOWN, OHIO 


Branches: Boston New York Philadelphia 


Washington Cleveland Chicago THE 





LINE 
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BUSINESS TO BRING INTERNATIONAL ARBITRATION 


Commercial Influence 


] IS business which rules the world, for intertwined 
with business relations are all the personal and social 
amenities of life. Business is the relation of men to their 
fellows—not only the manifestation of industry, but that 
which makes possible all of the sentimentalities of life, 
supplies all of our needs and brings to our doors all of 
the comforts and luxuries which make modern life so de- 
sirable. It is this industry of mankind, crystallized into 
the word business, which is the compelling force behind 
civilization. It is the manifestation of that idea or force in 
man, placed in his soul by Divine ordinance, which impels 
him forever onward to fresher achievements, the attain- 
ment of better things, the discovery of new elements of 
truth, the opening of new fields of industry. Business is 
the manifestation of the force which lifts civilization to a 
higher and a still higher plane. 


ss Ss 


LL of the relations between the nations of the world 

are business relations. International diplomacy is 
founded upon trade. Diplomacy wears a kid glove to cover, 
not the mailed hand of force, but the hard and horny hand 
of commerce. Where there is no business we have no am- 
bassadors, neither has any other nation official representa- 
tion unless there is actual or probable commercial inter- 


course. 
Ss sS 


OMETIMES we hear the term “commercial” used as 

one of reproach. Time was when to be “in trade” was 
a stigma of a lower social status. These terms fell into 
as unfortunate a state as the good old word “homely,” 
which from high and comfortable estate, declined in com- 
mon usage to mean that which is displeasing to the eye. 
Commerce is honorable and is so coming to be recognized 
the world over. It stands for all that is best; it stands for 
what is honest; it is teaching the world that nothing whicl 
is dishonest can prosper. It teaches us inexorably that the 
world is not big enough to enable the dishonest man to 
hide from the consequences of his crookedness. It is right 
to be honest—and it is also necesary—and this is the lesson 
which the drawing together of peoples and nations is rub- 
bing into us all. Business is leading to the universal 
brotherhood of man. It is making men of divers lands 
acquainted with each other—teaching us the astonishing 
fact that the man on the opposite side of the world looks 
on life very much as we do—that he objects to being hun- 
gry—that he wants to fight when his substance is taken 
from him—that he loves his wife and his children—that he 
works hard—that he provides for his home, and finally that 
we, whether Americans, or Englishmen, or Germans, or 
Frenchmen, or Chinamen, have no monopoly on the worth- 
while things of life—that the square deal is just the same, 
whether we find it in Pennsylvania or in the Indian Archi- 


pelago. 











to Dominate International Polici 


s and Bring Dawn of Universal Peace. 


NASMUCH as these things are true; inasmuch as we 

are all interdependent parts of a whole; inasmuch as 
the rights of a nation, like the rights of an individual, leave 
off where the rights of another begin; inasmuch as there is 
common concern in all that advances civilization ; inasmuch 
as the thing which holds us all together—the warp anc 
woof of the social relation—is business, the time must come 
when all business men must demand and bring about the 
elimination of the one heavy burden which is breaking the 
back of the nations—that awful, profitless luxury—the man 


with the sword 
7 7 7 4 


7 HE only reason why any nation has a standing army 

and mighty battleships is because other nations have 
them. Increasing armaments do not change relative posi- 
tions, but impose heavier and still heavier burdens upon all 
productive interests. Nations are like men. Arm a man— 
give him power to take that which he will—and he becomes 
a menace; disarm him, put him upon a level with other men, 
and he becomes peacable, settling his disputes, if he has any, 
by the arbitration of his fellows. A fight never determined a 
moral issue and never will. About a thousand years ago 
men saw the ridiculousness of trial by battle in the settle- 
ment of personal controversies; and we are perfectly sure 
that it will be very much less than a thousand years from 
now when nations will see the point as well as individuals. 


& & & 


HAT nation which does not prosper progressively is 

not a happy nation; its people are not doing the most 
they can for themselves, nor are they adding to the wealth 
of the world that proportion which the world has a right 
to demand. No nation which demands the best years of 
its productive citizenry for non-productive use can come 
up to its full productive opportunities. It cannot attain 
that degree of happiness which its own people have a 
right to demand, nor can it pay its debt to the other na- 
tions of the world, which ought to demand that every 
sound body, every clear intellect, shall contribute its quota 
to the productive, growing, happiness-giving forces of the 


world. 
7 sj 7 


>RIENDLY relations between all men is what business 
men the world over should seek to promote. Personal 
regard, the desire to do the right thing, the willingness to ex- 
tend courtesies, the discountenancing of everything which 
tends to bad feeling, either between men or peoples—these 
are the things in which all business men should interest 
themselves, for they involve in the final analysis a universal 
prosperity which will mean happiness and security to every 
one of us—a security of life and a sound commercial 
foundation for all business which is impossible of attain- 
ment in any other way. 





@ 





TALY, although one of the most im- 

portant countries of Europe, has been 

considerably delayed in assimilating and 
instituting modern business systems, thus 
making it a hard job for the dealer to sell 
modern office appliances, and while this is 
true of typewriters, it has been felt to a 
much greater extent in the more 
modern machines, such as adding and calcu- 
lating machines, addressing and duplicating 
devices, office furniture and stationery. 


case of 


Rapid progress is being made, however, 
in this direction throughout the country, 
and more particularly in the northern sec- 
tion, where business is undoubtedly more 
intense than in the south, and, barring ca- 
lamities, it is safe to say that business will 
improve for the next ten years to a much 
greater volume than it has done since 1900 

\t any rate, whatever has been and is 
being done towards the introduction of 
American office appliances in Italy, and | 
have reason to believe that same condi- 
tions can be applied to all other countries 
of Europe, there is little or nothing which 
the efforts of American 
better their 
regreted, but 


can be traced to 


manufacturers to conditions. 
And this is not 


may in the long run prove damaging 


only to be 


Co-operation is the keynote of American 
success, and I, who have had occasion to 
become locally acquainted with America and 
its business systems, can well say that co- 
means something of great im 
portance in the United States, where it 
really has some value. But unfortunately 
American manufacturers and their business 
managers have never probably stopped to 
think that co-operation, as it is practiced 
in the States, does not amount to a row of 
pins to the European dealer. I like to go 
a bit into details on this subject, because I 
am sure there is food for thought for those 
American manufacturers of office appliances 
who earnestly desire to increase the volume 
of business of their export departments. A 
selling agent in the States profits in many 
ways from the organization of the manu- 


operation 


facturer, many of whom, if not all, have a 
special staff, whose efforts are directly in- 
tended to pave the path for the selling 
Advertising in all its features, which 
all manufacturers do—some ‘to the extent 
thousands of dollars every year— 


force 


of many 
is a most useful help for the selling agent 
An extensively and well-advertised product 
is half sold or at least its selling facilities 
But 


costs a lot of 


are increased by 50 per cent. good 


and extensive advertising 
money, and in nine cases out of ten, Ameri 
the benefit and 


expenses.* 


get manufac 


the 


can agents 


turers bear 


Again the credit department of the manu 
facturer is always ready to acknowledge the 


STRAIGHT TALK ON AMERICAN TRADE 


IN ITALY 


By Piero Caste cui of P. Castelli & Co., Milan, Italian agents for the Royal 
Typewriter Company and other well known American concerns. 


good financial and moral standing of an 
agent and grant a proportional credit. All 
of this is ZERO in the case of the Euro- 
pean selling agent. 
can manufacturer generally do in order to 
organize his export field? He sends some 
shrewd fellow over here whose business is 
to find one man or firm in each European 
country, who is willing to sell his product, 
and tell him that he can have the exclusive 
right of selling a certain product in his 
country, providing he binds himself to pur- 
chase a certain quantity of it and pay for 
it on presentation of documents, which 
means from two to eight weeks before he 
comes into possession of the goods; in a 


few cases, as a special privilege, the C. O. 














PIERO CASTELLI. 


The 


here, 


granted. 
ends 


D. terms are duty of an 
European organizer the 
manufacturer's end of co-operation with an 
European agent never goes further than to 


and 


forwarders 
documents 
sight draft 


deliver goods to some firm of 
in Amaerica, get the shipping 
and deliver them attached to a 
to his bank, while the agent’s end of co- 
operation is to SELL, SELL and SELL. 
But to do this he must SPEND, SPEND 
and SPEND. He must spend to organize 
his territory, spend—and not little—for ad- 
vertising, and spend for general office ex- 
penses 

The ready answer of manufacturer 
to my remarks is generally this: “You do 
not consider that I give you a bigger dis- 
than I allow any American agents, 
Do American manufacturers real- 
discount of 


the 


count 
do you?” 
ly believe that an increase of 
about ten per cent over the best conditions 
they make in America, can cover the heavy 
expenses which must be borne by the Euro- 
pean agent if he wants to sell? To as- 
sume they do would be to believe their 
ingenuity too great and their administrat- 


What does the Ameri- * 








They must know 


ing knowledge too small. 
that their and their 
worth less than nothing in a country which 
in most cases they know only from having 
seen it on the Chey 
know that their extensive advertising cam 


advice experience is 


map of Europe must 
paign, on which some lavish enormous sums 
of money, is not worth a penny in a coun 
try where it is never seen, and, even if it 
were seen it would not be understood. They 
must know that their 
could satisfy itself of the good financial and 


firm i1 


credit department 


moral standing of a person or a 
Europe in exactly the same manner as they 
do for their American agents, and that they 
do not fairly their 
Europe when they refuse to consider th: 


that 


deal with agents in 


credit proposition I agree credit 
should not be given except on strong guar 
antees, but it is also a primary business fact 
that 
comparatively small. 
it is made of greater importance 
proceedings of the big 
idding machines, es 


there is no credit, business is 


This question of cred 


where 


in Europe 
by the manufac 
turers of writing and 
pecially, which have their own branch of 
fices over here, because they are those who 
sell mainly on the installment plan and on 
long, very long terms of payment. This 
is only made possible by the fact that the 
branch offices have number of ma 
chines at their disposal, which are not paid 
for from two to eight weeks in advance, but 
debited on and settled for 


If the manufacturers would 


any 


simply account 
when possible. 
only think of the unequal position in which 
European purchasing agents are placed by 
the action of the American pro 
ducers of writing and adding machines, they 
would undoubtedly try to put their agents 
footing 


some of 


as near as possible on an equal 
with the branch offices of some competing 
companies. 

I know of several good, big, firms, 


have 


strong 


dealers in office appliances, which 
heretofore done a very large 
closely the 


small 


business fol 
example of branch 


installment 


lowing 


agencies for and long 


term payment sales—many ty) ew riters are 
per 


two to four dollars 


from 


sold here at from 
month, necessitating 
vears for full settlement 
compelled to pull the strings, in view of the 
that they from 
francs of 
full, could not 


three to five 


which are now 
amazing discovery have 
200,000 to 300,000 
credits which, if realized in 


outstanding 


come in in a shorter time than three years 
German Competition Dangerous Factor. 
The biggest peril in this line however is 
presented by German competition; it is a 
fact 
caped the proper 
that Germans are rapidly progressing in the 
invading all 
and 


which possibly has es 


attention on 


known here, 


your side 


dev ices, 
calculating 


production of office 


fields from typewriters, 
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duplicating machines, to office furniture 
and supplies. At first their product was not 
to be considered a peril on account of poor 
manufacture and imperfect mechanism, but 
the German makers, of future 
chances in their line of business throvgh- 
out Europe, have of late bent all their ef- 
forts towards improving their machines, 
gradually coming to the point of producing 
appliances which are by no means original 
in idea and construction, but as much a 
perfect imitation of the original American 
product as to equal its good working quali- 
while it excels in the vital point of 
price; they sell cheaper, considerably 
cheaper. There is now a score of German 
makes of writing machines, the existence of 
some of which is probably even ignored 
in the United States. And German manu- 
facturers are rapidly organizing their sell- 
ing forces in all countries through the bet- 
ter inducements of price, condition of pay- 
ments and financial assistance, they give to 
Only recently a good firm in 
sale of an 


convinced 


ties. 


their agents 
this city has thrown up the 
American-made machine and taken up the 
German manufacturer. 

[ will draw my conclusion. If 
American: manufacturers are desirous of 
maintaining their standing in Europe at 
large and in Italy in particular, they must 
realize that if co-operation is the backbone 
of a successful business enterprise, it must 
be effective co-operation. They must real- 
ize that to co-operate effectively with Euro- 
pean agents they must do something more 
than to ship them goods payable against 
presentation of documents; that if agents 
spend a certain sum in advertising a cer 
though the 


interest of a 
And now 


tain American product, even 
agent himself may get temporarily an im- 
mediate result, the ultimate benefit belongs 
reap the results of 


after the 


to the maker who will 
forceful advertising long 
has changed hands or when the agent, who 
paid the bills, 


more th 


agency 


has passed away; that it is 
therefore no in right that a certain 


percentage of the yearly advertising budget 
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be set aside for the benefit of foreign pur 
chasing agents. 

They must realize that 
lose nothing, but on the contrary will im- 
prove their business by meeting good, re 
sponsible agents on the question of credit 
And, above all, they must not, in_ their 
transactions with distant foreign 
make so much of their co-operation, which, 
if not brought to a more substantial busi 


they will 


also 


agents, 


ness basis, remains an ironical and a mas 
queraded way of obliging the agent, who, as 
a matter of fact, is himself obliging the 
manufacturer by purchasing his goods for 
cold cash without giving him the least an- 
noyance and creating for himself all sorts 
of trouble in the introduce and 
“money-to-come-in-when-it-will,” 


strife to 
sell for 
the goods “paid-for-before-seen.” 

Manufacturers of office appliances should 
insist, through the proper channels at home, 
that American consular agents give more 
consideration to the interests of their home 
industries, as it has, in some cases, been 
proven that said interests have been better 
protected in foreign hands than in those of 
the men paid for enforcing the required 
protection. 

A few more words and I am through. 

There is an old saying, which has so far 
proven true. “Get acquainted.” I have al- 
ways appreciated the force of its meaning 
and have always been reluctant to the idea 
of appointing a sub-agent in my territory 
without getting personally acquainted with 
him. A personal meeting of the manufac- 
turers and their agents, once every year, at 
the factory would make possible the ex- 
change of views for the betterment of busi- 
would undoubtedly result in in 
valuable mutual advantage. And if the 
advantage is to be mutual, why should not 
mutually 
that all 


ness and 


the expenses of such meeting. be 
shared by the parties? I am 
cheerfully put up 


sure 


European agents would 


with the loss of time and discomforts of sea 


travel, and pay their share for just the 


sake of getting acquainted and _ speaking 
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their views to the makers of the goods 
they sell. Why should not the manufac- 
turers do as cheerfully likewise to know 
personally the persons to whom they have 
entrusted their interests in a certain coun- 
try? 

(Editor’s Note.—We are glad indeed to 
present this clear, forceful, straight-from- 
the-shoulder article. Every concern which 
exports goods should see that their respon- 
sible managers read it—and if need be, read 
it several times. Piero Castelli is a straight- 
thinking, clean-cut man, and he has a mes- 
sage Americans would do well to heed. 
By way of a preliminary explanation of the 
foregoing article, Mr. Castelli says: 

“I enclose herewith my contribution to 
your January number. I have been prob- 
ably a trifle too sharp in the expression of 
my opinions: but I like clean-cut talk and 
do not shirk sharp*edges, even at the risk 
of cutting myself against them. Things 
done by half had better not be done. I 
therefore kindly request you, if you grant 
the hospitality of your magazine to my ar- 
ticle, that it be published as it is, caring 
much less for the purity of language, which 
is too often wretchedly abandoned in my 
writing, than for the force of meaning I 
have wanted to carry in my words. 

“With the best of good wishes and al- 
ways at your disposal for any and all 
believe me, 

“Yours sincerely, 
“PIERO CASTELLI.” 

We have obeyed the above injunction. 
Readers of the foregoing article, we be- 
lieve, will find nothing to criticise, either 
in the purity or the force of Mr. Castelli’s 


things, 


English. 


*Mr. Castelli states here that which is true as 
a matter of fact, but carries the impression that 
the American manufacturer fails to reap a cor- 
responding benefit from his advertising. The 
manufacturer advertises with the well under- 
stood intention that dealers shall profit by 
means of his publicity. The dealers’ profit 
comes after the goods are sold, and goods sold 
mean profit in the pocket of the dealer and in 
that of the manufacturer, too. Good advertis- 
ing creates demand, and that is what the manu- 
facturer pays most liberally to get. 





this class.’’ 





furniture dealers knew it 
chants more enterprising in looking after it than they. 


66 HE trade in office furniture just drifted away before the majority of 
drifted away because there were other mer- 
The stationers are of 


Grand Rapids Furniture Records for November, 1911, 
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Regular Exclusive Correspondence to Or FICE APPLIANCES. 


London, December 20th, 1911 
HE typewriter and office appliance 


year in the United Kingdom and 
on the Continent appears to have 
been, from all accounts, exceptionally 
good. In this country there have been 
reasons connected with industrial strikes 
and coronation festivities for delays in 


business and general upsets, but all losses 
in these more than 
made up in-the later months of the year 
All ’round, also, the prospects for next year 
hopeful British men 


directions have been 


are most business 
are rapidly being enlightened in the use of 
all modern office specialties and the hard 
propaganda of recent years is now bearing 
fruit 


The Remington people have found trade 


luscious 


tremendous and have had to enlarge con- 
siderably their staff here in order to keep 
pace with the of the 
Chat notable landmark, the introduction of 


progress business 


the Remington Wahl typewriter and add 
ing machine adapted to the British coin- 
age, has been the big feature of the year 


in the Remington field, its capacities hav 
ing created no little astonishment 


Bar-Lock business has increased in a 
steady and gratifying manner and larger 
premises have had to be taken across the 


the South Side, together with 
there These 


Thames on 


special factory premises 
buildings are now alleged to form the larg 
est typewriter unit in Europe Large 
branch premises have also been opened in 
the Glasgow together 


with Ipswich and South- 


important center, 
branches at 
Interesting 


the fact that 


new 
advertising use 1s 


King George V. is 


ampton. 


made of 


taking with him on his tr.p to India Bar 
Locks for his typists 
The Yost people report a most progres 


sive year, with two new branches opened 


in Great Britain and six on the Continent, 


palatial new premises in Spain, and im 
portant developments in Southern Ger 
many, Austria and Russia. India has also 
beey entered The No. 15 visible writer, 


which is now three years old on this side 
is in popular demand. 
The Monarch 


its organization 


has also been increasing 


here, with new branches 


at Leeds and Belfast, together with a large 


number of new selling agencies. Business 


has been good both here and on the Con 
tinent and the Monarch people ciaim that 


typewriter teachers are using the Monarch 
more and more 
There is a little slacking off in business 
account of the approaching holidays, a 
cording to Managing Director Yancey of 
the L. C. Smith Typewriter Company, but 
all through the past year matters have 


been most satisfactory from a selling view 


point; 1911 was the second year of busi- 
ness here, and the increase is given at 
quite 100 per cent. Indications are not 


wanting, either, that there are plenty more 
of the good times in store for the ensuing 
year. When our correspondent called the 
other day Director Yancey told him that 
he was just in receipt of a letter from the 
factory to the effect that 
had been made by which in future orders 
filled more Deliver- 
ies have been a little the 
few months owing to the demand for the 
firm’s machines having exceeded the abil- 


arrangements 
could be promptly. 


behind in past 


ity to turn them out fast enough The 
new factory is now, however, in full swing, 
which means, of course, an output much 
more rapid that heretofore 

In the course of an interesting chat at 
the offices of the Smith Premier Type- 


writer Company with Director E 
Harrison, your 
formed that 1911 had made the best record 


Spencer 


representative was in- 


of any in the company’s existence No 
vember established a new high level for 
sales All through the year the No. 10 


has been in high favor and the selling staff 


has called attention to the improved vel- 


vety touch. The added simplification of 
the billing machine for invoice work has 
also been welcomed. Indeed there is not, 
we are informed, a single agency on the 


European continent which had not a sales 
increase to show upon any previous annual 
period, which, of course, is what the firm 


was striving for. The increment in the 
case of Germany reached 40 per cent, 
France not being very far behind \s re 
gards Germany, taking the whole of that 
country through, there are probably more 
typewriters used than even in England, 
and one factor which Director Harrison 


considers to have greatly helped sales 1s 


the adaptability of the Smith 
chine for typewriting in the German char 


Premier ma 


acters His experience is that German 
firms would rather buy foreign-made ma- 
chines with a German keyboard, such as 
that of the Smith Premier, than a Ger 


man-made machine. In Hungary the firm’s 
agency has more than doubled its business 
during the past year, and the same applies 
to Spain and Switzerland. The business 
with Italy was injured in the latter part 
of the year by the general upset of trade 


due to the war in Tripoli, and there was 


a slight setback at one time during the 
height of the Moroccan crisis in the Ger 
man and French business 


Continuing, Director Harrison remarked 


that though there had been some tempo 

ry loss of business to his firm througk 
the strikes in July and August, good busi- 
ness at the beginning and end of the year 


Britain had amply made up for 
The increase of sales in Norway and 
the 


per 


in Great 
that. 
Sweden during 
amounted to 25 


period has 
the 


entirely 


same 


cent, and trade 


with Finland was also an satis- 


tactory 
business, although not showing quite such 


and ever-growing one. Russian 


a proportionate increase as in the case of 
some other countries, had been satisfactory 
in 1911, especially having the 
difficulty of obtaining expert operators in 
a land in which typewriting classes were 
not held. A 
in the case of Russia has always been the 
fact that typists in the 
have not the 
thoroughly. 


regard to 


allowed to be disadvantage 


business houses 
opportunity to learn it so 
The Smith 
they, practically a monopoly in 


Premier company 


have, say 


such remote quarters as Siam owing to 
the special adaptability of their machine 
to the local “character,” which it is im 


possible to fit to the ordinary type of shift 


key machines, it is claimed 


A great feature of the Smith Premier 
business in 1911 was the large number of 
machines purchased for counting-house 
work; i. e., billing and invoicing, and by 
the railway companies for waybilling \s 
instancing the thoroughness of the train 
ing system here, the Smith Premier Com 
pany has especially educated 150 clerks be 
longing to one important firm in the use 
of their billing typewriter in counting 
house work. The machine is very popular, 
they say, amongst railway companies, more¢ 
than one of whom have made arrange 
ments for special clerical staffs of theirs 
to undergo a six months’ ccurse of tuition 

The Empire people are quite ntent, 
they say, and even a trifle over that mark, 


with the way business has shaped during 


the past twelve months. A good result has 
been shown all across the “control,” and 
prospects for the ensuing year are quite 
bright December, said Manager G. H 
Bland, is usually regarded as a capital ex 
port month and so far the current one has 
been no exception to the rule in its record 
The old No. 1 Empire machine is still con 
sidered as holding its own exceptionally 
well on all markets, the newer model rath 
er supplementing than  superseding it 
Manager Bland had anticipated tl com 
pletion of the latest enlargement of the 
premises at Queen Victcria_ street by 
Christmas. But what with London County 
Council requirements and the yset en 
tailed by the pushing of doorways through 
the main walls, completion of the job will 
now be delayed probably until well on into 


January 
The 
fortunate 


Royal is another amongst those 
that busi- 


brisk is to 


companies able te say 


ness on this side has been so 
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tax the output department of the 


\merican 


export 


factory to its capacity. There 


is indeed at the moment, we were informed 


on looking in at their London office re 


cently, a large number of machines 


order for which no definite delivery 


very 
now on 
model 


The new 


Manager Rose has, 


date can be promised 
No. 5 is going strong 
contracts of first-rate 


details of which, how 


we gathered, some 
importance pending, 
ever, he is keeping 
cret, but it is 
W.H 
publishing 


a jealously-guarded se 
permitted to that 
Smith and Sons, the big Strand book 
and bookstall firm, 


mention 


railway 


handed them in a nice order lately at en 
tirely satisfactory rates with the likelihood 
of another one to follow. Manager Rose 
booked north on the 13th of December 


on a little tour of the “Royal” agencies at 


Sheffield, Leeds, Newcastle, Edinburgh and 


Glasgow. The recent exhibition at Shef 
field, where also the newest of their agen 
cies 1s located, was, we are told, creative 


a crop of orders, so that it is like 
stand at the next 


of quite 


ly there will be a Royal 


provincial display of the kind to come 
along—which is at Bristol 
\gain in December the Oliver found 


need to augment its staff and further first 
oor 


ground space has been consequently 
taken, which is to be occupied by the 
counting house department. They are very 
pleased at 26 Queen Victoria street with 
the new motor delivery car that the Om 
nium Motor Company has just built for 
them. This car, which is the first of its 
type, was on show at the recent exhibitio: 
at Olympia, London, where it attracted 
od deal of attention from the experts as 
embodying a new principle in motor tra 
tion The Oliver has had a very goo 


year and sales are looked forward to hope 


fully for the coming twelvemonth 


\s items of news likely to interest read 


/ 


General Manager 


Williams, of the 


rs of “Office Appliances,” 


Herschel Underwood 


Company, informed your’ correspondent 
that T. R. Searles, formerly one of the 
head salesmen with the Remington ‘Com 
pany at Leeds, had been appointed Under 
wood manager at Bristol, succeeding 


Unde 


Underwood 


joined the 
The 


handsome 


\gent Foley, who has 


wood provincial staff 


(Company has just opened new 


premises at Bradford, Yorkshire. Further 


\gent Campbell Brown, who for the pre 


ious four years represented Underwood in 


terests at Glasgow, has just come up to 


London to take charge of the school ques 


tion for the same company He is su 
eeded in Glasgow by W. C. Holloway 
Like some other companies, the only dif 
culty the Underwood is experiencing at 


present is in regard to shortage of machin« 


deliveries Trade during the first half of 
1911 exceeded all expectations, says Di 
rector Williams, and these were high 
enough Chen there was something of a 
slump during July and August, but sinc: 
that time the increase has been steady up 
to October, the biggest month’s sales in 


the history of the company, whilst Novem 


ver enabled it again to beat its own record 
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There are no indications other than busi 
ness will go on in the same groove as in 
the past two or three months, especially 
seeing that outstanding labor troubles in 
this country seem to have been settled 
amicably In addition ta the extensive 


Underwood premises in Queen Victoria 


street and the six-floored building in adja 


cent Knightrider street, the firm finds 
further fresh premises necessary 
[They were waiting as patiently as may 


be when we happened in at the Hammond 
offices at 50 Queen Victoria street, on the 
12th inst., for the that 
Is to open up a new and important avenue 
Orders 


new-type machine 


of the business of the company 


are coming in, we believe, in advance of 


delivery, and the peculiar adaptability of 


H. W. WAYNE 


the new Hammond for typing in the Ori 
secure for it a 


Hindustar 


ental character ought t 


share of custon and 


good 
countries 

Office Appliances in General. 
When your representative called on Ket 
Jefferson the 
Manager Hopkins of the 


press department, he 


ther 


and 
Writer 


gentleman 


ick and other day 
ured ter 

. shat 
tound that 


up to his eyes with Christmas business and 


nly able to afford a brief moment in whicl 


tell him that the Writerpress is going 
well and strong and gaining in popularity 
the time The management are now 
turning their attention exclusively to the 
printing features of the Writerpress and 
are in course of developing its use in that 
field to a far greater extent than ever be 
fore on the home market 
Since we last wrote, H. W. Wayne has 
succeeded F. A. Hunt (who has joined the 
Cinderella Sewing Machi Company as 
advertising and sales manager) in the mai 
agerial chair at 4 St. Bride street, the ofhce 


went 


of Moore’s Modern Methods. Wayne 


out to Wanamaker’s Philadelphia home for 


two years and has had two years also on 


“be proud of their achievement. 
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the field staff of the British branch of the 
[International Correspondence Schools. He 
became sales manager for Moore’s in Au- 
gust and took the higher post December 1. 
lle was very pleased with the sucess that 
has attended the putting on the market of 
their new sectional cabinet on the Globe- 
Wernicke principle, for which there is such 
a great demand that they have been jus- 
tified in manufacturing it also in a superior 
quality. Quite recently this firm has been 
successful also in getting their binders into 
the North of London Borough Councils 
and the City of London Corporation, 
whilst most of the urban councils and cor- 
porations throughout the country now have 
them in their Moore’s Modern 
Methods continues to forge ahead and 
hopes to have on the market early in the 
new year two or three other new binders 
even more effective in their application to 
leaf records than those at present 
in use. The present month concludes the 
second financial year of the Moore’s Mod- 
ern Methods company and looking back 
the directorate feel they have a right to 
Their ex- 
port orders to the continent and the col- 
onies during the period have also been a 
long way beyond their original anticipa- 
tions. 

At the Anglo-American Wholesale Type- 
writer Company, Manager Parker Drake 
hopes business has been as good during the 
past year all round for everybody as it has 
for himself and his own firm. He broke 
his previous sale records by 20 per cent. 
in October and established another new 
one in the following month. In all the de- 
partments equally over-time has been the 
rule and his mechanical staff was kept at 
it in November for just as long as the men 
would work, all hands receiving a bonus 
on the first of December for their hard 
work and good services. For 1912 pros- 
pects are quite encouraging and Manager 
Drake expects that next year will be the 
biggest they have ever had. It will be in- 
augurated by the taking in of another floor 
at the London address for operative pur- 


offices. 


le Ose 


poses. 

Business in London has been distinctly 
this year even than last for the 
Kalamazoo loose leaf appliances. Trade 
generally in the country has been good 
and that always means good business by 
ricochet for loose leaf ledger goods. The 
change in the company’s address has been 
a great help by the increased office space 
staff which it has involved. The 
agencies in Berlin and Paris are in full 
swing sending in plenty of orders and the 
same are coming in from far away places 
like India and Australia. In Russia, too, a 
particularly hopeful opening was created 
and American and English firms out there 
are displaying a marked preference for the 
Kalamazoo goods, says Manager Paul Im- 
pey. His brother, F. L. Impey, has just 
been over to America where he was glad 
to be able to exchange some Kalamazoo 
patents brought out here for others that 
the American company have been exploit- 


petter 


for the 
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ing on that side. Some interesting de- 
velopments are awaited in Coleman street 
for the early spring. 

The ingenuity of the National 
Register Company in the direction of strik 
ing window advertisement displays is con- 
tinually exemplified. The Dreadnought 
that shelled a fleet of “incapables” typifying 
the old-style methods of doing 
was a capital notion; so was that of the 
angler who allowed opportunities 
—in the shape of “bites’—to escape him 
while he drowsed on the river bank. But 
this newest idea of theirs, namely a mod- 
ern grocer’s shop fully equipped with the 


Cash 


business 


golden 


latest type of cash registers capable of 
carrying nine separate accounts doing 
business all day long in the firm's big 


window in Tottenham Court Road against 
the “old way,” typified by another display 
elsewhere on the quite the 
smartest evolved to date and is attracting 
crowds of sightseers on the pavement out 
side the establishment. The latest 
achievement of the company is the adapta- 
tion of their cash register to ordinary office 
purposes and this has opened for its sale 
an entirely new and hitherto untapped in- 
dustrial field. The next business novelty 
1S, we are told, to be 
on modern trading methods, illustrated by 
Kinemacolor pictures and a lecture hall is 
in process of being fitted up on one of the 
upper floors of the “Cash” 

Acting Manager Robb, of the Elliot Fish 


premises, is 


firm’s 


continuous lectures 


building. 


er, has had an excellent trading year par 
ticularly when the various labor and other 





HE province-ot Croatia, according 

i letter recently received = trom 

Zagreb, Is somewhat backward 
the adoption of modern office devices ai 
labor-saving machines [The country 1s 


pe opl 


very ‘largely agricultural and the 

town and country alike are of conservative 
disposition, deliberate habit and simp! 
quiet life. The Croatian market, therefore, 


iccording to our correspondent, does not 
offer a 
at the 

Che 


\gram, has about 


very inviting held for exploitation 


present time 
city of Cro Zagreb, 
100,000 inhabitants. It 


capital itia 


only recently, however, that business and 
professional men in that city have becon 

at all interested in office machines, being 
content, very largely, with the methods of 
their fathers and grandfathers. There 11 

several typewriter agencies in Zagreb. Th 
Underwood, Smith Premier, Remington, 
Oliver, Yost, Adler and Ideal typewriters 


told that the 


large enough, nor the demand 


are represented, but we are 


held is not 
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troubles which came along in the summer 
are consideration. More- 
over, the prospect right looks 
ceedingly rosy all ‘round the industrial area 


past taken into 


ahead ex- 
although the railway scare has caused peo- 
ple to be dilatory in fulfilling orders in the 
Birmingham and Manchester districts. The 
Elliot Fisher company has been prominent- 


ly represented in recent business exhibi- 
tions in this country and Manager Robb 
regards these as excellent sales aids In 


addition to Hanley, Sheffield, and Birming- 


ham recently, his firm will have a full dis- 
play at Bristol next month. 

We learn from the London office of 
Burroughs Adding Machine Company that 
for 25 of their latest type ma- 


November on ac- 


the 


an order 
chines received in 
count of the postal department of the Ger- 


It 4s worth nothing as 


was 


man government. 
testimony of the competence of the com- 
pany’s adding machines for their purpose 
that some 600 of them are already installed 
in the various government departments at 


Berlin. The London offices of the com- 
pany also recently secured three orders 
from the Co-operative Wholesale Society 


of Manchester for ten machines each. Pro- 
vincial England generally, is showing large- 
ly increased appreciation of the utility of 
the Burroughs adding and the 
prospects for the coming year, your cor- 


machines 


respondent was told on his recent visit to 
76 Cannon street, are very encouraging in- 
deed. This is chiefly due to the increased 
amount of advertising done and to the nat- 
increasing the entire 


urally efficiency of 


CROATIANS NOT PROGRESSIVE IN 


MODERN APPLIANCES 


‘ommunication by Edmund Moster & Co., Zagrel 


Croatia, Austro-Hungary. 


sufficiently active to support these agenis 
n an exclusively typewriter business—that 
they combine the sale of typewriters with 
tivities in other lines in order to mak 
up prot table businesses 
In Zagreb, we are informed, there ar 


which could use adding ma 


very few firms 

hines, duplicating machines, ete., becaus< 
business is not yet such as to make 
mand fof such appliances. With a popula 
tion conservative in the extreme and inter 
ested solely in stock raising and agricui 
ture, business men find little need to make 
Nc mail campaigns, nor are their accounts 
is vet of such a character as to make use 
ful any but the simpler calculating ma 
hines. Our correspondent bcleves_ that. 
because of the great distance, unfamiliarity 


with the real life of the people, and rela- 


tively small demand, it will be some time 
before American office equipment manufac- 
turers find a profitable market for their 


goods in Croatia 


The country, owing to the conservatism 


organization. John Drucquer of the Man 
chester office of the Burroughs ympany 
sold 14 machines during November im sin 
gle orders 

On November 27 the Lamson Paragon 
Supply Company offered to the public the 
balance of its unissued capital, $351,000 
preference and $267,705 ordinary hares 


The price of the former, which are entitled 


to 5% per cent cumulative dividend, 1s 


fixed at par and that of the latter at 
($5.26), 
current quotation for the shares already on 
the 
sists in the 


which about coincides with the 


market. The company’s business con 


manufacture of check-books for 


use in stores, hotels, restaurants and retai! 
shops, loose leaf ledgers and other requ 
sites for commercial establishments Che 


profits, have, with minor’ fluctuations 
shown a substantial increase since the com 
pany was originally incorporated in 1902 
and the dividend on the ordinary capital 
has always been 7% per cent Che pros 
pectus states that the turnover is still ex 
panding, and that the orders now hand 


are largely in excess of the number at any 


date in the previous history of th ndet 
taking 

The British Business Show was t he 
on the usual date this year, but will ma- 
ture in the first week of June next year, 
the actual date of opening being May 30tl 


The place has been changed from ©lympia 


in the west end of London to the Aegricul- 
tural hall in the north of Londor Uh 
show will he an teresting «¢ I 

British business men 





Agrat 
of its Ing popu 
t pl Lie opportunity t 
man, ce the people. v 
to inter hemselve 
crops arnt their live s 

Cher iT i numnibe 
Croatia, but like the ' 
not oftet promis el 
exploitation in office equipn 
not at t he rese é 

The Parkin-Longley Comp 
Rock \rkansas. recently rent ? 
serial number 36.510, LL. C. Sr 


typewriter to H. Mchay, an 0 t I 


went to Atlanta, the company 
they have been unable t 
other No. 2, serial number 105,91 


sold to H. Kuyendall, at McGeh 


Vidalia, | a ind fhe t } i 


sas, later at 


without 


gone away notitying the Parkit 
Longley Company of his whereabouts 
Tt is desired to locate these met t 


machines 
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Vamoc les, 


writing the Sword of 
hanging 


time 
been 
the heads of France and Ger 


which has 


many for the last four months, has evident 


lv bee sheathed \lthough the impend 
ng Mor an trouble has interfered con 
siderab vith business all over the Con 
tinent since the month of July, and been 
the means of pulling very tight the purse 


ings of commercial men during that pert 
looking forward to a boom 
1911 as a 


V¢ ré 


now 
] 


in trade, and, taking the year 


whole, as far as the products in which your 
readers nd ourselves are interested are 
nceerned, we really cannot complain, for, 


seen by the statistics I give fur 
regarding the sale of typewriters, 


Had it 
engen- 


has been the best vear on record. 


not been for the unpleasant crisis 
Moroccan question through- 
he length breadth of France, | 


ould safely say that the year under review 


dered by the 


and 


uld have been exceptional in the volume 
business transacted. 
manutacturers in Ameri 


l am afraid that 


k upon the purchasing powers of 


iltogether ert should 


roneously. It 

ve borne in mind that France, although one 

the richest countries in the world and 
extremely prosperous, is essentially agri- 
ultural, and it is only during recent years 
ha de, other than in wines and silks, 
has been developed to any extent. This, 
ill of us who have been engaged in the of 
fice appliance business for some time, have 
had to realize, and we have been obliged to 


educate the French public at considerable 


expense as to what to use and how to use 
it The French character is quite apart 
from that of any other European nation 

either Latin or Saxon. I will not say that 


it is better or worse; it is exceedingly com 
ind it is only after several years’ 


country that 


plicated 
experience of business in the 
me can appreciate the difficulties and rec- 


gnize how to handle matters 


As f as the dealer in office appliances 
is concerned, he has yet to be born, as, 
with one or two exceptions in the whole 
f Fran there is not a dealer with whom 
I would make a _ contract This also is 
partly due to the way in which certain men 

means and abilities have been treated by 
the American manufacturer. It is an un 
derstood thing over here that your pro 
ducers are always anxious to sell goods 
when business is slack in the United States, 
but so soon as things are booming and 


your manufacturers can obtain a sufficient 


home trade, the foreigner can wait for his 
goods If could give many instances of peo 
ple r firms who, having made arrange 
nents with American louses, have after 

lecided to manufacture in France 


Some of tl 
French Market 


SELLING OFFICE MACHINES IN FRANCE 


“Cover” the 


Mistakes Made by American Salesmen Trying t 


By E. A. BEAzLey, 








even although a higher cost be involved 


owing to the impossibility of relying upon 


a regular supply of goods from America 


It is for this reason chiefly that, 


apart tron 
which are 


} 


country DY 


the importation of 
handled in 


typewriters, 


generally this 


branches of their respective firms, the ex 


trade in the other manifold items 


office 
come practically of no 


ternal 


of the appliance business has_ be 


importance 


Methods of Some American Representa- 
tives. 
Within the last year or two I have met 


representatives of American manu 


their visits to Europe, 


many 


facturers during 











E. A. BEAZLEY. 


and I will risk offending some of them wl 
this 
example of the methods they adopt for the 


may peruse article by giving you an 


transaction of business in France As a 


London (Eng- 


Paris 


rule they arrive here from 
and) by a train getting into about 
9:30 at night 
baggage taken to an hotel, get a 
brush-up and then take a cab to Maxim's 


They immediately have their 


wash and 


They reach home very late next morning, 
but are never too late to send a dozen 
postcards to America stating that they have 
“passed last night at Maxim's.” Some 


times they retain a souvenir in the shape of 
The 


through 


silver spoon following day they 


business i 


by taking 


propose to get their 


Paris, and commence operations 


a list from the directory of the dealers in 


office appliances. They visit certain of 
these firms, but find there is very little to 
be done on the lines they would like, and 
by the time they have effected three or 
four calls business hours are over for the 
day and they want to have dinner at on 


restaurants (whence they do 


take the 
going on to Mont- 


of the big 


not forget to menu away with 


subsequently 


them), 
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martre. Next morning is probably given 
up to writing letters and sending memen- 
tos of Montmartre to the United States, 
and as they have to leave as a rule on the 
following day it is quite natural that they 
wish to see Notre Dame, Napoleon’s Tomb, 
the Arc de Triomphe, the Bois de Boulogne, 
ete., etc., before they leave. Of course, 
however, one can see all these. places, in- 
cluding the Louvre picture gallery, in the 
space of an hour with aid of an automobile, 
and it must be admitted that some of them 
do it in half. 

[ really do not know what reports these 
gentlemen present of irench trade when 
they return home, but I am quite sure that, 
however wishful. of doing business they 
may have been, their orders can hardly be 
voluminous. 


Must Know French Needs and Character. 


As I have already explained, one can- 
not expect to deal largely with the French- 
man without a certain amount of knowl- 
edge as to the character of the nation and 
the conditions prevailing, and it cannot be 
done by a hurried visit such as I have just 
described; nevertheless, I do firmly’ believe 
that there could and should be a much 
greater volume of business transacted with 
the American manufacturers if they would 
think it worth their while to study the con- 
ditions in another manner. 

Within the last month I have received 
several letters from the States making of- 
fers of office furniture, filing systems, etc., 
and although these offers, in the shape in 
which they are put forward, do not interest 
me personally, they might very well appeal 
to other people over here. I feel sure the 
letters emanate either from some consular 
report or official advice that there is busi- 
ness to be done in France. 

To give a further instance of the man- 
ner in which trade proposals are made, I 
would state that whilst dictating the pres- 
ent lines I have been interrupted in order 
to receive a man from New York repre- 
senting: a very large rebuilt typewriter 
concern. He had the proverbial list of 
dealers culled from the Paris directory, and 
had visited four or five before he came to 
me, without success—which is not surpris- 
ing, for on asking him the price, delivered 
Paris. of No. 3 Oliver machines, he was 
unable to quote for the reason that he had 
not given himself the trouble to ascertain 
what would be the freight and duty on such 
machines imported from New York. I 
might add that after five minutes’ talk on 
business and after I had taught him what 
it costs to get a typewriter from New York 
to Paris, including the duty, his next ques- 
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tion was: “Which is the smartest restau 
rant to dine at tonight?” 
Of course Paris is known all over the 


world as a city of pleasure, and French peo 
ple, with their usual ingenuity, do every 
Undoubt 
edly they would rather have people come 
to Paris to spend their money than 


thing to sustain the reputation 


tak 
away French gold, but, on the other hand, 
dollars which 
deposited in this city every year they 
not 


the contrary, they would and do like to buy 


for the millions of American 
are 
begrudge some 


would reciprocity—on 


\merican gor rds 


Typewriter Supplies. 
With regard to the typewriter accessory 
large num 


the 


trade, this, of course, with the 


ber of typewriters in use in country, 
has increased considerably within the past 
year, but there again the local and the Eng 


lish manufacturer are cutting out the Amet 


ican more and more—not because the qual 
ity of ribbons or carbons is even equal t 
that of articles manufactured in the States 
because of the of delivery 
owing in large 


high prices which are demanded. 


but uncertainty 
measure to the 


The days 
when buyers of typewriter ribbons in any 


and very 


considerable quantity in France would pay 
$3 per dozen delivered New York are over, 
for the French supplier has put on the mar 


ket ribbons of a very good quality (al- 
though perhaps not quite equal to the 
American article) at $2.50. On the latter 


there is neither freight nor duty to be paid, 
whereas ribbons from New York at, 
say, $3, there must still be reckoned the 
exchange, freight and duty. The same re 
marks apply to carbon papers, although the 
French manufacturer does not seem to have 
progressed so quickly in turning out a good 
article as the British, and I can safely say 
that two-thirds of the carbons now sold in 
France are made in Great Britain. 

The following diagram will show the de 
velopment of the typewriter trade in France 
during the last few years. Although every 


on 


American and German machine is repre 
sented in the figures given I am in a posi- 
tion to state that the Oliver, Remington, 


Underwood and Smith Premier account for 
at least two-thirds of the total. 
American Chamber of 


There is an Com 


merce in Paris, which is always willing to 


assist in finding agents for home manu- 
facturers, and I think more use should be 
made of its services, which are never 
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stinted in the interests of American busi There ts fairly large business done in 
ness men duplicators in France; the sales are prac 

It is a curious coincidence that, although tically divided between the Roneo and Cy 
there are many millions of doilars used in’ clostyle (both made in England) and the 
exploiting American typewriters in France Gammeter Multigraph 19 
there is not one American here in the trade *hine 

The Government is a fairly large user of Addressing and ca ting é 
writing machines; the trade being chiefly in just begi ng t ike n¢ é 
the hands. of the Oliver and Underwood ven b son pe 
Companies ng the iv large quant s 

For the benefit of your readers who are With these few remarks 
exporters of office furniture, 1 would state eaders he le te n 
that the only satisfactory method of enter 
ing desks and filing cabinets into France 12.000 
is “K. D.”; finished goods cannot be sold 
lere Owing to the many different treat- 
ments in vogue and also owing to the fact 
that varnished articles never arrive in satis 
. 10.000 
factory condition “ane 

Bear in mind that hardware, su . 
ocks, drawer-handles, eic.. should on n i ? 

@.000 
7. 
6.000 
4.000 
} 
1900] 1902 | 1902 lores 1904 /1905 [L906 1907 |1908 | 1909] 1910 1922 | 
j i 
SCALE SHOWING PROGRESS IN SALE OF TYPEWRITERS IN 
FRANCE SINCE 1900. 
count be shipped with desks or files, as of the French market. If I seem to have 
the Customs then charge a much higher hit rather hard at some of the representa 


tariff on the whole consignment; such hard- 
ware should be packed and forwarded sep- 
arately. 

French consular certificates of origin are 
now required with all shipments to France, 
otherwise the goods pay the maximum tar 
iff, which, on certain merchandise, is some- 


times prohibitive 


American firms I can only say that 
article as 


tives of 


[ have endeavored to make my 
exact and fair as possible throughout 
In conclusion I like to extend 


behalf of the many French readers ot Otnce 


on 


would 


Appliances (it is the only serious American 
journal that is read here) their best wishes 
1912 


for a prosperous year 1n 





ness. 


jaundice. Besides 





@ There is nothing like good cheer and heartiness to grease the wheels of busi- 
Every man likes to feel he is welcome. 
what’s the use ? 


The grouch gets nothing but the 




















By FRANK J. 
' ; 
l.I. interested parties in the ofhce 
equipment business in South Africa 
appear to have been well satisfied 


with the results obtained during 1911. In 
containing so many 


with 


country such as ours, 


mining companies working that one 


great and fascinating aim of “Dividends for 


Shareholders.” the cutting down of ex 


penses receives maximum consideration, 


therefore the system salesmen can depend 


upon securing hearings. Again in a com 
paratively new business country there are 
to be found many successful tradesmen, 
whose knowledge of the “office end” of 
their business is just sufficient to enable 
them to make out the monthly statements 
and attend to the banking. These self 
made men have much to learn from sales 
men and are always ready to grant the 
expert hearing 

\ll large towns such as Cape Town, East 
London, Fort Elizabeth, Durban, Pietermar 
tzburg, Kimberley, Bloemfontein, Johanes 
burg, Pretoria, Bulawayo, and Salisbury, 
have their typewriter and office appliance 
agents, but outside these towns the sales 
can only be pushed by occasional trips, 
which are rather expensive and seldom 
made 

Office appliances are sold at anything be 
tween 50% and 75% over current U. S. A 
prices, but when one considers that the 
cost of landing goods, including duty, 
freight and all other expenses’ often 
amounts to as much as 60% and seldom 
lower than 30% on net invoice cost, our 
selling prices allow just the usual return 
expected. Rhodesian stationers and typ 


writer dealers draw 
from Cape Town and Johannesburg houses. 


as business is hardly sufficient to warrant 


their supplies largely 


their importing direct from the United 
States or Britain 
Owing to skilled labor in the printing 


and bookbinding trade being expensive and 
somewhat scarce, the master printers only 
obtain a portion of this business and many 
thousand pounds’ worth of printing is im- 
Furthermore all 
have 


from England 
large South African 
home buying offices in London, New York, 
Hamburg, or and 
prefer not to buy locally, therefore many 
leaf and dupli 


ported 


business houses 


Paris, etc.. etc.., some 


typewriters, loose ledgers 


cators are imported through home offices 


This hits the local sole agent very hard 
indeed, but it is difficult to find a remedy 
There are, thankful to state, many firms 
who make a strong point in buying from 
local stocks and only indent for goods 
through their home buying offices if no 
stock is carried in the country. . 
The Union Government of South Africa 





IMPRESSIONS OF SOUTH AFRICAN 


TRADE 


BUCKLER of R. L. Esson & Co. 


has been spending very large sums on 


card index 
rhe 
ernment possesses extensive printing works 
folders, 


typewriters, vertical filing and 


1 


cabinets and loose leaf iedgers Gov 


and there makes nearly all the 


sheets for ledgers that 


cards and punched 


re require d 
Satisfactory Business in Typewriters. 


lhe typewriter dealers experienced in the 


past year highly satisfactory business, al 


though in the large towns when several 


makes are on trial in an office it is, to a 


arge extent, a question of salesmanship 


One seldom sees a German-made_ type 





FRANK BUCKLER. 


writer and very few blind typewriters are 


now sold. 
rebuilt 


enter 


It will be many years before the 


trade will have an opportunity to 


seriously into competition, for with money 
purchaser be- 


free, no prospective 


grudges paying the price of a new standard 


fairly 


In sales the Remington leads the 
Yost. 
Smith is pushing ahead well. 


machine. 


way and is followed by the whilst 
the L. CU. 

It is really disheartening to the extreme 
to observe that three in particular of. the 
leading makes of typewriters which enjoy 
splendid sales in the United States, Britain 
and other countries have practically no sale 
in South Africa simply because either the 
American or English Companies have ut 
terly failed or neglected to organize sell 
ing campaigns or even open agencies here, 
been a sad mistake on the part 


which has 


of those responsible 


Johannesburg, South Africa. 





Rapid Development of Loose Leaf Busi- 
ness. 

The loose leaf business is being rapidly 
developed, the “Dade” having had large 
sales for many years, whilst recently the 
Majestic and Kalamazoo have found favor 
in many offices. Moore's Modern Methods 
agencies are well established in every town 
South Africa and the Twinlock 
being introduced will no doubt 
account for many sales. Suppliers of loose 
leaf devices should bear in mind the neces- 
sity of supplying dealers with mechanisms 
in addition to the bound stock sizes at the 
'owest possible prices, as it costs from 6 to 
9 times the amount compared with United 
States prices for labor and material in mak- 
ing up special sizes and the necessary high 
charge on specials dampens the enthusiasm 
of prospective customers. 


throughout 
only just 


Office Furniture. 
The 


ceived 


office furniture trade has not re- 
the special attention necessary to 
make it a success. There are no complete 
office furnishers, and if one is desirous of 
fitting an office out they are compelled to 
deal with the house furnishers, whose stock 
is as a rule not very up-to-date although 
cheap. There is a good opening for an 
office furnisher although to make it a suc- 
cess it would be advisable to handle filing 
cabinets in addition and leave cheap flat top 
tables alone, for the house furnishers sup- 
ply solid oak tables 42 ins. wide extending 
with extra leaves to 72 ins. long at £2. 10s, 
and although such tables are intended 
for the house, quite a number are sold for 
office use on account of price. The agents 
jor the best makes of steel filing cabinets 
have done most splendid business, the Gov- 
ernment being the largest buyers. MKiany 
times during the past year the Government 
has bought out the stocks of vertical filing 
cabinets. There is a growing demand for 
steel cabinets but they must be of the fin- 
est construction and finish. The card in- 
dexing system is still largely used, al- 
though many people prefer Moore’s Mod- 
ern Methods. The chief line of oak cabi- 
nets being sold is the Globe-Wernicke. 


Duplicators and Adding Machines. 


Mail order business is not practiced ex- 
tensively yet, therefore the demand for the 
higher grade type setting duplicators is 
very limited, the Roneo and Gestetner be- 
ing the only stencil machines worthy of 
special mention. 

Calculating machines find a very good 
sale in the Transvaal and Rhodesia owing 
to so many statistics being required by the 
mining companies. The Brunsviga is large- 
ly used and the Triumphator a compara- 








46 
tively new machine for this market has 
been well received. Owing to salaries of 


clerks being high, principals of businesses 
are only too ready to adopt such time and 


money saving devices, therefore the cal 
culating and adding machines, also cash 
registers, will positively find excellent sales. 


so long as the present conditions remain 


The Roneo letter copying machine has 


OFFICE APPLIANCES 
been readily taken up, more particularly as 
there 1s no competition and even if there 
were competition it is doubtful if they 


would sell well against the Roneo 


The one great advantage in a country 
like South Africa which is new, is that all 
business houses have the opportunities of 


ommencing right away irom the start with 


modern office appliances, benefiting by the 


the commercial world of the 
Britain. 
return of the 


experience ot 
Unite d 
With the 


States and 


members 


Union Parliament from prolonged Corona 
tion trips in England, we shall »k 
ward to a still more prosperous yeat 
1912 remembering that there is ample bus 


ness for 
appliance trade of South 


all at present engaged in 
\frica 











By Louis FouRNIER-FORQUIGNON, Director of the Fournier-Forquignon Shops, Typwriter Agents, Paris, France. 


market in general and 


particular are be- 


S the French 
that of Paris in 
coming very important for the type- 
writer and its accessories, I propose to deal 
here each month in matters interesting to 
that market. 
In the first place, we must admit that al- 
most the only machines which are sold in 
France are those having a house at Paris, 


either as a branch, or as agent buyers. It 


is necessary to have a house at Paris to 
have the customers from the other cities 
of France buy typewriters. 

On the other hand, the Paris market is 


slow to open to new makes, and it is not 
advertised for 
without its 


rare to see a make several 


American papers, 
Is there a way 


affairs for 


years in the 
having an agency at Paris 
to put an end to this state of 
the great benefit of American producers in 
general? Perhaps. But the study of this 
question will take us too far for today. I 
propose to return to this question later 
The most important and oldest makes of 
American machines have, naturally, a large 
generally branches of 
The agent-buyers 


sale. They are 
American 


do a very good business 


houses also 


The principal American makes sold are 
Remington, Underwood, Smith Premier, 
Yost, Oliver, Royal, Smith Bros., Sun Bar 
Lock, Empire, Blickensderfer, 


Stearns. 


Hammond, 


From the beginning, the relation between 
selling typewriters 
and the competr 
For several years 


the different 
has been rather 
tion has been very bitter. 


persons 
strained 


there has been established a Syndicate 
Chamber uniting all of the managers of 
agencies for typewriters, as well as the 


heads of the firms handling similar articles 
This Chamber is called “Syndicate Bureau 
of the Typewriter Industry” and its sub-ti- 
tle is “Typewriters and Connected Indus- 


The headquarters of this Bureau is: 
Paris. This year, 
Bureau is Mr. Pajot, 


tries.” 
54, Rue Etienne-Marcel, 
the President of this 
Smith Premier manager, and the two Vice 
Presidents, Mr. Desche, Empire agent, and 
Mr. Gestetner, Gestetner Duplicating Ma 
chines manager 

Since the establishment of this Bureau, 
the relations between the competitors is not 
so strained and the competition, although 
firm, is more courteous. 
lead in 
that 


have the 
follow 


American makes 


market, it 


If the 
the Paris does not 
Several German 
Adler, Ideal, 


being 


they have no competitors. 
Continental, 
Gloria, are 


makes, such as 


Stoewer, Régina, sold 
And we might add to this list of competi- 
tors the Japy machine, of French manufac- 
ture, formerly the Remington-Sholes’ Visi- 
rose from the ashes after leav 


ble, which 


ing its ungrateful native land. 


Courrier De Paris. 
In the foregoing we yspoke of the Syndic 
Mechanical Writing (Chambre 
Meécanographie). 
writer section of this chamber is 
a small exhibit to be given at the Grand Palais 


Chamber of 
Syndicale de la The type 
organizing 
in Paris atthe time of the Exposition for 
\viation, which is to be held there from De- 
cember 16, 1911, to January 2, 1912 

In our next number we will publish a photo- 
graph of the stand to be occupied by the type- 
writer section of the Syndic Chamber for Me- 
chanical Writing, where all the makes of type- 
writers sold in Paris will be seen next to each 
other in good fellowship. 
Club for 
This club 


There has just been formed the 
Modern Commercial Organization 

is the new idea for the 
grouping’ of all those who sell novelties for 
office equipment, and is intended to include 
typewriters, fountain pens, phonographs, tele- 


furniture, leaf filing 


outcome of a quite 


systems, 


loose 


phones, 
‘20 





As may be seen, many lines 


represented in this club 
The original idea of the founders 
club is to form the basis of a permanent « 


1 


position of articles for modern office orga 


tion and equipment. In this exposition ther« 


would be shown to all comers the advantages 


t the 


of modern methods, to the great benefit 
dealers selling the articles exhibited 


One make of already ( 
America, but not yet 
the Wellington, has just been brought ou 


No. 23, \ ti 


typewriter 


seen in France,-that is 


M. Guéranger, Rue St \ugus 


Paris 


Oliver 


company 


On November 19, the 


its annual competition, which brought 


about 150 competitors. We will give results 
at a later date 
The Royal typewriter has just ang 


hands for Paris; it is now represented 
friend Keller, No. 110 Place Lafayette, w 


has hitherto been specializing with various n 


chines, he has our best wishes 

In the preceding report we remark 
the German typewriters were beginning 
fer serious competition in France to t Ame 
ican machines, in proof of which we now hay 
to state the following fact The Stoewer 
typewriter is now in the hands of a vet 
able and energetic man, Monsieur Lasvigi 
No. 10, Rue Saulnier. With the assistance 
the Stoewer company, M. Lasvigne does 
hesitate to offer to stenographers «athe: 
bicycle worth 250 fr..at the price of 160) 


, 
the nr; 
at the pl 


or a sewing machine worth 160 fr 
of 90 fr. This is the first time to our know 
edge that such articles have been offered 
a premium for making sales of typewriters 

Finally, we indicate the appearance upon th 
French market of a new machine for Fren 
stenography, the Lafaurie & Lasmolle Ste: 
dactyle 


FOURNIER-FORQUIGNON 














late years 
has ex 


LTHOUGH it its only of 
that the United States 
ported [tals dupli 


typewriters, 


‘ontributed by DAMIANI & GiorGIo, Venice, i 
* 

But it is our firm belief that Italy pro 
ises well for the future, even in respect t 


the importation of calculating machines 


and if the American exporter will only 


for this type of machine what he has done 


the cash registers they cannot fail t 
ichieve most gratifying success 
Duplicating machines, typewriters, cat! 
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states, viz: Conveyance facilities, saving in 
time, more intimate knowledge of contract- 
ing parties, more extensive commercial con- 

nections, Chamber of Commerce, etc. 
Another advantage offered by Germany 
to the Italian importers is being able to 
carry on the correspondence in Italian, or 
even in French, which language the Italians 
are very familiar 








ating chines, « ilating machines, ac 
essorie iden d iron office furniture 
ind gé ities lisites, yet such ex 
portations have already attained a position 
gre portance, and we are able to 
m nat It \ 
) ] ely 
ts tert nd { 
Sul S 
‘ \met! 
il facture¢ 
rticles rreat 
eT j ty nan ti 
mSsut in het 
tur pe states 
It 1s this rea 
ve beg 
lraw ent 
in ¢ 
morte he pos 
fairs I 
trv that 
s( s 1¢ ndus 
trial ind commer 
ial world < con- 
cerned is daily mak 
ing if : en d ous 
stri les 
In Italv cash reg- 
ters a venera 
use: it is no longer 
ossibl count 
he sh s he 
yrincipa wns that 
I ded with 
them, w é 1 the 
wus esser im 
portance even in 
the ountry illages, 
he S hines iT¢ 
o long ire 
This excellent re 
sult is due to the in- 
telligent enterpris 
ing and expensive 
propaganda sustain 


ed for many years 


by the lanutactur 
‘ f 1, regis MESSRS. ATTILIO DAMIANI (LEFT) AND ANTONIO GIORGIO (R 
“rs 0 as Fegis- THE FIRMOF DAMIANI & GIORGIO, VENIC 
ters: to their stren 


efforts to convince the 


of the utility of these 


uous and untiring 


Italian shopkeepers 

machines, and the advantages they insure. 
Up till the present the sale of counting 

has not been so 


explained by the 


or calculating machines 
and this is 
America has only of late years 


successful, 
fact that 
produced a perfect type, the price of which 
is yet, too high to insure their 
general adoption and introduction in the 
and commercial con- 


however, 


offices of industrial 


cerns. 





bon paper, ribbons, and other office requis 
ites are gaining ground daily in Italy, but 


the United States will have to work strenu 


ously if she is to compete in these lines 
with the German products 
American Goods Superior. 
The quality of American goods is gen 
erally held as being superior to that of 
the German, but Germany sells at lower 


prices, and, owing to her vicinity to this 
offers to the Italian consumer 
afforded by 


country, 


the advantages neighboring 


with. 

The American ex- 
porters should have 
little difficulty on 
their part in carry- 
ing through their 
commercial business 
correspondence with 
this country in 
either Italian or 
French, once con- 
vinced that by such 
means their offers 
and advertisements 
could become more 
effective, as more 
easily and promptly 
read, or translated 
by those concerned, 
or in regard to ad- 
vertisements, by the 
public in general. 

It is therefore that 
we see the necessity 
for the United 
States, if desirous of 
reserving the Italian 
trade for their ac- 
count, to seriously 
give thought, and 
diligently study the 
questions of perfect- 
ing the organization 
of their work of ex- 
portation, convinc- 
ing themselves, be- 
fore everything, that 
although much has 
already. been accom- 
plished in this coun- 
try, there is yet a 
great deal more to 


IGHT) WHO COMPOSE be dune. 
E 


Italy has. this year 
celebrated the fiftieth anniversary of her 
liberty—of her constitution as a kingdom, 
with Rome as capital. 

Fifty years are certainly few, especially 
in Europe, but nevertheless these fifty 
years have proved sufficient for Italy to 
gain for herself a foremost position among 
the chief countries of the world. 

In this period (fifty years) in spite of 
the crises of every kind directly affecting 
other countries, and which have had in 
Italy their natural reaction, also owing to 
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the grave disasters which, for instance. 
were occasioned by the earthquake, in 


curring immense loss, Italy has developed 


rapidly industrially and commercially, and 
has systematized her tinances—in a_ tew 
words, progressed as no other country has 
been able to do in so short a space of time 


Therefore neither money nor industry, 


nor commerce is lacking in Italy, nor con 


American 


sumption that the exporter 
should neglect this country. Quite the r« 
verse, American exporters should regard 


Italy as a friendly country, sincerely 


friendly, where their interests can develop 
better than in other older and richer states 
But those who know Italy well—the politi 
commercial sub 


cal, administrative and 


divisions of her territory, the difference in 





N compliance with your request, I have 
the honor to submit to you the following 
With the demand for type 
writers in this country, this has been increas 
year to year as to 


respect to 


ing at such a rate from 
have made necessary during the last decade 
the establishment in Budapest of branch houses 


The 


been 


of all the leading typewriter companies 
of these branches I have now 
the last eighteen 


iIidest one 


conducting with success for 


therefore, in a position to de 


years | am, 

lare that this complete success has been at 
tained principally because with our own 
branches and our own organization we have 


worked from the beginning under full steam 
and with a determination to succeed, which 
has naturally brought its reward 

American manufacturers cannot work t 


good advantage with agents scattered here and 
there, as the assistance which must necessarily 
be given to such beginners cannot well be ren 
that at which 


control of the 


dered at such a distance as 


lies, besides which, 
is difficult 


The appearance of a continental director once 


\merica 
business under such circumstances. 
or twice a year only, is not enough in our 
the 


Experts useful in the busi 


branches, even if agent in question is an 
expert in the line 
ness, if not possessed of capital, are soon fer 
reted out by the 
are helped to get their 
the nature of things that, with the principal 
18 hours 


manufacturers and 


feet It is in 


German 


upon 


German cities within the distance of 
from Budapest, the intercourse of the German 
manufacturers with their Hungarian agents is 
very convenient. 

Furthermore, the American manufacturers 
should take care that their representatives sent 
here be able to speak, in addition to the Eng- 
lish language, at least one or two of the other 
European languages, for ignorance of the lan- 
guage used most in business in Europe, places 
these representatives often in embarrassing 
circumstances, and is the cause of many great 


mistakes 


SOME MISTAKES 
MANUFACTURERS MAKE 


By Marcect KAcpor, Director Yost Typewriter Company, and President, Hungarian 
National Typewriter Dealers’ Association, Budapest. 
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; 


inhabitants of her 


North 


with 


character of the 


and South must recognize 
us that 
exporter 
Italy must look carefully to the 


tion oft 


provinces, 


before everything the American 


who wishes for good results in 


organiza 
which in Italy 


requires different means from those in 


the work of selling 
use 
n other countries 


The 
tes work the 
Italian 


manutacturing houses of the United 


Sta Italian exportation by 


means of an agent general, with 


sub-agents in the principal towns 


It is therefore necessary to choose 


carefully these agents in order mn 


trust their interests to who, from 


deficient capacity or activity, or from an un- 
financial may 


persons 


sound moral and position, 


cause these interests to be neglected 


I will try to give you an illustration of this 
fact: The American representative comes to 
Budapest, and presents himself to the Amer 
ican Consul: Of course, he wishes, first of all, 
to meet those who speak the English lan 
guage. The English-speaking people in our 





MARCELL KALDOR 


are divided into two classes l‘irst 


the 


country 


among Knglish-speaking class are those 


men who, by reason of their liberal education 
have learned several languages These are, 


for the greater part, employed in good posi- 
tions the banks exporting 
here, and are, therefore, people who could not 


easily be persuaded to take up the conflict for 


with and houses 


an unknown make against other old ones al- 


second class of 


The 


people are 


ready in the market 


I-nglish-speaking returned emi 


AMERICAN 





inuary, 191 

Editor’s Note—It give~ us much pleasure 
to present the toregoing article to the read 
ers Ofhce Appliances, and to n e thet 
cquainted with Attili Dan 1 Ar 
ton Giorgio, whose kenessc e have 
the honor to reproduc« I m 
Dan & Giorgio of Ve e, Sil 
1897 acted as importers and distributer 
ot thee machines an equipme! ini 
ther American g | é ne the 
dutie general Italiai y . th s 
success that they have achieve n \ b 
posi 1 in this field They can give abun 
ant references and will be pleased to ce 
respond with American manufac ers wh 
desire closer commercial relations with th 
italia kingdom—relations whicl vill 
at once profitable and agreeable 





grants, who could hardly |x ns lesit 
able in this capacity. The representative is 
left, therefore, with but a small chance for 
choice in appointing agents. B hoice 
having been made, then come the terms to be 
considered, which terms are gen y to b 
found on the first page of every America 


catalogue. These terms are generally 


at by established merchants, for they are si 
hard in their requirements as t beyon 
the reach of any but those in t ( f cir 
cumstances. The success of a representatio 
undertaken in this way is so un n that 
will waste no further words on the subject. 
To your question as to what it est f 
\merican manufacturers to d ler to get 
a better share of Europea isines woul 
say that in the first place, nl pare 
for the export trade should enter into it; an 
in the second case the representatives sent 
here should speak, in additior mothe 
tongue, at least one or tw f the other world 
languages, so that he can come mul 
cation with many desirable people who d 
speak English And then the firn ques 
tion must make their terms su an | 
accepted, and such as those under which tix 
German manufacturers and exy{ houses 
work, In a word, the American manufacturers 
and export houses have a good example set 
before them by the Germans established here, 
and they cannot do better than to imitate this 
example. The American manufacturing cor 
cerns have, however, this enormous advantage 


there 1s great sym 


Amer 


over the Germans, that 
pathy here for American goods and for 
If, then, the American manufactur 


f this 


ica itself 
ers do not soon take advantage sym 
fault will be on their sid: 


pathy, the 


that t long 
yours, 


| would remark in closing, 
ago I complied with a request similar t 


Mr. Nash, the 
which I carried 


from American Consul here, 


and out to about the same 


effect as in this case 








By O. J. M 





OMPLYING with your 
\ugust 18th, | sh 
1 little description of this country 


been here about two years and as 


request ot 
all try to give you 


| have 
my work has kept me close in Singapor 
and not in particularly close relations with 
the business world in the line of sale of 
office appliances, I cannot give you statis 
tics or minute details. I do not believe that 
this part of the 


throughout America, so | think that a little 


world is well known 
account of it would be of interest. Per 
haps I can convey to you the best idea of 
it in the words of Bishop Oldham. 

‘The Malay world is under many gov 
ernments, chief of which are the British 
and the Dutch. 
Malaysia consist of the 


The British possessions of 
Malay 
and the Straits Settlements, which com 


Peninsula 


prise the islands of Singapore and Penang: 
the Dindings; Province Wellesley, a part 
of the Malay Peninsula over against Pe 
nang; and Malacca, a part of the Peninsula 
about midway between Penang and Singa 
British 
power over the king of Sarawak in Borneo, 


pore The also exercise suzerian 
and rule some of the neighboring territory 


stretching along the north of that great 
island.” 

“The Malay Peninsula consists chiefly of 
the Federated Malay States, a governmental! 
Malay 


principalities which are now administered 


unit composed of several former 
by a British resident general living at Kuala 
Lumpor, the federal capital, under whom 


British residents living in the capital ot 


each of the former States administer the 
provinces through a body of officers, som« 
appointed from England and some selected 
from the natives themselves. It is a mat 
ter for grateful surprise and admiration t: 
all travelers to note the splendid develop 
ment of these States under the British ad 
ministration.” 

“The commingling of many various races. 
the rapid development of a narrow stretch 
of land exceedingly rich in its mineral and 
agricultural resources, the changing of a 
rough wilderness to a land of plenty, af 
fords a striking tribute to the governmental 
energy and capacity of the British race.” 

“The 


are two great emporiums of trade. 


Islands of Singapore and Penang 
Penang, 
with a population of about one hundred 
thousand, stands over against Province 
Wellesley, and here are gathered for ex 
port sugar, cocoanuts, areca-nuts, tapioca, 
etc., produced on the main land; and from 
here are distributed things necessary to the 
life and comfort of the Indian and Chinese 
coolies scattered all through the estates 
and mines.” 


“Singapore is one of the islands of South- 


R 


CONDITIONS IN THE STRAITS 


SETTLEMENTS 


RIS of the Commercial De partment ol 


\sia In the language 
of the Malay it is the ‘navel of the world.’ 


eastern expressive 


Guarding the Straits of Sumatra, which sep 
arate the Peninsula from the Island of Su 
matra, it lies on the highway of the oceans 
where all shipping passing from East to 
West, or from West to East, 
China Sea and the Indian Ocean must call 
It is a town of two hundred and fifty thou- 


between the 


sand, of whom more than one-half are Chi- 
nese, less than one-half of the remainder 
are Tamils, and the rest are Malays. But 
sprinkled amongst these are representatives 
of all the lands of the earth 
be found Englishmen, Germans, 


Here are to 
Austrians, 














oO. J. MORRIS. 


Italians, Americans, Greeks, Spaniards, etc 
and here are all the tribes of Asia, from the 
slopes of the Himalayas to Japan in North- 
eastern Asia. One may stand on a street 
corner of the crowded thoroughfares and 
count forty different nationalities passing 
at any hour of the day. And since these 
carry with them their national dress and 
racial peculiarities, the view is as kaleido 
scopic as it is interesting. The streets are 
thronged with Jinrickshas drawn by men 
and kritas or carriages drawn by fast mov- 
While amid all the 


sounds and flutter of color are 


ing Malayan ponies. 
babel of 
heard the honk of the automobile and the 
clanging of the electric street car bells 
No more picturesque streets are to be seen 
West 
and where side by side may be seen the 


than these where. East and meet, 


crudest forms of primitive life and rude 


he Anglo-Chinese School. 
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peoples mingling with the elaborate out- 
puts of the highest civilization. In the 
midst of it all one dwells in perfect secur- 
ity; for the strong hand of a virile people 
makes Singapore as safe as Boston or 
Pittsburg. Here are found banks of all 
the nations—English, French, German, Rus- 
sian, Italian, Austrian, Greek and American, 
and to this free port, unvexed by tariff 
restrictions, come the riches of the Archi- 
pelago for trans-shipment to the ends of 
the earth.” 


New Phases of Business Progress Appear- 
ing in Singapore. 

In 1915 when the Panama Canal is opened 
up, this part of the world will be brought 
much nearer the principal commercial cen- 
ters, and the opportunities for develop- 
ment in any line of business will be almost 
limitless. The extending of Government 
works, the immense development in rub- 
ber planting, and other industries ‘are fast 
bringing in new phases of business activity. 
This part of the East which has long been 
one of the greatest commercial parts of 
the world, is fast awakening to a realiza- 
tion of the importarice of modern scientific 
methods of conducting business. Time is 
beginning to receive its proper value in the 
affairs of commerce and industry. - Labor 
and the time saving devices are rapidly dis- 
placing antiquated means of carrying on 
business. 

The English are slower in taking up new 
ideas, or changing from the old system, 
than Americans, and here where it has been 
that laborers could be had for almost a 
song, there has not been the inducement to 
rapid growth in office appliances as else- 
where. But now that the Chinese who 
have located here are becoming more inde- 
pendent, many of these things are coming 
in, and you may find some of the offices 
very well appointed. 

The American typewriter, which has 
proven itself superior elsewhere, is most in 
evidence here. You will find the majority 
of offices supplied with Remington, Under- 
wood, or Oliver typewriters, in fact nearly 
all of the standard American typewriters 
have representatives here. One thing that 
has surprised me is the total absence ¢‘ 
the adding machine. The work is dor 
in a great measure by the Chinese clerks, 
both in the business houses and banks. 
The European auditor must, with a great 
deal of labor, go over these accounts and 
his time and labor could be greatly aug- 
mented were he convinced of the utility of 
the adding machines. 

Sales of Office Equipment Increasing. 

I have not inquired closely into the sales 
of office appliances but I know that in the 








last two years they have been greatly in- 
creased, along with other things. I do not 
believe that price of 
rubber some year or so ago had much ef 
My business is to 


even the fal! in the 


fect on this business. 
train young 


raphers, bookkeepers, etc 


men for offices as stenog 


and the demand 


has been steady. Hardly a copy of the pa 
per has been issued without an advertis¢ 
ment for a bookkeeper, typist or stenog- 
rapher, indicating that there is a_ steady 


growth in the business world demanding 


this kind of men And along with this de 
mand, of course, there would naturally come 
the demand for necessary equipment 

It seems to me that a good energetic man 
interests of office ap 


located here in the 





N compliance with your request I have 


great pleasure in furnishing you witl 


the information required in reference to 


conditions in the office appliances business 


in South Australia 


During the last few years Australia has 


indeed made vast strides. There appears 


to be what one might characterize as severe 


competition among the offices here, as t 


who can have the most effective and at the 


same time most economical equipment 
Typewriters. 
These machines are an essential to busi 


ness peopl Che Underwood and Reming- 
ton makes appear to be the most popular 
in South Australia, although there are other 
well known machines and lower priced ma 
chines on the market 

Duplicating Appliances. 
increasing 


The 


There is a gradually demand 


for duplicating machines principal 


ynes here are Gestetner’s Rotary Cyclo 
style and the Roneo, both being British 
made. As regards the American manufac 
tured machines, they are slightly hand! 


capped by the tariff, which gives preference: 
article, viz., sixteen and a 


as against twenty-two 


to the British 
half per cent duty, 
per cent on the American 
Loose Leaf Systems. 
mode of bookkeeping 
taken up, not only by the bigger 


This has been 


largely 
business houses, but almost in every estab 
great time 


found to be a 


There is therefore a good 


lishment, and is 
and labor saver 
demand for loose leaf products. 

The card also in 
and is very much appreciated by those who 
are constantly referring to records 


system is vogue here 


ILANCES 


Ue 


pliances could make good. As I have said 
nearly all the 


there 


representatives of 
here, but 


there 
American 
none that make much of a display or who 
have any men who are particularly pushing 
The ordinary 


are 


typewriters are 


the sale of office appliances 


rebuilt typewriter such as the Remington, 


Underwood and Oliver sells for from $125 
to $150 and $160 this money, or about $70 
to $90 gold. New from 
$200 to $300 or f 


trom 
And since Singapore is a free port there 


machines sell for 
$120 to $175 gold 
is no difficulty in bringing these things in. 
However, it takes from 30 to 40 days for a 


shipment to come from New York so that 
in ordering from here unless by cable it 
would take from three to four months to 


receive a shipment 


OFFICE DEVICES IN SOUTHERN 


AUSTRALIA 


By Curis. B. Cooper, Mail Order Department, Geo. P. Harris, Scarfe & Co., Lt 


Adelaide, South Australia. 


. 


Adding and Addressing Machines. 


little done in these 


There has been 
— . ° . 

hey are articles that will require 
People have to be edu 


very 
lines 
lot of introducing 








CHRIS. B. COOPER. 


the, real 
will 


cated up to an understanding of 


economy of such goods before they 


be appreciated. The same observation ap- 
plies to sealing and stamping machines. 
Office Furniture. 
The importation of office furniture is 
gradually falling off. The high tariff, thiz- 
ty-eight and a half on American and thirty- 








In the way of office furniture there 


would not be much sale for anything but 


goods made of steel, for anything made 
of wood is so quickly destroyed by white 
ants, or the climate causes it to swell and 
warp so that it cannot be kept nice for any 
length of time 

In order to secure a good sta ftice 
appliances it would be necessary for som: 
one to locate here and actually show the 
men in the offices that things can be done 
cheaper and in a better way by the use ot 
them before their sale and use would be 
of much importance. However, I think 


this would be a good field for pushing such 


sales 





British goods, is 


three per cent duty on 


prohibitive that the local manufactur 
have been able to find an easy market, at 
unless there is a great reduction in the 
tariff (which is not very probable) the im 
ported article will find it hard to maintain 
a holding 

General Stationery. 

Che trade still continues chiefly with the 
local made and British articles, although 
the American and German lines are doing 
a ur business 

Conclusion. 

The present year appears to ha been 
profitable one for practically everyone, and 
the trade outlook tor 1912 is encouraging, 
unless, as some predict, having had a few 
years of plenty, that great terror—the 
drought—sets in 

\s new country is conti being 
opened up, there should be a nsiderable 
increase in all lines 

Those desirous of placing their goods on 
the Australian market, should see _ that 


there is no printed matter on the articles or 


wrappings which can be classed as ““Adver 
tising Matter,” under which heading goods 
are subject to a duty of sixpence (twelve 
cents) per pound weight 

With regard to packing, great care needs 


to be exercised, as the cases sometimes re 
ceive very rough handling in transit 

We might mention that 
is read with great interest by 
the whole of our staff, who find many items 


your magazine 


practically 
which are advantageous to the welfare of 


our business 











‘ HE German Empire, from the stand 
point of office appliance develop 
ment, is going on in the even tenor 

of its way; making no great splurge, aoc 

loud outcry of any especial mechanical 


achievement, but quietly, surely, perma 


nently taking on a new dress in its adap 
accessories. 


take of conditions in 


tation to modern 


This is the view ] 


my country, and -I am forced to shape 
them thus by contrast to conditions in the 
United 


of such 


have a 
such 


States. Here, you country 


tremendous breadth, potent 


that, 
mechanically or other 
sharp outline; it 


sense, against all 


resources, such dynamic. energies, 


whatever you do, 
wise, it stands out in 
seems silhouetted, in a 


the world 


So that what we do over in Germany 
appears of much less concern than what 
you do here. Of course, one reason for 


compactness of the German 
over 40,000,000 people confined 
than 


have 


this is the 
population 
in a territory but 
the state of Texas 
100,000,000 in 
times larger than the German Empire 


one-third larger 
Whereas, 


a territory many, many 


you 
about 


My notion is that this makes our life 1 
that is, 
with a 


tensive our cultivation is inten 


sive, resulting conservatism 


while, as I have indicated, seemingly ultra, 
or very slow, is in reality progressive and 
from the German 


aggressive, viewpoint 


i feel permitted to say, in connection 
with this view, that the German mechanic 
has for this reason been able to make a 


more thorough development, and therefore 
is more skilled than the average mechanic 


throughout the world 
The Germans know this and give him 
support on every possible occasion, pat 


ronizing his product as far as possible. But 
effecting 
sales of German-made goods that have left 


there have been hindrances in 
the balance of superiority in favor of goods 
made in the United States. Naturally, fol 
lowing the law of human nature, Germans 
are buying your products because of their 
undoubted and this regardless of 


the high duty your manufacturers are com- 


merit, 


pelled to pay. 

America maintain this 
prestige, just so long is she going to find 
Germany an open market, if her products 
are not excessively high; though-I appre- 
hend that the increase in the 
merit of German-made products will both 
force a further increase in the merit of 


So long as can 


gradual 


American-made goods and in their selling 
price, a point that must be carefully con- 
sidered henceforth. 

One way to make this more secure is for 
the American manufacturer more carefully 
and more widely to educate the German 


By OscaR WACHTEI 


OFFICE EQUIPMENT CONDITIONS 


IN GERMANY 


of M. Erlebach-Nachf ge 


r, Frankfort-o1 


Chis is 


delayed 


people on the merits of his goods 


lacking today; it should not be 
longer 
As to Typewriters. 
The Underwood, which was the first vis 
ible machine to enter the German field, still 
leads. The new Remington models, 11 and 
12, are a 
Both these machines have strong or- 
The Smith has 


organization, as is 


close second, and are popular, 


too. 
ganizations. Premier 
fine evidenced by the 
sale recently of eight machines to the navy 
department. 

The that tind 


medium-priced machines 


greatest favor are the German-made \ 
machine made to sell for $25 would find 
ready sale in the empire, provided the 
manufacturer in the United States could 
so arrange the discounts that the German 


agent would have a good margin for him 
self. This situation offers a splendid op 
portunity, in my opinion 
Miscellaneous Devices. 
As to calculating machimes, the world of 
office appliances pretty clearly understands 
that the 
and it is 
machines to get a foothdld; here again we 
find the element of superiority determining 
So that the German people are 


German machines lead the world, 


well-nigh impossible for other 


the result. 
open-minded after all. 

Loose leaf goods find a big barrier in the 
high duty imposed by the German govern 


ment; but, following the rule elsewhere 
manufacturers have established plants in 
Germany and are thus able to cover the 


market. This field is growing rapidly 


Fountain pens with us are much like out 
good or bette 


calculating machines—as 


1 


hence, the German prod- 
. 2 
I might note 


than other makes; 
uct has the call 
manufacturers as 


some ot the 
German a matter of ref 
erence: 

Lenz & Company, Furth, Bavaria; Traun 
& Sohne, Harburg-on-the-Elbe; Simplo 
filler Pen Company, Hamburg; M. Erlebach 
Nachfolger, Heidelberg, Full- 
halbr. 

One thing I would impress on American 


Hamburg, 


manufacturers is the agency question. By 
all means make the agency cover the conti 
nent, especially on small propositions; f« 
the margin is too small and other agents 
will cut in and further affect his profits 
The typewriters, however, are an excep 
tion, because the margin of profit is larger 

While on the subject of agencies it might 
be well to say that for most appliances used 
in the office, for office supplies, etc., it is 
not profitable for the American manufac- 
turer to split up his representation among 
several European agents. A 
house in Berlin or Frankfort, for instance, 
sends its representatives all over the Conti- 


r 


responsible 


the-Main, Germany. 
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nent. The men speak fluently the several 
languages of the people with whom they do 
business, and, as a matter of fact, get 
around with the same ease and celerity as 
the traveling man in the United States, and 
possibly with more effectiveness, since the 
population of Europe is much greater and 
the distance between important cities is 
much On typewriters, of course, and 
on other large machines where a single or- 
der amounts to quite a sum, with a rela- 
tively greater profit, it is possible for the 
agent to make money in a comparatively 
restricted territory. 


less. 


It is highly important that a man who 
would do business in Europe should be able 
to speak as well as to understand severa! 
languages. One cannot successfully do 
through an interpreter. I do a 
good deal of traveling in Europe, and it 
means a good deal to me that I can laugh 
with the man in Christiania when he tells 
me the latest Norwegian joke, and can tell 
it to the man in Paris and laugh with him. 
It is valuable for me to be able to talk 
easily with the Englishman or the Italian or 
the Spaniard, because without the knowl- 
edge of these languages I could not get 
quite the right point of view nor could I 
make my customers understand my view- 


business 


point. 

One of the reasons why many American 
firms fail in their initial efforts to get busi- 
abroad is that they approach the 
European field in a different frame of mind 
from that which they entertain toward their 
own home market. Their intention seems 
to be not to establish a permanent outlet 
for their products, but to load up their 
agents substantial stocks. It is de- 
sirable for an agent to contract for a suffi- 
cient amount of goods, but he must follow 
the same practice, the same caution and 
sound judgment as the agent in the United 
States, who does not tie up more of his 
capital than he deems necessary. He should 
not load up with anything he has not tried 
Such a course has often led to failure 
and bitter feelings between European agents 
and their American connections. 


ness 


with 


out. 


American manufacturers should bear in 
mind that the advertising which makes 
trade in the United States will not neces- 
sarily do the same in Europe. To be suc- 
cessful the manufacturer should advertise, 
of course, but he should seek the advice of 
his agents, and should spend at least some 
reasonable part of his advertising appro- 
priation through them in order to stimulate 
European demand, and he should do this 
because it will make better business—for 
just the same reason that he advertises in 
the United States. 
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NDIA is agricultural country 


than commercial! or industrial 


more an 


The ma- 

terial resources of the country are not 
vet fully exploited We look to America, 
England and Germany for most of the man 
There are very tew 


ufactured articles 


manufacturing concerns in India, and the 
few that exist have to face the keen com 
petition of the foreigners unless the free 


trade system is abolished and protection is 
afforded to the India 
by imposing heavy import taxes on foreign 


infant industries of 


manufactures in India. The public bodies 


in India are clamoring for such protection 
and our benign British Government can 
not be delaying it for any 


consistently with the broad principle they 


length of time 


have enunciated for the sympathetic ad 
ministration of their Indian possessions 
Typewriters. 


Che people are just beginning to under 
stand the value of modern office appliances 
the pub 


and we have first of all to educate 


trying time 


lic before to dispose of the 


devices Most of the Indians are 


treading in the 


saving 


scrupulously footsteps of 


their elders, and any change or deviation 
from that trodden path very rarely finds 
favor with them. The typewriters used in 
India are ail of American make. The Rem- 


ington people were the first to enter the 


field in India, and for a time people even 
that it the only machine of 


thought was 


the kind manufactured Then came the 
Yost, the Hammond, the Smith. Premier, 
the Densmore, the Empire and the L. 
Smith. There may be half a dozen other 


makes of typewriters also seen in South 
total of them can _ be 
fingers. 
typewriters, but 


ern India, but the 


numbered on one’s Commercial 


firms are great users of 


Government offices have now begun to use 


them Typewriting institutions are now 
seen in almost every tewn. The Govern- 
ment maintains only one _ institution—the 
Government School of Commerce at Cali 


cut—where instruction is given in all com 
mercial subjects up to the advanced grade. 
This institution turns out very good work 


every year, and several past students of 
the school are now seen, not only through- 
out India, but outside also, holding high 


niyself, am an old 
Then there are 


situations in life. I, 
student of that institution 
about a dozen commercial 
nized by the Department of Public Instruc- 
tion, conducted by qualified persons in var- 
also do very good 


sche I Is rect g- 


towns, and they 
work. The writer himself is the Managing 
Proprietor and Head Master of one of 
them. High schools and colleges are just 
beginning to handle typewriters for the use 


wus 


of their pupils 


OFFICE APPLIANCES IN SOUTHERN INDIA 


By P. K. RAMASAMY-IYER, A. C. I. (B'ham), Managing Proprietor of 
Ramsay & Sons, Madras and Negapatam, India. 


Sweeping changes were introduced int 
the educational methods of the country by 
one of the late Viceroys, the Lord Curzon 
of Kedleston, and instead of the well-known 
“Matriculation Examination,” one known as 
the “School Final 
Typewriting, 


subjects 


Examination” has been 


substituted. shorthand, and 
some ot 


that 


other commercial form 


the optionals. It was first proposed 


typewriting and shorthand together should 
form one optional, while certain other im- 


portant subjectqg were also grouped to 


gether under another head 
The writer at once brought to the notice 
of the Director of Public Instruction and 


the Committee who made an extensive tour 
throughout the Presidency to determine the 
consensus of public opinion, the necessity 
for treating the various subjects as different 
optionals and his suggestions had the de 
sired effect Native 
ways, Zemindars, municipal and other quasi 


Several States, rail 


others are now us 
“click-tick” of the 


machine is heard in every town 


government othces and 


ing typewriters and the 
great future for typewriting 
machines in Southern The 
is only for standard machines approved by 
the Government, and cheap typewriters are 
seldom sold. My firm has represnted the 
L. C. Smith & Bros. typewriter for the last 
twelve fairly 


There is a 


India demand 


and we have been 
successful in selling a good number of thes« 
last 


our 


months, 


machines. During the three months. 


the sales have exceeded expectations 
and large sales are expected early in 1912 
The L. C. Smith & 
been approved by the Government of Mad- 


Public Instruction and 


Bros. typewriter has 
ras, the Director of 
also’ by the Governments of certain Native 
States, and all of them are freely using the 
We had the pleasure of exhibit 
ing the machine at the Dasara Industrial 
and Agricultural Exhibition My- 
sore, one of the most enlightened of the 
Native States of Southern India, in Octo- 
ber last. His Highness, the Yuva Rajah of 
Mysore, who opened the Exhibition, 
struck at the up-to-dateness of the L. C. 
Smith machine and at ordered the 
purchase of a machine for use in the Pal- 
ace itself. At the close of the Exhibition, 
a Silver Medal (Highest Award) was pre- 
for the L. C. Smith & Bros. 
The machine was subjected to 


machine. 


held in 


Was 


once 


sented to us 
typewriters. 
examination by the 
and 


critical 
Exhibition 


a severe and 


Judges of the Committee 
other Engineers of the State. 

Rebuilt typewriters are imported by two 
or three firms. We are the agents for a 
well-known rebuilding firm in America and 
are doing good work in that line also. The 
purchasers of these machines are mostly 





certain othe 


and 


typewriting institutions 


dealers and private gentlemen. People are 
just understanding the necessity for visible 
machines with built-in tabulators and other 
attachments 

The 


deal of push in these parts, and the manu 


typewriter business requires a good 


facturers place very few facilities at the 


disposal of their agents. India is a huge 


country of 1,600,000 square miles and with 


a population of three hundred millions. Just 
fancy that such a large territory is left in 
the hands of a single agent! One or two 
typewriter manufacturers have done this 


The one agent gets machines from the 
manufacturers at moderate price, and he 
appoints three to twelve agents under him 
and sells machines to them, in most cases 
at a gain of 40 to 50 These three to 
twelve sub-agents have to appoint tray 
elers, canvessers and agents under them 
end a:l expenses are incurred only by these 
men \s they have to pay a heavy price 
to the one agent, and also incur heavy ex 
penses in pushing the sales, they get only 
very little on machines sold, and are not 


placed in a position io allow any reduc 
tion in price to the purchasers. or to allow 
brokers 


services are indispensable in the mat 
Further, the 


anything to the middiemen or 
whos 
ter of closing any bargain. 
statements and representations made by the 
sub-agents are not often brought to the no 


thes« 


tice of the manufacturers, and al 


things hinder a prosperous business. There 


is also another point which adversely af 
fects the business—the frequent change of 
agents Naturally, it takes time for an 


agent to acquaint himself with the sur 
roundings and find out the likely purchas 
ers, and he arranges with a number of peo 
ple to pass on their orders to him when 
they require machines on future occasions 
If, in the meanwhile, that agent is removed, 
necessarily the expected bargain falls 
through, and the purchasers go in for other 
kinds of machines and place their orders in 
other they 


nick 


the hands of whom 
chance to meet in The 
agents have also very often to sell typewrit- 
installment 


persons 
of time. sub 


ers on the system, accepting 


payments in twelve or more months. To 
enable this to be carried out, they should 
be assured of the permanency of their po 
sition till at least the whole amount is real 
good 


also be allowed a 


may be 


ized, and should 


margin so that they sure of pro 
curing some gain, at least in the end, and 


as 40 to 50% is knocked off by the central 


agent, it is found impracticable to effect 
such sales, and so the business goes to 
some other typewriter agent who deals 


directly with the manufacturers and who is 
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placed in more favorable terms to transact reason for these machines not having be limber is cheap here and we get very good 
business this way I would just mentior come popular is that nobody tried the busi quality, too. Labor is not costly and there 
here that over 334%,% of the machines are ness in right earnest. The purchaser wi are good workmen also. So most of the 
sold on the installment system—Govern not pay for a thing until he is fully con office, furniture is made by ourselves and 
ment offices are the only people who do vinced of the advantages, durability, ete. we are satisfied with it. There may be a 
not go in for installment buying—but i if the same. The dealers also do not care demand for roll-top desks, and in this also 
their case, the price quoted is at least 25% to invest in a thing which may or may not | would advise our friends—the manufac- 
less than that quoted for others, and Gov be profitable to them | would therefore turers—at the other end, to adopt the 
ernment bills are paid, at the earliest, after suggest that manufacturers should «sen course | suggested above as regards adding 
3 months from date of supply. I may there machines, ete. 

fore venture to draw the attention of the z es We handle mostly English and German 


\merican typewriter manufacturers to the manufactures of stationery articles, and my 
bail firm is trying to find out if anything can 
be done with America in the line. 

There is no harm at all in sending out 
goods to India on credit, but before it is 
done, the standing and position of the party 
should be carefully looked into, as any one 
who has the money to go for a letterhead 
styles himself a merchant. Sending goods 
on credit will increase the business very 
considerably, and it is the best way to get 
into the line too. Small consignments may 
be sent and a beginning be made. Amer- 
icans could do an extended business with 
India if they could get hold of a “live 


advisability—nay, the necessity—of having 
at least three separate agents in India for 
the three Presidencies of Madras, Bengal 
and Bombay. The fruitfulness of such pre 
caution would only be realized when tried 
| have taxed too much of your valuabl 
space on this subject, and I have done so 
because you tell me you are anxious t 
get from me any suggestions which in my 
opinion may help to put American manu 
facturers on the right track in their rel 


tions with us 


Duplicating Machines. 


Duplicating machines are used in fait me 
‘ : agent. 
numbers in Southern India, but most ; hii i A : 
: ; : [ propose writing a special article on ship- 
them are of British manufacture -eople A 
@ ye ping and routing of goods, as I could not 
lave begun to understand the use of thes : Pray ii ; 
‘ ) ni - iA confine myself within the limited space in 
an there wi »- a great ‘man tor them . : 
Penang Boia ar cages a your crowded January issue. I am anxious 
in future Very few firms in Madras avai 


that articles from others in different parts 


themselves of the uses of circular letters . ° : 
ie _ ee ee of the world should also find space in your 





but ; have found from my ewes EEE valuable special number. I have some ex- 

circular letters are productive ot good some P. K. RAMASAMY IYER. A. C. I. perience in the shipping business myself, 

time or other and will take an early opportunity of set- 
Other Office Machines. ut, say one machine, to a_respectabl ting forth my views. 

Adding machines, sealing machines and pushing firm here. to be tried in the market In conclusion, I am greatly indebted to 
iddressing machines are not used in this If the article is salable and if terms are you for having given me an opportunity 
country at all. I do not think there are halt satisfactory, of course orders would cer- of giving out my views on a subject in 

dozen of them throughout Southern In tainly go forward Unless this is done. which I have interested myself for the last 
dia. As in the case of typewriters, we hav« there is no hope of such machines becom dozen years and more. 
to educate the people first in regard to the ng popular here | further assure you that if I can be of 
ises of these devices. I have just procured any service to the manufacturers of your 
an addressing machine from England and Office Furniture. country in handling their goods, or in fur- 
we are just showing it to our customers to [ am afraid office furniture has no big nishing them with any information, I am 
see if they will take to it. I consider the field in India—except for roll-top desks always at their disposal. 


Addition to the Staff of 
- Annual Business Show Company, 
John Borden Tupper, 
Assistant to Frank E. Tupper. 
Born December 24, 1911. 
Tipped the Beam at 9: Pounds. 


John Borden is a husky lad and a mighty welcome Christmas Gift to Frank and Mrs. Frank and his brothers. 











NEW ZEALAND GOOD MARKET 








By E. J. Le Grove, 

WAY down in the South Pacific, so 
near the Antarctic regions that it has 

been made the Shackleton’s 

and Scott’s famous polar expeditions, lies 
the little dominion of New Zealand. Run- 
ving north and south, it consists mainly of 
two islands known respectively as_ the 
North and South Islands, but a third (Stew- 
art Island, 130 miles long) is generally in 
cluded, as it is separated from the South 
Island by only a strait of a few miles wide 
There are groups of other islands adjacent, 
but for practical trade purposes New Zea 
land consists of the two islands aforesaid, 
the North having an aggregate area of 44, 
468 square miles, or 28,459,520 acres; and 
the South an aggregate area of 58,525 square 
miles, or 37,456,000 acres. No doubt this 
distant possession of Britain, which I might 


base of 


say takes itself very seriously, could be 
tucked away somewhere in Texas without 
much disturbance of the earth’s surface or 


attention in land of 


its people must not be 


attracting much your 


big distances; but 
confounded with 
that 
to describe 
“What are you 
perhaps, be your first sordid question, and 
I am inclined to humor you by answering 
it in my own way. We were born prac- 
tically in 1840, when Britain proclaimed her 
sovereignty in the good old-fashioned style 


“way-back” 
delight 


the ordinary 
some of your authors 


West.” 


worth for 


variety 
“out 


trade?” may, 


by giving us a government and a consti- 


tution Incidentally, they gave us a war 
with the Maori inhabitants, but that is an- 
other story. We now number 1,000,000 


Scot and Irish, ex- 
clusive of Maoris. The latter 
count for nothing in the way of trade, and 
After providing 


mainly British, 


some 50,000 


whites, 


very little in agriculture. 
for their own wants this 1,000,000 of people 


exported last year products to the value of 


$110,000,000, and imported goods to the 
value of $85,000,000. You will admit that 
are respectable for such a 


these figures 
handful of people; but they do not convey 
quite enough. The standard of living is the 
test of trade, and New Zealanders demand 
a very high standard of comfort. Where 
private enterprise has failed to meet this 
demand the state has done so, with the re- 
sult that New Zealand is the Mecca of the 
Socialist—hair-brained or otherwise—al- 
though the millennium is yet some distance 
off. Here the people own the railways run- 
ning from end to end of both islands, the 
post, telegraph and telephone systems, the 
tramways, the docks and wharves; they run 
fire, life and accident insurance, coal mining 
and banking; the state buys land for the 
people from the natives and private owners 


Man 


iing Director, Le Grove & Laurence 


and lends money to develop them, while it 
builds homes for the workers in the towns 
times of 


and provides work for them in 
depression. How does it do it? Well, it 
borrows say at 3% per cent and lends at 


4% per cent with a 1 per cent sinking fund, 
and is making money out of the policy as a 
New Zealand as a state 
or say $450,000,- 


matter of course 
owes £80,000,000 sterling, 
000, but 87 per cent of this is interest-pro- 
ducing through its railways and _ other 
schemes, and as the 
roughly estimated at $3,000,000,000, we con- 
getting along very 


dominion’s wealth is 


clude that we are all 








E. J. LE GROVE. 


well, thank you! But, will ask, 1f the 


states does so much for its people where 
Oh, it 


you 


enterprise come in? 


The state does not make 


does private 
gets in all right 
boots and shoes—yet; nor agricultural ma- 
chinery, nor clothing, nor office furniture, 
nor typewriters—which reminds me that 
perhaps you want to know something about 
articles. Certainly the 


railway car- 


latter 
locomotives 


these two 
state makes 
riages, while the municipalities make tram 
cars; but there is quite a lot of things that 
neither the state nor the municipalities 
make, and private enterprise finds avenues 
for a heap of energy, or probably the writer 
would not be telling this story. 


Typetwriters and Other Office Appliances. 


here dates 


and 


The advent of the typewriter 
from about 1886, when the old Caligraph 
was imported for use by the parliamentary 





1., Wellington, New Zealand. 
Hansard staff. It was followed by 
ington shortly after. Put the p t 
those machines in those “way-back” tim 
was so weird that the printers had to be 
paid one-third extra for “setting 
The writer was at the Philadelphia exhil 
tion in 1876 and there saw the Remingt 
(also the type-setting machine, since b« 


come famous as the linotype) and was in 


pressed by its possibilities. In 1890 he 


chased a Columbia bar-lock visible typ: 


writer and for the first time in this country 
demonstrated that the writing machine 
capable of producing transcripts t 
hand or stenographic notes without the 
vagaries in the way of spelling whi f 
merly characterized them. In fact, may 
claim to have been the pioneer | 
mentary, court and public typewriting 

on the first occasion the typewrite 
used for the transcription of stenogr 
evidence he fairly electrified the 
mentary committee by producing 

carbon copy and supplying a mu 

the crown with it without consulting 
chairman, with the result that he 

escaped having his parliamenta 
abruptly terminated However, tl 
writer demonstrated its value at on 

matter of carbon duplicates and 

was no longer in doubt. The writ 

duced it to the law courts, the 

took it up, the public patronized 
finally it became recognized 

pensable adjunct to every wel 

business The initial difficulty 

Was tO get operators who kne 

spell and punctuate, but a c1 t 

has attained such a pitch of pe 

to be able to ring a bell and order 

quake or a European war easily sur nt 
this obstacle, and now the number 

ators is legion. The bar-lock Was 


vored machine for many years, its 


of writing appealing to all but th t 


prejudiced, but gradually other 
forced their way to the front and the Yost 
and Remington demanded and obtained 


These were followed by the Har 


and New 


hearing 


mond, Smith Densmore 


Premier, 


Century, then the Monarch, Oliver ar 

Underwood; while now there are as many 
different makes of writing machines on thi 
market as there are weeks in the year 

good, bad and indifferent. Last year there 
were 1,366 typewriters imported into the 
dominion of the declared value of nearly 


$100,000—or $10 per head of the population 
—and the cry is “still they come.” Billing 
machines, however, have not yet made much 
headway, but that time is coming. The 
writing machine is used for the taking of 








iit Ji 

vidence direct‘in the Jaw courts, and the 
Wellington supreme court can boast of a 
100-word-a-minute man, who was trained 
yn and uses a bar-lock and turns out page 
after page of foolscap matter without 
litera 

But as New Zealand has four fairly large 
sized cities with populations varying from 
60,000 100,000 each, it cannot truthfully 
be said that any one make of machine 
stands pre-eminent; individuality counts in 
each enter so tar as salesmanship is con 
cerned There are numerous townships 
with populations varying from 2,000 to 20, 









number of 
is increasing 


[. the present time the 
the American factories 


rapidity and the num 


ber of machines turned out every day from 
these factories to the market 1s so great, 
tl ery near future the supply will 
be greater than the demand when they have 

some ther foreign countries 
It is an easy thing introduce a line 


machinery, of electrical ma 


*hinery office appliance devices and 


many lines of the latest improved machin 


ry for better and quicker accomplishments 


into a untry less advanced in this regard 
Russia, China and India are the thre 
ess advanced countries in this respect 
mparis with the United States. Dur 
ing the st few years the interest of the 
American manufacturers was not so keenly 


vatched as in the last named country, both 
y their agents and by their consular rep- 
Moreover the visit of the four 


India 


esentafives. 


hundred American manutacturers to 


two years ago, not only aroused their cause 
much more to the hearts of the people ot 
this land, but on the other hand these 
American travelers learned by personal ex 
perience much more about India, her peo- 


and customers and the 


the requirements of het 


manners 
suit 


ple, the 
articles to 
people. 
Good Opportunities for Typewriter Sales. 
To know something about India has now- 
adays became a necessary thing not only 
to every American manufacturer but to 
every one, who is connected with the han- 
dling of modern American business. It 
is not possible for me to deal with the sub- 
ject at length and to trace the growth of 
it, but I will briefly state the present con- 
dition of the American office appliances 
devices in India and the success they have 
achieved. Calcutta, Bombay and Madras 
are the three important cities in India on 
the coast through which the bulk of the 
foreign trade passes. Calcutta is the cap- 
ital of British India and the second largest 
city in the British empire, with a popula- 


OFFICE APPLIANCES 


OOO scattered right through the two islands, 


consequently the cost of sale in connection 
with any article involving personal canvass 
is abnormally great, while the second-hand 
with 


a fairly ready sale 


machine problem is with us as you 
On the whole there is 
for office furniture and all labor-saving de 


vices—particularly the latter, as one can 


readily understand in a country where the 
average working hours for artisans are 44 
and for clerks 39 a The 
handicaps foreign traders, however—and the 
within this 


with a 10 pei 


week dominion 


\mericans come category, 


meore’s the pity cent addi 


cr 
cs 





tional duty; but despite that its trade with 
the United States is large and is rapidly 
increasing, while the friendliest feelings are 
entertained for our American cousins and 
their flag. In fact, it is a common expres- 
sion here that if Britain—-the dear old moth- 
erland to which New Zealand so recently 
presented a battleship as a mark of affec- 
tion—became unable to defend us, the do- 
minion would immediately hoist the stars 
and stripes. Long may the Union Jack and 
stars and stripes flutter together in the 
breeze of prosperity and nestle together in 
the calm sunshine of peace and amity. 





PROGRESS OF AMERICAN TRADE 


IN 
INDIA 


By Mr. R. Soor, Calcutta, India. 


on of 1,200,000 In this city there are 
agents for typewriters every standard 
make Some of these agents are active 
while others are in name. Some advertise 

most daily papers, while others try to 
keep it a secret Roneo Company have 


office in this under the 
Messrs. J. & Co 
The Remington, has a branch office in this 
ity with Mr. Stockwell as its Indian Man- 
ager. Under him there are 
nearly all the principal cities of India, Bur- 


+7 


They are doing very well 


heir branch city 


management of Bertram 


sub-offices in 


ma and Ceylon. 


in this country. There is hardly an office 
where you will not find a Remington. But 
still there are thousands of firms where 


the typewriting machine has not yet been 
unwilling 
such ma 


introduced, not because they art 
to acknowledge the necessity of 
chines in their offices, but 
are not properly solicited, as the typewriter 


because they 


dealers are so much contented with the 
sales they have that they do not care to 
bestir themselves for more. So you see 
that a typewriter of less known make can 


have a very good business in this country, 
if the makers could connect 


agent and if they do not try to keep it a 


with an active 


secret. To make it known to the public it 
is not only necessary to advertise in the 
dailies and weeklies, but to send out cir- 
culars and prospectuses to all those who 


could afford to buy it 


Other Office Machines. 


Machines for printing circular letters and 


addressing the envelopes had no agent in 
this country and were unknown to the Cal- 
firms until about the 


3ut the necessity of such machines 


cutta beginning of 
1911. 
cannot be denied in a country where there 
are so many firms, who use mailing lists 
This necessity became so great that in the 
beginning of this year aiter much more in- 
quiry and trouble one or two Multigraphs 
were imported; these are now at work. The 
American Multigraph Company of Cleve- 
land are most fortunate, as their machine 





Messrs. W. 
H. Thorns & Co. of Bombay have been re- 
cently appointed agents for the U. S. Prin- 
tograph Company of La Crosse, Wis. Both 


first finds its way into India. 


the Writerpress Company of Shelton, 
Conn., and the Multicolor Press Company 
of Fresno, Calif., are trying to connect 
themselves with active Indian agents. 

In a country where there are some fifty 
banks with their branches in every city, 
numerous mercantile firms and various gov- 
ernment offices, the adding machine is as 
necessary as the typewriter. Every busi- 
ness man, no matter whether his business 
is large or small, no matter what kind of 
business it is, in order to lessen the mental 
labor of both himself and his workers, 
needs an adding machine. Adding ma- 
chines can be found in some of the largest 
banks here, but their number is very small. 
Messrs. Walter Locke & Co., of this city, 
have recently been appointed agents for 
the Burroughs Adding Machine Company 
of Detroit, Mich. The Dalton Adding Ma- 
chine Company of Poplar Bluff, Mo., are 
now preparing, it is understood, to com- 
mence a big advertising campaign in In- 
dia. 

Dictaphones are still unknown in India. 
The loose-leaf system of bookkeeping is 
now in practice in some of the mercantile 
firms and it is gaining a rapid popularity. 

I cannot leave the subject without re- 
marking my surprise at the success which 
a New York patent medicine manufacturer 
has won. He sent a big advertising cam- 
paign to India in January last. We were 
informed a few days ago that twenty thou- 
sand phials were sold in two months. 

There is another point which you ought 
to notice. I have seen some American firms 
sending their circulars in big lots to In- 
dian buyers, but they are neither regularly 
followed, nor does their agent think it a 
part of his duty to send representatives to 
call upon the gentlemen. And in conse- 
quence of this these well-intended efforts 
often prove unsuccessful. 
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HILE attempting to give the read- 

ers of this magazine some idea of 

the position of office appliances in 
South Africa, I necessarily have to confine 
myself to that part of the country with 
which I am acquainted: The Southern 
part of the Freestate and the Northern 
part of the Cape Province, in which parts 
only small villages are to be found. 

For a correct understanding of the posi 
tion it is perhaps necessary to give a short 
description of these villages. The popula- 
tion of South Africa 
solely of agriculturists; there are no great 
cities or towns except where the gold mines 
the capitals, 


consists practically 


are and at the ports. Even 
Pretoria and Bloemfontein, are no cities if 
measured by European or American stan- 
dards, although the‘seats of government in 
these places give some air of life to them, 
which the country towns lack. 

The town of my residence can-fairly be 
neither below nor above the 
The white population ot 
1,000 


taken to be 
average standard. 
proper exceed 


know to be 


the village does not 


and my mailing list, which | 


very complete, contains just 600 names, 
and this list comprises the name of every 
head of a family in the whole district, 


that can reasonably be expected to come 
times in the 


to this town at least a few 
course of a year. The trade of this small 
community is catered for by some eight 


smaller It 1s 


stores, some larger, some 
clear therefore that the South African 
storekeeper has not too great a scope and 


naturally cannot go very far with the out 


lay for his office equipment 

At the same time 
whatever that not only the office equipment 
but also the bookkeeping methods of near 
ly all country shopkeepers are very much 


out of date and capable of much improve 


there 1s no doubt 


ment. 

As by far the most shopkeepers have to 
do their own correspondence and very few 
have learnt typewriting, a writing machine 
is more the exception than the rule. In 
my own place I am the only shopkeeper 
using one. In most attorneys’ and law 
agents’ offices typewriters are now consid- 
ered a necessity, although I know even of 
one attorney who seems to-be able to pot 
This taken as an 
readily understood 


ter along without one 
illustration, it will be 
that more improved office equipments are 
even rarer. 

When I installed a vertical filing system, 
my friends smiled so oddly that I felt 
ashamed to mention it when I came to buy 
an adding machine. And I fear they thought 
me mad, or to say the least, extravagant in 
And, although I 


an unwarranted degree. 


OFFICE APPLIANCES IN SOUTH AFRICA 


By JAN Lion-CacueEt, Bethulic, Orange Free State. 


several times had the occasion to show the 
advantages of my card system for quota- 
tions and price lists,.my card ledger, etc., 
there remains an unaccountable sort of 
fear of these “newfangled ideas.” 
the larger houses at the 
seem to be using modern duplicating ma- 
Up-country an old-fashioned sten- 
can here or 


Some of 
wholesale coast 
chines. 
cil and roller hand 
there be found, but as far as I am aware |] 
stand alone amongst up-country storekeep- 
ers in using a ribbon duplicating machine. 

And what is the reason for all this? I 
can think of only one. The reason 
that kept me s0 many years from installing 
these improvements in my own office. And 


machine 


same 


that reason is sheer ignorance of the sub- 


ject. We hear occasionally of new inven- 
tions and sometimes we see by chance cir- 
invoices manipulated on modern 
know what these 


culars or 
machines, but we do not 
really are and what can be done with them, 
There are 
treat- 


and accordingly do not care. 
no trade papers in South America 
ing on these subjects and very few store 
keepers are reading oOver-sea papers which 
advertise or editorially treat on these lines. 
My own interest was aroused only after | 
periodicals as 


subscriber to such 


and “Office Appliances.” 


became a 
“System” 
Difficulty in Selecting Machines. 


And 
by? 


here to go 


well 


have we out 
exceedingly 
sent out by 
this lit- 


what else 
Nothing ltwt the 
occasionally 


written literature 


manufacturers, but unfortunately 
Greek to most of us 
understand what the 


Probably this 


erature 1s so much 


As a 


manufacturers 


rule we do not 


have to say 


is due to the fact that the reading matter 
is more intended for the American, who 
either has a friend or neighbor where he 


can see an advertised machine at work, or, 
if not, has a salesroom or showroom of the 
makers in his vicinity where he can obtain 
all information first hand. 

Most of us do not even know that 
machines exist! I hardly dare to write it 
down, but I know of a bank manager who 
could not believe what a had told 
him that in London most banks use adding 


such 


friend 


machines! 

The only other way open to educate the 
South African storekeeper is to bring the 
that is seldom 
agents for the 


machine to his door, and 
done. The South African 
Burroughs and National Cash Registers are 
alive enough, but of all other modern ap- 
pliances we hear nothing. During the eight 
years I have been at Bethulie I have never 
seen a salesman for office desks and chairs, 
never one for looseleaf devices and card 
systems, only one for vertical filing cabi- 


nets, one for typewriters. one for cash reg 








isters, one for duplicating machines. Is it 
a wonder that there are few sales? On the 
other hand again, one of those salesmen 
that called told me that it was extraordi 


nary how averse the storekeepers are to 
what they call “luxuries They are afraid! 

If the South African storekeeper is to be 
brought amongst the buyers of modern 
office equipment there is, as it seems to me, 
only one way open for the manufacturers 
and that is to systematically and persistent 
him in the 
advantages of 


ly educate possibilities and 
money-saving 


Manufacturers might well combine 


these equip 


ments. 

in making the circulation of such magazines 
as “Office Appliances” larger amongst 
South African storekeepers. I know of ni 


way so well adapted to create interest and 


give knowledge of these lines And must 


not a prospect be at least interested before 


he can buy? 


\nother difficulty to be overcome is that 
of importing from America. Very few ox 
casionally indent from the United States ot 


America and of those 
the majority have no knowledge whatever 
ports, and 


that do not, by far 
from Arsnerican 
form no idea what any 
£.s. d. in a South Afri 
if they know 


in some manufacturing 


about freights 


7 
consequently can 
article will cost in 
can up-country village, even 


the cost in dollars 


town in America. And even more than this 
How very few could ever be induced t 
buy at the start a sufficiently large equip 
ment to warrant a shipment! This seems 
to me a very serious difficulty 1 | have 
often thought whether it would not be 
practicable for several manufacturers 

different articles to combine an: pen in 
one of the trade centers of South Africa a 
sort of distributing house, from where all 
requirements for up-to-date offices could 
be supplied and from where a_ thorough 
sales campaign could be conducted | men 
who know both the lines to be sold and the 
men to be sold to. Prospects could then 
be properly handled, educated and con 


vinced. They would know exactly what 
any combination of articles would cost 
them and they would meet salesmen able 


to tell them exactly what equipment would 


fit their requirements. A very important 
item this. It seems a large and difficult 
undertaking, but I cannot see how under 


existing conditions it ever can be expected 
that American manufacturers come in 
touch with the South African storekeeper 
and attorney. Under able management both 
for the and for the 
partments some such scheme as 
above would, I think, be the only and at the 
same time a sure way to the end desired by 
office appli- 


can 


sales advertising de 


indicated 


the American manufacturer of 


ances 











that this article be not 


{it is 
printed, either in whole or in part, without per 
the author. ] 


requested 


mission ot 
HE typewriter industry has taken on 
an undreamed of development, and 


has spread its influence over the 


whole civilized world. It would seem that 
the competing manufacturers and their tech 
nicians had done everything possible to 
place the typewriter upon the highest step 
of perfection, to judge from the advertise 


which each is claimed to 


“complete in the world,” al 


ments in 
he the 
though the most of the nearly 100 systems 
about 10 


really differing from each other) are, as to 


system 
most 
exception of 


(with the systems 


size and outward appearance, really very 


much alike. 
The 


which fill 


many new patent improvements 


whole columns of advertising 


space in the trade journals really go to 


show that the typewriter still has need of 
improvement, and that trouble and money 
overcome faults and 
bring out new advantages. What, then, are 
the principal faults of the typewriter, and 


will not be spared to 


in what direction is the machine to be im 
proved? 
let us first consider the methods of ink 


ing, and we have that by the ribbon, the 


cushion and by little rollers. The last 
method may be counted out to begin with, 
because with the roller system only weak 
press-copies can be obtained, so that it is 
zood only for private use, and does not 
show satisfactory results in offices where 
the rrrespondence and records are han 
dled on a large scale; it is, therefore, not 
to be taken into consideration in the strug 
gle for supremacy on a high plane. Rib 


bon inking has been generally accepted only 
through lack of a suitable device for pro 
writing with the cushion ink 
That the ribbon inking meth 


ducing plain 
ing method 
seen from the 


il is a faulty one may be 
following logical reasoning: 
If one, for example, in using a_ hand- 


stamp, should try to make the impression 
through a color-soaked material or through 
carbon paper, upon the underlying surface 


to be stamped, instead of first setting the 


stamp upon an inked cushion of the color 
desired, and then making an impression 
with it, this would seem a very nonsensical 


method of with the 
has been considered quite prac- 
it has so appeared to us, be- 
account of the 


stamping, yet type 
writer it 
tical; that 1s, 
said, on 


cause, as already 


imperfect construction of the typewriter 
there has heretofore been no other way to 
do, and we have been obliged to get used 
to it. 


The disadvantages inherent in the _ rib 


WHAT A RUSSIAN THINKS 


. TYPEWRITERS 


By Auc. LAuRY, Pert Russi 
bon inking system are all well known 
Burdening of the machine with the neces 
sary mechanism for the operation of the 


ribbon, and the frequent disarrangement ot 
this mechanism; frequent changing of the 
quick ribbon, 


up of the 


wearing out of the 
filaments 


ribbon, 
filling type with the 
of the ribbon, thus making repeated clean- 
ing of the ‘type necessary, etc., etc. These 


faults are not conceded as such by the 
makers, representatives and sellers of ma- 
chines and ribbons, who are naturally in- 
terested in the sale of their goods, but the 
fact is, nevertheless, not to be disputed 
that there are disadvantages in the ribbon- 


also to be noted that 


inking system. It is 














AUG. LAURY. 


the ribbon system is decidedly more costly 
than the cushion inking system, besides 
which the cushion system gives a much 
clearer and prettier impression. Therefore, 


it must be conceded that the cushion-inking 


method is the right one, and that really 


machines must be arranged ac 
this The 
that, according to the pre 


perfected 

cording to method. only type 
writer 
vious statement, has struck the right path 
(that is, 
ing), is the 


Machine, the 


system 


of cushion-inking and clear writ 
well-known, 
Yost, 
And now that the typewriter has become 
a substitute of the pen in the hand of the 
able to pro 


indestructible 


\merican Model 15 


writer, it must, therefore, be 
duce many of fhe signs used in writing. In 
countries where only one language is gen- 
erally spoken, the present machines sufhce 


for this purpose, but not so in Russia, Fin- 


cs 
NN 





Prov- 


East Sea 
inces of Russia, Asia and the whole Orient. 
is carried on 
reason a 


land, Russian-Poland, the 
lands, intercourse 
in mixed languages, for which 
typewriter must be provided with at least 
two sets of different writing signs built 
into it, or otherwise the small counting- 
rooms, lawyers’ offices, private individuals, 
etc., for whom one machine is sufficient, 
will find themselves obliged to buy two ma- 
chines, although they may not have work 
enough for two. The two-language ma- 
chines already in use are far from complete 
or perfect. Two systems (of German man- 
ufacture) have come into use, although it 
is the case with both that each key is over- 
filled with writing characters, that they 
are very injurious to the eyes of the op- 
erator, and besides, make rapid writing im- 
possible. Aside from the ribbon-inking, 
many other faults might be pointed out, but 
these can hardly be overcome as long as 
no better and more complete machine is 
to be had with this method of inking. Be- 
sides these machines there are others less 
suitable for the purpose, and in which the 
type-bodies are changed as occasion re- 
quires, but this is troublesome and in many 
cases not worth the while. 

As relates to the question of the use of 
shift-keys, there is not much to contend 
about in this respect. For the. English, 
Russian and other languages with few cap- 
ital letters, shifting is good and practical, 
while, on the other hand, for the German 
language with its many capital letters, only 
the full key board, that is, with the smali 
and capital letters on separate keys, is real- 
ly acceptable, much shifting be- 
comes finally too inconvenient and takes 
up too much time. 

Much is being said in favor of the tabu- 
lating machine, but it is to be noted how 
little it really comes into practice. In the 
interest of the stability of the typewriter 
this device may well be dispensed with, for, 
with the attachment of the tabulator, which 
is, as said before, very little used, the ma- 
chine suffers seriously from the strong 
blows given by the suddenly released car- 
riage, so that the adoption of this attach- 
ment is not to be advised, especially for 
those who wish to protect their machines 
and keep them in good condition. 

From the foregoing it is plainly to be 
seen, that for Russia a machine is necessary 
which shall combine the desired advan- 
tages, such as: Perfectly legible writing by 
the cushion-inking method, two fast-in-built 
sets of type with different writing charac- 
ters, and only the single shifting device for 
of the two languages. The double 
levers thus required, that is, 


In these 


for too 


each 
number of 
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about 80, could be provided for, therefore, 
by the use of the full keyboard, if so de- 


sired 
Through the solution of this problem 
Russia would become (as also would the 


other above-named countries) an immense 
field for the typewriter industry, for every 
where is there a demand for a perfect two 
language machine. This can easily be un 
derstood from the fact that written 
course is carried on both in the Russian and 


inter 


in foreign languages, because industry, 


trade and commerce are to such a great 


extent in the hands of foreigners, 
without doubt more desirable to do all work 


and it is 


on only one machine rather than to buy 
and use two machines 

Good luck to the successful inventor in 
the New Year! 


Following our policy of 


Editor's Note 


members of the possible 


giving trade all 
latitude 


foregoing article by Mr 


in the expression of their views, the 
Laury is published 
as it came from the hands of the trans- 

The editor of Office Appliances can 
nor, 


just 
lator 
not agree 


with the views expressed, 
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we believe, will very many typewriter men 
subscribe to all of Mr. Laury’s opinions 
The fact of the matter is, we 
every machine has its special strong points, 
different makes of 


believe, that 


and every one of the 
typewriters has its staunch friends and sup- 
porters. If this were not so the typewriter 
business would be confined to one make of 
Difference of makes 


machine. opinion 


sales. 

Mr. Laury criticizes the roller system of 
inking, yet upon the well-known little ma 
chine which uses that system it has proved 
very successful and satisfactory, and well 
adapted to the peculiar construction of the 
Whether printing by pressure or 
may be an 


machine. 


by impact is best open ques- 


tion. The majority seems to favor the im- 
. 

pact method. Mr. Laury also takes a fall 

mut of the ribbon method of inking, and 


here ceftainly he flies in the face of a big 
majority. There is only one prominent and 
successful machine which uses the inking 
pad or cushion, and while it 1s a fine ma 
best. 


chine and undoubtedly one of the 


would be impossible to draw an _ unprej- 


udiced jury anywhere that would pronounce 
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this to be the best machine made Such 


as any particular types of machine 


faults 


may have are so prodigiously outweighed 


by the virtues that the faults serve but to 


give zest to competition. Typewriter users 


in the United States have no fault to find 
with the ribbon or the ribbon mechanism 
They are serving well the purpose for 


which they are intended. 


Whether it 


a full bank upper and lower case keyboard 


is better to use shift keys or 


is a question still. We have both kinds of 
machines in our office and we love them 
impartially, notwithstanding the fact that 
the majority are made with the shift ar 
rangement 

As to Mr. Laury’s criticism of the tabu 
lating attachment, that it racks the machine, 
we believe that the makers of up-to-date 


machines have provided for this contingen 


cy and that such machines are built t 


nder the jars imposed 
read Mr. Laury’s 


stand up 


Typewriter men will 


CATALOGUES AND LITERATURE FOR PERU 


In view of the fact that this consulate 
general is situated in Callao and that Lima 
merchants do not visit it for the purpose 0 
catalogues that 


manufacturers 


inspecting the commercial 


it receives from American 
and exporters trying to advertise their prod 
it is suggested that copies of all such 


sent to 


ucts, 
catalogues and literature should be 
the stock exchange (La Bolsa Comercial) 
and the chamber of commerce (La Camara 
de Comercio) of Lima, as well as to the 
consulate general or to any other parties 

It is equally advisable for American man 
ufacturers and exporters to send their cat 


literature to the chambers of 


commerce in Callao, 
Iquitos, Mollendo, and Trujillo 

The President of the Lima 
change, a director of the cham 


alogues and 


\requipa, Cuzco, 


Stock Ex 
who is also 
ber of commerce, is very much interested 
at the present time in forming, with the co 
operation of this office, a regular file in the 
reading rooms of both of these institutions 
of American commercial catalogues and lit 
erature, and the absence of any American 
consular office in Lima leaves these two in 
stitutions the only public places where such 
catalogues and literature would be accesst- 


ble 
It is needless to state that they 
ibe printed in the Spanish language, when- 


should 


From Consul-General W. H. RoBERTSON, Callao. 


and that all weights and 
measures should be in the metric 
Confusion in Use of Dollar Mark. 


often would-be 


ever possible, 


system 


Confusion is caused to 
purchasers of American goods, not merely 
by the fact that the prices in much of the 
advertising matter sent from the United 
States are stated in American currency, but 
also because the use of the dollar mark 
before the figures denoting the price is ex- 
tremely misleading in those countries where 


the same mark, or one very similar, as in the 


case of the Peruvian sol, is used to denote 
a different unit of value. Though the dif 
ference in many cases may be relatively 
small, the annoyance and expense caused 


thereby is often great and in several specific 


instances has caused considerable trouble 
between the South American purchaser and 
the United States exporter 

This 


recommend 


consulate general would therefore 


that American business houses 
follow the example of their English and 
German competitors, and invariably state in 
all advertising matter sent abroad the prices 
country to which 


Peru 


currency of the 
British 


in the 
such matter is sent. 
enjoy the distinct advantage of having the 
Peruvian pound the exact equivalent of the 
English pound sterling, and this has also 


firms in 


been of great convenience and advantage to 


article with interest, however, even though 
a majority will disagree with many of his 
views 

publishers English catalogues and de 


scriptive literature. 
Illustration of Faulty Methods. 
owners of 


One of the largest sugar es 


tates in Peru recently wrote to the United 
States, to England, and to Germany for 
catalogues of sugar-making machinery. The 


English and German catalogues received 


were printed in perfect Spanish; all weights 


and measures therein were in the metri 
system; prices were quoted f. o. b. London 
and Hamburg; and liberal time was allowed 
for payment Best of all, the prices were 


stated in Peruvian currency, and liberal dis 


counts were allowed for the first order. In 
short, every possible means .was taken t 
invite a purchase 


The only catalogue received from the 


United States was printed in 
United 


English: the 


prices (all stated in States cur 


rency) were quoted f. o. b. some interior 
United States town the Peruvians had never 
heard of; no illustrations were furnished of 
the working of the machinery; insufficient 
directions for its setting up and operation 
half the purchase pric: 


and it is, 


were given, was 


demanded in advance, therefore, 
small wonder that the catalogue was tossed 
into the wastebasket and an order for $120, 
000 worth « 


firm 


f machinery given to a German 











EARLY all of the 
typewriters are in con 


recognized stand 


ard makes of 


siderable evidence throughout Aus- 
tralia, Tasmania and New Zealand. Thos: 
which are, probably, most prominently to 
the fore among typewriter users in this 


part of the world, include the Remington, 


Smith Premier, Underwood, L. C. Smith & 
3ros., Monarch, Oliver, Fox and Yost. 
Among the machines which are also used, 
but in somewhat fewer numbers, we find 
the Bar-Lock, the Hanimond, the Royal, 
the Sun, the Blickensderfer, the Empire, 
the Elliott-Fisher and the Standard Fold 
ing 

The Remington, Smith Premier and Un- 


derwood machines have been quite largely 


taken up by the proprietors of big  busi- 


ness colleges, and are often sold by them, 


in conjunction with the work of the com 
This 


profitable 


schools. seems to be an ef 


mercial 


fective and scheme, for every 


student they annex becomes an advocate 


advertises the machine he has been 


When the 


trading 


and 
students 
they 

this 


tutored on graduate 


are absorbed by concerns, 
“talk” that 


advocacy 


machine, all they know, 


being responsible for quite a 


number of these typewriters being located 
in Government offices, large business es- 
private houses, etc., but there 


number of 


tablishments, 


are still a very considerable 


minor traders and individuals who have 


failed to realize the absolute necessity of a 


typewriter and what an immense factor it 
is in rapid work, and what business-like 
results it produces Its “click, click” is in- 
spiring, generating hustle, excitement, en- 


ergy, creating the atmosphere of business 


that is so congenial to almost all humans; 


the companionship that is in a typewriter is 


absorbing and one wonders how corre- 


spondence in the past was produced with- 
out it 
Office Appliances in General. 


is somewhat poorly rep 
Syd 


Furniture, etc., 


resented; there are small depots in 
ney, Melbourne and Wellington, New Zeal- 
limited and cannot 


splendid 


and, but the 
be compared 


variety 1S 


with the displays 


of the Shannon File Company of London, 
for instance. 

The marvelous Burroughs adding ma- 
chines recently introduced into these Colo- 


mies, considering the figure at which they 


are sold, have been well endorsed by the 
banks and kindred institutions. 
Fountain Pens. 

Australia and New Zealand are well 
catered for, the pens most in use are 
“Swan,” “Waterman” and “Onoto,” also a 
considerable number of smaller priced 


makes. 


Notwithstanding the vast variety 
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FIELD 


msider fountain pens c 


be further improved; at present the 


receptacle is too small, when the pen 1s 


used, and has to be repeatedly filled 


this 


much 
\ portion of drawback could be les 
sened by making barrels bigger in circum 
ference and lengthened. The suction filling 


is undoubtedly the cleanest and quickest 


method 


the vest or 


To provide for the increased size 


breast pocket should be deep 


ened, or the pen could be carried in side 


pocket in leather case 
Carbons. 
typewriters, the us¢ 


Since the advent of 


of carbon papers has increased 1mmense- 
ly and quite a number of makers are repre 


The c 


principal suppliers to the Government, large 


sented. ymmercial colleges are th 
offices and the public 
Typewriting Paper. 
The United States makers are not strong 
Colonies; English 


y represented in these 


manufacturers supply almost all require 
ments 

Loose Leaf Ledger System. 

These have not been endorsed by 

their 


The word “lox se”’ 


Austra 


lians to the extent very great useful 


is largely 


ness deserves 
responsible for the lack of appreciation ot 
this exceedingly clever invention, disposing 
of the ancient and dreadfully cumbersome 
old style of ledger, and the fearful amount 


of work involved when changing to new 
ledgers “Loose” is associated with un 
bound, and the majority of the business 
public have the idea that the leaves are 


scattered about the desks instead of being 
secured; this notion has never been propet 
ly explained away by demonstration, other- 
much more 
“Adjust 


it might help 


wise the new system would be 


largely availed of. If called, say 


able leaf” instead of “Loose” 
to break 
that exists. 
and were the first to adopt it and have been 


down the strong prejudice 


The Jewish firms in New Zeal- 


very 


powerful advocates, all the time endorsing 
this vastly important method 
Cash Registers. 

The National Cash Register 

has been powerfully and energetically rep 


Company 


resented ever since their arrival in Austra- 
New Zealand, with the result that 
every shop any pretention 


lia and 
almost with 
to business methods, has one or more ma- 
chines. 

Scales. 

The Dayton Scale Company’s weighing 
registers are in almost 
they are accurate, rapid, 
adding considerably to the appearance of 


the shops. 


universal use, for 


and handsome, 


Duplicators. 


Roneo, Ellams, Edison Mimeographs, 





and Writerpress are used in various of- 
hces—especially the Roneo. These dupli- 
cators can only be used in large estab- 


ishments, the price at which they are sold 
precluding their general use. A _ fortune 
awaits the invention of a machine that 
would give at once hundreds of impres- 
sions from a typewritten sheet, that would 
be effective, rapid and satisfactory, sold, 
say, at $10.00. I, myself, have not seen any 
of the “Printograph,” or Edison’s Phono- 
You have in America a 
very useful small machine, worked with a 
wheel on the side, for invoicing and record- 
ing in duplicate and triplicate. A few were 
introduced into Australia, but they have dis- 
It is probable the price held 
them back from extensive sale, or perhaps 
they were not represented. [Note—Does 
Mr. Kettlewell refer to autographic regis- 
ters? If so, why are such,useful and com- 
inexpensive machines absent 
Australia and neighboring islands?] 

Typewriter Ribbons. 

There is a considerable range of these in 
the Colonies, but’ the ones most in de- 
mand are those used by the Remington, 
Smith Premier and Underwood. 


General Conditions. 


graph machines. 


appeared. 


paratively 
from 


\ustralasia and the Dominion of New 
Zealand are at present exceedingly pros- 
especially Australasia; they have 
had a great number of really amazing years 
and the increase in the wealth of individuals 
is remarkable; but these are wonderful 
countries, perhaps the most wonderful in 
the universe. They are visited with every 
variety of climate, except severe cold; there 
is not a day in the year that people are pre- 
vented from working out in the open. The 
deposits of coal and iron are almost inex- 
haustible; gold, silver, tin and copper are 
to be found in immense quantities, and the 
exportations have been enormous. There 
is hardly a mineral that these Colonies do 
Australasian and New Zeal- 
and timbers, especially the hardwood and 
kauri, are known throughout the world; 
the supply of other varieties is almost un- 
limited. The products of the land are pro- 
digious; the export of wheat to all parts 
of the world is becoming one great factor 
towards rapid prosperity. With the suc- 
cession of good seasons the increase in 
horses, sheep, cattle, pigs, etc., has been 
marvelous. 

The distance of these Colonies from other 
parts of the world supplies a reason why 
the other nations know so little of these 
glorious territories; the loveliness of the 
climate, and the irresistible beauty of the 
scenery. Our one and only drawback is 


pert us, 


not possess. 
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want of population; we have five when we 
should have fifty millions 

Without 
land has not helped these Colonies, except 


being one jot disloyal, Eng 


early days, by shiploads of con 


and 
quired responsible government. 


in the 


victs, lending money when they a 


Americans 
who even 


are the only people possess 
slight knowledge of Australia and her very 
The United States Gov 


territories lf 


great possibilities 
ernment should buy these 
that was accomplished all the Yankee enter 
prise and go that infused int 
their New 


Zealand, would stagger the world, for they 


would be 


new possessions, Australia and 


would have a magnificent class of citizens 


to work with 
letes that have been produced here 


Remember the splendid ath 
crick 
boxers, run 


eters, football players, rowers, 


ners. Our business men for honesty, grip 
of ideas, alertness, and brain power are un 
surpassed. If Americans were to know Aus 
tralia and New Zealand as | do, | am cer 
tain they would be even more enthusiasti 


than | am about this superb country 











What American Consuls Abroad Are 


American Typewriters in Palermo. 


The typewriters used in Palermo ari 
mostly of American make. The 
dealer in this city estimates that 340 Amer 
Palermo 11 


principal 


ican machines were sold in 
1910, while only 91 German machines found 
purchasers. He adds that in many private 
and Government offices the American ma 
chine has replaced the German, being found 
impossible to ascer 


more durable It is 


tain the number of machines in use here, 
but, judging from the percentage of letters 
from prominent firms written in long hand 
received at this consulate, as well as from 
other information gathered, the introduc 
tion of typewriters here has not been rapid 
There is no doubt that a large field is still 
for these machines in this section of 
Italy. American typewriters sell here for 
$48.25 to $125, while the German makes are 


offered at $82 to $115 


‘ pen 


Trade in Typewriters. 


American typewriters continue to be the 
Sarcelona market 
firms to 


standard product on the 
despite the efforts by 
obtain this business. A 
retailing at 600 pesetas ($108) has recently 
sold to 
makes oft 


German 
new German make 
and is some 
German 


appeared in the city 
extent. This and other 
approximately the 
doubtedly reduced the number of sales of 
They are attractive 


same price have un 


American machines 
in appearance and in all outward respects 


American makes 


are the equal of the best 
The 
firms 
American 


banks and _ business 


exception use the 


important 
without 


more 
almost 


machine, as its superiority has 
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‘This is my Country, cradle, home, Aus 
tralia, the nearest 

lo Paradise of all the earth, my ¢ ntry 
best and dearest 

‘To sow the seed, and foster it with every 
high endeavor, 

That deep beneath all other thoughts its 
roots may live iorever 


“This is the patriotic love with which I 


would her, 


\ily Country! Kernel of my heart! Aus 


possess 
tralia! God bless her!” 


Agnes L. Storrie 


should become 
interested in Australia New Zealand, 
them to procure Knibbs’ 
Australia, $1.25; and 
Dominion of New Zealand, 50c 
Note.—Mr. Kettlewell’s 
Sam should 
Zealand is 


If any of your readers 
and 
Com- 


Year 


recommend 
monwealth of 
Book 
( Editorial 
that 
and 


sug- 
Uncle purchase 


New 


gestion 


Australia rather stag 


Doing to Promote Tr 


been proved to he not only in appearance 


but also in durability 
Other Articles in Demand. 


Some of the other lines which afford a 


favorable opportunity for introduction into 


the Barcelona market are printing inks, en 


gravers tools, tine linen and bond papers, 


fancy stationery and cash registers \meri 


can office furniture has recently appeared 


on the Spanish market attracting 


roll-top 


and 1s 

favorable attention, especially the 
desks, though these are already being imi 
tated by a Spanish manufacturer of Vitoria 
The furni- 
ture 
typewriter desks, filing cabinets, and revoly 


articles of American 


Barcelona are roll-top desks, 


principal 
sold in 


ing office chairs and bookcases 
Malaga 
1910, 


Barcelona, in 


New goods entering the market 
from the United States in 


through importing firms in 


coming 


clude typewriters and various other office 


supplies 


Cash Registers for New Zealand Telegraph 
Offices. 

[From Vice-Consul Generai Henry D 
Baker, on special service in New Zealand. | 

The New Zealand post office department. 
which controls the Dominion’s telegraph 
service, has just installed in the telegraph 
department of the Wellington general post 
office a cash register machine for record- 
ing and keeping separate the totals of all 
kinds of telegrams. 


devised for 


The machine has been 


specially this department by 
the local 
register company and is said to be the first 


world for 


manager of an American cash 


machine used anywhere in the 


such work. It is anticipated that its suc- 
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gering. We have been unjustly accused of 
casting ovetous glances at our Canadian 
neighbors, but we are modest enough t 
suspect that they, as well as some other! 


portions of King George’s dominions, may 


teach us some valuable points 


be able 

about the art of government, things which 
we would like to know before we assume 
greater burdens than we already have 


Nevertheless—thanks for the compliment! 


We cannot, in 


\ustrahan 


justice to our many other 


valued friends, acquiesce in the 


statement that Americans are the only peo 
ple who appreciate the possibilities of Aus 
tralia. But doubtless cur friend meant t 
s mace upon that conservative Brit 


Australia as the 


swing hi 


on at home who regards 


absolute end of the world—the last resort 


and of elder sons, perhaps, 


little 
consumption It 


younget SOnS 
whose crop of wild oats has grown a 
too luxuriant for home 


we can in any way whatever co-operate in 


an effort to awaken the average English 
man to the vast opportunities in his own 
empire, we shall be very well content 








ide in American Office 


Fx uipment 
cesstul use at Wellington will cause tts in 
troduction into all the post and telegraph 
offices of New Zealand. The favorable re 


sults from the trial of this machine have at 


post otne Ol 
Australia 


attention of the 
Commonwealth of 


tracted the 
ficials of the 
who have sent a representative to Welling 
the local 


post 


ton to inspect its working at 
office 
Method of Operation. 
The method of handling telegraph mes 
New Zealand has 


sender of a tele 


past in 
The 


hands same to clerk, who counts the 


sages in the 


been as follows 


gram 
words, receives the cash, affixes stamps for 
the correct amount, and sends it to the dis 
patcher. This does not complete the work, 
however, as there must be sorting and 


tabulating at the end of the day before a 
detailed 
over to the proper officials 
take be made, it might be overlooked or it 
would be a very difficult matter to locate 

The cash register constructed for the tel 


complete report can be_ turned 


Should a mis 


egraph department automatically tabulates 


all classes of telegrams and shows at any 


minute the total of each kind of message, 
as it contains a number of sets of adding 
wheels, showing the total amount as well 
as the total number each of prepaid, ur 


gent, ordinary, collect, and press messages 
In addition, it prints on the message which 
the sender hands over the counter the kind 


of telegram, the date, the number, the office 
of origin,.and amount of cash paid. The 


amount is also shown to the sender of the 


message on wheels, which come up each 


time and are visible to the clerk as well as 


to the sender of the message No mes 


sage will be accepted by the operator and 
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sent without having the amount printed 
thereon, showing that it has been put 
through the registet \ detailed record of 
this information is printed on a strip of 


which is, when in use, concealed un 


paper 
der lock, just the same as all totals 

[The machine ca be set to zero, 
nly certain totals set back, allowing others 
to ace e the amount for an indefinite 
pt riod It also has inside a secret tot 
where amounts h are recorded are 
accumulated Th 1 be audited on 
each week or month by an auditor or 
cial of the post office department Eacl 
clerk in the telegraph office has his sepa 
rate cash drawer which opens automatica 
ly, when it 1s operated, and each one has 
i distinct sounding bell When the clerk 
goes off duty he locks his cash drawer and 
in this way is fully protected. The ma 
chine is electrically operated and four small 
electric glebes light up each time the m: 


chine is used 


Sales of American Machines. 


Cash registers are at present among the 
most popular articles of American manu 
f.cture in New Zealand, and the sales, 1n- 


cluding those of old cash registers that 


have been overhauled § and_ refinished, 
amount to about 40 per month. The im 
ports from the United States in 1910 


amounted to 276, valued at something over 
$20,000. The 


ters, electrically 


latest improved cash regis 


operated, are now being 
introduced here. One locally made register 
is sold here for about $150, but it is much 
inferior in construction and appearance to 
the 

In order to this 
a tariff of 20 per cent is imposed on im 
Many of the Amer 


time 


American machine 


protect local machine, 
ports of cash registers 
sold 


ments, and until the payments are complete 


ican machines are here on pay 
the machine is considered as “hired.” 
[Blanks of the New Zealand 
telegraph department which have been put 
illustrations 


register at 


post and 


this machine and 
showing the 
the Wellington post office accompanied the 


the Bu 


through 


use of this cash 


foregoing and are filed in 


Manufactures. | 


report, 
reau of 


Possibility of Extension of American Trade 
in Venezuela. 
the 
were of 
the 
from 
office pa 
for 


the most of type 
Amer 
other 


other 


During past year 
Venezuela 
but 
imported 
letter 
preferred here 
that they are 
freight, and 


writers used in 


ican manufacture, most of 


office supplies were 


countries German and 
envelopes are 


the 


per and 


general use, for reason 


lighter in weight (postage, 


duty all being factors); and as regards en 
velopes, the demand here is for a square 
envelope such as is used in Europe, and 
the American styles do not meet this de- 
mand. Some American factories have real 
ized this recently, and now are manufac 
fabric, 


turing a light in 


with a 


square envelope, 


dark 


comparison 


which 
the 
manufacturers 


tissue lining, appears 


well in with German ar- 


ticle Again, German have 


OFFIC! tPRrPLIANCES 
‘worked” the trade through their traveling 
salesmen and through local German houses 


} 


h the American mart 


paid but little attention 


something to whi 


1 


urers hav 


The general use American typewrite 
increased the demand Ame 
ewrite papers ind | S \ 
ses are now using ew-sty filing 
s YT away wi t SI 
yinge-press b 1k etl © 1 
ol 11¢ > I ) | 
( es. 7 manuta I < | 
“a es 1 thead f his | Dp p< 
t yut ar tive attention t trad 
essary t extend the sale this } 
goods 
Chere seems every reason why the manu- 
cturers of the United State she d study 
he Venezuelan trade and make prod 
hat meets its requirements li ight 
per is desired for letter and invoice 


why not make that papet If 


wanted whv not 1 


square envelope For fancy printing p: 
ers, social stationery, book papers, ¢ 
the requirements may easily be met wit 
i slight study of the trade’s demands 

Venezuelan credits and local business 
ustoms are much the same as in othe 
countries, except that a draft accompany 


ing a bill of lading does not protect the 
Credit, therefore. must be based 


individual 


shipper 
purchaser 
the 
America, but the 
that 


on the rating of the 


\ great deal has been written on sub 


ject of credits in Spanish 
the merchants 


experience of writer is 


of these countries maintain their business 
standing as do those of the United States 
i. e., by paying their bills promptly. There 
are certainly a sufficient number of such 
merchants in these countries as to rendet 
it unnecessary for a salesman to open cred 
it with houses of doubtful reputation 
Underpaid Letters to China. 
[Krom Consul General Samuel S. Knabet 
shue, Tientsin. } 
Chis office continues to receive letters 
from the United States with 2 cent stamps 
affixed and on which the consular officer 


must pay 6 cents when they are delivered 
This 


\merican firms appear to pay no attention 


fact is mentioned because many 


whatever to affixing the proper amount of 
postage on their foreign letters \ some 
what general canvass of the leading import 
the fact that the 
receipt of underpaid letters from the United 


firms of Tientsin reveals 


States is so common that the firms gener 
ally refuse to accept them unless the en 
velope shows the address of some Ameri 


can firm with whom they are in communi 


cation 


Size and Shape of Catalogues. 


\ large paper manufacturing firm sug 


gests 6 by 9 inches as the most suitable 


those 
a letter 


for trade catalogues, especially 


sent abroad 


size 
This is the subject of 
the 
topic in 


article by Consul 
Daily 


ind Trade Reports for September 28. 


in response to 
Consular 
1911, 


stand 


Winslow on this 


which 6 by 8 was mentioned as a 


61 
ard The 6 by 9 size is the one in 
tended, and it is already in extensive use, 
adopted by nearly all ma- 
hinery concerns. As the paper firm states, 
to the usual sizes of paper, 


size. 


having been 
t “cuts even” 
ts standard size envelopes, and allows large 
lustrations when desired. 


Value of Samples. 


From Consul Milo A. Jewett, Trebizond, 
Turkey.) 

\bout a year and a half ago the consul- 

at Trebizond received some American 

fice furniture, furnished by the Depart- 


ment of State, and it is gratifying to ob- 


erve that this has already demonstrated 
ts value as an advertising sample. Half 
dozen orders for American office furni- 
ture have resulted from this quiet display 
American goods, and other orders are 
mtemplated. 
\merican manufacturers, it seems, are 


slow to appreciate the value of samples as 
ulvertising and trade-getting agents. They 
constitute a force in selling goods that is 
of the first value. Especially in a country 
like Turkey, where a thousand and one 
things that might sell have never been seen, 
and where the purchaser wants to see a 
thing, especially a novelty, before he buys 
it, samples must come in advance of trade. 
They appeal to the possible purchaser and 
speak a language which he can understand, 
while a catalogue or an advertisement in 
the English language conveys little or no 
meaning. 

Display of Samples—Articles Suitable for 
lrebizond—Some consulates, where the 
trade conditions warrant it, have estab- 
lished rooms for the display of American 
articles—and all American’ consulates 
are pleased to receive and to show samples. 
\merican manufacturers who wish to in- 
troduce their wares into new territory have 
the means of getting many varieties of ar- 
ticles displayed at little or no expense to 
themselves. They have only to send them 
to the American consul with the request 
that he should display them... 

\mong the things that might be intro- 
duced here are fountain pens, pencil sharp- 
eners, letter scales, lamps, optical ifistru- 
ments, novelty inkstands, stamping ma- 
chines, and many other office appliances, 
locks, key rings, tools, athletic goods, nov- 
elties of all sorts, and many other things 
too numerous to mention. 

There is now a parcels post from the 
\Inited States to nearly all Turkish ports 
\ustrian post, via Trieste). 





Willis H. Paige has recently opened an 
office specialty house in St. Louis, in the 
Syndicate Trust building, and will Handle 


time and labor saving devices. He is the 
agent for the Reynolds Envelope Sealer, 


the Multipost Stamp Affixer, the Simplex Let- 
ter Opener and the Clipless Paper Fastener, 
and is in the market for other lines. Mr. 
Paige is to be congratulated on this new move. 
Manufacturers desiring St. Louis representa- 
tion might find it to their advantage to com- 
municate with Mr. Paige. 
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Editorial 


HE present issue of Orrice APPLIANCES follows its usual 
that of devoting the subject matter of the leading articles principally to the 
foreign field. These articles are not and they never have been mere desk 

k on the part of some writer who was given a subject and directed to write around 


January custom 


wor 
it. On the contrary, they were written by the foreign dealers themselves whose 
OUR SPECIAL ames appear in the headings. Some come to us in English 
FOREIGN and others in various languages, according to the preference 
NUMBER of the writers. In every case, however, the actual views, 
based on the experience of the several writers, are given. No article is a second- 


hand expression of opinion. Not one was written to conform to any opinion or in- 
struction previously expressed by the editor of this magazine. Each writer has 
graciously complied with our request to cover the office appliances field his terri- 
tory, to cover it in his own way, as his judgment dictates, and to make such criti- 
cisms as he deems will be beneficial to the office appliances business at larg¢ 

The vigor, intelligence and thoroughness with which the several gentlemen 
whose articles appear in this issue, have expressed themselves, attest their sincerity 
and give guarantee of the solidity and value of the suggestions which are made 
We know of no other way in which to put before the readers of Orrice APPLIANCES 
an actual, true picture of conditions abroad. The very first element of good busi- 
ness is to get in personal touch with the other man. This we have done, and it i 
this sincere, personal note pictures of things abroad as they really are 
that no writer could revamp from books or reports and no traveler could get except 
by a long and intimate acquaintance with his subject. 

No issue of OrricE APPLIANCES during the vear gives us more pleasure or is 
the object of more interest and solicitude on the part of our editorial staff than the 
January number. We are deeply indebted to the gentlemen who have sent us such 
able, vigorous articles as those which appear in this issue and which have appeared 
in preceding January issues. The editor cherishes the hope that some day it will be 
his privilege to know each of these gentlemen personally, and personally to thank 
them for the services they have performed for the readers of this magazin 

We wish to call especial attention to the suggestion by Piero Castelli that 
American manufacturers should arrange for a division of expenses between them- 
selves and their agents abroad to cover annual trips of their foreign agents to this 
country. Mr. Castelli believes that the personal acquaintance, the understanding 
and the confidence that would spring into being between manufacturers and their 
foreign agents as a result of such trips, to say nothing of the knowledge of conditions 
here which the agent would take home with him, would pay big dividends in better 
business. We are more than inclined to agree with Mr. Castelli in this opinion 

To take up and comment upon each article is hardly necessary. Each on 
is replete with valuable information and sound suggestions. We cannot, however, 
refrain from calling attention to the article by E. A. Beazley of Paris, France. Mr 
Beazley wields a keen rapier of wit, and his description of how some American travel- 
ers try to get business in Paris is amusing as well as illuminative of why they don’t 
get it. 

This issue of OrricE APPLIANCES discloses in the 
articles a world-wide interest in time and labor-saving office machinery. This in- 
tereSt is growing in intensity and area wherever civilized man has pushed the flag 
of commerce. From the islands of the South Seas to the world’s metropolis, men 
are alert to devise and accept the means for greater accomplishment with the sam« 
or less labor, knowing that whatever can be done automatically releases that much 
more of intelligence for tasks which demand the union of the mind with the hand. 

American manufacturers evidently have still much to learn of the require- 
ments of the foreign trade. A reading of the articles published in this issue disclose 
the fact that the foreign dealer is doing business on about the same principles as 
the man in the United States; that he is subject to about the same risks, and that 
no policy which ties him up so that he cannot give the right sort of effort to the sale 
of the goods for which he is the agent can win out. The foreign dealer is entitled 
to better credit arrangements than usually prevail between our manufacturers and 
agents abroad. It is interesting and significant in this connection to note that thi 
Germans, who are on the ground and who are commercially alert to every 
bility of the European trade, are making hundreds of thousands of dollars out of 
the wrong policies of American manufacturers. This ought to be food for thought 
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‘ New Year, it is not unnatural for the human mind 
opening year’’’ We read, if not with avidity, then 
the prognostications of the so-called 
But the predic 


T this, the beginning of the 
to wonder ‘‘what of the 
at least with some curiosity and interest, 

conclusions are drawn from the stars 
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ecrn whose business keeps it in touch with the whole commercial world, and which 
BRADSTREETS /5 armed at every point to judge the future by means of the past, 
PREDICTS is a matter based not on mystery and superstition, but upon 
EXPANSION sense, and will therefore get an attentive hearing from the majority 
of business men. It gives us pleasure, therefore, to re-print Bradstreets’ forecast 
for 1912, as follows 
Nineteen hundred and eleven was a period of striking irregularity in trade 
and industry, but despite evidences of widespread caution and repression, a fair, 
in some lines a record, business was done. This, it is conceded, was generally at the 
expense of profits, which latter, rather than the aggregate volume of business, cam« 
in for a widespread complaint. It was a year of generally high commodity prices, 
broken, however, by some remarkable extremes of movement in staples, causing 
especial strain alike upon manufacturing industry and consumption and eventuating 
in a lessened volume of business and much idle machinery. It was, furthermore, a 
year of decided unsettlement, of intense agitation in some financial as well as indus- 
trial lines, which for the first time experienced the application of hitherto untried 
methods of legal regulation. These. at first viewed with alarm, later lost most of 
their terrors, and with the passing of the year toward its close saner views of politico- 
economic questions led to a perceptible improvement in general sentiment. 
One of the most notable features in many lines of trade and industry as the year 
draws to a close is the air of conservative cheerfulness in evidence. While there is 
testimony to this having a solid basis in actual improvement already registered, it 
is plain that some of it has had its rise in the feeling that there have been many 
worse years in the country’s past history and in the apparent belief that some of 
the year’s doubtful questions have been settled. It may be well, however, to call 
attention to a few cautionary signals that are visible. The coming year will in all 
probability witness an actively fought if not, indeed, an exciting presidential cam- 
paign, efforts by both the party in power and that in opposition to play politics 
and incidentally tinker with the tariff, and it no doubt will see continued efforts to 
put the anti-trust act to further use in a legal way. Then, too, present and probably 
future high prices for food will constitute a bar to fullest buying of the secondary 
necessaries of life. Finally, the effects upon consumption of shortened agricultural 
yields, or, as at the south, of much reduced financial crop returns, are yet to be 
reckoned with. On the other hand, it is probably true that under existing condi- 
tions neither a presidential election nor a prospect of tariff revision creates the feeling 
of unsettlement that it formerly did. Furthermore, the basic facts cannot be obscured 
that stocks of goods are down to hard pan; that any change after two years of re- 
pression and of growing up to the country’s productive capacity is likely to be in 
the direction of expansion; that money is and promises to be reasonably easy, thus 
inviting new investment, and that new crop prospects in the spring are a source of 
possible stimulation. It has already been found in several industries that given 
right prices an excellent trade is possible of development. There are problems still 
to be met and solved, but the cheerfulness after trial shown by the people at large 
augurs well for safe methods of trade expansion, for saner views of possible political 
| 


progress, and of legal regulation of business, and for real national conservation and 
1 


upbuilding in the to come 


4 4 4 


I Food will and Chri 


OOD friends, we offer thanks for the many evidences ¢ 
nas cheer which greeted us on the festal season that has just passed b 
Christmas and New Year good wishes have i 
phere and some from the old world as well, and we assuredly do appreciate each 
and every one, for they mean that during some busy hour a friend in New York 
or Paris, London or Rio de Janeiro, has paused a moment 
thought of the staff 
of us an evidence of 
We would like to print all these welcome car 
them and the cities from whence they came, but of course we 
no tales out of school, though, to say that we received Christmas and New 
greetings from: friends in a 
This growing recognition of the proper Chris 
things in the world. We are gradually, oh, so gradually, finding out that the best 
gift we can give our friends is to love them and remember them with kind thoughts 
and beautiful sentiment. Such things are the oases in a busy life. In Chicago or 
New York or London, perhaps, one may forget the finer things of life and becom¢ 
habituated “nobody cares.’’ But if our friends remember us all 
I 


come in from all over the 


BLESSINGS ON THE 
CHRISTMAS CARD! 


of this magazine and sent to some one 
his thoughtful regard and good will 


| senders upon 


with the names of the 
can’t "Tis telling 
Vo ar 
core of cities 


; 


tmas spirit is one of the great 


to the idea that 
every chap who is homesick and discouraged, with a generous, showering benediction 
of good wishes, he will take heart of grace and repay his benefactors many fold 

Long live the Christmas and the New Year card! May they prosper ever 


more! 





‘ Nels Johnson, president and executive head of the 
Johnson Chair Company was a farmer boy until about 
sixteen years of age, when, in 1859, he came to Chi- 
cago and obtained employment with a newspaper. He 
started in as a paper carrier, then became a compos- 
itor and worked in that capacity for several years 
with the Chicago Journal. In 1872, he first entered 
the chair manufacturing business as shipping clerk 
and silent partner of the concern which the Johnson 
Chair Company eventually succeeded. In the course 
of events Mr, Johnson became an active owner in the 
business which under his management has developed 
into one of the largest chair manufacturing plants in 
the West 


. . . 
* KE. St. Elmo Lewis, manager of the Burroughs 
\dding Machine Company's advertising department, 


plays golf with the same energy he puts into his work, 
but with something less than the conspicuous success 
which attends his other efforts. He lays his lack of 
~kili at golf to the poorly-constructed implements with 
which the game is played. Lewis has a keen wit, and 
“ sense of humor which appreciates a joke even on 
He is past-master in his judgment of human 
nature, a deep student, and a consistent laborer in 


himself. 


the field of greater human’ efficiency. 


+ * ’ 


Jimmy"’ Louis 
branch of the Oliver Typewriter Company, is a mighty 
strong tigure in typewriter cireles. Ile came right 
» from the ranks, making his most netable success 
His big 
card is in judging men, a faculty that enables him to 


Geissinger, manager of the St. 


ul 


is salesman down in the Louisville territory 


handle a splendid organization And James will go a 
i ways for the right kind of a man, ‘0, 


* * * 


W L, after the Omaha 
anch for the Smith-Premier, is another conspicuous 
“Pick,’’ as the boys 
ll him, used to look after a sub-branch at Joplin, 


Pickering, who looks 


ember of the typewriter world 


Missouri, later going to Des Moines, where he made 

splendid record in building that branch up: and on 

esignation of M, ©O. Plowman, as manager at 

(maha Mi Vickering succeeded to the management 

that offices The genial manager delights of a Sat- 

i afternoon to poke the iveries and he does it 
ful 

* > * 


L. Hl. Martin, director of advertising for the Glebe 


Wernicke company, Cincinnati, Is one of the ‘hard 
irivers’’ as one observes him at his desk, and he sel 
m misses a day Iie has been with the Globe-Wer- 
cke company for several] years, formerly living in 


Aside’ from usual exercises Mr. Martin 
family and 


fndianapolis 
Vides his off time with «a most happy 
business men’s association, in which he has always 
prominent part 
ad . 
\. S. Woodward, manager of the Atlanta office of 
\merican Multigraph Sales company, was formerly 
Woodward Sales Company, Chieago 
Mr. Woodward ts 


he Smith & 


esentatives of the Writerpress. 


excellent fellow, jolly of nature and most sym 
uwhetic in character. He cures little for pastimes, 
eferring to work out some scheme that will bring 


business when be has an odd moment, 
. . om * 
Palmer, of the U. 8S. Typewriter Rib 
Manufacturing Philadelphia, concen- 
rates his recreation into two events—a hunting trip 
the fall and another in the spring. He usually 
vi un into the Maine woods. Palmer knows the 
vay of life and the habits of all the birds and ani- 
als he sees, and believes getting acquainted with 
longer und more 


Chark KR 
Company, 


re first-hand makes men live 


vously 
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KEAN. 
a Cane 


006,176 
‘thio, assignor to The 
ing Company, Columbus 





Cash Register B. Wells, Columbus 
Standard Machine Manufactur 
Ohio, a Corporation of Ohio 


byron 


906, 197 Account File Wilson Barr, Jr., Hamil 
ton, Ontario, Canada 
906, 26) Adding and Listing Machine William J 


Kilpatrick 
ing Machine 
of Michigan. 

996.350. Drawing 
Piggott, Puyallup, 
tlon Rule Company 
Washington 

06, 402 Adding 
New York, N Y 


Detroit, Mich., assignor to Burroughs Add 


Company Detroit Mich., a Corporatio: 
Thomas Kirkwood 


assignor to Acme Combina 


Instrument 
Wash.., 


Puyallup f 


Wash., a Corporation of 


Machine, ete 


assignor to 


Albert H Ellis 
Wyckoff, Seamans &€ 


Benedict, Ilion, N. ¥ a Corporation of New York 
996.409. Registering Device for Typewriters Hu 
bert P. Harmon, Kalispell, Mont 





996,418. Copying Machine Edmund Lichtenstein 
Berlin, Germany 

06,496 Note Book Walter J. Lundy, Chicago, Il 

996,521 Time Check Board Henry Pile Ports 
mouth, Va assignor of one-third to Edwin F. Abel 
Jr., Norfolk county Va and one-third to Sears M 


Portsmouth, Va 
23 Calculating 


Ripley 
096. 








Machine Franz Rauchwetter 
terlin, Germany 
Combined Lroning Board and 
Stafford Altamont, N b 
Typewriting Machine 
and Edwin FP. Griffin, Seranton, Pa 
ternational Text Book Company 


Friedenau, near 

06, 5383 Step Ladder 
Newton 
Frank J Tanner 


assignors to I 


806,538 


Seranton, Pa a Cor 
poration of Pennsylvania 


906, 520 Marginal Release for Typewriting Ma 


ehines Otto Thieme St Louis Mo assignor t 
Moin-Horkins Billing Machine Company St Lou's: 
Mo a Corporation of Missouri 

906, 576 CTypewriting Machine Carl Gabriels 
Syracuse a issignor to I ( Smith and Bros 
Typewriter Company Syracuse N Y a Corporatio 


f New York 


Hon. OI7 Rebound Check for Typewriter Carriages 





Hlerbert D B Iton New York N b assignor t 
Elliott Fisher Conrpans New York, N y 1 Cory 
tion of Delaware 

6 65 Line Stop Mechanism for Typewriters 
Charles H. Gill, Chieago, Ill assignor to The M 
irch Typewriter Company, Syracuse N. ¥ 1 Corpor 
tion of New York 

900. 607 Calculating Machine Valentin J Odhner 
St. Petersburg. Russia 

06, 605 Document File Kdward W sauer James 


town N y Metal Construction Com 


assignor to Art 


pany Jamestown, N. Y i Corporation of New York 
006, 7h. Typewriting Machine Jacob Felbel New 
York, N. Y assignor to Union Typewriter Company 


Jersey City. N. J a Corporation of New Jersey 

Electrical Cash Register with Distant In 
William H Muzzy, Dayton Ohio 
ussignments to The National 
Ohio, a Corporation of O} 


i 7S6 
dieation assignor 


by mesne Cash Register 


Company Dayton 


996.805 Cash Register with Distant Indicatior 
William F Schweiger Dayton Ohio, ssignor by 
mes ne assignments to rhe National Cash Register 


Corporation of Ohio 
906,809 Machine Herbert H Stec 
Marcellus, N. ¥ assignor to The Monarch Typewriter 
Syracuse, N. ¥ a Corperai.on of New York 
Machine Charles | Tomlin 
assignor to Alexander 7 Brow 


Dayton, Ohlo t 


Typewriting 


trompany 


Company 
HOESLS Typewriting 
sur Syracuse = 
Syracuse, N \ 
MHS14 Cash 
ton Ohio 


Register Edward J. Von Pein, Da 
assignor to The National Cash Register 

Dayton, Ohio, a Corporation of Oh! 

Desk Drawer Locking Mechanism Gustav 
Washingtor ID. ¢ 

Fountain Per William R. Mulock W 

Manitoba, Canada 

Loose-Leaf Binder John Frederick Dixor 

Wryide Green, England 

Variable-Line Spacing Mechanism for Type 


Company 
068.054 
ty Loehler 
H06 987 
nipes 
osSEO1l 


OSE O16 


Writers William DD. Fricks Atlanta, Ga assignor 
f «ne-half to Harry M Ashe Atlanta, Ga 

USO, OS4 Envelope Moist Knut Hjertquist 
Loone lowa 

VRB AST Pencil S 1 er Sevkichi W Ito, Brook 
lvn, N. We 

OR7,OTS8 Adjustable Filing Case Herbert H. Sellers 
Oakland, ¢ 

O87.019 Note Book Cover and Holder Royal Porter 
Shapro, San Francisco, ¢ issignor to Nuway Re 
porters Note Beok ¢ pany Corporation of Qall 
fornia 

987,068 Kev RB lacking Mechanism for Calculating 


Macbines t Willian Ww Hopkins, St Louls, Mo 


— 
Se 
bana ate _ 


\ 


Copies of any one of these patents can be ob- 
tained by sending fifteen cents in stamps to E. 
G. Siggers, patent lawyer, Suite No. 33, N. U. 
Building, Washington, D. C., by mentioning 
Office Appliances. 


issignor to Moon-Hopkins Billing Machine Company, St 
Louis, Mo., a Corporation of Missouri 
Pocket Pen and Pencil Holder William K 
Fraser, Brewer, and George H. Fox, deceased, Bangor 
Maine; Anna B. Fox, Bangor, Me., administratrix 
O8Z.097. Sheet and Envelope Feeder for Typewriters. 
William H. MeArdle and Robert B. McArdle, Camden, 
N. J 
996,141 
906,161 


PRT O85 


Campbell, Mo 
Liver 


Richey 
William 


Envelop George S 


Cash Register Sumner, 
pool, England 
9906, 164 Ribbon Reverse for 
chines. Otto Thieme, St. Louis, Mo 
Ilopkins Billing Machine Company, St 
Corporation of Missouri 
Shifting Device for 
Burk, Schwenningen, 
Adding Machine 
Conn assignor to Unicon 


Type-Writing Ma 
assignor to Moon 
Louis Mo 4 
996, 307 Caleulating Machines 
Richard 
996,976 


Germany 
Arthur Ww Clander, 
Brideport Typewriter Com 
Jersey City, N. J., a Corporation of 
Automatically 
MeCal 


pany New Jersey 


996, 993 Apparatus for Operating 


Cy pewriters Thomas A Columbus, Ohlo, as 








signor to The Automatic Typewriter Company Cleve 
land, Ohio, a Corperation of Ohio 

997.010 Typewriting Machine John T Schaaff 
Washington DD ( issignor to Union Typewriter 
Company Ilion, N. Y a Corporation of New York 

997 065 Adding Machine Clarence 1 Kelley St 
Paris, Ohio 

N07, 107 Flush Pedal Door for Player Pianos 
Clark D. Kanouse Richmond, Ind issignor to Starr 
Piano Company, Richme Ind ( porat of ii 
diana 

O97 UST Carriage Feed Mechanisr for Typewriters 
Oscar ¢ Kavi Syracuse N b ssigr Harvey 
\ Mover and Emmit G. Latta, 8S 1cus N b 

997.511 Iaose Leaf Binder. John G. Meyers, Pitts 
burgh, Pa assignor of forty-fiv e } dredths to 
Peter M. Lippert, Pittsburg! Pa 

997 O28 Credit Account File John Hl. Ring Can 
tor Ohio ssignor f one-third to Elmer J Welty 
Canton, Ohio ind Alfred J Hlelmar BRarbert Ohi« 

OT ST4 Line Leck for Typewriters Georg Wil 
liam Davis, West.nount, Quebec Canada 

907.441 Typewriting Machi James D Daugl 
erty Kittanning I; issignor to Tf Cvpewriter 
Company, ITlfor N. ¥ i Corporation of New York 

907.471 Stub Book James I kner Speed Berk 
ley Cal assignor of one-half to Earl H Webb 
Berkeley Cal 

997,482 Typewriting Machine George B Webb 


Westfield N J ssignor to Wrekoff Seamans &€& 


tenedict Ilior N. ¥ a Corporation of New York 








07.482 Mechanical Calculator Frank I Webnetr 
Norwood Ohio assignor to The American Calenlator 
Companys Cincinnati, Ohio 

907 517 Typewriting Machine Hert i Steel 
Syracuse, N. Y assignor to Union Typewriter Con 
pany, Jersey City, N. J 1 Corporation of New Jersey 

VOT 528 Adding Machine Joel S Wi rst Sar 
Jose, Cal 

Typewriting Mac Edga If B v 
New York N y assignor t W vekoff Seamans « 
Benedict llion N ‘ 1 Corm thn of New York 

WT DOD rypewriting Machine Osea ( Kav 
Syracuse N \ ssignor Harve \ M Syr 

Ise N y 

997 562 rypewriter Wellingtor lark Kidder 
Boston Mass 

907.599 Loose Leaf Binde ( d J Bry «)} 

igo, Ill assignor, by mes assigt nt to Work 
man Mfg. Co Chicago, Tl 1 Corp t of Illinoi 

07 GOS Larose Leaf Bince He vor Kiger 
Newark, N J issignor to Aug. Goert & { 1 Cor 
poration of New Jersey 

907 622 rabulating Attachment for Pvpewriters 
Harold Jarvis and Manley Il. Bl Buff N 
\ said Blakeslee assignor to said Jarv 

9907. 6382 Typewriting Machine Edward SS MeAll 
Svracus N ‘ assignor t Ilary \ Moye Syra 

Ist N. ¥ 

907.634 Loos: Leaf Bind I ] M M 
house Newark N J 

O07. 656 Typewrit« (Georg W I) ing Stan 
ford, Cont issigner to Harr I Ambrose Orange 
N J 

N07 GSO ‘ in Dev Ral I berger 
cr we I] 


— ee OSS ee 


997.741 Pencil Sharpener Herman 
delphia, Pa assignor of one-half to H. 8 Adams 
Philadelphia, Pa 
Hand Receipt 
Alfred Rothe Dresden 
signor to The National 
Corporation of Ohio 
Typewriting 
New York, N. ¥ 


997.850 Stamp Max Re 


te 
Germany said Reintanz as 
Cash Register Company 4 
Machine Walter J Barron 


assignor by mesne assignments, to 


997 SZ 


Union Typewriter Company, Ilion, N Y 1 Corpora 
tion of New York 

997,911 rypewriting Machine Carl Gabrielson 
Syracuse, N. Y assignor to L. C. Smith and Bros 
Ty pewriter Company, Syracuse, N. ¥ a Corporation 


of New York 


24—Stamp-Affixer Schermach Detroit 


Alfred 





Mich issignor by mesne assignments t TI Scher 
mack Company, a corporation of Michig 
993,680—Perpetual Adding Slate and he William 


B. Herbert, West Nutley, N. J 
993.681 Cvpe-Writing Machine Edward B Hess 
New York, N. Y a corporation of New J: y 
Book-Index William H. Jones d Buretr 
Hic Imes, St. Louis, Mo 
993,708—Mechanism for Disengaging A r-Escape 
Machines Valentis Jakob Od! 


HO OS 


ments Caleulating 
ner, St. Petersburg, Russia 

993.725—Type-Writing Machin Georg H Smit 
Nutle N J assignor to Union Typewri Compar 
Jersey Cit N. J a corporation of New Je 

193.761 I } Llolder Edwi I ( Buffa 
N. ¥ 

S81 I stand Frank M Ast N Y 
N. ¥ 

93.88 Ine Card Drawer Alex J I t 
V I 

195,08 Safety-Envelepe Josey N Dol 
Mi 

4 4 Reserv Penhol G I 
Tl Stockport, England 

m4 2...4 d I i N Cass \ Vis 
kK of ne-half to W \ t \ 
Vista, I 

194.20 Cvpe-Writing Machine \ vw. Ss xg 
Brid ( assignor to Ur I ( 
| I N. ¥ 1 Corporation N Y 

4. 234—1 t Systen Hert \ \ ( 

t ] > 

194,258 I Mechanism = fe Add M 
(il J Barret Grand Rapid M t 
d ne este issignments, to Barret Ad g Ma 

( Grand Rapids, Mich a 
994.827 C'vpe-Writing Machine I ( McLaug! 
J City N. J issigr to I 1 Ty] 
wr ( New York N Y r f 
New Jersey 

194. 32S—M folding Sales I ii I ird I 
M M polis, Min f 
I W. Wirth. Minneapolis, M 

WAT Ord Sheet and Book i I kli 
R ys 2 

194, 404-——Book-Lea Holder Ja \ Jagga 
I \ 

4.4 I) Attachment f ( if \ 
Knoke ‘ weago Il! 

4 i ulating Machi tod I M ! 
Oa ( 

194.458 —( ! d Letter S I 
If ai Philadelphi I 

4.672 Registering and Co « M C) 
as Cl Ill issig to I I I 

I’ 1 Manufacturing ¢ ! go, Ill 
t f Illinois 
14.749-—I g Cabinet ‘ yy J \ 
0 bs mes Issignime I Met 
I Comy All 0 t 

( 

04. TH —C bined Eras I I 
I eux, Smit ire l 

4. 772—( h Regist W i { D 
g te rl Nat ( ter { 

Dayt Obie ' » f oO 
) 

4 TT ( h Regist W i M y N 
Y N \ ' gnor t I N I 
i I) t Ohi I 0) 

1 116) 

14. 774—Casl Regist Will i! Mi N 
York N \ assignor t rl N ( Reg 
Com ‘ Davtor Ohi i fe " ( 

ed i 1906) 

4.797 Adjustablk Book Rest N Streit 

( Ii! 
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ted ” 211 Paper feeding mechanism for typewriting machines; patented Dec, 19, 1911, by 1 fanner aud twan E. Jones of Scranton, Pa., assignors to 
the Int tious Text Book Company of Seranton Da No 1,010,418 Improved ribiv carrie for pewri x machines; patented Dec. 5, 1911, by Jacob Felbel of 
pete New York, N. Y., assignor to Union Typewriter Company of Ilion, N, Y.—1,010,290. Invention providing 1 umber of so-called ‘silent keys’’ on typewriter keyboard, 
ter " printing accents. ete where impression is desired to be made witbout movement f ® earviag patented Noy. 28, 1911, by James F. MecBirney of Hartford, 
cot Con issignor to Royal Typewriter Company of New York, N. ¥ No, 1,007,464. Loose leaf binder; patented Oet. 31, 1911, by John G. Magin of Rochester, N. Y., | 
issignor to Henry Conolly Company of Rochester, N.Y No. 1,010,853 Pencil sharpener; patented Dec, 5, 1911, by James M. Butcher of St. Louis, Mo., assignor 
vew of three-fourt! to Eugene J. Vet of St. Louis, Mo No, 1,011,416 Rubber eraser with ease attached to frame of typewriter; patented Dec. 12, 1911, by Loren L. 
ster Day of Manill Philippine Islands No. 1,012,429 Improved construction of indexed book for ready references itented Dee. 19, 1911, by John M. Pope of Baltimore, 
— Md.—No, 1,011,853 Desk-} support; patented De 12, 1911, by Charles L. Rockwell of Jersey City, N assignor to Rockwell Printing Company of Hoboken, 
it N. J.—No, 1,010,805. Record tiling and account-keeping system; patented Dee. 5, 1911, by Harry H. Graff Winthrop, Mass., assignor to the McCaskey Register 
. fomp cA ! Ohi N 110 676 Blotting attachment for fountain pens; patented Dec i911. } Adolph Niflot of New York, N. Y. 
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TYPEWRITER MEN I HAVE MET 








KNOCK, a sharp “Come” and I en- 
tered the presence of the Executive 
Mat 


business in 


after an absence of seven years 
the 
Seven years ago I went away to 
and 


ters move in typewriter 
that time. 
the Colonies to seek fame and fortune 
had now returned to obtain an insight into 
the latest plans adopted in the typewriter 


business for use “out beyond the seas.” 


| got the same good handshake; the same 
heartiness apparent with the 
few gray 
noticed, certainly a tighter grip of the jaws, 


good was 


Executive. A more hairs were 


telling the tale of greater difficulties en- 
countered and overcome 

This man was not an Executive seven 
years ago, and as I sat there listening to 
tales of battles won, it was apparent that 
here was a success story that might in- 
terest, and a story that would certainly give 
encouragement to those who have still 


many milestones to travel, who are out on 
the firing line, and have battles every day, 
who having youth on their side, and being 
blessed with a laudable ambition, feel they 
want to “be” and “do 

What is it then that 
from the 
the typewriter world? 

To me it would seem that the great rea 


this man 


high 


has taken 


rut and placed him up in 


son is that of—preparedness; being ready 


to take the And 


here is a point we can all ask ourselves 


post above at any time 


you, Mr. Manager, you, Mr. Salesman, 
could you take the post above you—are 
you qualified? Sure in your own mind? Ii 


not, then it is really up to you to be. 


Another important reason for his success, 


is the fundamental belief this Executive has 
in the typewriter we represent, a_beliet 
founded on knowledge—knowing why he 
knows—do we lo me it would seém that 


unless a man has the absolvte deep inward 
belief in the article he is selling, he cannot 
hope to succeed. If there is anyone who 
reads this article and does not believe in the 


proposition he is engaged on, let him leave 


it. and get with the proposition he believes 


to be the best, for assuredly he will not 
succeed with his present concern. He may 
accomplish great things, but he will not 
accomplish the greater things that count, 
unless he has this belief in his proposition 
as part of himself, knowing just why hx 
believes 

As I have never known this Executive 
to be ill, it is safe to assume that he has 


the good sense to govern his own body, 


knowing it to be a highly organized mechan 
can obtain the service from 
the 


ism, so that he 


the body, to maintain high standard 


of efficiency necessary in a_ typewriter 
executive 
It is that 


and is yet priceless.” 


true “Politeness costs nothing, 


This Executive treats 


Article I. The Executive.—By “WIGENREF.” 
everyone with courtly courtesy and that LT 
the 


direct 


is a good business asset is proved by 


splendid business results shown in 
return. This 
reasons why the staff under this Executive 


him as 


courtesy is one of the good 


in all parts of the world acclaim 


one of Nature’s gentlemen, and why, when 
he was not an Executive, his immediate 
staff would work all night 
other equally important men could whistle 


Take note, Brother 


for him, when 


for assistance. Execu 


needn't 


tives-to-be, and, by the way—you 
wait to be an Executive to be polite: you 
win friends this way. 

That fine intangible something—I call it 


milk of human kindness—enters largely in- 
to the make-up of this All 
know they have a personal friend who will 


Executive 


at once enter into their deepest thoughts. 


\ friend to every man, every man a friend 
to him. This spirit means business, more 
and better business every year, and no 


doubt helps to explain the reason for new 
records attained each year. 

Asa 
particularly 
have been won by handling other men, get 


this Executive has shone 


but 


salesman 


well, his great successes 


ting them to do as he wished. One great 


factor accounting for this has been knowl- 
edge of the “goods.” ‘This Executive can 
unpack, repair if necessary, and sell the 
machine and then collect the money, leay 


ing always a satisfied user. Knowing ev 


ery point in the business he has been able 
to see that other men do as they should do 
ind has when necessary gone along and 
just shown them HOW to do it It 1s 
not meant to say that to succeed the 
typewriter world one has to do all these 
things, but it is mightly fine to know the 
HOW part 

The love this Executive has for his work 
is proverbia [t is certainly true that this 
gentleman is generally last to le night 
and in this connection do we all work as 
hard as we might? I[ believe a man wh 
has not ability, but works hard enough 
can get ahead quicker than the wit 
ibility and who does not work li you 
have the ability and you KNOW you are 
not werking, harness up the tw: nd note 
the results. The motto of this Executive 
s “difficulties are made to be ercome 
ind this motto should be writ deep ‘ ro 
in typewriter men’s minds, because all type 
writer sales of any importance ar lift 
culties” otherwise the man would come 
along and buy at the store without your 
aid and assistance 

[ am noting here in this country that the 


ordinary “approach” will not do any longer 
With the present competition, it } 
every typewriter man to sit down and study 

week 
know 


would pay 


ways 


out for three hours every new 


of “approach.” If you the goods 


you will then overcome the resistat 


the average buyer. This is a great ps 


with the Executive, and we have ticed it 
application in the making of star sales 
men, under his control. 

Having been a salesman this Executive 
knows the trials of the men down unde 
and by his tact and sympathy makes the 
men attempt and “do” that which they 
would not otherwise accomplish. The staff 
know he would not ask anything, it he w 
not sure that it could really be done 

Che reminiscences Mr. Executive relate 


when he 


ing. Every Executive can hearten his me 
by telling occasionally some st hi 
own career, whether it is knocking down 
man who has a revolver pointed awkward 
or how he sold ten typewriters in four days 
on the hardest ground in the wor 
\s a manager this Executive knows t 
trials and troubles of the manager at the 
small ofthce A manager ot sub-oftice 
sometimes feels that the details i ffic 
must be let slide in the stress golr 
after business, and it requires n ti 
part of the Executive to get those hgur« 
which are so essential, at the ] pel n 
\s an Executive controlling tice 
many parts of the world—thoug 
ordinary salesman—this man é 
and affairs with the great ease t mark 
man trom his tellows with 1 t re ¢g 
ot tlership—ot not making ! 
| { estly say that | 
a) st 1¢ here s 
4 \ or s renths l 1 
, even his 
ng this exampl ‘ 
e typewriter wo! 
t ) 1 n l . 
ir ¢ ) WiCcss na 
‘ , he s 
t } \ Ce é 
rc It ‘ S 
ly Ther 
1 en it y 
t . 1d «Othe 0 ‘ 
, Ss men. #00! es 
\\ vy not all sue | ; 
. matte ¢ 
mu té tT S I 
t Dest if ab 
t trving 
xt article w 
‘ inager 
Editor's Note [his is t 
ries of articles by a w no ypewrit 
man abroad. “Wigenref” is a keen obs¢ 
er, a capable salesman and 
ind personality. In each article of this s¢ 
ries will be found some guide-] ts for t 


gets agoing are decidedly intere 
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men engaged in the typewriter business 
That the writer chooses to appear under a 
nom de plume does not take away from the 
value and cogency of his suggestions. 


“FROM GREENLAND’S ICY MOUN- 
TAINS TO INDIA’S CORAL 
STRAND.” 


The Times of India,” an illustrated weekly, 
for Christmas, 1911, has just come to hand by 
ourtesy of P. Neogee, of the Anglo-Indian 
Mail Company, Calcutta, India, and for more 
reasons than one testifies to the enlightenment 
ind strength of the moral forces of the In- 
dian peopl It is indeed a pleasure to re- 

ive a publication of such proportions, of 
such fine typographical and pictorial merit, that 
nveys impressions of the real life of a peo- 
ple long known alike for intellectual attain- 

ments and sharp contrasts between classes 
r wealth and culture, poverty and supersti- 
ly comment necessary is that 


ion The on 
India appears to be in the forefront of the 
world’s thought progress 

\nother Christmas publication no less inter- 
esting and suggestive of the world’s awaken- 
ing progressive forces is the Christmas sec- 
tion of the “Standard,” an enterprising news 
paper of Regina, Saskatchewan, Canada, a 
copy of which was sent to us by courtesy of 
the Regina office of the United Typewriter 
Company of Manitoba. The Standard evi- 
dently has every facility of a modern metro- 
politan newspaper. The number on our desk 
is one of great interest and is gotten up in a 
high class way, profusely illustrated, and ex- 
ellent in every respect. 

lt 1s a curious as well as a pleasant coin- 
cidence that the Christmas season should bring 
to us among its many other blessings, two 
such excellent publications, the one from the 
seat of the world’s oldest learning and the 
other from the far Canadian Northwest, where 
civilization is young. We extend our greet- 
ings and our profound personal regard, there 
fore, alike to our well loved friends in the 
zone of the equator and among the -winter 
snows of the Arctic Circle. 


BINGHAMTON’S INDUSTRIAL SHOW 

\n industrial exhibition, embracing many 
features of the business show idea, was re- 
cently held in Binghamton, N. Y., under 
the auspices of the Chamber of Commerce. 
The Globe-Kernicke Company, the Gunn 
Company and the Macey Company had 
most interesting exhibits of office furniture. 


Che underlying idea of the Chamber of 


Commerce of this enterprising city was to 
bring local firms together for advertising 
and business promotion purposes. The ex- 
hibition proved even more attractive than 
was at first thought it would be, and it will 
therefore be repeated next year. 

The co-operation of office equipment 
houses and agencies was marked and at- 


tests their willingness to aid business ex- 
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After the Day’s Work 


By E. ST. ELMO LEWIS, of the 
Burroughs Adding Machine Company, Detroit 


XI. The Man for the Job. 


The reason why so many business men cannot sell their own 
goods—or advertise them—is because they know too much about 
them. 

It is the consensus of opinion among practical men that the 
man who knows how to build a locomotive should be able to sell 
one. 


That isn’t even a good theory—because it isn’t true. 


The man who knows most about selling is the. man who 
knows most about the folks he is going to sell to—the man who 
can advertise the best is the fellow who knows how to interest 
the people he wants to read his advertising. The man who knows 
so much about the way a boat is operated, too often gets out of 
touch with the reasons why it is operated at all. He is a good 
man for the engine room, to keep up the steam and keep down 
the coal bills, but often he is lost when it comes to filling the 
boat with a cargo and passengers. _ 

When a man has given his life to making candy he ought 
to end there, and let the man who has given his life to studying 
folks who eat candy have the problem of selling it. 

The latter will go into the making of the candy, just as far 
as the making affects the eating—and then he knows how to make 
them eat it. 

Probably, too, when the advertiser has got through with the 
man who makes the candy, the candy will be made differently, 
to meet the public taste which the advertising man sometimes 
knows better than the man of recipes and formulae. 

Bankers have just commenced to realize that because they 
know how to make money and keep it, it is no reason why they 
should expect to be able to convince the man in the street and 
shop that their banks are the ones the saver is looking for. 

When you want a thing done—get an outside eye with a 
fresh viewpoint—and don’t let him get too much of the inside 
atmosphere. 

Christ took twelve lowly, largely illiterate, ordinary flesh and 
blood men out of the highways and byways to spread the Gospel. 

\nybody knows that the Rabbis of the Sanhedrin knew more 
about gospeling than such folks could. But then, of course, He 


had no “first principles” to follow. 


1257A. Copyrighted 1910, Burroughs Adding Machine Co., Detroit, Mich. 
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Bric 

Hk January number of Office App 
ances, following its usual custom, 

a foreign number, containing repre 
s-ntative articles from representative m« 


in the field of office equipment abroad 


from continental Europe, from Asia, fror 
Scandinavia, from Russia and from t! 
Orient—indeed, uniting Occident and Or: 
ent,—each article giving such matter 

may rightly and fully reflect the conditio 
existing in the section which it covers 


1 


thus manufacturer and dealer in 


assisting 


reaching a more comprehensive conclusion 


as to what to do and what not to do in 


marketing their product 


It probably will be interesting, purely a 


a matter of comparison, to know what th: 


conditions were in distant lands a year ago 
presented below a 


\ccordingly, there is 


resume of the situation in those countries 
Sweden, one of the potents of the Scai 

dinavian peninsula, and a ripe territory for 

\merican 


the exploitation of the idea ii 


office equipment, was, according to Ryno 
& Lundin, of the firm of J. P 
agents for the Royal Typewriter Company 


and the 


Brandt, 


the Fox Typewriter Company 


Standard Adding Machine Company, at 
Stockholm, and who wrote the article 
“Modern Office Appliances in Sweden in 


1910,” supposed to be suffering from a la 
bor condition, as well as an economic. dis 
turbance, that would 
vance in this field uncertain, but the writer 
said that 1910 saw a distinct 
due, naturally, to the’ increasing desire of 


have made the ad 


improvement, 


the people to make business matters more 
convenient of transaction. He further in 
dicated that the typewriter was leading, fol 
lowed by adding machines and the variou 
systems of loose leaf and filing 

Europe, considered generally by C. J 
Hopkins, 
Writerpress 
Phonograph Company, at London, and who 


representative of the 
and the 


foreign 
Company Columbia 
had been over the more important districts, 
indicated distinctly the strong demand for 
all forms of office devices and pointed out 
that 
it imperative that 


conditions were such then as to make 
American manufacturers 


turn to Europe as a Mecca in trade, b« 


cause of its great possibilities. Of course, 
Hopkins clear 


and his recital of local conditions 


this is probably true, as Mr 
ly shows, 
here and there 
But he just as firmly emphasizes the 
to the European taste by 
that is, that a 
from Oklahoma 
cracker jack 


supports his contention 
neces 
sity of catering 
European methods; “cracker 
jack” 


necessarily be a 


salesman would not 


salesman in 
Europe 


It is a far cry trom Europe to Uruguay, 


but Enrique B. Swinden, writing from 
Montevideo, that American 


turers have, or up to 1910, had not learned 


said manutac 


Suggestions Made in the I ( ] 1a 
the irements t the ying hic 
lypewriters, he continued, are fairly wel 
ntroduced, but there was a decided unfa 
milarity with American products, due, so 
he ré soned to the lack of suffhict t pub 
WCILY 

Back to Europe, from Uruguay, t Scot 
land, wher Leslie B 3 Webster, of Duncan 
& Company, Glasgow, stated that office ap 
pliances as an industry are contined to Ed- 
inburgh, Aberdeen and Dundee, with Gla: 
vow as the center The lockout of the 
boiler makers in Scotland affected the gen 


eral advance considerably but the situation 


is a whole showed gradual improvement, 


with all the leading concerns represented 


besides a goodly number of travelers 


“working” the country as a whole He 


saw practically no ground for apprehen 
sion 

Leaping to another division of the Scan- 
dinavian peninsula, to Norway, there is the 
statement from M. Nissen-Lie, of Christi- 
ana, that the country is glutted with type- 
that the people are 


much teaching in the other de- 


writers: conservative 


and need 
partments of the office equipment field 

In southern Germany, according to Mich- 
el Baum, of Munich, southern 
especially Bavaria, does not offer the same 


Germany, 


opportunities as does northern Germany, 


especially in typewriters, adding machines 
Ger- 


and manifolding apparatus. Southern 


many, he holds, is less developed, because 


of the lack of coal and iron Yet there is 
a good demand—a fair opportunity 
But Germany as a whole, states Oscar 


Wachtel, of M. Erlebach Nachfolger, of 
Frankfort-on-the-Main, is too undeveloped 
in office equipment possibilities to permit 
survey of actual 
that the 


require 


of anything like a careful 


prospects. This means, he argues, 


business life is so intensive as to 
the combined efforts of the home producers 
who must look first to the home folks; 


country, 


s¢cc- 
ond, to the restricted area of the 
balanced against its tremendous population, 
forcing an outlet elsewhere, therefore mak 
ing it difficult for foreign manufacturers to 
get a foothold 

llowever, set off against this statement, 
in a sense, is the statement of Henry Gold 
man, writing from Berlin, and a _ highly 
competent authority, that Germany offers a 
field for the taking out of a 


based on the 


patent; 


rood 


his argument being supposi- 
tion that “the dearer the country the poorer 
the patent,” reciting that in Russia, a pat 
$80; in Portugal, $100; Brazil, 


ent costs 1 
Chili, $225, 


$125; in and in Germany, $65 
This is a good point for manufacturers, iie 
consider 

\frica, says W. G 
sales manager for the Smith Premier Type- 


contends, to 


Down in South Fern, 


writer Company’s agency at Cape Town, 


l s ne ve he I 

rt ‘ ean one tr s 
sum d the stateme 
our s es ot South Att ! 

t l | ISINCSS 1s Ol a rec T i 
hat business men are quite Ilis | 
ip with Yankee notions, a dé t1 
being necessary, of course 

In Austria, according to the write t} 
irticle, S. Gibian, director Phe Re 
pany of Vienna, the business of ofhce equy 
ment is too narrowly confined and the pe 
ple are too slow, too lax, for any qu 
development. His point as to condition 
hinged entirely on this one fas go slow 
and do not expect anything big t jul 
ly 

Hungary, the co-relator of Austria-Hun 


gary, offers a different condition, as viewe: 
by Gluck M. Odon, that th 
country is more agricultural—‘the 
where the milk and honey flow” 

the industrial development has been so raj 
id that the demand for modern 
of every description is 
typewriters which seem to have been given 
the greatest The installment 
method of paying must be followed, as thi- 


who states 
country 


and th: 


ippliances 
great, especially 


impetus 


gentleman understood things a year ag: 
In France, writes Georges Warnier, from 
different 


Paris, the situation is from 
American, the writer holding that the type 
1910 


specifying many improvements that wou! 


quite 


writer of could be more practica 


meet the needs of the French people. HH: 
further that German hustle 
more effectively than American 
though there seems a preference for Ame1 
Miscellaneous appliances need 
American 


states agents 


agents 


ican goods. 
publicity, and 
makes 


unless the 
efforts to 


more 


manufacturer this end 


there will be much to regret 

O. Johnson & Kaaber, of Reykjavik, Ice 
land, summarized 1910 as showing the type 
demand, but stated 


writer to be in great 


unknown; 


that loose leaf systems were 
that adding and addressing machines could 
not be sold; that cash registers are much 


sought as are roll top desks 
north the Russian em 
Peter 


up to the 
H. Custis Vezey, of St 
greatly from 


\way 
pire, says 
her wat 


burg, is awakening 


with Japan and pestilence and plague. He 


there is a strong demand for all de 
but that 
ate profit and grant credit wherever poss 
ble He points clearly to the fact that the 


manufacturers to fol 


Say a 
immed 


vices, firms must forego 


failure of American 


low this policy has given the Germans 


idvantage and that they all but monopoli 
the country He contends that Americans 
have not conformed to Russian business 
conditions 

But Spain, the antithesis of Russia ge 
graphically, while having to recover trom 





1 


1 


1m 
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war and domestic disturbance, has profited 
far more, writes L. Asin, of L. Asin Pala 
cios, of Madrid, and the people take mort 
kindly to new things, even those from 
America. The Spaniard, he emphasizes, is 


disorderly and needs system, but it is | 


easier to get his consent after a conviction 


of the merits of the article. The typewriter 
has notably become the popular device and 


American-make machines rule Othe 
equipments are nominal 
Summarizing other countries Henry G 


Read, of Omask, Siberia, says Siberia is to 


new in its adaptation of modern devices 101 
‘comment, though the field is generally 
promising; Charles H. Pratt, of Rio 


Janeiro, remarks that there is a field in 
Brazil but that it is too difficult as yet to 
cover, with profit to the manufacturer; ( 
| M. Knudsen, of Denmark, makes th 
point that 1910 was a good year, a good 
business was done, but warns the manuiac 
turer against the unscrupulous dealer who 
will pay for one or two consignments, thet 
irrder a large one and leave the manufac 
turer to hold the sack; Enrique Arvelo & 
Phelps, of Venezuela, state that since th: 
inauguration of the Gomez regime condi 
tions have improved, but that office devices 


generally are unknown and the excessiv: 


duty coupled with the scattered settlements 


make it a hard problem to introduce new 


things: Vincenze Donzelli, of Milan, Italy, | 
regards the situation as good, with a strong | 
demand for typewriters and office furniture, | 


the remainder still requiring considerable | 
| E 


education; China, according to L. Rosen 
thal, representative of the Royal typewrit 
er, is so wholly without office devices tha 


omment ls hazardous 


NEW WEIS ADDITION. 

‘rom past experience, the Office Appl 
ance representative always expects on 
visit to Weis Manufacturing Company, 
Monroe, Michigan, to find this company 
making some addition to its plant. A visit 
in December proved no exception to the 
rule. The company is erecting a substan 
tial new building which will be its printiny 
and binding plant. This new building will 
be three stories and basement and will add 
to the Weis factory double the amount of 
space included in the original Monro: 


building of this concern 


A BOON TO STENOGRAPHERS. 

The Byron Typewriter Cabinet, manu 
factured by the Byron Typewriter Cabinet 
Company, formerly of San Jose, California, 
now of 71 Griswold street, Detroit, Mich.., 
announces that its cabinet is now ready f 
the market 

his cabinet was described and illustrated 
in the May, 1911, issue of Office Appliances, 
page 62. It is only necessary, therefore. to 
State here that this desk cabinet is most 
usetul and should prove of great advantag 
to stenographers; in that for convenience, 
protection, compactness, as well as_ sani 
tary features, the stenographer is enabled 
to place her hand on every piece of paper 


necessary 
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What is the difference between 
representation and actual “DO”? 







In this practical age it seems like folly 
to attempt to deceive in advertising. 


The value of an ad. is. its truth. 







Never say a thing will do so and so 
when it is a practical impossibility. 










You are fooled only til you try it. 














“OUR LINE” 


Typewriter 
Ribbons and 
Carbon Paper 


We want our 
advertising to 
convey the 
actual truth 
in regard to 














These we represent as being the one best on 
the market to-day. 







We want your confidence in that fact to bring ws the 
returns we advertise for. 















Come to us for anything needed in this line. We 
have it. Also— 


We Meet Every Condition. 
We Fill Every Requirement. 


MITTAG & VOLGER., Inc. 


Sole Manufacturers for the Trade 











Principal Office and Factory: PARK RIDGE, N. J., U.S. A. 


BRANCHES: 
261 Broadway 205 W. Monroe St., 7 and 8 Dyers Bidg., 
NEW YORK, N. Y. CHICAGO, ILL. Holborn, E. C. LONDON 


AGENCIES: All Over the World 











NOTES OF INTEREST TO DEALERS AT HOME AND ABROAD 


The Duplicator in Japan. 


[here are some very interesting facts 
oncerning the duplicating machine in 
Japan, and the accessories that go with it 
[The development of the duplicator is in 
keeping with the development of the Japa 
nese empire. 

S. Horii, the inventor of The Hori 
Copyprinter, one of the most popular ma 
hines abroad, writing from Tokio, says 


that from January to October, 1911, there 


good 


were 8,500 machines sold, which is a 
y number. 
There were 30,000,000 sheets of stencil 


paper consumed, of which his firm tur 
nished over 60 per cent. Mr. Horii recal!s 
that the material for the manufacture ot 


stencil paper, instead of being produced in 


kurope and America, as is supposed by 
many, is produced in Japan, which enables 
the Japanese manufacturer to turn out the 


best of stencil less cost 
The size of the printing paper 
Japan is 9% by 13; 11 by 15%; 9 by 
6%, quite different from the sizes used in 
the United States and Europe 
Mr. Horii that bette 


ire needed in Japan Also, 


papers at 
used in 


states machines 
cheaper acces 


sories 


Teaches Export Subjects. 

Office Appliances is in receipt of a book 
et descriptive, of the purpose and branches 
1 the Janssens Foreign Trade School, at 
422 South 

The 


position of export manager, a positi n that 


Dearborn street, Chicago 


school aims to train men for the 


business firms find very difficult to fill, be 
ause of the lack of knowledge of foreign 


‘onditions. This the Janssens school see} 


to do. The course taught appears to b 
thorough and practical 
Paris Firm Desires Catalogs. 
E. L. Morin, of 52 Rue Croix des Petits 
Champs, Paris, a wholesale and retail sta 
tioner, whose firm has been established 


since 1810, and who occupies a strong po 
sition in business circles in the French cap 


tal, desires to correspond with and to r 


‘eive catalogs from American manufac 
turers of office appliances and _ devices 
American firms desiring to open up busi 


ness in France might find it of advantaye 
to correspond with Mr. Morin 


Foreign Patents for Sale. 
[The English, French and German pat 
ents on a popular typewriter desk are for 
sale by the inventor. The desk is of 
tary construction. It is manufactured 
sold in this country by one of the oldest 
office furniture concerns, and has met with 
much favor. Interested parties can get in 
commuiation with the inventor by writing 
to Office Appliances, Chicago The en 
velope should be marked “Inventor.” 


Sani 


and 


Brief Items Relating to Trade in Other Lands. 


New Apparatus For the Foreign Field. 
The ! 


Rectigraph Company of Rochester, 


New York, has established a foreign de 
partment and is now in position to arrange 
for agencies in the foreign field. Dealers 
in other lands who are close to govern 
ment offices or large corporations should 
be able to handle the Rectigraph to advan 
tare 

lis machine was fully described and 
illustrated in Office Appliances some time 


ago, a appears on page 91 of 


picture of it 


the November number It is a machine 
which copies records or documents by a 
photographic process, very quickly and 


with marked economy in cost. Every copy 


made is, of course, a line-for-line reproduc 
tion of the original, so that there can be 
no errors It is absolutely accurate, b« 
cause of the copy is a photographic nega- 


tive on paper, of the original, the same 


ind of pertect legibility 


Dealers abroad who may be interested 
In a proposition of this character might 
find it profitable ta write the Rectigraph 


1 


(.ompany for full particulars regarding the 


many uses to which it is successfully put 


In this country 


Will Introduce New Articles in France. 


Office Appliances is in receipt of a com- 


munication from a gentleman in France 


who is in a position to sell office equipment 


in that country. He is willing under 
take the sale of such lines, or he will, if 
desired, promote the manufacture of goods 
in France, having had considerable experi 
ence in both lines of work. It was he who 


issue the establish 


American 


brought to a successful 


ment in France of a well know: 


fice machine two years ago 


Anyone who would like to get in touch 
with this gentleman can do so by address 
ing Office Appliances 
How American-Made Goods Win in 

Germany. 


\merican manufacturers, especially those 
will find interesting the fol 


“Plutus,” a 


of typewriters, 
lowing comment of German 
paper, replying to the “Hannoversche Cour 
ier,” another the effect 
that the excellence of American typewriters 
is so marked as to insure a strong place in 
the German business world, 
the high duty that protects the industry in 


the Kaiser’s Empire 


German paper, to 


regardless of 


The controversy was precipitated by the 
sale of eight Smith Premier typewriters to 
the German navy department. The Han- 
the matter up 
manufacturers, as 


noversche Courier took and 
defended the German 


might be expected, and pleaded for patron- 


Abstract y this 


an underlying 


industries 
but there 
Plutus _pointed out 


age ol home 


was all right, was 


cause which 


“The typewriter industry in Germany 
proper is protected by a rather high duty 
On account of this duty foreign machines 
are sold in Germany at a_ considerably 


higher price than that at which German 
machines are offered It Ameri ma 
chines are frequently preferred, neverthe- 
less, the reason therefor certainly is to be 
found in the fact that the consumer has 
had better experience with the use of 
American machines than with the use cf 
German machines.’ 

All of which means that if Americas 
manufacturers are to maintain the high po 


sition they occupy with the German people 


they must continue to maintain the excel 
lence their wares, or make the uality 
basis all the stronger. Not only must the 
price the German user be advanced suf 
ficiently to cover a relatively high duty 
but the natural prejudic« of pur asers 
must be overcome by demonstrating that 
the added cost is much more tl ffset 
by the quality obtained 

The Smith Premier Typewriter Com 
pany, for example, has so well su led in 
overcoming these difficulties, as have other 


typewriter companies, that it is thoroughly 


established in the large cities and with 


the Government, as is evidenced by its sale 
; the navy department 


of eight machines to 


TWO ALABAMA HOUSES MERGE. 


Roberts & Son, one of the oldest station 
ery and printing houses of Birmingham, 
Alabama, having been established in 1872, 
have acquired the capital stock of the Rob 
erts Printing Company, the two panies 
to continue as_ separate irganizations 
Charles Roberts, president and_ general 
manager of the Roberts Printing Company 
will retire from the business. He has an 
nounced his intention to enter the race for 
membership on the Board of Revenue of 


Jefferson County. in which Birmingham is 


located 


The former directors of the Roberts 
Printing Company, Charles Roberts, Rus 
sell C. Booth and Turner R. Weakley, have 


also resigned, and in their places have been 


elected Robert W. Ewing, president, Rich 
ard V. Evans, vice-president, and James C 
Smith, secretary-treasurer, of Roberts & 
Son The old board of directors of Roberts 
& Son will continue 

The building of Roberts & Son, recently 
destroyed by fire, will be entirely rebuilt 


and new machinery of the most improved 
pattern will be installed, making the con- 
cern one of the largest and most important 
in the South 


January 
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L. C. Smith & Bros. 
Typewriter 


BALL-BEARING, LONG-WEARING) 


BEFORE selecting a typewriter, you owe it to 
your interests to inspect this new model. It is 
the latest example and highest product of the typewriter manufac- 
turers’ skill, and of our continuous policy of “something still better.” 
The new Model Five includes every practical device and convenience the operator 
can require—all inbuilt as integral parts of the machine itself. 
You will be delighted withits compact completeness. The ball-bearings throughout 
permit adjustments close enough (while still perfectly free-running) to eliminate all 
play and mechanical rattle. An increased volume of work, at least effort, is assured 
by the light, smooth touchand snappy action which does not tire the operator’s fingers. 
Even though ‘‘hard to suit’’ this newest model cannot fail to impress 
you. For the work you want of a typewriter it is without an equal. 


You should read our “‘Story of the Ball Bearings,’’ which explains just why the L. C. 
Smith & Bros. Typewriter is the high-efficiency writing machine. Write for literature. 


Branches in all large cities. 


L. C. Smith & Bros. Typewriter Co., 17°27 07," Poms- Suescuse, N.Y., U.S.A. 
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Ribbon Supremacy 


We do not claim to make better ribbons 
than some of the other leading manufac- 
turers, but nobody makes better than ours, 


of that we are certain. 


When it comes to a question of organiza- 
tion we believe we have a right to say we 


stand first. 


No errors in boxing, every ribbon on the 
right spool, prompt delivery, and ribbons 
always up to standard—we test every run 
on the particular machine for which it is 
made, and if not up to standard the whole 
run is rejected. It is either right‘or wrong, 


no squeezing through of nearly rights. 





0. G. DITMARS, Vice-Pres. 


188 Third Avenue, BROOKLYN, N. Y., U. S. A. 
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“A PAPER MAN’S MAN.” 


“A Paper Man’s Man” is a handsome little 
book containing a fourteen-page story. It 1s 
printed on white deckle-edged paper with gray 
back sheet and fly leaf and bound in imitation 
of wood with gray silk half binding. It is a 
most attractive book, but the matter it con- 
tains is unusual. It is a little story written 
for the Valley Iron Works Company, Apple- 
ton, Wis., about Emil August Peterson, sec 
retary and treasurer of the company. 

The firm makes beating engines and vther 
paper mill machinery which it supplies not 
only to manufacturers in the United States 
but also paper making centers of the world 
Peterson himself has sold, built and shipped 
an unusual number of these machines. He 
has the record of having handled the largest 
order that was ever placed. 

Mr. Peterson came from Sweden about 
twenty-five years ago. He was apprenticed 
machinist at fourteen and was a journeyman 
machinist at eighteen. He spoke no English 
until he was a grown man, though he is only 
about forty today. He speaks English far 
better than a good many natives. Thirteet 
years ago Peterson went to the Valley Ma 
chine Works at Appleton. The concern was 
bankrupt and did not bear a very good repu 
tation. Somebody said it was hardly worth a 
receiver, but it had one, he is now president 
of the company. Peterson went in as superin 
tendent, although as superintendent of what, 
would be hard to tell, for the wreckage of 
the business was housed in a little old ram 
shackled building employing but half a dozen 
men. Peterson knew they had some good 
machinery and he knew he could get up some 
other good machinery. But first he must rea 
lize a little fund from some of the old debts: 
then he must become a salesman before h 
could start to manufacture. So Peterson took 
off his overalls and went to work. Through 
the graciousness of his manner and his in 
telligent presentation he re-established the lit- 
tle business and has brought it to great suc 
cess 

Emil Peterson deserves everything said 
about him in the little book. The writer of 
this little paragraph knew him for several 


years and delighted in his acquaintance He 


now rejoices in his success 


Cc. S. & R. B. COMPANY MAN CONVA- 
LESCENT. 

James H. Davison, southern representa 

tive of the C. S. & R. B. Company of Chi 


cago was taken sick of typhoid pneumonia 


soon after Thanksgiving and has been cot 
fined in St. Anthony’s Hospital, Louisvill 
Ky., ever since It will be several weeks 
before he is well enough to cover his terri 
tory, although he has the best 
tention and 1s now pronounced 
ver 

The stationers of Louisville have beer 
most kind and considerate of Mr. Davis: 
and he has wanted for nothing. Mr. Day 
son was just finishing his first trip for th 


C. S. & R. B. Company when he was taken 


sick 





A USEFUL MACHINE. 


Che cut presented here shows the No. 4 
Paper Macerating Machine, manufactured 


by Blomfeldt & Rapp, 108 North Jefferson 


street. Chicago. This machine has rotary 
utters and is constructed for use where 
I s do not demand the employment 

Q machine 
It can be set up in an auditor's depart 
ment and occupies a space 22 by 32 inches 


It n be operated by an office girl, no ex | 


perience being necessary. One table is at 


tached to the machine from which the oper 


itor eds the paper into the hopper, the 
machine delivering the cut paper into a 
box I ther receptacle 

The trame is well designed for strength 
and durability. The circular knives are 
made ot high grade tool steel and tempered, 





NO. 4 PAPER MACERATOR. 


ind each knife is interchangeable. The 
gears are cut gears and well protected \ 
motor can be attached for power and con 
te: ith the usual electric light fixture 
It may be run by hand also, provision be- 
ing made for the attachment of a handle to 
the balance wheel The weight is about 

IW pn ls 

| 
Chis firm also manufactures a No. 1 ma 
ine with rotary cutters for effectually de 
stroying railway or other tickets, manu 
scripts nd miscellaneous paper matter, 
ardboard material, etc., thereby saving the 
wast r “pare stock” or packing purposes 
The No. 2 machine is smaller and cheaper 
of less capacity than the No 
ent 

The ] n Holland Gold Pen Company, 
Cincinnati, has just issued its new 1912 
in catalog, one of the prettiest 
ind most mplete this well-known house 
has ever issued Che catalog begins with 
a resume of “John Holland Fountain Pens,” 
trom the time of their introduction in 1869, 
ind traces their development step by step 


up to the present time Illustrations show 
the company’s product minutely as 
style, makeup, in cross-section cuts and as 


to the especially ornamented gold pens 
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Hi beat a competitor. 
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Hl M.S. line. 





/ Business Acumen 


Hii Business acumen translated into work-day 
Hi parlance means “having the sense to make 
We do not want business just to 


We know that unless 


prosperity is the result. 
manufacturers of Carbon Paper in the World 
i because dealers find it pays to carry the 
Sometimes of course ovr dealers 





| A. L. FOSTER, President 


you get the right kind of service and the 
Carbon Paper best adapted to do the work 


Hl 

iH} HH 

: i for which it is intended you will either 
il gradually lose your business or be com- 
HA pelled to buy elsewhere. No one can or 
1 ever did get right service and quality con- 
Hi tinuously unless manufacturer as well as 
i dealer got a fair business profit. 

aI 

Al We play fair with our dealers and they play 
| 


/ fair with us and increased business and 
We ate the largest 


HH meet with what they consider unfair compe- 
iI tition—then we talk it over and co-operate. 
| 


MANIFOLD SUPPLIES CO. 


0. G. DITMARS, Vice-Pres, 


| 188 Third Avenue, BROOKLYN, N. Y., U.S. A. 























MONARCH 










Light Touch 









Just a little 


Better 


every line 
makes the 





M Light Touch 
onarc 


| Py 
(ypewriter of efficiency 


HE Monarch encourages 
improvement in the oper- 

ator. The more staccato her 
touch, the speedier she be- 
comes ; the better the quality of 
the work she can turn out. The 
Monarch resents pounding, but 
yields to a sympathetic touch a 
response in speed and accuracy 
which tells in more work, 
more business, more profit. 
Write us and we will write you. 
Better yet, let our nearest 
representative show you the 
Monarch. If he isn’t near 
enough and you know of a 
good salesman, send us his 


name and address, 


THE MONARCH TYPEWRITER 
COMPANY 
Executive Offices: Monarch Typewriter 
Building, joo Broadway, New York 
Canadian Offices Montreal. 
Branches and dealers 
io all countries 


Toronto, 
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YOUNG MAN-—BIG RESPONSIBILITIES 


President of Import 


J. W 


. R. Merckle, president of the Thad 
deus Davids Company, is one of the young 


men who have made their mark as the 
heads of important manutacturing enter 
prises. Mr. Merckle was born in New 
York in 1874, on the 21st day of Decem- 
ber He is, therefore, only a few weeks 
more than thirty-seven years old at the 


present time 


1] 


“Merck,” as his intimate friends call him, 


grew up in the ink business. He began his 


employment with the Thaddeus Davids 
Company when he was fourteen years old 
and has never worked for any other con 
cern. He began as office boy and worked 
up through every position to the head of 
the company Needless to say, Merck”’ 
is a worker He can, on occasion, take 
any man’s desk in the establishment and 
do its work, because he has been through 


the whole process and knows it from cen 


He has made a close, 


ter to circumference 
keen study of the business, and probably 
knows as much about inks and adhesives, 
manufacturing methods, costs, etc., as any 
man in the business 

Mr. Merckle is beloved by the employes 
of the Thaddeus Davids Company, for 
whose health, comfort and efficiency he 


does everything possible, both from 
tical and 


believes it to be the duty 


prac- 
He 


of the employer 


from humanitarian reasons 


to surround his employes with such appli- 


ances and conditions as will promote 
health and peace of mind—to do, in short, 
those things which he himself would want 


were he again in a subordinate position 


The plant of the Thaddeus Davids Com- 
pany is equipped with every modern appli- 
ance for the manufacture of its well known 
and to keep the factory 


products, up-to- 


date, in the highest state of operative ef- 
ficiency, is Mr. Merckle’s constant aim 
Mr. Merckle lives in Brooklyn, where he 
and Mrs. Merckle have an attractive home, 
which is made still more attractive by the 
presence of the younger generation of Mer- 
ckles—a clear-eyed boy of thirteen and 


seven \1 


spend an eve 


sweet little girl of invitation to 
take i meal or 


Mer kle 


ning at the 


home is highly prized by the 


friends and acquaintances of the Merckle 
imily, for they are ideal hosts who ra- 
diate from their home an influence which 
makes life more than ever worth the liv 
Ing 
Mr. Merckle is prominent \Mlasonic 
rcles. He is a member of the Blue Lodge, 


a thirty-second degree Mason, a Shriner 


and a member of the Royal Arcanum. He 
belongs to the Masonic Club of Brooklyn 
the Union League Club of Brooklyn, the 
B. & P. Order of Elks, and the Buffalo 
Motor Club of Buffalo, N. Y 

In addition to his interests the Thad 


Merckle is con 
Hill 


which « 


deus Davids Company, Mr 
nected with the Richmond 
Brooklyn, of 


Investment 


Company of ompany 


tant Ink Concern Is Still Some Years Under Fotry. 


he is vice-president He als I ds sub 
stantial interests in several other rpora 
tions engaged in promoting the interests of 
the “City of Churches.” 

(Jthice Appliances 1s glad t ( i e tt 
present SO good a likeness of \\ IX 
Merckle on the frontispiece of this num 
ber He is a man who nas hundreds of 
devoted friends and few enemies He is 
always the same cordial Merckle, whether 
at his home, his oftice, at O1 yr 
on the road—a good, straight mat the 
square everything—and a might neé 
man to know He has made a s ess of 
his life, and at an early ace 
wa with assurance to many years 
piness and activity, before old 
prompt him to shift a part of 1 eX 


shoulders 


other 
the 


tive burden to 
Here’s to all 


1 
live ong 


Merckles! 


and continue to prospé¢ 


BANKERS SEE OFFICE APPLIANCE 
EXHIBITS. 


The National Bankers’ Asso eld 
nvention at Louisville during eek 

Nov. 20 to 25, making hea: rters at 
the St. Charles hotel, in the lobby of which 
several office appliances manufacturers ex 
hibited their products. We are in ited t 
ur friend, Eugene Wrigley, for t follow 


ing outline of,the exhibits 

REMINGTON TYPEWRITER COMPANY 
Exhibited the Remington-Wahl typewrite! 
several sizes; in charge of Messrs. R. ¢ Stevens 
and F. P. Clark of New York Cit nd C. R 
Urquardt, manager of the New Orl s office 
Mr. Clark will remain here nti rc stmas 
UNDERWOOD TYPEWRITER COMPANY 
Exhibited four models i different A: f tl 
Underwood Computing Typewriter, tl rdinary 
typewriter and the Underwood Duy tor ir 
charge of Mr. Hillman of the Cle ffice 
Mr. Whery, manager of the New Orleans office 
and Chas. Belsh of the New Yorl ff Che 
J with typewriter tt edasa 


Underwood clo¢ K 
l ittracted 


mnsideral 


ELLIS ADDING TYPEWRITER COMPANY 
Exhibited — the Ellis Adding rvpewriter in 
rzge of A. O jovee, secreta , ee hf g 


(Packed up and left Thursd 
obtained.) 

MONARCH TYPEWRITER ; 
hited the Check-Writing Monat e M 


details 





Condensed Billing M ne é reg 
respondence machine I ge of Mr 
Kk. F. Keplinge New Orlear ‘ [ H 
Colst and D. L. Gormley peci nstra 
7; the Home office ssist« I R 
Pla I I Moodie, FE. FE. Macl l I G 
Ferre of the ocal office Serat s witl 
per were given away 
WALES VISIBLE ADDING MACHINE COM 
PANY Exhibited the Wales é Adding 
Ma ne neluding all mode ct J 
H Hunt general manag VW in 
] iles manager, C. \ W I 
endent, R \. Fisher sales . f 
Wilkes-Barre Pa Ed. Het Sor rict sales 
lanaeg of Memphis, C. B. Boyle trict les 
i ze! New Orleans nd © J ! h 
sales rent, New Orleans An ¢ t hine 
\ ntinually operated 
sta ttentior 
DALTON ADDING MACHINE COMI NY 
Exhibited the Dalton Adding M ree 
f Paul L. Brand, Louisi st New 
Orleans; W F. Truax and W Robinson 
ke il salesmen 
THE TIME SAVER CoO., OF BOSTON THE 
RAND COMPANY OF NORTH TONAWANDA 
N \ Exhibited the entire line ft the m 
panies; in charge of James HI. R i, president 
f t concerns 
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UNDERWOOD TO OPEN WICHITA 


BRANCH. 

[The Underwood Typewriter Company 
wil n February open its new branch 
at Wichita, Kansas, E. L. Knott, for the 
past three years with the Schooley Sta 
tionery Company, Kansas City, becoming 
man 4 

This is a new departure for the Under 
wood Company, since the branch is to have 


nsiderable territory attached to it, ship 


ments and repairs f a large section of the 
southwest coming immediately under its 
jurisdiction The entire ground floor 

the H. J. Hagny building, at 121 North 
Marke street, has been leased and ar 
ranged completely t care for the com 
pany business 

tI aa 





hia 


E. L. KNOTT, UNDERWOOD MGR., 
WICHITA, KANS. 





\Ir Knott has been closely identified 


with the typewriter end for seven years 
and understands thoroughly the needs of 
that section of the country 


GUEST NOW SALES MANAGER. 


John A. Guest, former manager of the 
Chicago branch of the Hammond Type 
writer Company, has been appointed gen 


eral sales manager at the general offices, 
69th street and East River, New York. Mr 
Guest is an old Hammond man, thoroughly 
familiar with the field work, as well as in 
side work, and a highly competent man 
Mr. Guest was recently in Chicago on a 
tour of the Western agencies. He has ap- 
pointed H. Lyon White, former Hammond 
manager at Kansas City, to be manager of 
the company’s St. Louis. office 


NEW BRAND CARBON PAPER. 

The S. T. Smith Company, 11 Barclay 
street, New York city, has just announced 
a new brand of carbon paper designed to 
meet the requirements of stationers and 
The new product is a worthy mem- 


dealers 
ber of the S. T. Smith carbon paper family 
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LI DE 
purcl 
114,388 Protectographs sold to date 
new parts to any one of the 114,388 
atisfied customers. Do you wonder tl 
protect ld te 


G. W. TODD & CO., iz'si2"" 1155 University Ave, Rochester, N. Y. 


24,254 Protectographs 


r the exclusive Todd patents, and bearing the Todd 
plate; all sold at the established Todd price of 


ise! 


and Shipped to Customers in 1911 


nd every machine manufactured by Todd, 


no discount), and guaranteed with the 
lodd guarantee of absolute satisfaction to the 


|, 1912), and never acharge for ordinary repairs 
original purchasers. Our business is built by 
we sell probably nine-tenths of all the check 











TYPEWRITER x w& 
RUBBER COVERS 


We are supplying the trade wi 


lependable rubber covers for type 
riters We believe we can save 
i c lers 


you money il we get your or 
Our plant is centrally | ed and 

the only factory making rubber 
overs in the west 


Remington Basket Pads 


ocat 


are lurnished if € yard rolls 
W rite at once lor price ana other 
intormatior 


E. E. FORES, 


3202 Forest Ave., CHICAGO, 


STEEL Sanitary OFFICE DESKS 


asshown in the accompanying illustration are useful, 
beautiful, 


ly. The 
legs, body 
and draw- 





warp or 
swell. These desks sell at a reason- 
able price, with a good profit for 
dealers. Write at once for cata- 
logues and best discounts. 

1 


7203. N. Senate Ave., Indianapolis 





MOORE BROS., 















Stop! Look! 


for this trade- 
mark when buying 





oe 


THIS TRADE MARK ON EVERY CHAIR 





OFFICE CHAIRS 





McCloud Adjustable Spring Back 


Office and Typewriter Chairs 





to any 





Business men recognize 


Dealers: 


quicker than you could possibly do with 
and prices. 


THE DAVIS CHAIR COMPANY 


Marysville, 


have many patented features which materially add to 
the comfort and convenience of the business man who 
uses them. Both the back and seat can be adjusted 
angle without rising from the chair. The back 
supports your back any way you sit. 

McCloud Patented Chairs are made in special designs 
for every class of work, including stenographer’s chairs, 
bookkeeper’s chairs, revolving desk chairs, etc., etc. 
the Pony Trade Mark as the 
kind of service they are 
justable Spring Back Chairs you are making more money and turning your capital 


, arantee of the 
looking for. When you handle McCloud Ad- 


an unknown make. Write at once for catalog 


Ohio, U. S. A. 
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ADDRESSING AD CLUBS. 
















Edward S. Babcock has recent 
pleted a circuit of some of the larg 
| of the northwest, having addressed the 
vertising Clubs in Chicago, Milw 
Paul, Fargo and Detroit 
> At each of these cities M1 
A wonderful Machine dress was well received, and 
~ mented upon favorabl b the 
Which Possesses More ee ee 
Ss advertising manager 
than Human Accur- & Rihe Manulactoring Coume 
2 : ester N 7... Mr Babcos k rept 
acy —Infallible im ff | oer. for ime of the lara 
Results, Incapable of |} | te wo exclusively first 
systems and equipment, and 
Error, Because Mathe- valuable information for busi 
————C matically Exact—The every ne in the cities he visits 
. \t ea | iddre ss Mr B 
Greatest Aid To The ]] | xo io 100 elaborate colored 
Five Machines Benmene Business F | sites to Muctrate various 
Combined in One ling svstems, cabine ts. de part! 
Ever Invented. izations and other business 
which are in actual use in one 
ele ganizations in different parts 
try 
| he Meilicke Calculator Mr. Babcox says there ist 
orizing ibout othce Systems 
| What business men want 1 
Calculates Interest, Computes Time, Shows Maturity methods which are in use, and 
4 ° r1\ Y Satistaction ever day 
Dates and Holidays and is a Perpetual Calendar alt all 
nes en) 
: P 4 e \I Babco has 1¢ tacult 
This truly remarkable machine must be final total. The principal and interest are eee ae tl ee 
classed with the typewriter in the valuable both shown on the face of the Meilicke down to brass tacks in his ad 
service it renders, but it differs from the Calculator in adding position—you can add whil e speaks as an advertis 
typewriter in the fact that the Meilicke without writing them—just take off the primarily to other advertisine 
Calculator is without competition. It is answer. safes ase of lead (ehaneal 
the only machine that does thoroughly the eee 8 a eo ar aii 
work that no other device even attempts The Meilicke Calculator calculates time y every tne 
to do. from one year to another. A _ note dated In January, Mr. Babcox 
The Meilicke Calculator gives the in July, 1911, running into April, 1912, can address advertising clubs in St. | 
answer to four separate problems at one be figured on the Meilicke Calculator both tae Beer Wen. Sea A . 
operation and combines within its own 4S to time and interest, with exact date of : dane pa BtO 
maturity and whether or not it falls on a uston, Texas 


mechanism the work of five distinct ma- 
of incalculable value to 
Banks, Loan and Insurance Companies, 
Lumber Companies, Manufacturers, Job- 
bers, and thousands of other business con- 
cerns the world over. 


chines. It is 


holiday. 

This perpetual calendar is an automatic 
part of the machine, and shows dates right 
alongside the figures in interest. 

On a note to run a certain number of 
the date of 


HIGHLY USEFUL DEVICE. 


days, you immediately get 
ie maturity. On a note coming due on a : 
—_ ‘ certain date, you immediately get the num- nas en working a nuinbet 
a a Calculator was invented by fer of days. And either of these results claims made for it are it it 
a bank clerk to meet the practical needs jj, obtained by the same quick, simple op- a person’s Geuring. take invent 
of big business institutions—and does st! eration that computes the interest. Sie ae 
Wherever tested it is enthusiastically en- a as inte! compute tables 
dorsed by Managers and Clerks for its ices ees finish died die, ty eounines bothersome fractions, i 
marvelous time, labor and money-saving 7 - TR S ge time that is usually required 
efficiency you that the Meilicke Calculator is a won- t ly requit 
a derful invention that may truthfully be The Fratcher Instantaneous | 
In making out a note for any amount called a “Mechanical Bank Clerk.” Yet re aye a ee 
at any Fate for 30, 60 or 90 days, or for 1 the above description does but slight jus- reaps Pp pm 
year, 2 months and four days or any tice to the real merits of this marvelous ird, all bound in hea 
length of time, one operation of the brain saver. ds up like a book and 
Meilicke Calculator shows the interest, and Let us show you specifically in detail tle space when not in use 
at the same time automatically shows the just what the Meilicke Calculator will do re ae ree 
date of maturity, and whether or not that for your business in handling interest- ar eine ge 
date is a holiday, Saturday or Sunday. bearing transactions with accuracy and dis- tabli s a section der 
Partial payments are handled with the patch. A request from you will promptly one upwards, and, it is 
same ease. You have only to copy yout bring complete information and proof is so arranged that 
ns may be 1 
= " 
Write for Free Booklet Today. y. The indicat 
1 is desired 
A Little Choice Territory for Agents (s Available for High Class Men ind the correct result 
tuto! tically 
The Meilicke Calculator C le hao 
e e IC e cu a or ompany stantaneous Calculator Compan Det 
will be glad to cort 


Mich., who 


1310 Peoples Gas Building CHICAGO dealers and 


others regarding 

















MULTIGRAPH NOW HAS _ SIGNA- 
TURE DEVICE. 


The American Multigraph Sales Com 


pany, Cleveland, Ohio, has just brought out 
ne and ingenious signature device 
For a number years the inventors 
the company have been experimenting witl 
ittachment for the machine that would 
mprint signature at the same time a let 
ter was printed \ device which would 
have done this could have been put 
ng ag but the company insisted that 
such attachment be fully up to the well 
n \lultigraph standard. 
| w member of the Multigraph fam 
is attached to the machine as shown in 
é npanying illustration 





MULTIGRAPH WITH SIGNATURE 
ATTACHMENT. 


‘ved electrotype is made of the sig 


turé This is mounted on a small drum | 
inked by a simple two-roll inking 
mechanism \ signature is thus printed at 
each revolution the printing drum 
position of the signature on the let 
e reg ed and adjusted to suit 
vidu requirements and _ tastes Any 
nk can be used. Perfect registration, 
Is Insured 


lf signature imprint is not desired, this 
levi will imprint a special notation or 
ther small form in colot It can be quick 
y attached to any Multigraph except the 
ld-style No. 2 machine 

The Multigraph company feels that in its 
new device it has something that will meet 
| requirements. The impression of the 
device resembles almost perfectly a pen 
In addition to these ad 
and time is money 


written signature 
Vantages, it Saves time 


The mechanical principles of this signa- 


ture attachment are said to be correct and 




























FILING CABINETS 


are sold by 
the “Filing Inch” 





na 





It pays to handle a line of filing 
tively guaranteed not to bind 


NEVERSTICK. 


cabinets with drawers posi- 
that’s why we call ours the 


S-W flange front, dust-proof construction eliminates all chances 


of drawers sticking and insures pe 


all climates. 


‘rfect service at all times —in 


The hot, damp days of Summer or the cold raw 


spells of Winter are alike to NEVERSTICK Files — they will 


not bind. 


But more than this, NEVERSTICK Files afford more space, in 


“filing inches,” 


which means that your customer gets more 


value, for every dollar invested, than can be found anywhere, 


at any price. 

We want live dealers in every cit 
represented. 
Send today for our new 104 page 
complete assortment of filing dev 


anywhere. 


CHAUAWALKER 


y where we are not already 


LET US GET TOGETHER. 


catalog —-comprising the most 
ices and supplies to be found 








Shaw-Walker 
Muskegon, Michigan 








MUSKEGON, MICHIGAN 
403-421 Western Ave. 


CHICAGO NEW YORK 
109 S. Wabash Ave. 371 Broadway 
WASHINGTON LONDON, E. C. 


728 13th St. 33 St. Bride St. 






Without any obligation on 
my part, tell me how it will 
pay me to sell NEVERSTICK 
Filing Devices by the “‘fling inch " 
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Two Features 
That Make The 
WRITERPRESS 


Supreme. 








Two features—out of many 
make the WRITERPRESS the 


most useful multi-letter device 





for your business. 


The WRITERPRESS is the only device that will produce COM- 
PLETE letters—filled in and also signed in a second color. 


This it does at the rate of 4,000 to 5,000 a day 


The other feature is the instant adaptability of the WRITER= 
PRESS. It prints from a flat platen. The whole letter can be 
removed or any paragraph can be changed and a new one sub- 
stituted in a minute or two. There is no need to print ahead 
—no need to waste forms or letters because they have become 


obsolete before being used up. 


The WRITERPRESS on ordinary form letter work prints 8,000 
to 10,000 aday. With direct inking attachment it prints all 


office forms, etc., at a saving of half to three-fourths printers’ 


prices. 


Before you buy any multi-letter dev'ce, investigate the 
WRITERPRESS. Let us send you specimen letters 


let us explain how you can use it in your business. 


THE WRITERPRESS COMPANY 


Department C 


SHELTON, CONN. 


New York Sales Office—302 Broadway. Chicago Sales Office — 203 S. Dearborn St. 


DEALERS EVERY WHERE 














| 
| 





an examination of the sort of signature 
work that can be done in this way wi 


that it is a most satisfactory device 


THE ALLSTEEL LINE FOR 1912. 


Wydesteel or Wide Horizontal Sections 
Announced As An Addition To 
The Allsteel Line. 


A visit to the plant of The General Fire 
proofing Company in Youngstown, Ohi 
is sufficient to convince anyone that what is 
generally termed as “the Allstee! 


a very big factor in the filing ea 
generally 


The universal success of the 
tions, or U-Nettes, which are 17 


eed Md 





“ALLSTEEL” INTERMEMBERING SECTIONS 
AND STACK. 

in width, prompted the marketing 

width horizontal sections, 35 inches 

which, as can be seen at a glance, permits 

the intermembering of two U-Nettes side 


by side into any stack of Wydeste: 

The Wydesteel line is made up of 34 in 
dividual pieces, covering all the ready 
sellers, and in the 25-inch depth offers lega 
and letter size vertical filing and map and 


plan drawers, cupboards and storage drawer 
sections. In the 17-inch depth made 
sible to use through the 25-inch reducing 


top placed on any 25-inch depth section, we 


find the 17-inch book case units and roller 
shelf sections to meet the needs of the most 
fastidious. The card index units, it is not 


ed, contain a maximum filing inch capacity 
in that although the entire line is 35 inches 
wide, at a glance it is seen that standard 
drawers are possible, six wide in 3x5 size 
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! 
4x6 size and four wide in 5x& 
ng one more drawer in width 
é or. ste 
\ bie selling feature is the Allsteel Bu 
1 patented handl nd truck attachment 
lelivered out of stock and appli 
the 17-inch depth U-Nette 
Wrvydesteel section making possible any 
bus arrangement, no matter how small o1 
w large or how particular a man’s wants 
av be as to the kind and number of filin 
levices required, all of which in the p 
has ily been possible in steel througt 
g three or four months 1n the 
spe cial r contract metal buses 
The agency plan as outlined by the Fi HAVE THE INSTINCT OF A CLAM 
¢ Company is one that has been su 


cess al z ried on by them for about fon THE STRENGTH OF AN ELEPHANT 
io & cosldiatank, comin aie ak aM THE CULTURE OF A BOSTONIAN 


tor a 
stec n the part of any agent who takes 
line They will hold in a secure packet any number of commercial papers from 
Catalog. one to the capacity of the envelope, while the packet is always apnarently just 
idler one cover large enough for the number of papers within it. It expands only when the 


number of papers requires the extra space. 


There’are no red or brown tapes 
to tie or knot, no rubber bands to 


dry or rot. No catches—no hooks 






The closing device is com- 
pletely out of the way and the 
pocket is perfectly smooth 
on all sides. 







TURNED ~ TRICK 


THe CLIP: 





















ALLSTEEL BUS. 











\llsteel line is pictured and priced. For | ih 
the asking this company will send copy | Nothing to 
their new 64-page catalog, showing in th Deteriorate—Non Wearing 
genuine ak, mahogany and olive green the | Adjustable and Expansive 
finishes of their complete lines, including | 
Wydesteel or wide horizontal sections, U- | 
Nettes or half sections, Vertical Uprights, 
desk rd index sections. Cabinet Safes. | 
De bles. ¢« 
: : 

REDUCTION IN COIL STAMPS. 

[he Postmaster General has issued a 
rder, which went into effect January | : 
1 ‘ ‘ . ’ ’ 
that hereafter a coil of stamps, in lots of | | Dealers ANDLESS Filing Envelopes a big seller for 
500, will be sold at three cents a coil and ‘ ‘ ‘ 
se Saice ook HUMID Ax ote ecmis & dak eeane Le ee all lines of business. 
reduction over former prices. The coils po ; : ‘ ; . . 
nt. sited. dedtedeneh ot: ak oak elle There is a large margin of profit and full particulars will be sent upon 
‘Vie a request. This is a modern idea and has proven itself a winner. Dealers who 

The Office Appliance Company, manufa jump in quick will make big money. 
turer of the White Stamp Affixer, seized 
the value of this announcement and sent | 

. P J | 7 of ample 

out a card, with the order printed thereon, | as . is 
calling attention to the fact that the coils The Smead Manufacturing Co. | 


are used easily and quickly on this well 





| 
known device 
| 
/ 
} 
; 
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Announcement of the New Improved Model H 














Simplex 


7 | which has 


THE EASIEST KEY ACTION 


of any key driven adding 
machine on the market 





The Mechanical Accountant now stands supreme in speed and re- 
liability regardless of cost, as the world’s most efficient adding 
device. 

The Mechanical Accountant is built upon the experience gained by 
ten successful years of service among the world’s foremost indus- 
tries, and during that period it has been the chief aim of its 
makers to produce the most perfect machine for the greatest need 

ADDITION. Asa result, note the 


EXCLUSIVE FEATURES 


PROOF DIALS > Sa rey 


which show last item added. 


TOTAL DIALS > ee 


above the key board. 


LIGHT AND PORTABLE 


twelve and one-half pounds. 


DESK ANGLED 
KEY BOARD 


for speed and comfort. 


LESS COST and 


More Guarantee 


$125 


LOW FRONT —> 


—two inches high. 











Nothing to operate but the keys—the crank at the right of the machine clearing 
the dials after the answer is noted 

AGENTS in the World’s Commercial Centers. who will gladly place ma- 
chines for trial 

LEAFLET sent upon receipt of your name and address 

SPECIAL MACHINES for special needs—we can here merely tell of 


machine for 


The Accountant’s Greatest Need 


the 


11 Warren St. Nepean Providence, R. I. 





Ooportunities for a few Live Dealers 






















| 
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NEW STANDING COMMITTEES FOR 
NATIONAL ASSOCIATION. 


President Millington Lockwood 


National Association of Stationers 
Manufacturers, has been busily engaged 
during the past two months in appointing 


the permanent and standing committ 
the Association to serve until the O 
convention. In many instances it see! 
part of wisdom to continue son 
chairmen and members of last year’s 
mittees in office, in order that they mig] 
carry forward the work which they 
took under President Falconer 
In other cases this was not possib 
it has been a very considerable 
President Lockwood to complete 
a highly satisfactory manner the 
pointments noted below 
[t is betraying no confidence to st 
President Lockwood feels that 
conspicuous achievement of 
tion to date, is reflected in t 
of Fletcher B. Gibbs and his 
leagues to continue their services 
bers of the National Catalogue « nis 
Permanent Committees for 1911-1912. 


Executive Committee.—Millingt 
wood, chairman, Buffalo, N. Y.: Cl 
Falconer, The Falconer Co., B 
Md.; Robert D. Patterson, The B 
Skinner Co., St. Louis, Md. 


Blank Books.—Ralph S. Bauer, 


The R. S. Bauer Co., Lynn, Mass 
B. Towne, National Blank Book ( 


oke, Mass.; Amedee Peting, Geo. D 
nard Co., St. Louis, Mo. 

Paper and Envelopes.—Charles 
man, chairman, Franklin Printing & 
graving Co., Toledo, O.; Franklin W 
Byron Weston Co., Dalton, Mass.; Pe 
T. Hoehn, Bates, Jackson Co., Buff 
N. ¥ 

Files and Office Furnitur« \. P 


D 


antz, chairman, A. Pomerantz & ( I 
adelphia, Pa.; E. J. Weis, Weis M 
turing Co., Monroe, Mich.; Theo. A. St 
muller, Lucas Bros., Baltimore, M< 

Hardware and  Glassware.—Ge 
Courts, chairman, Clarke & Courts, Ga 
veston, Texas; C. H. Numan, Weeks-Nu 
man Co., New York city; Ennis Cargi 
Cargill Co., Houston, Texas 

Inks and Mucilage.—John Brewer1 


man, H. K. Brewer Co., New \Y 


William Rodiger, Sanford Manufacturing 
Co., Chicago, Ill.; Herman S. Jans, Por 
Ink Co., Newark, N. J 
Pens and Pencils.—R. B. Sanders 
man, F. W. Roberts Co., Clevelat O 
Eberhard Faber, New York \ 
Goldstein, Burrows Bros., Cleveland, O 
Loose Leaf Devices Chas. H. ] 
chairman, Kurtz, Langbein & Swart 
burg, Pa Chas. H. Clough, W (5 
ston & ( Pittsburgh, Pa.; W. D 
Boorun Ww Pease Loos Leaf ( 
York 
Leather Goods and Novelties 


G. Wetmore, chairman, Scranton 
& Co., Rochester, N. Y.; M. E. He 
feld Bros. Co., Philadelphia, P 
Denny, Otto Ulbrich Ce., Buffalo 
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Rubber Stamp Goods.—Amedee Peting, 
chairman, Geo. D. Barnard & Co., St. Louis, 
Mo.; Wm. J. Kennedy, Kennedy Stationery 
Co., St. Louis, Mo.; Gus. A. Meyer, Jr 
Meyer & Wenthe, Chicago, III. 

Miscellaneous Items.---W. J. Youmans, 
chairman, The W. B. Carpenter Co., Cin 
cinnati, O.; Chas. S. Cooke, Cooke & Cobb 
Co., Brooklyn, N. Y.; E. Y. Horder, Hor 
der’s Stationery Co., Chicago, III 

Standing Committees for 1911-1912. 

National Catalogue Commission.—Fletcl 

er B. Gibbs, chairman, Shea Smith & Co 


Chicago, Ill.; Robert D. Patterson, Buxton | 


& Skinner Stationery Co., St. Louis, Mo 
James A. Dorsey, Dorsey Printing Co., Dal 
las, Texas; Charles A. Stevens, Stevens 
Maloney & Co., Chicago, Ill.; Fred C. Baz 
ley, Geo. D. Drake & Co., Detroit, Mich. 
Grievance Committee.—Mortimer W. By 
ers, chairman, 41 Park Row, New York 
city; Frank D. Waterman, L. E. Waterman 
Cc., New York city; Theo. L. C. Gerry 
Gerry & Murray, New York city. 
Resolution Committee.—Chas. A. Lent, 
chairman, Brown, Lent & Pett, New York 
city; Chas. A. Stevens, Stevens, Maloney & 
Co., Chicago, Ill.; W. J. Coane, Jos. Dixon 


Co., Philadelphia, Pa 


Convention.—Chas. E. Moyer, chairman, 


Moyer Stationery Co., Omaha, Neb.; F. J 
Ellick, Omaha Printing Co., Omaha, Neb.; 
Chas. H..Shields, Blade Printing & Publish 
ing Co., Toledo, O 

Program.—Ralph S. Bauer, chairman, R 
S. Bauer Co., Lynn, Mass.; Clarence M 
Smith, Smith & Thompson, New York city; 
Henry S. Hutchinson, New Bedford, Mass. 

Credentials.—H E. Von Wedelstaedt, 
chairman, H. E. Von Wedelstaedt Co., St 
Paul, Minn.; Oscar J. Besser, Buffalo, N 
Y.; C. S. Severson, St. Louis, Mo.; E. D. L 
Sperry, Brown, Treacy & Sperry Co., St 
Paul, Minn.; Chas. J. Stromberg, Stromberg, 
Allen & Co., Chicago, III. 

Standardizing. Robert D. Patterson, 
chairman, Buxton & Skinner Stationery Co., 
St. Louis, Mo.; Ralph B. Wilson, C. S. & 
R. B. Co., Chicago, Ill.; Lansing G. Wet 
more, Scranton, Wetmore & Co., Rochester, 
N. Y 

Year Book.—John C. Adams, chairman, 
Adams & White Co., Bufialo, N. Y.; Harry 
J. Williams, Millington Lockwood, Buffalo, 
N. Y.; Henry C. Weiler, Buffalo News Co., 
Buffalo, N. Y. 


Foreign Relations Abner K. Pratt, 
chairman, W. L. Fairbanks & Co., Boston, 
Mass.; Chas. F. Dawson, Montreal, Can.; 


George C. Whittemore, Thos. Groom & Co 
Boston, Mass 

Carbon Paper and Inked Ribbons.—E. D 
L. Sperry, chairman, Brown, Treacy & Sper 
ry Co., St. Paul, Minn.; A. H. Barkerding, 
Mittag & Volger, Park Ridge, N. J.; A 
Schooley, Schooley Stationery Co., Kansas 


City, Mo 
Traveling Men’s Night—Sam Mayer, | 
chairman, Jos. Dixon Co., Chicago, IIl.; 
Wm. Rodiger, Sanford Manufacturing Co 
Chicago, Ill.; A. W. Williams, Eberhard 
Faber, Chicago, III. 


Special Committee for One Year.—(To | 


| 
| 
| 
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T HIS booklet is free to you for the asking. 
It will be interesting and instructive as it 
has been to thousands of others. Yes—we 
have something to sell, but this does not obli- 
gate you to buy. It is a logical presentation of 
tried-out-facts and lets you do the thinking. 


Send for it today. 


You will agree with us that the shortest 


Sy TE 

The Diner | Toute between two given points is by a 
Route fom | Straight line. A represents the merchant, 
ee B the buyer. For A to sell goods to B, 
\ fe the advantage is all in favor of the direct 
arg route. By direct route we mean A pre- 
\ senting his goods personally to B. This 

\ may be done in two ways. 








Ist——A personal interview { Each has 
2nd—A personal letter | its advantages 


Nobody disputes the efficacy of personal inter- 
views, but they are restricted to a few repre- 
sentatives, a few business hours and a limited 
field. The expense is heavy. A personal letter 
has no such limitations. It covers the world. 


It goes direct where you want it togo. Itsays what you want 
it tosay. It speaks to whom you want it to speak. If your 
goods have merit, and you have set forth their claims intelli- 
gently and convincingly, you are in immediate touch with the 
buyer. You have taken the direct route—the straight line. 


The objection has been offered in 
the past that the labor involved in 
writing personal letters made the 
plan unfeasible. That objection has 
been removed by the invention of 
the Rotary Mimeograph, an inex- 
pensive, simple and durable device 
for taking a typewritten letter and 
reproducing one thousand perfect fac- 
simile copies of it at an expense of 
about 20 cents, a sum so small as to 
appear insignificant, and at the rate 
of 50 to 75 per minute, some opera- 
tors printing 100 and more. This 
machine eliminates the intermediate 
expense of salaries, expense accounts, 
magazine and newspaper advertising, 
and carries you and your goods direct 
to the buyer. We do not say, aban- 
don salesmen and advertising, but 
increase the personal-letter plan. 
Over 300,000 users of Mimeographs 
endorse the personal-letter-plan of 


selling goods. The argument that 
made their position sound for years 
is ten times stronger with the im- 
proved facilities now to be had. 


Aside from printing cicular busi- 
ness-getting-letters, this machine 
will reproduce anything that can be 
written or drawn by pen or pencil or 
on a typewriter. Illustrated circulars 
are very effective. It is used also 
very effectively by supplementing 
the work of salesmen, issuing instruc- 
tions to salesmen and agents, for the 
printing of notices, price lists, bulle- 
tins, schedules, agreements, descrip- 
tions, house organs, office forms—in 
short, anything where a few or many 
copies are desired. It is an invalu- 
able machine in any office, and it 


Saves from 50 to 90% 
of the printers’ charges 


A. B. DICK COMPANY 


Chicago BUSINESS BUILDERS’ New York 
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ou can get a 
“string on the 
largest and best 
_/equipped rub- 
’ ber factory in 


y) ‘the world and 
draw from its store- 

7 house of experience 
and skill much assist- 
ance that will help 


pS | you in your platen 
business. 
Ny a 
FE have.gone through the mill in 
all that\pertains to the manufac- 


ture ff platens for typewriters and 
adding machines, and have left the 
land of guesswork far behind. 


Toda Gbodrich Platens. ties that speak for increas- 
represgnt the highest\devel- \ed\ service and perfect 
op t of one of the most. work? 
inter¢sting and difficult Our booklet entitled 
phe of rubber|manufac- “Goodrich Platen Service,” 
ture; Why not give\us\the telling how to store, grind, 
opportunity to tell you, in\ and care for platens, will 
détail more about) this be \gladly sent free to all 
product pad the quali- who\ask, for \t. 


E Avail 
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The B. F; Goodrich Company 


Akron), Ohio 


Branches\in all\Large Cities 
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report to 1912 convention concerning the 


| competition between manufacturers, job 


bers and dealers in reference to the selling 
of pens and pencils to the consumer.) 
Eberhard Faber, chairman, New York city 
L. A. Hawkes, C. Howard Hunt Pen Ci 
Camden, N. J.; D. A. Tower, Tower Mfg 
& Novelty Co., New York city 


MULTIGRAPH COMPANY ADDS 
ELECTRIC SEALER. 


The American Multigraph Company of 


Cleveland, Ohio, is manufacturing the 
Markoe Electric Envelope Sealer for office 
use. It will seal envelopes 3 n. to 5% 








MARKOE SEALER. 


in. in height by 4% in. to 10% in. in length 

The Markoe sealer automatically seals 
and stacks, it is said, 6,000 to 10,000 envel- 
opes an hour in stock sizes, odd sized spe 


cials, outlooks, baronials, etc 


The envelopes are placed in the machine 
with the flaps on top of one another. They 
are held in position by a flap rod, and a 
following block steadily takes them to the 
moistening rolls 

After the flaps have been moistened by 
means of special fountain-fed rolls, they 
pass through the sealing rolls and are 
stacked in order beneath the machine 

The Markoe sealer is operated by a small 


| motor with a belt drive. The motor con 


nects with an ordinary lamp socket and 
uses very little current 

The machine can be operated by average 
office help—a boy or girl—and will do as 
much work in an hour as the speediest 
operator in a day using the old sponge 
method 


GET ORDERS FROM MANY LANDS. 

George B. Graff Company, of Boston 
Mass., reports the very interesting fact that 
recently there was received in one mail or 
ders for the “Steel Tye” envelopes from 
Alaska, Vienna, Austria, and Calcutta, In 
dia. 
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WHEELER EARNS PROMOTION IN 
BURROUGHS RANKS. 

[The Boston organization of the Bur 
roughs Adding Machine Company is much 
disappointed over losing their district man 
ager, F. S. Wheeler, who has been promoted 
to be district manager at New York. Dur 
ing the year in which Mr. Wheeler has been 
district manager in Boston the sales have 
been practically doubled over those of the 
preceding year, and it is in appreciation of 
his splendid work that his promotion has 
been given him by the Burroughs company 

L. A. Hennick, who has been district man 
ager of the Burroughs at Detroit for the 
past year, is being transferred to Boston 
as district manager to take Mr. Wheeler's 


ago Mr. Hennick was a sales 
| 


man in Massachusetts for the Burroughs 


company, and is thoroughly acquainted with 





F. S. WHEELER. 


the territory. He will no doubt be able to 
make a good showing from the start. Mr 
Hennick is a veteran in the Burroughs 
business, having been with them for a num 
ber of years as salesman, sales manager 
and district manager 

A NOTABLE RECORD. 

General Sales Manager F. H. Dodge, 
of the Burroughs Adding Machine Com 
pany, Detroit, was pleasantly surprised on 
December 18th, when L. W. Langford, 
salesman for that company at Chicago, ar 
rived at the home office bringing with him 
twenty-three sales, which he secured in the 
three days previous, in addition to nine 
sales which he had previously secured dur- 
ing the month of December. 

Mr. Langford’s little deposit amounted 
to quite a bit more than $8,000. Fourteen 
of the machines were No. 11 Electric Drive 
Sact, with a subtracting device and state- 
ment carriage, and were sold to the Con- 
tinental & Commercial National Bank of 
Chicago. The other nine sales were for | 
No. 9 electric drive, duplex machines, sold | 
to the National Bank of the Republic. 

Just to swell the good work, Mr. Lang- 
ford also brought with him ten sales from 
Anthony Joyce of the Chicago office, these | 
being No. 9 G electric drive machines, sold 
to the First National Bank of Chicago 
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1911 MODEL—No. 12 




















SOUTH 


OVER 35 LANGUAGES 
ON ONE MACHINE 








69th to 70th Streets and East River 
New York, U. S. A. 
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Hammond lypewriter 


The Only Polyglot Typewriter 


THE HAMMOND TYPEWRITER CO. 
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SHIPMENT OF BURROUGHS MACHINES FOR FOREIGN LANDS. 


THESE MACHINES TRAVELED FAR. 

Among shipments from the 
factory of the \dding Machine 
Company, Detroit, were a total of 148 Bur 


the recent 
Burroughs 
roughs machines, consigned to Great Bri 
tain, Germany, Holland, Italy, France, Aus 
tralia, Brazil, Costa Philip 


pine Islands. A good many thousand miles 


Rica and the 
will these machines travel before they reach 
their destination. The shipment attests the 
popularity of the Burroughs in lands acros 


the sea 


HANDSOME CATALOGUE OF OF- 
FICE FURNITURE. 

catalogue of 

Shelby 


illustrated 


Che 


the Shelby ville 


eighteenth 
Desk Company of 
ville, Ind., is a very recent piece of printed 


which hands of 


matter should be in the 


dealers who are interested in the office jut 
This is the Shelbyvill 


1912, and it 


niture proposition 
Desk Company's catalogue for 
a most interesting line, which in 


desks of 


describes 
many de 


desks. li 


cludes not only office 


signs, but office tables, standing 
brary and directors’ tables, typewriter 
desks, typewriter tables, combination filing 





DIRECTORS’ 


ases with roll curtain, pigeon hole cases, 
press stands, et 

These goods ATs sh WHI l s¢ eTa 
different grades, from the expensive d 
signs suitable for banks and large corpo 
rations, to the less costly designs, built f 
the man of more moderate income 

The cut herewith shown is a likeness of 
the Shelbyville Desk Company’s new di 
rectors’ table The various lines in the 
catalogue are designated by name, as 
“Very Best Grade,” “Imperial Grade,” “Su- 


perior Grade,” “Standard Grade” and “Clip 
per Grade.” 

Shelbyville desks may, of course, be had 
solid base designs, ac 


in the sanitary or 


cording to the wishes of the purchaser 
Both roll top and flat 
typewriter cabinets in roll 


One striking desk 


top desks are shown, 


likewise patent 
top or flat top designs 
is built along rather unique lines, in that it 


is a double flat top desk, one side of which 
consists of a typewriter cabinet, the other 
side being of regular construction Both 
sides are finished alike 

\ feature of the Shelbyville Desk Com 


ny's typewriter cabinets is that the top 


TABLE, NO. 4296, MADE BY SHELBYVILLE DESK CO. 





always remains in a _ horizontal posit 


that portion which covers the machine rais 
ing upward on strong supports and main 
taining the horizontal when the ma is 
brought into the writing positio: 


A NEW REGISTERING MECHANISM. 


George C. Chase, of Providence. Rhode 


Island, was granted on December 12 a pat 


ent on a new registering mechanism for 


calculating machines or for registering ma 


chines of any type, that is, for key tuated 


or to key-set machines and for the various 


forms of each of these types of machines 

The primary object of the invert is 
to provide a mechanism which wi rmit 
two or more of the dials or numeral wheels 
to be rotated simultaneously by thei: tua 
tors, and which will also permit o1 or 
more of said dials or numeral wheels t 
be actuated by the carrying mechanism 
simultaneously with the rotation thereof by 
their actuators and without the rrying 
movement becoming merged or los the 
movement imparted by said actuat 

The patent is numbered 1,011,156 | the 
diagrams indicate a noteworthy addition to 
the calculating device field 


PITTSBURG STATIONERS TO BAN- 
QUET. 


] 


The annual banquet of the Pittsburg 
Booksellers and Stationers’ Association 
will be held Tuesday evening, January 30, 
at the Fort Pitt Hotel. The new officers 
of the association are: President, Charles 
H. Langbein; First Vice President, A. W 
McCloy; Second Vice President, Elmer E 
McKown; Treasurer, Robert Crawford: 


Recording Secretary, B. S. Smith; Corre 
sponding Secretary, Charles H. Clough 


NEW ADDRESSOGRAPH MANAGER 
IN HOOSIERDOM. 


J. H. Erwin was recently appointed di 
trict manager for the state of Indiana for 
the Addressograph Company, a highly mer 
ited promotion. His offices are located at 
numbers 425 and 426 State Life building, 


Indianapolis 
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"SEAKS "ROEBUCK & co. 
ae MAKING 26 ADDRESSOGRAPNS 26 Im USE EVERY Day 
| 4¥ THE LARGEST MAIL ORDER mr om IN THE 16 

















An Indication of Efficiency 


Sixteen More 


Alddress ographs 


j-a FROM TYPE 











For Sears, Roebuck & os making 26 ADDRESSOGRAPHS 
now in use by the Largest Mail Order House in the World 
Consider what this means. After using ten ADDRESSOGRAPHS for many years, this foremost advocate of mail sales has installed 


16 more ADDRESSOGRAPHS. It means that the ADDRESSOGRAPH has stood the test of time and has conclusively proved itself to 
be the one addressing machine that meets a most exacting demand for maximum efficiency in the maintenance and addressing of lists of 





names of many kinds and sizes. 
And Sears, Roebuck & Company is just one of more than 40,000 merchants and manufacturers in 239 distinct lines of business that 


have purchased the ADDRESSOGRAPH because of its great flexibility of usage, its complete Card Index conveniences, its absolute 
accuracy, its typewritten addresses and its low cost of maintenance, 


Sales for last year show that of every 100 addressing machines sold 89 were ADDRESSOGRAPHS. 





The ADDRESSOGRAPH is being used by manufacturers, wholesalers, retailers, dealers, banks, real estate and insurance companies, 
public utility companies, Government departments, associations, schools, laundries, brokers, publishers, and in every line of business where 
it is necessary to frequently address a regular list of names. 


Here are a few of the representative concerns using the ADDRESSOGRAPH. 


Central Union Telephone Co., Indianapolis, Ind. The John Deere Plow Company in all Branches. U. S. Fidelity & Guarantee Co., Baltimore, Md. 

The Hartman Furniture & Carpet Co., Chicago, Ill. The Ford Motor Company, Detroit, Mich. American Law Book Co., New York, N. Y. 

People's Gas Light & Coke Co., Chicago, IIl. Eight U. S. Pension Agencies National City Bank, New York, N. Y. 

Armour Fertilizer Co., Atlanta, Ga. U. S. Steel Corporation, New York, N. Y. National Cash Register Co., Dayton, Ohio. 
Union Pacific Railroad, New York, N. Y. Universal Portland Cement Co., Chicago, III. 


Westinghouse Electric Mfg. Co., Pittsburg, Pa. West Publishing Co., St. Paul, Mina, 


The ADDRESSOGRAPH is not merely a machine for addressing envelopes and circulars, but a 
flexible system that affords all of the modern conveniences of a Card Index for classifying and arranging 
lists—great possibilities for automatically following up mailing lists and efficient short-cuts for mini- 
mizing the expense of routine and detail work in auditing, payroll, shipping and general departments of 
every business. 

In a word, the ADDRESSOGRAPH enables an office boy or girl to accomplish the work of about 
ten clerks in handling and addressing lists of any nature. For with this machine it is possible to address 
envelopes, cards, circulars, statements, record cards, checks, payroll forms—anything—at the rate“of 50 
to 60 per minute—all with absolute accuracy. 


One user of the ADDRESSOGRAPH said: 


“The ADDRESSOGRAPH is the best investment of any kind I ever 
made, for it paid me 110 per cent the first year I used it.” 


ADDRESSOGRAPH COMPANY 


903 W. VAN BUREN STREET - CHICAGO, ILLINOIS 























“The machine 
that does things” 
-the all around, 

touch-operating 


Ly 


and computes interest as easily as it adds. 
Is adaptable to any bookkeeping need. 
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been taken to prove its claims in actual service. 










More and more, the Dalton is establishing itself as the 
one practical, all around adding and calculating machine. 


Where it is not yet being used is simply because the trouble has not 


The Dalton is not 


simply an adder—but a general calculator simple, lightning-fast and durable; 
humanly intelligent—mechanically infallible. It multiplies, divides, crossfoots, subtracts 
Handles fractions as readily as whole numbers. 


Touch Operating Makes the Dalton the Fastest of All 


The Daltonis a 10-key machine —renders touch operation possi- 
ble. This makes it by far the speediest machine to operate. Sixty- 
seven items in 50 seconds is the adding record of the Dalton. No 
other listing machine known to the business world can approach this. 

For ordinary purposes such excessive speed is not necessary—but 
a reduction of working time on the details of accounting means in- 
creased efficiency and the lightening of the bookkeper’s work in 
any office. Certainly a saving of 25 to 40 per cent in operating 
time is worth while. 

Years of service in thousands of offices, banks, factories and 
business institutions of all kinds everywhere go a long way to sub- 
stantiate Dalton durability. 

But not long ago we decided to find out as nearly as possible 
just what Dalton durability did mean. 

Connecting a continually rotating shaft with the operating lever— 
machine filled to its totaling capacity—repeat key locked down and 
all parts in operation—we drove it at the unheard of rate of 180 


strokes a minute for 2,835 consecutive hours—30,6 18,000 strokes. 

When you remember that the average machine seldom records 
3,600 strokes a day, you will find that the Dalton, without rest or 
repairs, has compressed practically twenty-five years’ work into a 
few months and “stood up”. 

But, frankly, we don’t believe a Dalton will show wear in 50 years. 

A “blind” adding machine is as wrong in principle as the “blind” 
typewriter. The Dalton is a visible writer. It prints without add- 
ing—adds without printing—corrects either before or after printing. 
Has a designating key. Hundreds of users—from Maine to Cali- 
fornia—have found the Dalton imvaluable for payroll, statement, trial 
balance, interest, prorating, percentage, discounting, figuring costs, 
and all forms of accounting work. Over 800 users in the Chicago 
territory alone are daily proving its efficiency and economy. There 
are no end of reasons why your business needs the Dalton. 

A booklet—‘“Half a Hundred Reasons” tells why. Send for it 
and other Dalton proofs—TODAY. 


DALTON ADDING MACHINE CO. 


Department C 


POPLAR BLUFF, MISSOURI 


January, 1912 






























January, 1912 


NEW MODEL FOX. 


The new model of the Fox typewriter. 


now being shipped to dealers throughout 


Pex TYPE 
GRAND Pap 


NEW MODEL FOX. 
A MOST SERVICEABLE DESK. 


shown, contains these marked improve 
ments over old models 

The new model is known as No. 24 and 
takes paper 10% inches wide and writes a 
ine &8& inches or 8&8 pica spaces, long; a 
carriage release key on each front corner 

the carriage; a new light but strong key 
ever, and a new key; an improved typebar 
ind typebar bearing; an improved remoy 
able ribbon spool, easy to insert or remove, 


ind positive in its operation of the ribbon 


reversing mechanism; and an easy action 
ind light touch 

The Fox Company has permanently dis 
ontinued the 78 character keyboard and 
hereafter will make only one size keyboard, 


that writing 88 different characters. 

The new 24 model is in no wise a radical 
departture from the well-known former Fox 
machines. It is a visible machine and was 
designed to meet every requirement of 
modern business 

The company claims distinctly that the 


ouch and action of the new machine is 
precisely as good, if not better, than the 
ouch and action of old models. 

The new visible has what is said to be a 
perfect column stop tabulator; it has one or 
tw lor ribbon movement; back spacer 

permits the insertion of an omitted let 
er or to separate two words written with 
spacing between; ard writing with 
lever card holder; stencil cutting mechan 
sm of easy and quick manipulation; mani 
ilding that gives the maximum of copies; 


interchangeable carriages to the number 
ind finger buttons, which are claimed 
to be entirely new in typewriter building 
ind on which patents are now pending. 
There are additional models 25, 26 and 28, 
the first having a carriage accommodating 
paper 12 inches wide; the second, paper 
1414 inches wide and the third, paper 19 
inches wide 
Anyone who may be interested in any of 


line to the Fox Typewriter Company, Grand 
Rapids, Mich., and full and interesting pat 


the country, a cut of which is’ herewith 





It is of quarter-sawed oak, with light, gold 


he typewriter shelf 


Desk Company’s line, 


TYPEWRITER DESK. . 


NEW EVANSVILLE DESK CO. 
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THIEVES GET VALUABLE PENS. 


During the night of December 7 burglars 
entered the store of W. H. Stanage & Co.., 
dealers in stationery and office supplies, 
Pearl and Walnut streets, Cincinnati, O., 
broke open the cases and stole fountain 
pens to the value of nearly $800. The .pens 
taken were of the L. E. Waterman and the 
Conklin Pen Company make. The manu- 
facturers have been notified and also the 
police of the various cities, and have been 
furnished with the following list of the 
stolen pens: 


Conklin Pens. 


No. of Stock List, Total 
pens stolen. number. each. loss. 
16 30 $3.00 $48.00 
1 340 3.50 10.50 
17 40 4.00 68.00 
14 50 5.00 70.00 
14 60 6.00 84.00 
3 70 7.00 21.00 
2 80 8.00 16.00 
2 32° 4.00 8.00 
5 42* 5.00 25.00 
S 52* 6.00 48.00 
5 62* 7.00 35.00 
l 311* 8.00 8.00 
1 4107 8.50 8.50 
9] $450.00 
Waterman Pens. 
17 14f $4.00 $68.00 
4 15t 5.00 45.00 
21 16t 6.00 126.00 
2 17t 7.00 14.00 
2 18t 8.00 16.00 
| - 24° 5.00 5.00 
5 25° 6.00 30.00 
6 26* 7.00 42.00 
63 $346.00 


*Gold mounted. {Silver mounted. tPlain. 

The trade is requested to be on the look- 
out for anyone attempting to dispose of 
any of the above pens, in order that the 
burglar may, if possible, be traced and 
apprehended, 


THADDEUS DAVIDS CO. HAS GOOD 
YEAR. 

The entire sales force of the Thaddeus 
Davids Company are at the home office in 
New York for the holidays and are being 
congratulated by the officers of the com- 
pany on their splendid showing during the 
past year. The Davids Company have just 
completed their annual recapitulation of 
business and report that the year just 
passed is far ahead of any year in the his- 
tory of the business. 
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SURFACE COATED PAPER 
PRODUCTS. 
The appearance of any pro 


SPEED 2 ‘ ‘ nt ‘ : if 
factor in its sale, and every ma ture! i 


wants his goods to lock as att! 


ACCURACY inci alelboropagh 


as tor the commercial conside 


AND dealer wants the stock on his 


make an appearance that adds 


D J not only in the finish of the art 
the appearance of the container 


they are packed in boxes. Thi 


Are the Features in a Typewriting Machine that of paper 











products in this fi 


great strides along the lines of artist 
satisfy after all fect and wearing qualities Almost 
sign or color can be reproduced eit 


endered or embossed, making 

only artistic effects but ind 
well Che manufacturer 

loose leaf and the old line blanl 


ufacturers, the novelty, jewelry 





goods field, ali find great numb 


for such products in the mar 
AN xe their output, and in the covering the 
QOL e p" boxes and various containers us 
, ATS fi business A paper which adds 
9 ye ‘e) *% pearance of such products is the Skyt 
Art Linen embossed and trade marke 
pers 
The New York Coated Paper ( 
of Passaic, N | # have a line of rtacé 
coated papers made from all rag stock 1 
all colors that will be of interest 1 ny 
user Of this kind of material Phey 
coated with the finest materials tainabl 
atid both their coated and print papers 
are made in waterproof, no 
and shellac finish. They carry a number 
of colors in stock both in rolls and sheet 


for immediate delivery, and they 


ders for special colors, stating that they 





° . 2 ° ° Ci matcl i 4 odd sh de It \ ild D 
The Victor escapement is so arranged that it can be adjusted in a | tae mers ped ioe ; ep note . 
4 . oO 1 wn > Tor a yr one intereste in su 
moment for the highest speed possible. pied : noir it ; 
i , : — . products to submit samples of stock wa 
Wide bearing typebars, which carry the type to the printing point, | or send for samole ae tl el a niailinaes 
give the work done ona Victor that cast of perfection which always Prompt deliveries are assured on either reg 
attracts a second look of admiration. glee ox anedkll abba Where cock i 
7 Z . . | « « LiCT ¢€ CA 
The perfect poise and finish of all the working parts of the Victor are | made up in 100-ream lots, trade marks 
a guarantee of long and hard service. use can be worked up into a design and 
Send today for a Descriptive Catalogue of the No. 2 Model. | roller made for same at no additi 
| or where the manufacturer already has a 


| roller made for this purpose, the New York 


Victor Typewriter Co. Coated* Paper Company will submit prices 











812 Greenwich St., New York Poppe an cag gine sche megpete gh 
is calendered or embossed th prices aré 
claimed to be as reasonable as is consistent 
with the use of the best materials obtain 
able Their plant is equipped with th 

RULERS d CLIP BOAR DS | best modern facilities for either regular 
an special work of this nature, and l cor 
THE STANDARD LINES munications addressed to the N¢ Yor 
For SCHOOL, OFFICE and STATIONERS’ TRADE Frcs sanded colleges co ialeaameaamnlile 
receive prompt attention 


We manufacture complete lines in all sizes and finishes 

SEE OUR NEW 63 SERIES CRYSTAL FINISH RULERS FOR 1912 | | ’ 
The handsomest and best made line of Rulers offered to the trade DEATH OF J. B. FERRIS. 

New Descriptive Price List ready January Ist 


WHY DON’T YOU USE RULERS TO ADVERTISE YOUR BUSINESS? 


J. B. Ferris, for twenty-six years wit 
| 

rhey are received with favor by your customer and are kept, a permanent teminder, on his desk | up to a few years ago a member of 
| 
| 


United States Playing Card Company 
‘te tray 
We have the most attractive lines in America. - : 
eling staff, died suddenly at his home in New 
York City, November 30, heart trouble being 


assigned as the cause 


American Manufacturing Concern, Falconer, N. Y. 
Established 1892 Incorporated 1910 Suburb of Jamestown 


























NEW CONCERN ORGANIZED. 


\\ nt herewith the picture of D. | 
Candell,, president and manager of the Car 
Office Furniture Company, 1040 Pros 
Cleveland, Ohio Mr. Candel! 
é nterested in this business 


manager of the fur 


ent of A. W. McCloy Company, 


rgh, and has been in the office appli 
1904. His present company 
» the Beverly-Candell Company 
rganized by Mr. Candell and 
Beverly The latter died on Ov 

tn Mr. Candell expresses deep 





D. E. CANDELL. 


gret at the loss of his partner, who was form 
r] f the Beverly Blank Book Company 
ind later with the Beverly Systems Company, 
ind was an experienced office specialty sales 


However, Mr Candell, under _ the 
reorganized company, still expects to continue 
push the business vigorously 


new company is organized under the 


Ohio laws and will do a general office ap 
pliai nd supply business, covering the 

thern half of the state of Ohio rhe 
ompit ; open for agencies for new office 
le\ s and lines of all kinds, and invites 


with manufacturers 


A. H. VAIL PASSES AWAY. 


Akin Hiller Vail, president of the well 
know?! st firm of Sanborn, Vail & Co., 
lied at his country home at San Anselmo, 
Cal., on Nov. 26. Mr. Vail was born in 


New York state on Nov. 21, 1844, and mi 
grated to California in i864. In 1869 he 
established the business with which he was 
identified actively up to the time of his 
death. Besides being a Knight Templar 
and a Shriner, Mr. Vail was an honored 
member of the Bohemian and Union League 
clubs in that city. He leaves a widow and 
two married sons, Frank A. Vail and Stan 
ley A. Vail 
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»— ANNOUNCEMENT 


As we consistently advertised Goodrich material in Office 
Appliances on our platens in the past, we nowYconsider it 
necessary to announce (what we have not mentioned before) 
that the B. F. Goodrich Company does not manufacture the 


Amfil XXX Blue Non-Hardening Material 


of which Amfil platens have been made for nearly a year. 


We have tried out, purchased and sold several makes of 
material. We have in the past, and shall in the future, furnish 
the dealer with what is, in our judgment, the best material 
for platen use. Our judgment is based upon our experience 
and a thorough knowledge of the requirements of the machine. 


Careful and exhaustive efforts have*evolved the} 


Amfil XXX Blue Non-Hardening Material { 


In its manufacture several important factors {were 
considered: 





1. ‘‘Density’’ of material for the proper printing impression. 

2. Could the rough material be cured: accurately to gauge test? 

3. Would material harden quickly after the proper density 
was secured ? 

4. Wearing qualities. 

5. Resurfacing of material after being used, either on‘a trial 
or rental machine. 

6. Appearance. 


The Amfil XXX Blue non-hardening material is an 
advance step in platen manufacture. Used with our special 
system of surfacing it makes a platen superior to any other, 
and, in the long run, the least expensive. 





Another important announcement to the trade will be 
made in the February number. 


The Ames & Filstead Co. 


CHICAGO NEW YORK 

508 S. Dearborn St. 314 Broadway \ 
DENVER SAN FRANCISCO 

1649 Champa Street 58 2nd Street 


Special Representatives for Great Britain: 
Thrale & Beaumont, Kingsway House, W. C., London 
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| 
YOU KNOW YOU WANT YOUR PRODUCT TO COMPEL ATTENTION 


Manufacturers—Jobbers—Dealers. You can 
make your goods more effective by using 


NEW YORK COATED PAPER COMPANY’S PRODUCTS : 


Skytogen Art Linen Embossed Trade Mark 
Fancy Surface Coated Paper 


Specify that your box maker use our stock. It will mean added value. 
Our specialty is Embossed, Trade Mark and Waterproof printed paper in one, two or three 
colors. ,, Write for quotations and samples. g You will find it worth while. 
NEW YORK COATED PAPER COMPANY 
OFFICE AND MILL PASSAIC, N. J. 

















Envelopes 
in an Hour 


The Rapid Mail Opening Machine 


Saves 90% of the time that has heretofore 
been necessary to open incoming mail 
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— Each Envelope 












executives in all businesses. 


Waiting for the mail to be opened, wastes the most valuable time of the 
Many machines have been invented to save 
that saves the 


the time of clerks and manual workers—but the appliance 


time of high salaried brain workers has the 


greatest value to business. 





eral clerks. 


The 


Think what it means to make the opening 


work of a few minutes for just one clerk—instead of an hour or so for sev- 


The saving of clerical labor in a month or two will pay for the RAPID 
OPENING MACHINE—but no calculation can fully estimate the value of 
executive time saved and business gained by the dispatch in handling corres- 
pondence when the RAPID MAIL OPENING MACHINE is used. 
Business men are invited to write for catalogue and full particulars. 


High grade salesmen and dealers wanted in a few territories. 


Rapid Mail Opening Machine Co. 


58-60 West Washington Street, Chicago, Ill. 


of the most voluminous mail the 


(Not Inc.) 


Cut Clean and 
the Contents 
Uninjured 











our 





170 W. Randolph St. 





Sell to the Trade 


We have on hand a general line of all 
typewriters, in the rough, 
complete with all parts, and will make 
very attractive prices commencing with 
the first of the vear 


makes of 


customers 
would request that they 


as possible. 


B. D. Underwood Typewriter Excha age 


Only 





In order to give 
service, we 


ord ras early 


best 


the 





Chicago, Ill. 














NEW WEDDING GIFT BOOKS. 


The illustration shown gives splendid 
idea of the cover design of “The Bride 
300k,” one of the new wedding gift 


published by the Jordan Publishing 
of Wheaton, Illinois, of 


Furlong is 


Russell H 


which 





sales manager 


It is a book of 


usual beauty, comprising a collection of orig 


gilt artistic merit 


nal verse, charmingly illustrated, toget 


with pages of especially pl asing dad o1 


recording the happy incidents connect witl 
the marriage ceremony 
One design is done in_ whit el S 


leatherette, cobweb pattern, gold 





and gold edges Chere are two p 
tions of the same general characterist 
iat. id 
— uA) 4 
* 


BRIDE'S BOOK BY JORDAN CO 


There are also two de luxe 
bound in light gray leather, limp bit g 


gold-tool 
goid-t 


cover 
and the other dot 


edges, gold stamp, 
and gold edges, 
leather the 


The stock is of very high quality through 


with same decorative 


out in all editions. Each page b 


tive ornamental designs, no two pag eine 
alike 

[his book forms a charming gift 
bride, and compared with almost at 
one might select, it is inexpensive while at th: 
same time it is as fine a gift as 
want to bestow 

“NO MORE TIPS” THE SLOGAN. 


Following a letter sent out the 


ot December by P. E. Dow, pres 


the Commercial! Travelers’ 
League, being the official action of t eX 
ecutive committee, traveling men, met rs 
of the League will give no more ti 
letter is a stiff warning to empl 
determination to carry this inj 
effect 

The action comes after an 
crusade of forty days and unless 
that tips cease, the travelers I] 
for rooms and board in hotels that 


the event that this is not done, « 


appealed to 


bodie + will be 

















January 


MEL. MUNDELL ILL IN LOS AN- 


GELES. 


Mundell, who is well known t 
stationers throughout the country by rea 
son of his many years’ experience as 
salesman, is recovering from 

urgical operation which he recent 
ly underwent in a Los Angeles hospital 


\Ir. Mundell has been in poor health for 


rious s 


some time, and when last in Chicago his 
physicians diagnosed his trouble as tuber 


culosis and commanded him to go West 


into a dry, warm climate. Soon after reach 
ne Los Angeles Mr. Mundell’s illness took 
an acute turn. But the western physicians 
issured him that he was quite free from 


diagnosing his trouble as 


cer of the stomach \n operation was re 


sorted to, and the surgeons found and ri 
moved 1 only a large stomach ulcer, but 
ilso twenty-one gall stones 

Mr. Mundell is recovering rapidly fron 
the operation and probably by the time 
this item is published he will be well on the 


id toward good health again. The phys: 


+44 


cians have made a most minute and carefu 
examination of Mr. Mundell’s lungs and 
assure him that they are perfectly free fron 
ny tuberculosis whatever. 

\Ir. Mundell’s friends will rejoice to learn 
that he has come safely through so serious 
and painful an experience and that there its 


1 


every probability of his enjoying goo 


health during the rest of his allotted spat 


HAWES HOME FROM BIG TRIP. 
F. B 


elsewhere as having sold his Everett, Was! 


Hawes, to whom reference is mad 


ington, office equipment business, recently) 
favored Office Appliances with a call. M1 
Hawes was returning home from an ex 


tensive trip. After selling out his business, 


ollowing cities: Port 


he made a tour of the 
Salt Lake City, Denver, Kat 
Neb.; Topeka, 
York, Philadelphia, 


land, Oregon; 
sas City, Lincoln, 
Buffalo, Boston, New 
Baltimore, 
St. Paul, Minneapolis, Helena and Spokane 
Mr. Hawes’ principal object in making the 
trip was to obtain information regarding 
the methods of office appliances dealers in 
various parts of the country, and in par 
ticular to make a comparison between East 
ern and Western stores. 
STATIONERS’ ANNUAL 
BANQUET. 

banquet of the Chicag: 
Association will be held Sat 
urday evening 13, at 6 o’clock in 


the Gold Room of the Congress Hotel. In 


CHICAGO 


The tenth annual 
Stationers’ 


January 


vitations to the banquet were sent the last 


of December 


It is the desire of the Chicago Statior 
ers’ Association that a large attendanic: 
turn out. Speakers are selected with car 


and stationers, officers of the National As 


sociation and others, will be present fren 


other cities 


Detroit, 


Washington, Cincinnati, Chicago, 


| 
| 


| 
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This New “Y and E” System Sells 
“Like Hot Cakes” 


FEW months ago, we put on the market a Combination 


Alphabetical Numerical 


as the 


Direct Name System 


We were immediately swamped 
with orders for it. Expert filing 
clerk and novice alike instantly 
realized that it was just twice 
as good as either an alphabeti- 
cal or numerical system alone 
the one great advance in 
Vertical Filing. 
We are now caught up with orders 
and can fill promptly. Beginning 
February Ist, the system will be ex 
tensively pushed in all parts of the 
country. Get in line and reap some 
of the benefits. You'll find the “Y 


Vertical Filing System, known 


and E” Direct Name System the 
easiest seller you’ve ever had in your 
store. 

Our new folder 2243 shows the sys- 
tem in color and gives complete 
details. > 











455 St. Paul Street 
Rochester, N. Y. 





A“Y and E’’ Agency means added prestige in 
your community. A letter will bring you our 
attractive agency proposition, 
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Keen Competition Demands Modern Methods 





Dispense with wire baskets and trays 


The 
Bristow Radial Distributor 


Serves the purpose of many— 
occupies about the space of 
one. Made in special sizes for 
7 ge purposes. Affords all 
the advantages of accurate, 
rapid and economical distribu- 
tion of papers. A combination 
of facility and durability. 


Write for complete catalogue, 
FREDERICK BRISTOW 
East Orange New Jersey 


























to offer his customers the 
best in Office Chair con- 
struction —B. L. Marble 
Office Chairs with Wood 


Core Base. 


The Wood Core Base is pat- 
ented and used exclusively on 
B. L. Marble Office Chairs. It 
conceals the unsightly cast iron 
Core found in old office chair 
base construction, and gives a 
more finished and artistic ap- 
pearance to the chair. It makes 
a stronger and more serviceable 
chair by reinforcing the legs in 
a manner heretofore impos- 


sible. 


Send to-day for catalog and 
descriptive matter. 


























Have You Considered the 
Advantages of the 


SIMPLEX 
LETTER 
OPENER 


Opens Mail 
Rapidly and Accurately 









—— We! 


satisfied users in thiscoun- 
try and Europe. 


atin Envelope Size. $5 OO | 
. : : 


——— 


Price 

Large Envelope Size. » 50 
Price . . . . . ° — 

The most up-to-date Office Specialty now on the market 


Simplex Letter Opener Co., Simplex Letter Opener, ¢.m.». . 
258 Broadway or 72 Motz Street, 


New York Berlin, Germany 
Dealers and Agents write for special proposition | 

















INGENIOUS NEW DATING STAMP 


The device illustrated herewit s calle 
the Straight Line Dater. and the manufac 
turer has trade-marked the words 
“straight Line” with an arrow running 
through them, for application t stam] 
dating device, as shown in the upper part 
of the it.. The advantage claimed for this 
device over other styles of line iters 1 
indicated in this trade-marked name It 1s 
claimed that the old stvle line latet soo! 
get ut f adjustment so that t lating 
text shows poor alignment 

The nterior constructio1 r 4 new 
stamp dater is of cylinder 
drawn sheet steel which have concave cor 
rugations corresponding with the ynve» 
surfaces of the band back of each number 

| cte! This construction insures the 


rotation of the numbers when the cylinders 


are turned. The cylinder and the flange. ¢ 





STRAIGHT LINE DATER 


notched disc, are one piece of metal and 
the rubber bands act the same as a sprocket 


chain and cannot slip. The steel cross bar 
has a concave surface to receive the conve» 
surfaces of the band, thus holding the fig 
ures or characters in a straight line 

The straight line dater is manufactured 
by the Ellis Time Stamp Company, 115 
North 5th avenue, Chicago, Illi whi 
quote interesting prices on this device, as 
well as on the Ellis Time Stamp and vari 
ous other stamp specialties. Dealers and 
tthers who are interested in su goods 
should write to this concern for { par 
ticula 


WELL-KNOWN CONCERN CHANGES 
NAME. 

The W. O. Gottwals Company, Inc., of 
Greensboro, N. C., has changed its name 
to the Melton-Rhodes Company, Inc. The 
change of name went into effect on De 
15. Thomas H. Melton is president of the 
company, and Fred B. Rhodes is secretary 


and treasurer 
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FINE NEW SANITARY CUSPIDOR. 
The cut ] 1] 


shown ustrates a sec 
view of a new 


here 


tional sanitary cuspidor of 


the Ireland & Matthews Company, Detroit, 
but gives only a hint of the symmetry of 
the origina This new product is No. 30 
of the Ireland & Matthews line. In this 
cuspidor there are no square corners—-an 
important feature from a_ sanitary stand 
point 

The bow! of this cuspidor is lined with a 
smooth, baked-on white enamel. The cover 
lifts off, but when in place, however, fit 
snugly over the outer rim, preventing 
splashing With the cover off, the bowl 
with its shed brass exterior and gleam 
ng wl porcelain lining, its symmetrical 
shape and pleasing proportions, does not 
suggest a cuspidor, for indeed it could read 
ily be used as a bowl for cut flowers with 
yut 1 ring suspicion of a less dignified 

sition in the w d 

Chis spidor has several other features 
yesides those enumerated The center is 








IRELAND & MATTHEWS’ NO. 30 CUSPIDOR. 


raised a trifle above the level of the outer 
edges, and in size, height and construction 
it fulfills every desirable condition of prac 
tical sanitation 

Dealers should correspond with the Ire 
land & Matthews Company and get terms 
and full particulars 
CARTER SALESMEN HOLD CON- 

FERENCE. 

Sixteen salesmen of the Carter’s§ Ink 
Company, covering the middle west, to 
gether with President Richard B. Carter 
and General Manager Charles B. Gordon, 
held a conference December 20 at the Con- 
gress Hotel, Chicago, which proved not 
only delightful but instructive. 

The conference was devoted to a discus 
sion of sales problems and successes of 
the men who cover the central states 
Talks were made by President Carter, 
General Manager Gordon, and Local Man- 
ager Robert B. Randall 

The following salesmen attended: Georg: 
E. Eaton, H. L. Breoks, L. G. Stevens 
N. D. McCollom, K. H. Kiesel, C. J. Van 
Zandt, F. D. Lines, Robert Fishel, H. R 
sullock, F. F. Harris, W. H. Cox, W. §S 
Hanna, R. E. Lane, T. J. De Haas, Nathan 


Whitman 


The most difficult part of a horse race is 


getting away from the barrier. All men 
Should get away at the barrier, no matte 
the finish of the race 
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TYPEWRITERS | 


ARE THOROUGHBREDS 


No other typewriter built—regardless of any claims 
made—is the equal of the new Pox Visible Typewriter, 
either In the material used or {n workmanship or in the 
number and convenience of its special features. There are 
many good typewriters being built and sold, but we 
clam for the new Fox Visible Typewriter that it is better 
than the best of these, and that its automatic features 
combined cannot be found in any other typewriter. 

It has a Tabulator, Back Space Key, Two-Color Ribbon 
with Automatic Movement, both Oseillating and Revers- 
ing. and Removable Spools, Interchangeable Carriages and 
Platens, Card Holder, Stencil Cutting Device, Variable 
Line Spacer and Line Lock with Key Release. Its speed is 
fast enough for the speediest operator or slow enough for 
It isextremely Durable and almost Noiseless. 





the beginner. 





SENT ON APPROVAL AT OUR EXPENSE 





~ 
Business 





Grand Rapids, Mich. 


Please send me a copy of your 


Date 

Simply sign your name to 
the coupon and give us your roX TYPEWRITER CC., 
midress—a catalog will then . 
be mailed you. From the 3101-3111 Front St., 
catalog sclect the equipment 
wanted—style of type, width 
of carriage. color of ribbon, Dear Sirs: 
etc.—and a Fox Visible Type- cttalc? and write me pric«< 
writer will be sent you at fox Visius 7 ewrilcr. 
once, express charges prepaid, 
on ten days’ free trial After 2 
trial you can make a small eve 
cash payment and pry the 
balance monthly. Simple and Acre 
easy. isn’tit? And safe, too 


suena Ca 


sand termson the new 
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ORDEN SWIVEL RINGS 


For Perforated Sheets and Eyeletted Covers 


lisarrar gen 


, $5 ut 


Pr 
rice 


back-to-back, 


tape, eyelets or other holding means, as sheets 
tly removed or inserted at any place; sheets open 
and can be distributed without loss or 
Made in ten sizes 


rads 


nt. Rings have countless uses. 


» per hundred Liberal discount to the trade. 


Manufactured Solely by 


The Morden Manufacturing Corporation 


WATERBURY 


CONNECTICUT j 








fit is sufficient to make your ex« 


{ 
) 


<< EERE RE 


1376-1380 West Third Street 


BEE SE RRA ARTIS 


fEverasing Metal Tip Guides| 


lusive gC 


(o\o< 


provide a permanent means of indexing your cor- 
respondence. You buy sectional cabinets to 
allow for your business growth. Why not buy a 
Sectional Index? By using an Everlasting Metal 
lip [ndex, you may add to your original set in- 
defin'tely. 

The metal strips are so constructed that the 
name strips may be removed or inserted at will. 
Thus your index may always be arranged to FIT 
your business. 

Get a cheap set of transfer guides for your 

torage cases and keep your Everlasting Index 
in your current file. 


Dealers 


write for exclusive agency proposition. We fur- 
nish advertising matter under your own imprint 
and give you all the inquiries which come in 
to us from your own territory. The margin of 
ncy a very valuable asset. 


for full particulars 


THE J. C. HUB MANUFACTURING CO. 


ae OHIO 


| 
Y 
de. 
f 
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Being the des ription o! 


certain persons 


6é HE progress ol the world,’ said 
Gladstone, “is due to the fact that 
appreciate the im 


portance of certain things Where, tla 


loose leaf idea may have germinated. it 
fact that certain persons in the Cent West 
apprec! ted the importance of th er nN 
and « enience of the loos ! st I 
keeping the records ot business anil t 
not only contributed to the prog f tl 
world but established an industt 

The skepticism as to the practicabilit t 
the oose leat system which attended its ad 
vent has vanished—overcome by _ th ver-in 
creasing demand for the better way. Progt 
sive spirits among the manufacturers of the 
old bound books have added “loose if 
their lines lhe few who cling to the old 
traditions are doomed to fall behind the pt 
cession For the loose leaf system some 
of its ramifications is to come into universa 
us¢ 

Occasionally there is heard a voice of pro 
test against the loose-leaf system when it 
is learned that an absconding cashier ot 
bookkeeper manipulated the sheets. It seems 
to be forgotten that the older bound books 
never handicapped crooked cashiers and 


bookkeepers 
While the manufacture of loose leat books 


has spread to the Atlantic Coast, the Cen 
tral West still retains its lead for variety and 
quantity it produces. Here are located many 


of the largest plants from which these intet 


esting articles are sent to the markets of 


the world 


The Irving-Pitt Manufacturing Company. 


Among those who stand in the foreground 
in the manufacture of loose leaf books 1s 
the Irving-Pitt Manufacturing Company of 
Kansas City, Missouri. Every dealer in the 
world is familiar with the I-P trademark 


and the excellence for which it stands For 
several years it identified price books and 
others of similar variety only, but it now 


brands a complete line which includes loos 


leaf books, bind ‘Ts and holde rs Tor every 
purpose and embraces the Twinlock patents 
acquire | by purchase about a year ago 

But while the user and dealer are familia 
with the merchandise identified with the I-P 
trademark, those who have not visited the 
plant an have no idea of the extent of the 
factory, it appointments, nor the admirable 
system under which the business is conduct 
ed, for be it known here is a company that 
knocks the adage of the shoemaker’s shoeless 
children into a cocked hat Che I-P Com 
pany manufactures devices for system; for 
its own use it has devised a system or rather 
evolved a system with its expanding business, 
which not only guarantees the maximum of 
excellence in its production, but affords an 
absolute measure of the efficiency of each 


the end of each dav’s work 


operator at 


remoar 





We shall not undertake to set forth here 
the details of this remarkable system We 
hope to present a complete explanation of 
t in an early number of the macazn 

Briefly outlined, the system divides tl 
business into two grand divis s, those of 
manufacture and distribution 

The division of distribution embraces every 
department of the business itsid that ot 
ste g the material and manufacturing the 
oods It includes the « iti nd a 

unting departments, ¢ pure S f ma 
teria and the S ol the pr dl 

he livisiom) = of — distribution S has 
wider its control the stock of finished prod 
ucts, including all devices, forms, sheets and 
ndexes shown in their various catalogues 
This stock 1s very complet , occupying over 
15.000) feet of floor space his stock s 
stored in systematically arranged bu the 
general idea of the bin arrangement being 
to follow as near as possible the order in 
which the products appear in the catalogues 
making it comparatively easy for anyone to 
locate any item desired The packing and 
shipping rooms are also under control of this 
division 

The division of manufacture embraces just 
what the term implies \ sharp line is 
drawn between operators in the two divisions 
as well as in their management here is 
never any conflict of instructions nor con 
fusion in issuing orders \ friendly rivalry 
is promoted between the operators engaged 


in the two divisions he esprit de corps 
which is very manifest as far as the rela 
tions to the company is concerned becomes 
comradeship in the division. There is an ef 
fort on the part of each division to make 
the better showing. Little division social 
affairs confined to each are held during the 
year. Once a year there is a company cel 
bration in which all participate lhis is 
usually in the form of a picnic.or a day's 
outing of some other sort 

\t the head of the distribution division is 


J. B. Irving, the president of the company, 


who gives general supervision to the affairs 
of that part of the business, which includes 
the purchase of all material from which 
every article is made. Assisting-Mr. Irving 
is Krank L. Severance, assistant treasurt 
who is in direct charge. Every order received 
by the company finds its way to Mr. Sever 
ince’s desk, from whence it passes to the 
chief clerk, who arranges it in the shape of 
the company’s form and starts it on its way 
through the factors 

hese forms are a remarkable part of the 
company’s system When they are issued 
from the executive offices they carry with 
them a requisition for the exact amount of 
materials which is required to fill the order 
[hey also carry with them a specific hour 


of a certain day on which the order must be 


delivered from the factory to the shipping 


By ANDREW GI 


Toor 
t } 
t 


Wilham Pitt, vice pres 
1 preside s ove! tl 
fact Il svsten 
nducte s Mri t 
| carefully vorke 
particular busi 
5) We have sai 
g t factors in th t 
t g1 s iccural ¢ 
of yperator. Yet s is 
It done without any . 
imper ge of th operator 
W het n order leaves t 
Pp: n t it 1s sent to tl x 
the factory, from whi g 
s the first step on its way t 
of the work. Factory stores 
tw classes: Stores “A, es 
material of every descriptior 
comprising the finished comport 
each device \ complet stock 
ished parts 1s carried in stock by 
of manufacture which are m 
stock maintained on requisit 
the factory office This stock is 
maximum and minimum quantit 
ried, which are fixed by the eg 
and changed from time to time 
dictates the requirements 
There is no bindery in th 
the term. No one person dor 
job of binding Several exp 
spend their entire time in « 
others in cutting cloth and st 
ting board hese pieces are 
a steel pattern. By so doing not 
tically all waste eliminated 
uniformity which it would be 
tain otherwise lh metal 
nder the same system 
ill made for stock and put 
W he an order 1s re 
w partment, a torn 1 
t tores his f é 
¢ if every piece or p 
i! construction f | 
re g d togethet nd 
facturing department If 
single prece ot ] atl r ( 
ld be wanting; in othet 
st cannot supply absolut ( 
quired for the production of tl 
re ld in the stores on the tt 
lay slip 1s immediately made 
to the superintendent, who either 
missing item or immediately notifi 
The result of this feature of 
two-fold It immediately brings 
tention of the superintendent or 
dent the cause of the delay and 
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factory from having any half-done work. As 
a further result there is never a dead order in 
the factory. Everything is alive 

By the same system if there should be ans 
delay in the factory itself, a delay 
turned into the superintendent at once. These 


slip is 


delay slips bear the number of the order, the 
name of the 
No time is lost, as each order slip carries 


work 


operator, etc., etc 


with it the date on which the must be 


completed, hence every one who handles any 


part of it makes immediate report of the 
slightest delay 
Production Cost. 
The problem of output and cost of pro 


duction is not a fixed factor, yet there are 
certain definite rules for determining these 
points The output of the various, machines 


and dexterity of 


the operators, but experience and careful ob 


is determined by the ability 


servation have enabled the company to fix 


with reasonable accuracy a maximum and a 


production for each ma 


skill of the 


minimum of 


minimum daily 
chin \s the 
increases the 

tally moves upward, while the maximum for 


iverage operators 


production er id 


each machine increases with the growing ex 
pertness of the best operators Each opera 
tor at the beginning of a job is given a slip 


showing the maximum production of his ma 
at the top of one column and minimum 
third 


chine 
production at the top of another \ 


column is left for the note the 


operator to 


time consumed on the job by his machine, 
the delays, if any, and for how long and 
why Each operator is encouraged to es 
tablish new maximum records by the offer 


of substantial rewards for increased efficiency, 


while, on the other hand, those who fall be 


low the minimum of production must sup 


ply forthwith a satisfactory reason for their 


failure or stand in danger of losing their po 


sitions 

[here are seven factors in the final de 
termination of cost, and these may be out 
lined as follows: 

i. The actual cost of every operation on 


each job that enters the factory. 2. A rec 
ord showing the average hundred 
of each operation. 3. A daily report of all 
than 10 from 
the increased or 


cost per 


varying more per cent 


the average 


iobs 
showing 
decreased percentage, 
the name of the operator producing the vari- 


cost, 


costs in together with 


ation ! A daily report showing the per 
centage of waste in each lot of raw material, 
which is cut to stores “B” parts, together 


with the name of the operator. 5. A daily 


report showing the percentage of increase 
and decrease in cost from the average cost 
of the total output of each department. This 


shows the efficiency of each department. 6 
A daily report of all material spoiled in each 
before, showing the 


department the day 


name of the employe producing the _ soil- 
age. 7. A daily report showing the value of 
all time applied to non-productive labor in 
each department. 


The time spent in unproductive labor, such 
as cleaning machine or cleaning up around 
entered by the employe on his time 


under a fixed job 


it, 1s 
number, say, for in 


that time 


card 


so that when shows 


stance, No, 1, 


OFFICE APPLIANCES 


on the time card, it is noted as applying to 


Job No. 1, for 
by the 
The foregoing also applies to the bindery 


instance, and is so recognized 


cost department 


and to the department where metal parts are 


made 

When the materials from which the article 
is to be made, both raw material and man 
ufactured parts, leave Stores “A” and “B,” 
whose. functions are described in a forego 


ing paragraph, on the way to the manufac 


turing department, they pass through the in 


spection bureau, one of the most practical 


and valuable departments of the business 
In this department inspection is made of 
everv piece of metal, leather, cloth, paper, 


or any material which goes into the product 


Any article not up to the accepted standards 


is discarded in the inspection department 


This insures a degree of perfection in qual 
ity and a uniformity not often found in a 
manufactured product But the inspection 
department goes even farther than this. To 


chance of an improperly made 


avoid any 

book or one having any flaw in any branch 
of its workmanship, the finished product, 
when ready. passes again through the in- 
spection department, where it undergoes the 
most careful scrutiny As the inspection de 
partment sustains no relation whatever to 


the manufacturing department, it 1s obvious 
that 


friendly 


there can be no collusion whereby a 


inspector could shield an incompe 


tent employe by imperfect piece 


of goods and permitting it to go to the 


passing an 
ship 


Furthermore, the inspection de 


ping room 

partment, being what might be called a court 
of last resort, is held rigidly responsible for 
any flaws which eventually appear in the 
product It is therefore obvious that the 


exercise the greatest 
their 


must possi 


their 


inspectors 


since positions 


ble care in work, 


depend upon it 


The 


one side of an 


located at 
factory 
light for 


inspection department is 
story of the 


best of 


upper 


building, where it has the 


the minute examination of all products 


From the outline of the system which we 


have given it is manifest that there is not 

only no waste in the production of the com- 

pany’s goods, but that no imperfect article 
finds its way into the market 
The Factory. 

Among the accompanying illustrations will 


be seen a picture of the company’s present 
factory and those which it occupied up to a 
few years ago 

This~ factory 
block running east and west and a half block 
north and south. The officers speak of it as 
three stories, but the basement, which is fitted 
floors 


occupies the whole of one 


just as the other and which houses 
material, is 
makes four 
appointments are all that 


The executive offices are splendidly laid out 


another story, 


The 


desired, 


the raw 
the building 


really 
stories high 


could be 


and are furnished with a handsome equip 
ment of quarter-sawed oak with flat top 
desks of uniform size for clerks and typists 
The executive offices are handsomely fur 


facilitate the 
busi 


nished and are arranged to 


handling of the company’s increasing 


ness 
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The factory itself, of modern steel and 
brick construction employs every sanitary 
feature of modern factory building. Cleanli- 
ness abides [he machine shop, tool rooms, 


polishing rooms and the plating department 


careful 


bear the evidence of the same atten 
tion. Notices prohibiting the use of tobacco 
in any form are tacked around the factory 
This was not done because the company 1s 


opposed to the use of tobacco, but because 


it was observed that there is not the same 
tidiness where tobacco is used Chere was 
some little protest on this rule when it was 
first put out, but upon explanation that the 
company had left nothing undone to make 
sanitary work rooms, it was expected that 
the operators would show the same interest 
After this explanation, no trouble was ex 
perienced 

[he arrangement of the factory is such that 
raw materials coming in at one entrance pass 
from room to room in the course of manu 
facture and are finally returned to the ship 
ping department without any waste of han 
dling or shifting The shipping and receiv 
ing rooms, which are entirely separate, are 
so arranged as to be on a ley vith the 
wagon bed and under cover to facilitate load 
ing and unloading The building in its en 
tirety affords 110,000 square feet of floor 
space [his is said to be the largest factory 
in the world for the manufacture of loose 
leaf systems 

he entire factory equipment is most com 
plete Every possible provision 1s made for 
the care of employes, and the sanitary ar 
rangements are of the best, according to the 
most modern ideas. In addition to the de 
partments already described are tl ruling 
and printing departments, which equipped 
with the finest machinery and are up-to-date 
in every particular All the machinery equip 
ment every department is new and mod 
ern Practically all machines at quipped 
with individual electric motors lispensing 
almost entirely with beliing. \ ts for 
storage ot tools and dies are large roomy 


and of fireproof construction throughout 

The New York branch of the Irving-Pitt 
Manufacturing Company is at 54-56 Frank 
lin street, occupving 6,000 square feet of 
floor space and carrying a complete stock of 
I.-P. products. A competent office and _ sales 
force is in charge 

The Start, 

Some eight or nine years ago J. B. Irving 
was employed as superintendent of a_bind- 
ery in Kansas City. Mr. Irving had come 


out from New York a few yeirs before. He 


believed that the loose leaf svstem, then so 


comparatively new an idea, was to become 


established He 


loose leaf 


worked out in his mind a 


price book which he believed had 


some features of especial merit Casting 
about for a machine shop and a model 
maker, he met William Pitt. Pitt was run 


ning a little shop in the building shown in 


pictures. He was 
He had am 
wanted 
things and his 
work He 


one of the accompanying 


an ardent enthusiast on models 


bitions for building a_ business He 


to produce certain special 


heart and soul was in the was 
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in this state of mind when J. B. Irving called 


upon him for the production of the model 


which he produced to Irving’s entire satis 
faction. So pleased was he that Mr. Irving 
wanted Mr. Pitt to manufacture the metal 
for him. He made a few of them, and made 
them so well that Mr. Irving wished to in 
terest him in_ the _ business Not much 
progress was made at first, but Irving came 
to his office one day with a proposition. Irv 
ing was brimful of enthusiasm for the price 
book Pitt was dreaming of models and the 
establishment of quite a different business 
Pitt took a seat on a bench with Irving 
standing near As Irving warmed up Pitt 
drew farther away only to be followed by 
Irving until presently he found himself cleat 
back in the corner with J. B. standing over 


him insisting that he put his time and efforts 


into the business against the “little bunch of 
which J. B 
the 
able to decide 

the 

In 
the 


Pitt ac 
bee n 
the 
Irving s 
th:s 
bv 


had at hand 


proposition. He 


money” 
has never 
because of 


of 


cepted 
whether it was 


of article or because 


enthusiasm 


little factor, 


merits 


this modest way and in 


business was. started 
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seemingly so 


although 
make an 


these two men, who 


different in 
bination, 


ideal com 


the 


many ways, 


evidenced by Ste 


Phe 
the 


as has been 
cess they have achieved small amount 


of capital under which business was 


insufficient to care for the in 


of the 
this 
Brown, 


started was 
rapidly growing 


that ¢ \W 


became 


reasing expenses 


was at time 
Walter 
the 


Brown 


business It 
ind 

sf 
nterested im 
day ( \W traveled in 
ompany on the Pacific 
the | Both 


which w 


his 


Brown 


company In these early 


the interests 


Coast and 


f the 


wn in east gentlemen 
remarkabl SUCCESS, 
rticle 


they were selling 


qualities, which 


taken up heir efforts contrib 
the phenomenall 


greatly to 
company. C. W 


ubstantial growth of the 
Brown is now treasurer of the company and 
Walter ither 
of them are 
ness at the present time 


added to the of 


although ne 
the 


Brown 1s secretary, 


identified with busi- 
Walter 


Brown 


actively 


Brown has 


laurels the stationer,s 
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business in Kansas City. It was not the in 
tention of either Mr. Brown, Senior 
Junior, to devote much time to business 
They had other interests which required 
their attention After the company was well 
started they withdrew from active particip 
tion, but still have to do with idmi1 
trat 

It 1 bvious that such a bus S Cf l 
not be built in such a short time wit p 
fect harmony and _ co-operation re 
perhaps, no business in this field wh 
that irmony is more exemplified than the 
bus of the Irving-Pitt Manufacturing 
Compa Every department, divisiotr 
ru smoothly as clockwork theers 
‘ompose what might be called the eg rning 
board and in special matters of policy or 
any specially large movements affecting tl 
company are taken up in executive sessio1 


W hale 


great subdivisions of the busi 
organization of officers and chi 
created that the work of any 
be carried on for a time in his 
oth factor which has been 
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a sharp line is drawn between the 
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ence contributory to the success of I g 
Pitt Manufacturing Company e s 
force, whose loyalty and enterpri d the 
high character, experience and é 1dg 
ment of its individual members at t over 
topped by any other similar body 
the business The growth of tl es 
almost a romances It is practi t si 
vears old, vet it has extended t elatie S 
not throughout every part e United 
Stat but to the commerce! f a 
wi 
The Personal Note. 
n and manutactur 

tel er which manufacture 
ed are t concrete expres gl 
Back of this is the man or the \I 
festly the men who could | 

. ss in so short til S R 

tie and the place { S¢ le SE 

‘ ities is where they are put ft 

\way from his business there 
demand for a display of the qua which 
make a man successful. We shall n know 
a nan s special qualificati ns 1 we see 
hin n the job.” 
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“front” 
the I.-P. Manufacturing Com 


In the 
market-place 


which it presents to the 


is represented by 
standard. Im- 


pany 1s impersonal. It 
merchandise of excellent 
mediately back of this impersonal front are 


William Pitt, 


vice-president and chiefs of 


two men—J. B. Irving and 
president and 


the department of distribution and the de 
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stenographer is employed. From the de 
mands of the system which he has created 
it might also be inferred that the business 
spirit of Mr. Pitt takes no account of the 
human side of the production but quite to 
the contrary. The itself simply 
sets a standard of efficiency which must be 


system 


attained For those who attain it there is 
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work. Severance, as assistant treasurer 
and manager of detail, is another manifes- 
tation of Mr. Irving's sense of selection. 
Here again is the right man in the right 
place. Severance has pleasure in his con- 
nection with the church organization. The 
demands of the business still leave him 
time to devote to this work. 


partment of manufacture respectively, the the sure reward for efficiency. For those Elsewhere we have made mention of C. 
special qualities of whom are at once ap- who do not attain it there is kindly admoni W. Brown and Walter Brown. As neither 
parent when they are seen “on the job.” tion, personal interest and the desire to of them are actively identified with the 

give everyone another chance. Mild of business, their special qualities are not 


asserts that the iirst 
is the ability to se 


\ndrew Carnegie 
great business quality 
lect the right associates. J. B. Irving has 
displayed this quality to a remarkable de 
gree. Quiet, forceful and orderly himself, 
he has surrounded himself with a staff of 
department managers representing special 
efficiency for specific work. 

To this sense of selection Mr. Irving 
adds the ability to Demanding 
nothing short of the best of a man’s quali- 
ties he secures it by the force of his own 


“on the job.” There is no friction 


inspire. 


example 
nor wasted effort in the motion of the or 
ganization machinery. Every movement is 
noiseless. To get the thing done right in - 
the shortest possible time is the fixed rule. 
Yet Mr 


Irving is in no sense a driver 


manner and of native graciousness Mr 
Pitt’s spirit radiates along the lines of the 
system throughout the factory. This spirit 
has every consideration for honest failure 
but makes no compromise with satisfied 
incompetency. 

Mr. Pitt finds pleasant recreation in the 
study of astronomy. In the yard of his 
house in Independence he has a completely 
equipped observatory. His acquaintance 
with the planets makes them his friends 
For several years he has indulged himself 
in this delightful pursuit. Mr. Pitt is not 
a dreamy astronomer, however. He travy- 
els in a big touring car much in excess of 
the speed limit. The writers have actual 


record of a rate of forty-eight miles an 


called into place. They are men of the 
same type, however, and would have had 
great influence upon the business had it re- 
quired their personal attention. 

There is one other feature of the business 
which reflects Mr. Irving’s sense of selec- 
tion; that is in the staff which represents 
the company in the field—the force on the 
firing line. Most prominent of these, the 
man who is best known to the trade of the 
United States—the dean ci the traveling 
men, is George A. Olney,—Uncle George. 
He holds the esteem and aftection of every 
man who knows him. His countenance al- 
ways radiates sunshine; he has added to 
the sum of human happiness. Every mem- 
ber of this selling staff has given good ac- 
in the field. To their 


i ee a i hour. count of himself 

NInaly, courteous ant considerate Oa ves ° ‘ . *.¢ 

{ : While Mr. Pitt rumages the sky, Mr. Irv good work; to their special qualities; to 
' with whom he comes in contact he nat : ; : : . the 4 ‘ ae ‘ 
5 ae ing for recreation confines himself to earth their industry; to their special ability is 
t urally establishes relations of friendship ' , : 

t ’ and manages to get in week ends and other due, in part, the success of the company. 


with the men whom he commands. This 


puts joy and contentment into the work 

\sk Mr. Pitt the secret of Mr. Irving’s 
power and he will tell you that he is an 
organization genius. That he instinctively 
knows the shortest line between two points 
and that he certain qualities 
upon first presentation. Certain it is that 
upon his first acquaintance with Mr. Pitt, 


recognizes 


Mr. Irving recognized qualities which have 
proven a big asset to the business. 


Mr. Pitt is himself a business genius. 
The system which he has evolved is a mani- 
festation of it the description of 
the system it might seem that a large staff 


would be required to take care of it. On 


From 


odd moments at a little shooting box down 
in the country. Irving, too, once sped the 
macadam highways of Jackson County in a 
handsome touring car. In a moment of dis- 
gust he sold the machine for a song, pre- 
sented his wife with an electric and used 
the street cars ever afterward. 

Back of Irving and Pitt is Frank L. Sev- 
erance, treasurer. Personally, 
Severance and Pitt are of the same mold. 
Severance is an ogre for detail; no amount 
of it ever assumes formidable proportions 
in his office. Cool and deliberate, nothing 
disturbs him. There is nothing fussy about 
Severance, fussing and fuming would be a 
waste of effort and retard progress. Sev- 
small 


assistant 


eliminates these irritations 


Note.—When the writers of this article 
dropped off the train at Kansas City, they 
planned to call at the office of the company, 
make becoming apologies for disturbing the 
business routine of the day, be shown through 
the plant, arrange for some photographs and 
depart on the evening train. But like the gentle- 
man who arrived in Washington expecting to 
get his bill through Congress and home to 
his folks in the evening, they had failed to take 
several things into account. They did not know 
that there were fifty-two miles of oiled macadam 
boulevard in Jackson County. They did not 
realize that manufacturers owned large seven 
passenger toustng: cars which could be sped up 
to sixty miles. hey did not know that a few 
miles out of Kansas City is an automobile haff- 
way house belonging to a Kansas City auto 
club. They knew nothing about the delightful 
Elks’ Club house. Being frugal men, of neces- 
sity, they did not know that manufacturers 
dined in state. They did not know of other 
places of interest to visitors. There were a lot 
of things they did not know and so, in making 
their plans they reckoned without their hosts. 
After the trip through the factory they were 


the contrary; the lines of this system ra- ¢france : eae 4 about to take their departure waem an —— 
diating en » plant center at ) not as a virtue but simply because they of the company took them into e president's 
liating throughout the plant center at Mr room and said — — — “but that is another 


Pitt's desk in a small office where but one 





would have a bad influence upon his day’s 
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N 1897 the Underwood Typewriter Com demand for Underwoods had grown so Company a factory which they st 
pany moved its manufacturing plant great that another expansion was absolute- 50 per cent larger than any other type iter 
from Hudson street. New York, where’ ly necessary. One of the smaller buildings factory in the world The nstruct 
it occupied about 2,000 square feet of floor took on a new floor, and’ several new build- work on this last addition was mpleted 
space, to Bayonne, N. J., into a magnificent ings were erected. This took care of im- and turned over to the company in the fal 
plant, so it seemed then, of 6,000 square mediate wants only, when it was decided of 1910 Before the installati ma 
feet, more than three times as large as_ that the future of the Underwood typewriter chinery had been completed, the ind 
they were accustomed to. This gave the required greatly increased facilities, so in had again practically overcome: ( i 
A yw age aoe} 
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ORIGINAL FACTORY, BAYONNE, N. J., 1897. FACTORY AT HARTFORD, 1901. 
factory lots of room, and it was thought 1905 the then existing plant was more than ties of manufacture, and during 19 three 
that this would serve for a long time to doubled in floor space. Surely, now every single story buildings, each over 200 feet 
come. Before the end of the first year the body thought, the limit had been reached in length, had been brought up to the regu 
various departments were being cramped and new construction work was at an end. lation five stories, which prevails gh 
for want of more space Plans were at The great American public was gradu- out the plant 
once put into execution, which more than ally being educated to the fact that type- From the Old to the New. 
tripled the floor area that such a short time writers were useful in many other lines The use of the typewriter was first con 
before seemed to be so ample. At the be than just for correspondence The varti- fined ordinary correspondence ind 
ginning of the year 1901 the officers its sale limited largely t ople 
of the company, ever looking to the means. Gradually the genet 
future, saw that the plant, as enor 3 came to. realize the avins 
mous as it was at that period, about possibilities, not only for correspo1 
18,000 square feet, would not pro ~ ence, but for all classes iti 
duce Underwood typewriters as rap ee 7 oe compiling and accounting s 
idly as was necessary to meet the that today the typewriter ts ORC 
growing demand. Various ideas were upon as an economic nece | 
suggested and many towns’ were is used in all well org ‘ 
visited, before the company finally BAYONNE FACTORY IN 1898. _ by prot somal pe 
decided to locate in Hartford, Conn., Kinds Of writing and statis 
the center of a community that con ous avenues of business, and the many uses During the first twenty years ng 
tained, it was believed, the finest body to which the typewriter may be put, have machine history the understroke achin 
of mechanics in the world. Securing the constantly multiplied The demand kept attained such prominence that f ke 
old Hartford cycle works as a nucleus, the growing and growing, until the factory for any radical change in the t ( c 
plant was moved from Bayonne in July of | great as it was, could not keep pace with des! vhich had a large demane 
that year and was housed in a building, th: the work of the selling organization In nsidered to be well nig rfe 
facilities of which surely would suffice for 1909 the greatest addition of all was mad tion 
many years to come. Alas, in 1903, the This gave to the Underwood Typewriter \l t fourteen years as e | 
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“The Desk With Brains” 


‘The Desk With Brains’”’ is perfectly fitted 
to your needs—no matter how exacting they may 
be. Because it is made up of fractional sections 

over 8,000 different combinations. 

You, yourself, select the combination suited 
to vour purpose—from a chart which we send 
you, showing these various combinations 


The Bench of the 


“The Desk With Brains”’ is a necessity to the ‘‘skilled 
rkman.’’ Whether you are a department head, office 
inager, factory superintendent, or any other busy man 

whose minutes count, there’s a “Desk With Brains” 
pecially made for you. It will increase your earning 


interchangeable fractional 

‘‘Cabinettes’”—which the 
dealer has always in stock. As the character of 
your work varies, these sections may be changed 
to fit your new requirements. Thus you have 
always an expert helper in “The Desk With 
Brains.”’ 


Skilled Workman 


capacity—and save your time and your energy. 

Write us today for our book describing “The Desk 
With Brains."" We send with it the chart showing differ- 
ent combinations. Both will be sent postpaid, free of 
charge, by return mail, on receipt of your request 


The sections aré 
sections—B-M Quality 


Have You Had Our New Catalogue of 





B-M Quality of Filing Furniture? 


Our new B-M Quality Catalog is a necessity in every 
office. It is a complete guide to efficient filing equipment. 
B-M Quality Filing Furniture is originated and manufac- 
tured by men who know the requirements of the most 
exacting office systems. B-M Quality Filing Furniture is 
lesigned to simplify office systems—to save time for 
employees—and to save money for employers, 

B-M Quality Filing Furniture is the complete line. 


today. 


Dealers: 


Post, System, and other magazines read by business men. 


It includes standard size Horizontal and Upright Sections, 
Fractional Sections (‘‘Cabinettes’’), Solid Cabinets, 
Correspondence, Desk and Card Trays, Transfer Cases, 
Folders, Cards and all other Filing supplies. 


Our new catalog is ready and is free for the asking. 
Write us for it today and it will be mailed you promptly, 
postpaid. 


If in position to consider an “Exclusive Agency Proposition.’’ with great possibilities, write us 
B-M Quality Filing Furniture is being extensively advertised in Saturday Evening 


Address 


BRANCHES 


New York City, 82-84 Fulton Street 
Baltimore, 109 N. Frederick Street 


Philadelphia, 707 Arch Street 


Washington, Corner Eleventh and F Streets 





Browne - Morse Company, 101 Hovey St., Muskegon, Mich. 
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UNDERWOOD DEVELOPMENT FROM 
MANUFACTURING END 








Remarkable Record of Underwood Typewriter Company in Factory Expansion. 


N 1897 the Underwood Typewriter Com 
pany moved its manufacturing plant 
from Hudson street, New York, where 
it occupied about 2,000 square feet of floor 
into a magnificent 
of 6.000 


space, to Bayonne, N. J., 
plant, so it seemed then, 
feet, more than times as 
they were accustomed to. This 


square 
three large as 


gave the 


had grown so 


demand for Underwoods 
great that another expansion was absolute- 
One of the smaller buildings 
build- 


i1m- 


ly necessary 
took on a new floor, and’ several new 
This took 
when it 


ings were erected care of 


mediate wants only, was decided 


that the future of the Underwood typewriter 


required greatly increased facilities, so in 


Company a factory which they state is ove 
50 per cent larger than any other typewriter 


factory in the world The construction 


work on this last addition was pleted 
and turned over to the company in the fa 
of 1910 Before the installati ma 
chinery had been completed, the demand 


had again practically overcome the fa 
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factory lots of room, and it was thought 
that this would serve for a long time to 
Before the end of the first year the 
departments being cramped 
Plans 
more 


come. 
various 
for want of 
once put into 
tripled the floor area that such a short time 
before seemed to be so ample. At the be- 
ginning of the year 1901 the officers 


were 
were at 
than 


more space 


execution, which 


then existing plant was more than 
Surely, now every- 


1905 the 
doubled in floor space. 

body thought, the limit 
and new construction work was at an end. 


had been reached 


The great American public was gradu- 
ally being educated to the fact that type- 
writers were useful in many other lines 
than just for correspondence. The _ vari- 


FACTORY AT HARTFORD, 
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ties of mannfacture, and during 1911 three 


single story buildings, each over 200 feet 


in length, had been brought up to tlie reg 





lation five stories, which prevails 


out the plant 


From the Old to the New. 





of the company, ever looking to the 


that the plant, as 


future, saw enor 
mous as it was at that period, about 
18,000 square feet, would not pro 
duce Underwood typewriters as rap- 


idly as was necessary to meet the 


growing demand. Various ideas were 


suggested and many towns were 
visited, before the company finally 
decided to locate in Hartford, Conn., 
the center of a community that con 
tained, it was believed, the finest body 


of mechanics in the world. Securing the 


old Hartford cycle works as a nucleus, the 
plant was moved from Bayonne in July of 
that year and was housed in a building, th 
facilities of which surely would suffice for 
to come. Alas, in 1903, the 


many years 
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ous avenues of business, and the many uses 


to which the typewriter may be put, have 
constantly multiplied The demand kept 
growing and growing, until the factory, 


oreat as it was, could not keep pace with 
the work of the 
1909 the greatest addition of all 


Underwood 


selling organization In 


was made 


This gave to the Typewriter 














The use of the typewriter was first con- 
fined to ordinary correspondence work and 
its sale limited largely to people 
means. Gradually the general publi 
came to realize the labor-savins 
possibilities, not only for correspond 
ence, but for all classes of writings 
compiling and accounting or S 
that today the typewriter is looke: 
upon as an economic necessity 
is used in all well organized office 
and by professional people t 
kinds of writing and statist 
During the first twenty years of writing 
machine history the understroke achine 
attained such prominence that few looked 
for any radical change in the then accepted 
design, which had a large demand and was 
considered to be well nigh ultimat rie 
tion 
\bout fourteen years ago the | 
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“The Desk With Brains” 


The Desk With Brains’”’ is perfectly fitted The sections are interchangeable fractional 
to your needs—no matter how exacting they may sections—B-M Quality ‘‘Cabinettes”—which the 
be. Because it is made up of fractional sections dealer has always in stock. As the character of 

over 8,000 different combinations. your work varies, these sections may be changed 
You, yourself, select the combination suited to fit your new requirements. Thus you have 
to vour purpose—from a chart which we send always an expert helper in ‘‘The Desk With 
you, showing these various combinations Brains.’ 
Th 
e Bench of the Skilled Workman 
“The Desk With Brains”’ is a necessity to the ‘‘skilled capacity—and save your time and your energy. 
workman.’’ Whether you are a department head, office Write us today for our book describing “The Desk 
manager, factory superintendent, or any other busy man With Brains." We send with it the chart showing differ- 
whose minutes count, there’s a “Desk With Brains’’ ent combinations Both will be sent postpaid, free of 
specially made for you. It will increase your earning charge, by return mail, on receipt of your request 


Have You Had Our New Catalogue of 
B-M Quality of Filing Furniture ? 





Our new B-M Quality Catalog is a necessity in every It includes standard size Horizontal and Upright Sections, 
office. It is a complete guide to efficient filing equipment. Fractional Sections (‘‘Cabinettes’’), Solid Cabinets, 
B-M Quality Filing Furniture is originated and manufac- Correspondence, Desk and Card Trays, Transfer Cases, 
tured by men who know the requirements of the most Folders, Cards and all other Filing supplies. 
exacting office systems. B-M Quality Filing Furniture is 
lesigned to simplify office systems—to save time for Our new catalog is ready and is free for the asking. 
employees—and to save money for employers, Write us for it today and it will be mailed you promptly, 

B-M Quality Filing Furniture is the complete line. postpaid. 


If in position to consider an “Exclusive Agency Proposition.” with great possibilities, write us 
ea ers: today. B-M Quality Filing Furniture is being extensively advertised in Saturday Evening 
© Post, System, and other magazines read by business men. Address 


Browne - Morse Company, 101 Hovey St., Muskegon, Mich- 


BRANCHES 
New York City, 82-84 Fulton Street Philadelphia, 707 Arch Street 
Baltimore, 109 N. Frederick Street Washington, Corner Eleventh and F Streets 
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made its appearance on the market as the 
first front stroke “visible” typewriter. Be- 
ing the first front stroke visible typewriter 
on the market, and incorporating in its. de 
sign and construction important 
ments in the type-bar and 
mechanism, the Underwood typewriter met 
with remarkable and attained a 
popularity 


improve 
escapement 


success 


which immediately created and 
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NEW BASE FOR OFFICE CHAIRS. 
The B. L. Marble Chair Company of 

fJedford, Ohio, have recently 


a patent on a new type of base for revolving 


been allowed 


office chairs The illustrations here shown 


will give readers some idea of the appearance 


and advantage of the new invention In the 


larger cut it is especially intended to show 


the filler pieces which form the cylindrical 





NEW “MARBLE” BASE FOR SWIVEL CHAIRS. 


sustained a larger demand than the plant of 
the company could supply, notwithstanding 
the capacity of the plant was enlarged fre 
quently. 

On September 2, 1911, the half 
reached in the production 
typewriters. This 
500,000 


million 
mile-stone was 
of Underwood means 
that the 
has been 


and in that space of time the factory facili 


manufacture of machines 


accomplished in fourteen years, 
ties have increased from the little plant on 
Hudson 2,000 


magnificent plant of over seventeen acres, 


street of square feet to a 


which consists of modern buildings of 


brick, stone and cement construction; con 
equipment of up-to-date ma 
operated to full 
employs 3,500 


the health, comfort and protection of em 


tains a full 


chinery, is capacity and 


upwards of persons For 


ploy es there are provided scientific heating, 


ventilating and lighting facilities; due safe 


guards against accidents; separate dining 


halls for men and women, where wholesome 
meals are served at small expense to the 
employes desiring them; two well equipped 
emergency hospitals and two mutual bene 


fit societies for the care and protection of 


sick members 
new 


The general offices are located in the 


Underwood building, an_ eighteen-story 


modern office building erected for the 
company’s use at the corner of Church and 


New York 


‘ 
branch 


Vesey streets, city The com 


pany maintains sales offices and 


agencies in all the principal cities of the 
addition to the 


typewriter for correspondence, the products 


world In Underwood 


of the company include the Underwood 


computing machine, the Underwood auto 


matic typewriter operator, the Underwood 
station typewriter, the Un 


automatic pay 


machine, the Underwood 


Anderson 


derwood adding 


duplicator, the automatic car 


riage return, typewriter ribbons and sup 


plies 


center of the base It is claimed that these 
filler pieces give a powerful bracing to the 


add 


Gnair by covering unsightly iron cast 


base feg and much to the appearance 


of the 
ings 


The illustration shows a bottom 


smaller 





BOTTOM VIEW OF NEW BASE. 


view of the new base with the bottom plate 
The fillers which ars into 


1 


Snown, 


removed driven 


the dove-tail and a 
glance at the illustration will disclose how 


they give strength and firmness to the base, 


grooves are 





CUTLER 


ADJUSTABLE DESK. 





while at the same time imparting 
ished appearance to the product 
Patents this invent 
sued to the B. L. Marble Chair ¢ 
on Jan. 2, 1912. This style of base is furnis 
on all office revolving chairs manuf 


the B. L. Marble Chair Compa 


covering 


“THE CUTLER ADJUSTABLE.” 


One of the new office desks, at fitting 
incident in the old year, is the “‘ r Ad 
justable” desk, now on the 
proving a good seller 


Briefly, it is no more nor les 
appli 
to a 


t) 


ation of interchangeable 


desk. In place of the us 


drawers, equal spaces are ett 
the insertion of filing cabinets 
tain vertical card drawers or | 


legal-blank trays or document 
according to the buye1 
\ complete desk and ft ystel 


can be had at a price substat 


of one desk and separ 


hiles rhe price ol all the file 

identica thereby allowing 

select any one of twenty combi 

systems in a desk without figuring 

ent st on ea “You pay ( 
and take your chor \I 


stability, size and handsome des 
desk are not sacrificed in the 

Che Cutler Desk Company r 
the ordinary drawer equipment ot sks 
has been in many respects an 11 ficient 
system for office men who desire to fil 
and index papers of all kinds same 
systematic order encouraged by tion 
file cabinets In a shallow dt I 1 
must necessarily lay papers fl 
the top layer is visible The w e invel 
tive genius of the concern was br g 
bear on the problem, and there rt 
1 splendid invention It is 
growth of the most modern fill 
and 11 sO presents a wide rang: 
at a price which remains constant 
the dealer and his customer can fig 
me price, any one of the three grades ane 
three sizes of desks, roll-tops or flat-tops 
with a wide variety of file equip: i ae 
to put it another way, the buys | S 
the quality and size of desk he 
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The ADAMS COLLEGE BOOK RINGS are 
| Used Wherever a Cheap 
Quickly Operated Loose 
Leaf Binder Is Desired 


Most Satisfactory Loose Leaf Ring Ever Invented 





All of the Virtues of 
Vertical Letter Filing 


are nullified unless the letter drawers of your 
cabinet work easily. Our “Ball Bearing’’ exten- 








sion slide running on a steel track, represents the } 
‘‘Last Word”’ in letter drawer construction. This 
and other features of our Filing Cabinet line, 

s Sheets to Li tly F Any Poi ‘ ; ; 

melee res Prd ae Wg “ee fully described in our attractive catalog. 
Sold by Leading Stationers 
Order Through Your Jobber Write for Catalogue AMERICAN SECTIONAL FURNITURE COMPANY 
HENRY T. ADAMS MINNEAPOLIS, MINN. 








6823 SO. CHICAGO AVE. CHICAGO, ILL., U.S.A. 








BADGER:IT (rar 
$9.00 


| 200 printed Double Entry 
leaves. Size 8x10 inches. heavily beveled covers, 
Only one ruling. Only with linen tab index. 


cise peli, The Badger-It Has Made a Hit! 222=45.80%.. : 

















LEDGER 
$9.00 


+. 


Full cloth binding in | 























It’s an achievement in ledger-making. For practical handiness and 
low cost there’s no book of the kind to compare with it. It’s a 
good, “quick seller’’ proposition for dealers — Profitable, too. 
















MILWAUKEE 
WISCONSIN 


= 
ORIGINATORS 






258-260- 262-264 
FLORIDA ST. 


: 
SYSTEM OF CATALOGING 





; i 
OF THE LOOSE LEAF 
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and Meiil Pals 


The PI), Loose Leaf tine 


Exclusive Features 
Easy Sales 


We Fully Realize That The Dealer Requires 


GOOD GOODS RIGHT PRICES PROMPT SERVICE 


E meet these requirements and in addition give our dealers 

more EXCLUSIVE FEATURES than any other manu- 

facturer. The P. & M. line is full of order getting selling talk. It 
will pay you to investigate our claims. 


THE P. & M. 
STEEL LEDGER 


Greater expansion than any 
other ‘“‘Round Back” Ledger 


The 14’ Back expands to 3\’’ 160 
a — 7 “oO te 





The 


user 
expansion 


appreciates this 





PATENTED 
PATENT APPLIED FOR 
This System is a distinct advance in the science of Loose Leaf accounting 
It saves 25% of the bookkeeper’s time and is as simple as the ordinary Loose 
Leaf Ledger. You are not ‘“‘up-to-date”’ if you don’t know this System. 


METAL TIP GUIDES AND FOLDERS 
For VERTICAL FILES 
The P. & M. Metal Tip is made of nickeloid—it will never rust or 


and bears no imprint—there is a strong demand for Metal Tip Guides. 


PIANO HINGE 
SECTIONAL POST BINDER 


Metal parts and hinge lugs are 
formed of one piece of sheet steel. & 
The hinge can’t possibly break. 

Lies closer to the desk than any 
other Post Binder. 


FULL CANVAS BOUND POST BINDERS 


variety. We can save you money and 
All Goods carefully inspected and 


tarnish 





PATENT APPLIED FOR 


Every style manufactured in great 
give you promptly a higher grade articl 
satisfaction guaranteed. 


TENGWALL FILES (PRONG BINDERS) 


MANUFACTURED IN LARGE QUANTITIES 


Write for DEALERS CATALOG No. E ll 
Liberal Discounts to the trade 


THE PLEW & MOTTER COMPANY 


1200 W. Monroe Street 
CHICAGO, ILL. 














has the pedestals fitted with the right filing 


equipment for his own needs 


When the inventors sought to patent the 
device, it was found to conflict with the 
Macey Company’s Inter-Inter patent, relat 
ing to the sectional cabinets Therefore 
the Cutler Desk Company entered into ne 
gotiations for the use of the device on a 
license basis, and thereby secured contract 
rights under said patent for long terms of 
years 

Some remarks from office furniture deal 


pproval of the “Cutler Adjustable 
are noteworthy. Novel and satisfactory re 
sults have been achieved by dealer vho 
iandling this line 


A TIME SAVER FOR TYPEWRITERS. 


device 


“The Feedograph,” an automati 
for feeding sheets to the typewriter ex 


pressively termed “a fountain of sheets,’ 
American Feedograph 
Phila 


delphia, is another of the useful agencies in 


manufactured by the 
Company, of 29 South Sixth street 


appliances 


il 


the ever-growing field of offic 


The principle of this device, which 1s 





THE FEEDOGRAPH 


lustrated by cut, is to eliminate wast 


movements and to avoid the loss of speed 


in writing through constant starting and 


stopping to insert new sheets 


The Feedograph is stated to make this 


lost motion impossible through its auto 


matic manipulation It is declared to re 


duce time one-half. One hundred sheets 


may be placed in the receptacle at a time 
and after the guides are once set it will feed 
automatically and consecutively into the 
typewriter in the required position, the op 


erator typewriting and pulling it 
h 


the finished sheet, the next sheet taking it 


merely 


place by the automatic process 
The pt! 


device is to fill 


mary purpose, however, of this 


in or match imitation typ 


lso be used for ad 


written letters; it may a 


dressing folders and for feeding checks and 


ordinary correspondence, including nveé 
lopes 

Concerns in the east now using the ma 
chine speak highly of it. It is adapted t 


all makes of visible typewriters 


EVERETT, WASH., HOUSE CHANGES 


HANDS. 

F. B. Hawes of Everett, Washington, ré 
cently d his stationery and office appli 
ances business to the Cascade Stationery & 
Printing Company, which concern had pri 


nducted the printing departmet 


viously 
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of Mr. Hawes’ business. The active stock 
holders in the Cascade Stationery and Print 
ing Company are Lawrence Kane, manager, 
and William Harcus, who is an_ expert 
printer They are two young men thor 
oughly alive to the opportunities in the of 
hey have a fine bus! 


fice appliances field | 











ness in a splendidly equipped store which 
has three floors and about 10,000 square 
feet of floor space his concern carries a 
good stock of all lines of office equipment 
and has, in addition, a kodak department as 
well as books, pictures and framing, and a 
wholesale paper and bag depart “ , 7 
4 esa iper an 1 epartment | B 1G room tables, of the workmen, and by a factory of 
directors’ type, are only Be re Ps 
“ ° ; occasionally bought and e have been in the table busi~ 
BEE GEE PERFECT” INK ERASER fe ws ted 4 ane f ness for twenty-two years, and 
Bookkeepers and _ typewriter operators are expecte 0 as or specialize on this class of pro=- 
appreciate an ink eraser which is always years. duct. 
ready for use. The Bee Gee eraser has It is therefore of the ut- on a wc one 
any good points and sho ove t importance that care OF Geees at rensenee ee 
many good poluts sad hould prove to be aa 1d “ t di 5 the ’ giving the best of service to our 
. profitable line for dealers. :; should be used in the manu- customers, we have built up the 
The cutting or rubbing surface is made facture, attention should be largest specialty table business 
of carefully refined fibers, which retain for paid to design, and the in the world, our average output 
in astonishing time, it is said, an intensely workmanship throughout being over 6 Os Se 
should be of the highest , lf you want smal tabies, 
1 library tables, or big directors 
class. tables, we have them. 
To accomplish this they We would be very glad, indeed 
\ should be manufactured in an to get into correspondence with 
up-to-date plant by high class you. 


Wolverine Manufacturing Company 


MAKERS OF THE FAMOUS ‘ i 
CADILLAC “‘DESK-TABLE.” Detroit, M:chigan, U. S. A. 














DETAILS OF BEEGEE ERASER. 





f the 


sharp cutting surface The fibers « 
cutting surface are encased in a heavily 
nickeled solid brass holder, four inches in 
length and about the thickness of an ordi 
nary lead pencil The brush is adjustable 





and should never be extended more than 
an eighth of an inch over the holder. 
This eraser, it is claimed, will not de 
face or destroy thx urtace of the paper 4 


and will remove all traces of an ink spot 
It is something entirely new in _ principle 
ind form and is most durable. The brush 
will last for many months and can be re 
newed at the small cost of ten cents. It 
attracts immediate attention, and a single 
demonstration of its efficiency will ustially 
result in a sale \ good measure of profit 
is allowed to dealers, and opportunity is 
presented for continued profits through the 
sale of refillers (the brushes that do the 
erasing), which can be supplied on display 
cards holding half dozens, or in individual 
boxes Those interested should write the 
3ee Gee Company, 1133 Broadway, New 





York, for quotations and samples. 





are built of the best material nd represents a high grade of workmanship in both design and ex- 
WANTS MORE GOODS TO SELL. ecution ’ 
: . d We state unhesitatingly that there are cheaper desks on the market than ours, but for the careful, dis- 
F. W. Bandel has recently opened a re criminating dealer, we know that our desks are the best in the world for the money. 
built typewriter and office supplies busi- An especial advantage to dealers is our patented Knock Down Construction. All. desks are shipped 
? K .D. which tremendously minimizes freight charge lhe task of setting up a desk after its receipt is 


ness at Oklahoma City, Oklahoma, and de- | so simple that a clerk can set it up in fifteen n 
sires to secure terms and catalogues from Write at once for our catalogue and price list 
various manufacturers of office appliances BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va., U.S. A. 


Mr. Bandel states that he is agent for the 
Fox typewriter in Oklahoma City. 
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“The Pioneer Steel Back Ledger” 





1912 MODEL FAULTLESS 


The 1912 Model Faultless Current Ledger is 
another important advance in loose leaf con- 
struction—a fit successor to the Faultless—the 
Pioneer Steel Back Ledger. 


The 1912 Model Faultless Safety offers security 
at a fractional extra price with a corrugated 
safety key that swings the order your way. 


Shall we tell you more about them ? 


STATIONERS LOOSE LEAF CO. 


SELLS TO THE TRADE ONLY 





203 Broadway 
NEW YORK CITY 


342 Broadway 
MILWAUKEE, WIS. 





























TEMPLE 


PANAMA (‘wine 


**Would now be wearing eye glasses if I had not worn your 


TEMPLE Panama Temple Wing Eyeshade.”’"—Teller Chicago Bank. 


WING Price, 25 Cents; 5 for $1.00 EYES 


THE TEXAS CO., 212-214 W, Kinzie St., CHICAGO, U, S. A. 


EYE SHADE SAVE 






Weight, -1{-oz. 

















The *“‘Modern” Duplicator 


Contains NO GLUE OR GELATINE 
It is unaffected by heat or cold. 


You can make FIFTY DUPLICATE COPIES from ever 
write with pen and ink, pencil or typewriter. Or copies o 
aps, Drawings, etc. 
Duplicators complete $3.00 to $7.00 according to size. Exclusive 
Agencies Wanted Everywhere. Some good Foreign Countries still open. 
Liberal commissions. Write us. 


O. P. DURKIN, REEVES & CO., 


339 Fifth Avenue, Manufacturers Pittsburg, Pa. 


letter 
Music, 
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| NEW DISPLAY CASE, WEIS MFG. CO. 


| ° 
| dis 


\ new feature of the Weis sectional 
| play cases is shown in the accompanying 
drawers 


illustration. The section with three 


at the bottom of the stack is used for stor 
age of typewriter ribbons, supplies, et: 
Each of the three drawers is 22x32 and 2 
| inches deep inside. The reducing rail forms 

a very handy shelf for the display of som: 
of the smaller items 

These large sections are not limited t 
the display of typewriters, but are very ex 
tensively used in a number of stores for 
the display of blank books and other sta 
tionery and stock items 

Concentration is one of the especially ad 


these cases Che 


features of 


AO 


WEIS SECTIONAL DISPLAY CASE 


customer’s attention is concentrated on the 


contents of one section at a time—instead 
of the entire contents of a larger wall case 


Ong can talk and explain the merits of one 


machine or any other item considerably 
easier when the customer’s mind is con 
centrated on what one is showing. 

The dust-proof feature of these cases 


makes them especially adaptable to the dis- 


| play of machines. 


sections 


In a number of instances these 
have been moved from store to store, more 
sections added when larger quarters were 


occupied, and in each case the customers 


express themselves as highly pleased with 
The 


of dealers using these sectional 


this sectional or unit system names 
of a number 
display cases can be had upon receipt of 
that find out 


users not 


iInquirers can 


whether 


request, so 


direct from or these 


cases are practical. 


Write for prices to the Weis Manufac 
turing Company, 162 Union street, Monroe, 
Mich 
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OHIO CONCERN ANNOUNCES NEW 
FILING DEVICE. 
*““Multoplex” the Title of Clever System In- 
tended to Economize Space and In- 
crease Utility of Filing System. 

O folders from sagging, yet 


prevent 


the same time a 
at 
and free to move when 


bulk 


“ase if D 


to provide at sup 


which shall be once econom 


I space 
the files inere is the principal 


yibject which the Canton Manufacturing 


Company of Canto, O, claims to have se 
ured in new Multoplex filing system 
Phe Multoplex, however, can hardly be out 


OFFICE APPLIANCES 
it is said, certain peculiar and desirable 
characteristics 

The Multoplex drawer has no follower 
blocks and rods in the bottom, the space 
taken up by these being added to the gen 


eral capacity of the drawer. The metal par- 


titions with which Multoplex drawers are 


are movable and adjustable to 


I 
provide for a large or small amount of cor 
T 


respondence in any folder, yet these parti 


are not fastened, but hang from the 


top of the drawer, supported upon either 


They may be moved at 


But 


steel rods 


out entirely while these 


or taken 
ons are movable and even removable, 
to a 


will 


loose, for they are cer 


hey are not 





APPEARANCE OF MULTOPLEX FILE 
DRAWER. 
"oe . ean , ; 
. shined in merely general statement. The tain extent, limited in their movement by 
.“¥Ycompafiy, in a recent catalogue, illustrates metal slides or “distance strips,” fitted t 


‘the-system in a convincing way. The claim 
‘s-made that the heart of the filing system 
liegsin the drawers in which letters or docu 


nts are placed. To provide the largest 


the top of the drawer, while -in the bottom 
of the drawer is a flat metal plate with slots 
in it. The distance strips at the top 
notched to correspond to the slots in 


cut 


are 





DETAIL OF MULTOPLEX DRAWER. 


size 
to 


standard 
clerks 


room of 
filing cabinet and to file 
and find matter with the least expenditure 
constitute, it is 


amount of filing in 


enable 


of time and patience, 


claimed, the basic elements of a proper fil 
ing system 

Such a system the Canton Manufacturing 
Company claims to have perfected in the 
Multoplex, whose chief feature seems to lie 
in the construction and arrangement of the 
partitions within, 


drawers and the metal 


whftse elastic adjustability gives the system, 


at the bottom of the drawer 


features limit the partitions in their 


the plate 
These 
movement, yet, it is said, do not affect the 
of the 


can be set any desired distance apart 


arrangement or division drawer, as 
they 
to accommodate the amount of correspond 
ence under any one sub-division. The par 
titions, limited in their the 


notches at the top and the slots in the bot 


movement by 


tom of the drawer, take a slightly leaning 
backwards, making it convenient 
to locate the numbers, names or letters by 


position 


' 









































The Recognized 


STANDARD 


of the highest 
production of 


CARBON PAPERS 


TYPEWRITER 
RIBBONS 


“The Line of Distinctive Quality” 








MANUFACTURED BY 


NEELY & PEACOCK 
CHICAGO, U.S. A. 





Samples on request 
FOREIGN CORRESPONDENCE SOLICITED 














Send your business direct to ; 
Washington. Saves time and insures better service. 


Perseaal Attention Guaranteed 
25 Years’ Active Practice 


Specialy —Typewriting and Adding Machines 


Address E. G. SIGGERS 
Suite 4, N. U. Bidg., Washington, DC. 
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Increase 
Your 
Paper 
Sales 











You can sell more Old Hampshire Bond Typewriter Papers 
and Manuscript Covers than the ordinary kind because your cus- 
tomers will come back for more, and we will send new trade thru 
our advertising. 

The Old Hampshire line provides highest quality of stock, 
national reputation, and exceptionally attractive boxes. Can you 
think of three more important factors in influencing the con- 
sumer? 


Write for sample book. 








HAMPSHIRE PAPER COMPANY 
South Hadley Falls, Mass. 














CLOSED ENDS 
STRONG 
DURABLE 


OVAL TOP 
LIGHT 
HANDSOME 


“THE GRIFFIN” 
ENDLOCK 
SECTIONAL POST TRANSFER 





The “Griffin” is absolutely the only binder in which 


locking mechanism is entirely independent of the case part. 
Every bookbinder knows what an advantage this is. Made to fit 


any binding size, or center to center; solid or sectional post. Write 
y for catalogue and, remember, we do no binding—we are not your competitor. 


THE TENACITY MFG. CO., Friend of Bookbinders 


Foreign Accounts Solicited 116 Opera Place, CINCINNATI, OHIO 




















which the contents of the drawet n 
dexed. 

The special advantage claimed these 
metal partitions 1s, of course, that they are 
always upright and keep the letter files tron 
sagging down. They possess other featu 
too, it is said, among which are their lnght 
ness and durability, and the fact that o1 
the top of each is an index holder whicl 
runs the full length of the partition. WI 
indexing by firm names, cities, states 


counties, for instance, these can all be type 
written on heavy 


slipped into the 


paper or 


index holder on top « 


partition, and can be located anywher 


bring them most readily in the line of sight 
when the drawer is opened 

This system of Multoplex Metal part 
tions has been adopted by the Canton 





WILLIAM S. ALLEN, SALES MANAGER 
CANTON MANUFACTURING COMPANY 


Manufacturing Company to a large lin 
filing cabinets, card index cabinets, docu 
ment files, etc., etc... and the company 


manufacturing an attractive output of Nn 


ing devices equipped with the Multoplex 
features, marketed under that nam 
Multoplex filing cabinets may be had in 
individual stacks, either solid or leg base 
or they may be purchased in series, bolted 
together and using but one pair of end 


panels 


Dealers who may be interested in this 


system are invited to correspond with the 
Canton Manufacturing 
O., whose “Catalog No. 1” 


plicit particulars regarding the line 


Company, Canton 
gives very ex 


GOOD WORDS FOR AMFIL PLATENS. 
Ames & Filstead, Chicago, makers of th¢ 


famous “Amfil” platens, have just issued a 


neat book, for advertising purposes, it 
which they give letters of recommendation 
from various firms that have used their 
platen service. The arrangement is attra: 
. 


tive and the contents convincing 


card stock nd 


t the 


























NEW WEIS SCRAP BOOKS. 
scrap books havi 


[wo new designs 


been placed on the market by the Weis 
Mich., 


Manufacturing Company. Monroe, 


which promis¢ ti be exce ptionally good 
sellers. They are both made in three stand 
like the balance of the Weis line 

scraf ks and both have 100 pages o 

in extra fine quality of a medium heavy 
weight of gray paper. This is a very pleas 
ing shade of gray that will harmonize witl 
ilmost any color scheme. Styles No. 181, 
183 and 185 are bound in three-quarter gen 
uine seal grained leather, black and gold 
mbossed with silk finish embossed cloth 
sides The deep red of the cloth sides and 


black back with gold stamping makes a very 


harmonious appearance and will doubtless 
make this style of scrap book very popular 
with the better trad 

The N 171, 375 and 1/35 styles are dif 


erent only in binding, this being a 





WEIS SCRAP BOOK. 


neutral gray shade Bancroft cloth‘ witl 


stamping on sides and back in two tones ot 


brown 

There is nothing obtrusive about any 
the books but they have a rich appearance 
vhich will raise them high among scrap 
book 

Pric ted on application 


REBUILT HAS GOOD YEAR. 


Rebuilt Typewriter Company of Chi 
izo has just closed very satisfactory 
yea Phe ympany s les have shown a 
lateria increase ove! the records of pre 

years A rec change in selling 

licy, whereby thi mpany is supplying 
the trade with “in-the-rough” and “ready 
t ‘ machines has produced a material 


ease in business 


The Rebuilt Typewriter Company’s plan 
mpaign for the new year will bring its 
vith de loser than they 


ertainly result in 
tisfactory volume 
additional busines 

It is confidently expected by the officers 
the Rebuilt Typewriter Company that 
water mark in the 
+} 


1912 will set a new high 


number nd volume ie sales 


LN ¢ 
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NEW PERFECTION 


Any fundamental type of 
commercial, legal or medical 
filing within pedestal of any 


desk. 


Business men, lawyers, doc- 
tors, railroad and insurance men 
can select the ideal equipment 


for individual needs. 


20 combinations of filse 
possible in each roll-top, 14 
combinations in each flat-top. 
21 desks, in 3 grades, to 
choose from. 





Apply for catalog and 


CUTLER DESK CO. 
agency. Department A. D 


Established 1824. Buffalo, N. Y., U.S. A. 





EXCLUSIVE DESK CONSTRUCTION 


Solid oak or Mahogany: no built-up stock. 

Multiple dove-tail jointing: stronger than wood itself. 
Three-tenoa drawer-rail and pedestal union 

Metal combination locking device. 

Flexible double curtain; no glue or tacks. 

Finish composed of finest material and labor. 


NEW ECONOMY Caifet, svsstasce 


The dealer need carry only a few — 
samples to demonstrate the entire 
system and to satisfy the most 
exacting buyer. 











The buyer can secure desk with 
equipment at much less than the 
cost of an ordinary desk and 
separate files. 


All Files Interchangeable 
and Priced Alike. Vertical let- 
ter drawer; 3x5 card drawers, can- 
celled check drawers; legal blank 
drawers; document files; cabinet and 
lock section; and others. 





nter-Inter. Licensed by Macey Co. under Tobey 
patent Jume 4th 1907. 


















@» Reynolds Envelope Sealer 


The most simple, reliable and durable Sealer ever put on the market 


Hand Machine (6,000 per hour) ..... “he 
Electric Machine (12,000 per hour)..... 125.00 


We consider the Reynolds the best machine on the market. It paid 
for itself the first month we had It.’ 
Pittsburg Gage & Supply Co., Pittsburg, Pa. 


It is fool proof and can be run by anybody who knows enough to 
manipulate a clothes wringer. Our one regret is that we did not know 
about it sooner Anti-Saloon League of Maryland, Baltimore. 


It is giving entire satisfaction. It is one of the best investments in 
our office Wm. H. Wise Publishing Co., Chicago. 
Send for literature and trial proposition, 


Hand machine, capacity 6,000 per hour. Pat. U.S. DE AL E RS: some exclusive territory still open for & 
1910. Foreign patents allowed and pending live dealer who is a salesman as well. 


H. J. REYNOLDS & CO., 157 N. State Street, Chicago, Ill. 


Price: 
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THE SEMI-ANNUAL FURNITURE EXHIBITIONS 


Chicago, New York and Grand Rapids Hold Big Expositions This Month. 


The regular semi-annual exhibitions of 
furniture houses, including house and office 
furniture, opened simultaneously the begin- 
ning of January in New York city, Chicago 
and Grand Rapids, Michigan, the three fur- 
niture centers of the country, the first two 
because of their geographical location and 
the latter because of the fact that it occu 
pies a foremost place in the furniture man- 
uring industry and as a market for 
furniture 
manifest 
plays of furniture 
wholly from the 
point, that show 


and office 
There is reason for these dis 
products, considered 


office equipment view- 


need as well as 


The primary 


there is 
wisdom for the exhibition 

showing ordinary furniture to 
duly accredited 
him to get as 
idea of the different 


In other words, 


purpose of 
the dealer, 
dealer, is to enable 


who is as a 
compre 
lines han 


the dealer 


hensive an 
dled as possible 
is saved time and trouble in seeing in one 
or two or three buildings the lines of many 
houses, and, being strictly a dealer, he can 
get service plus convenience 

The same is true of the displays of office 
taken advan- 


associating 


concerns who have 
tage of the opportunity of 
themselves with the other furniture houses 
and reaping the same benefits. There is no 
why the manufacturer of 
not the same 


furniture 


rightful reason 
office furniture have 
facilities at his the manufac- 
turer of any other kind of furniture. The 
fact that it is all furniture helps to form the 


should 
disposal as 


harmonious whole. 


Chicago, for example, the center geo- 
graphically of a territory having a popula- 
tion of over 40,000,000 of people, appeals 
strongly to office furniture concerns, the 
country over. In this city of tremendous 
opportunities there are many houses repre- 
sented in the exhibitions that opened the 
first week in January. 

There are seven buildings in which there 


are exhibits of office furniture, inclusive of 


desks, tables, cabinets and office chairs 
The lines shown are up-to-date in every 
respect and the number of _ represen- 
tatives from the manufacturers, whose 


lines have local representation, is large, in- 
dicating that the manufacturer appreciates 
the trouble the dealer takes “to go to mar- 
ket” and see what is to be seen. 

In the Munn building, situated at 823 
Wabash avenue, the firm of Knapp & Tubbs 
represent the Valley City Desk Company, 
of Grand Rapids, a well-known line in this 
field. The Crocker Chair Company, of Chi- 
cago, handles a splendid line of office chairs 

The Chicago Wholesale Furniture Com 
pany, occupying large quarters at 845 Wa- 
bash avenue, represents the Franklin Desk 
Company, of Franklin, Indiana; the Jasper 
Desk Company, of Jasper, Indiana, and the 
Henderson Desk Company, of Henderson, 
Kentucky, all good concerns and showing 
complete lines of office desks 


house 


Further on, at Michigan avenue and Hub 


bard place, is the Karpen building, a new 
rendezvous for furniture concerns, where 
J. J. Hall & Son represent O. C. S. Olson & 


Company, of Chicago; the Milwaukee Chat: 
Company and the Johnson Chair Company, 
of Chicago, well-known institutions. 

The Chicago Furniture Exhibition 
pany, at 1319 Michigan avenue, is showing 
only the line of the Evansville Desk Com- 
Indiana, a 


Com 


pany, Evansville, complete ex 
hibit of this prominent house 

The furniture Exhibition Company, t 
1411 Michigan avenue, has the M. L. Nelsoi 
Furniture Company, representing the O. C 
S. Olson Company, A. Peterson, Chic: 


Manufacturing Company, 


go; Winnebago 


Fond du Lac, Wisconsin; Western Furni- 
ture Company, St. Louis, and the Gunn 
Furniture Company, Grand Rapids, Mich 
and the Evansville Desk Company, Evans 
ville, Indiana, this last by catalog only 

The Ford-Johnson Company has at its 
own show room a complete line of office 
chairs. 

The Peck-Hills Company, at 1423 Wa 


bash avenue, occupying the entire building, 
a handsome display 
dealers 


has arranged not only 
but a convenient 
of office furniture, with the following lines 
Federal Steel Furniture Company, Chicago; 
Royal Metal Manufacturing Company, Chi 
cago; S. Bent & Brother, Gardner, Mass.: 
Forest City Furniture Company. Rockford, 
Furniture 


most one, for all 


Illinois; the Jentley-Gerwig 
Company, Parkersburg, West Virginia; Ma 


ple Cabinet Manufacturing Company, Des 


Moines, Iowa; Marietta Chair Company 
Marietta, Ohio; Central Desk Company. 
Chicago; Gunn Furniture Company, Grand 
Rapids, Michigan (by catalog); L. F. Non 
nast, Chicago; Weis Manufacturing Com 
pany, Monroe, Michigan; Hudson Manu 


Ellisburg. N. Y.; the 


and 


facturing Company, 
Buckeye Desk Company, Ravena, Ohio, 
the Moon Desk Company. Muskegon, 
Michigan 

New York City. 

New York city, considered from a geo- 
graphical standpoint, next, with 
its Forty-second Semi-Annual Exposition, 
starting January 15 and concluding Febru- 
ary 3, at the New York Furniture Ex- 
change, Lexington avenue and 46th street 

The exhibits at this exposition occupy 
nine floors, beginning on the fourth and 
ending on the twelfth, making a massive 
show of all styles of furniture. There is not 
much space devoted to office furniture, 
though the files show a possible six hun- 


comes 


dred names of those who may be in attend 
ance. The lines are fairly representative. 
though there are more dealers and visitors 
than exhibitors, as the number would 
indicate. 

Grand Rapids, Mich. 


The indications are that the 
1912, Grand Rapids Semi-Annual Furniture 


January, 


xposition will be the most successful evet 
held. That these twice-a-year Grand Rap 
ids furniture markets are becoming increas 
ingly popular is evidenced by the fact that 
the sixth large building, the beautifu in 
story Furniture Temple at North [oni 
lyon and North Division streets, will for 
“the first time be put into commission 


this exhibition, and a seventh new exhibi 
tion building, the Keeler Building on Nort! 
Division near Pearl street, is in the cours¢ 
of construction \ll of the present six e 

hibition buiidings are filled with attractiv: 
and interesting furniture displays of a 
kinds and there are also exhibitors outsid 
of these buildings. About twenty manufac 
turers are displaying office furniture and 


the suggestion again comes to mind that 


would be an exceedingly desirable arrange 


ment if it were possible for all these offic: 


furniture exhibits to be housed in one cen 


exclusive office furniture exhibition 


\mong the office furniture exhib 


tral 
building 
itors are the following: 
Morse 


Exhibiting in the stationery and 


Brown Company, Muskegon, 
Michigan 


office appliances store of The Tisch-Hin: 


Company, 5-7 Pearl street, the complete 
Browne-Morse line of filing cabinets and 
desks, including the new “Desk with 
Brains,’ which was fully described in a re 
cent number of Office Appliances One 
object of this manufacturer in selecting 


this location for the exhibit is to show the 


line of goods as correctly displayed in a 
stationery store so as to inspire visiting of 
with ideas and sug 


furniture dealers 


gestions regarding practical and attractiv 


ice 


display of such goods in their stores 
Frank C. Morse, secretary, is in general 
charge of the exhibit and D, J. Burlingame 


has special charge of demonstration ond 
display 
Company, exhibiting 


Exhi- 


Conrey-Davis Mfg. 
on the Sixth floor South, Klingman 
Showing the company's 
office tables, 
baskets, 


Suilding. 
line of 
cabinets, waste 
President, and Lee C 


bition 
complete 
toilet 
Conrey, 
retary-Treasurer, in charge 

Grand Ledge Chair Company, Grand 
Ledge, Mich., fifth floor South, Blodgett 
Bldg. Showing, in this the company’s per 
manent exhibit space, many different styles 


of swivel and straight office chairs. W. H 


costumers, 
etc. J. A 


Davis, Sec 


Rouse in charge, assisted by salesmen D 
C. Graham, W. F. Walsh, M. D. Blum, F 
H, Scott, C. P. Markoff and A. F. Folts 
Grobhiser—Cabinetmakers Companies 
Sturgis, Michigan. Manufacturers’ Build 
ing, 7 North Ionia street, a fine display of 
the Macey sectional bookcases and filing 
appliances. F. A. Montelius, in charge, as 
sisted by Franklin DeKliene, H. D. Gittel 
son, W. B. Matheson and Frank 
Gunn Furniture Company, Grand Rap- 
second floor North, Kling 


Building Showing the 


R. Kelly 


Michigan, 
Exhibition 


ids, 


man 
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complete Gunn line of bookcases and 
desks. S. C. Brandt and C. W. Cowles in 
charge 

Humphrey-Widman Bookcase Company, 
Detroit, first floor South, Klingman Exhi- 
bition Building. Showing this company’s 
line of sectional bookcases and filing cabi 





nets 

Leopold Desk Company, Jurlington, | 
Iowa, fifth floor Manufacturers’ Building 
Exhibiting the Leopold line of office desks 


and tables, including all the company’s new 
1912. models. Carl Leopold, J. Henry 
Smith, S. H. McDonald, and Paul D. How- 
ell in charge 

Luce-Redmond Chair Company, Ltd, 
Big Rapids, Michigan. Manufacturers’ — 
Building. Showing among other furniture 
some office chairs 

Maddox Table Company, Jamestown, N. 
Y., exhibiting in the Manufacturers’ Build- 
ing among other furniture a line of office 
and directors’ tables. 

The B. L. Marble Chair Company, Bed- 
ford, Ohio. Showing in the Manufacturers’ 
Building samples of the complete line of 
B. L. Marble office chairs. 

Michigan Desk Company, exhibited their 
complete lines at their factory. 

Moon Desk Company, Muskegon, Michi- 
gan, exhibiting in the Manufacturers’ 
3uilding samples of the complete new 1912 
line of Moon desks. Roy E. Moon, Frank 
M. Barton and D. L. McLeod in charge. 

Rockford Bookcase Company, Rockford, 
Tll., Manufacturers’ Building, exhibiting 
this company’s line of bookcases. 

St. Jehn’s Table Company, Cadillac, 
Michigan, third floor Manufacturers’ Build- 
ing, showing the company’s complete line 
of office tables. The following salesmen 
are in charge, each representing his re- 
spective territory: W. J. S. Jury, Michigan, 
Ohio and Illinois; Jule J. Levy, Middle 
West; E. P. Chamberlain, Chicago; John 
\ Harrison, Wisconsin and _ Illinois; 
George M. Furber, Minnesota, North and 
South Dakota; Ernest Wernher, Metropol:- 
tan District: D. L. McLeod, Southern ter 
ritory:; George K. Oaks, New York state. 

Sikes Consolidated Chair Company, Phi! 
adelphia and Buffalo, fifth floor North, 
Klingman Exhibition Building. Showing 
the company’s line of office chairs. 

Skandia Furniture Company, Rockford, 
Ill., sixth floor the Furniture Temple, show 
ing the Skandia line of bookcases. 

Stebbins-Wilhelm Furniture Company, 
Sturgis, Michigan, Manufacturers’ Builad- 
ing. Showing among other furniture a line i nf 


ty | 
iy a | 


aii 


: 


of office tables 

Sterling Desk Company, Grand Rapi:ls 
Exhibiting in the stationery and office ap- 
pliance store of the Bixby Office Supply 
Ceinpany, on Pearl street, the complete 


we 
*s i 


: 
Aa 


A 


line of Sterling medium and cheap office 
ang teachers’ desks D. A. Cawthra in i 
i 
att 

Hii 


charge 

Stow & Davis Furniture Company, Grand 
Rapids, fourth floor, Blodgett Building. 
Showing in the company’s permanent ex 
hibit space the Stow & Davis line of oftice 
furniture including all new 1912 models 
New features have been added which en- 


ine 
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— 
tho 


able to customer to fit out a suit 





hices by selecting all of the pieces matched 


in design including directors’ tables 


* * ain 
robes, bookcases, office tables, wit] os 
The Ordinary Letter File estas ch Soe nna pai hole 








e e chairs etc everything except tn : 
L k L k Th rhe designs are very fine and proportioned 
j yrawer Ooo ~ ] e 18 correctly and harmoniously throughout 
One specially strong feature is an octagor 
al suite of all the pieces. E. W. Huntin 


vice-president, is in charge of exhibit 


Folders sagging every 
which way. Pressure of 
entire contents against 
each folder. Result: 
slow, inaccurate filing 

‘many lost and 


sisted by salesmen from their variou 
tricts as follows Philip S. Raigu 
West; George WU Calder, Pacitf Coas 
George S. Faweett, the Metropolita LJis 
| trict south te Washington; Charles 
Fawcett, the East, including the New EF: 
| land states; Thomas A. Daffron, th: 

| 

| 

| 

| 

' 

| 

| 


ern states 





Valley City Desk Company, Grand R 


crumpled papers. 


Multoplex Letter File | 
Drawers Look Like This | 


ids, sixth floor North, Klingman Exh 

tion Building. Exhibiting this company 

complete line of sanitary roll and flat 

office desks, roll and flat top typewrite1 
es etitet™ , 


desks, office tables and_ standing 


Joseph Heald in charge 








Wagemaker Company, Ltd., Grand R 
ids fifth floor hall, opposite it 
Adjustable metal par- eee Exhibition Building. — Showit 
‘Yt g . . the agemaker complete line of filing 
titions distribute the agen gpm ts oe 
ete b E j } , inets ind supplies and office wardrob: 
pressure. va C 1 Isaac \\ iwemaker. preside nt, Clarence ( 
Mosher, secretary of the company 


folder is upright 
and instantly ac- 
cessible. Result : 
quick, accurate, 
more efficient filing. 


| C. Hardy in charg 


FORT WAYNE MAN NOW DISTRICT 
MANAGER. 

Charles Macklin, who was appointed 

sales manager for the Burroughs Adding 

Machine Company at Fort Wayne, In 


Have We An Exclusive aiies niages sith teilaiaitere «. De 
ie f° 


beside the 
vov visit a 














If not, an opportunity is to talk about 
open that has been gieedily weather when 
prospect——will not only get 
you the big share of normal 


grasped in dozens of cities 
the opportunity of getting 


the exclusive sale for T demand business but 
the file with the BS enable you to replace 
greatest improvement the old, inefficient 

this new 


in filing history—the file that type of file with 
does away with ‘‘filing by time-saving, efficiency -gain- 








force’ and the tearing and _ ing file. 
crumpling of important pa- ies sire rcatane 
- : : : Write for Catalog and Our L. S. Sanborn, the Burroughs sales 
pers, because of constant Booklet | : a kc a 
. . ookie ager at present 1n Binghamton, | 
am ’ | 
Cramiming. Mr. Sanborn is very well known to met 
bers of the Office Appliance fraternity at 


, , _ “Your Questions Answered”’ 
The Sale of Multoplex Will which tells you just what you | many different points. For some time 
Put You Beyond Competition want to know about the Sanborn was with the sales department of 


M r 


the home office and traveled all over the 


Multoplex and our exclusive “ee - 
° ° ° e,° country in connection with fus duties 
; si icine eines . anon 
It will give you something agency proposition. «gps ag BORE gpa =. ingglce 


and sales manager at different points 


: 1406 East 
Canton Manufacturing Co., Second Street Canton, 0. Knowing that you have told the truth 


brings the satisfaction that the other fe 











cannot controvert you. 




















STANGER PHILADELPHIA ROYAL 


Wesle 


MANAGER. 

\. Stanger, for several months 
ditor ot Office Appliances and 
founders of the Office Outtitte 

e Ww ently the editor, has | 
selling staff of the Royal Typ 
ipany manager of the Phil 
inch. Mr. Stanger brings to his 





WESLEY A. STANGER. 


ew ion not only the éxperience a 
quired with the typewriter world through 
his connection with the papers, but also 


1 selling experience gained by several years 


upon 


ecuring his 


it branches of the specialty busi 
inger’s su ss with the Philadel 
e is assured The Royal Type 


ympany he 
Mr 


services, while 


Stanger may be proud of his connection 
with tl progressive Royal organization 
C.S. & R. B.CO.”"S NEW YORK BRANCH 
AND STOCK ROOM. 
The C. S. & R. B. Company’s New York 


branch 
business 
Faster 


The 


parts with 


A lively 
the Ez 
of the ( 
service, al 


mean 


representative 
Eastern branch 1s 


William st 


ew York branch. 


ind Samuel Klayfe 


istern dealers in 


nd stock room was opened for 
n January 2 with O. P 


1 charge. 


Hazard, 


123 


large rooms have 


located at 
reet, where two 
| up, one for a stock room and 


ind sample room { 
vermanently in charg 
assisted by J. E 
. who have been 


tory in Chicago 


plete stock of the binders, sheets 
in De Luxe line will b 

he bra s will also the meta 

r binders in the De Luxe line. Th 
will also be equipped with ma- 

r making special Peerless metal 


rubber ends 
been manifested by 
this latest departure 


interest has 


Company for better | 
1 


Ss. & R. B 


id it is evident that the move wi! 


greatly increased business. 


congratulated | 
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A book for big men 


'—not necessarily at the top, but at least on the 
way. Are you the man in the “front office” ?— 


Are you the man on whose 
judgement the man in the 
front office reliesPp— Then this 
is a book for you. 


This had to be a good book, almost 
a great book, for it advocates the 
business appliance directly con- 
cerned with big men. Most other 
business appliances save their cost 
many times over in stenographers’ 


and office boys’ wages, but it 1s 


The Edison 


Business 





that conserves the time and energy 
of principals and 
high salaried men 
—that makes ‘‘Sci- 
entific Manage- 
ment” of the 
business office an 
actuality. 





TO DEALERS AND SALESMEN 


The Edison Business Phonograph is the biggest thing 
irge and smail 


If the one 


in business appliances today. Offices 1 
in all parts of the country are your field 
big opportunity never knocked on your door before, 
it is. had with 


dealers handling the Edison Business Phonograph, or 


here There are still openings to be 


we offer efficient co-operation to men with small cap- 
ital and full confidence in this big money mak 
and who want to take advantage of 


ing prop- 


osition this 


opportunity to start in business for themselves. 





This book tells what the 
Edison Business Phon- 
ograph and why it is— 
what it has done and is 
doing in offices of every 
kind and size—what it 
will do for your office, 
whether it is small or 
large, and no matter 
what its character— 
whether you do all the 
dictating yourself or 
have a staff of dictators 
and correspondence 
clerks. 

There is a place on your 
desk for this book, there is a 
place in your mind for its 
contents. Write for it today. 


yy ae 


INCORPORATED 


205 Lakeside Ave., Orange, N. J. 
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CARD INDEX 
CABINETS 


@ The Macey Card Index System arranges, 
records, classifies and indexes all kinds of in- 
formation in a manner much less laborious and 
more satisfactory than with books. Macey 
Card Index Cabinets will accommodate records 
for any purpose—for any business—large or 


small. 


@ There may be a difference of opinion as to 
the merits of various filing systems, but these 
small cabinets are universally standard in style, 
They are, however, the 
finished and 


size and arrangement. 
best constructed, most carefully 
expensively trimmed cabinets on the market. 


@ Progressive dealers in all parts of the country 
find Macey Card Index Trays and Cabinets 
ready sellers, yielding a liberal margin of profit 
with a minimum selling effort and expense. 

@ Send for catalogue No. X-4311. You will 
find the most complete and comprehensive line 
ef filing appliances in the world, illustrated and 
described in this book. 

@ The Macey “Inter-Inter’” System of filing 
appliances affords the largest assortment at the 
smallest investment. Enables the dealer to 
furnish any customer with a cabinet out of stock 
just the style and capacity required —a special 
cabinet at the cost of stock patterns— with 
immediate delivery. 


@ Ask for catalogue No.X-4311 and discounts 
to dealers. Any facts about your business will 
help us in making our reply bear directly on 
satisfying your requirements. 


SieNacey Co. 


GRAND RAPIDS. MICHIGAN 
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NEW LINE OF BOND BLANKS. 


The Goes Lithographing Company, Fifty 


, oa | first and Clark streets, Chicago, producers 
| - ’ } 


helps, have just issued a new 
line of bond blanks, the illustration sh 


This new line 


of printers 
wing 


ot 


one of the new designs 


blanks consists of three designs and eacl 
design is carried in stock in three colors 
namely, blue, green and orange. The blanks 
have unnumbered coupons so that they can 


be used for bond blanks requiring any num 


ber of coupons, the many advantages of 














NEW DESIGN GOES BOND BLANK. 
which will readily be seen by bond printers, 
especially when figuring on issues requit 
ing odd numbers of coupons 

On these new styles of blanks with 10 
20, 30 and 40 coupons, the coupons are fur 


nished attached to body, although the 20 
and 40 coupon bonds are made up so that 
the coupons can be cut from the body 


Where 60 o1 


additional! 


and bound over in book form 


more coupons are required, the 
furnished 20 coupons on a 





coupons are 
| sheet and in using bonds with more than 
| 40 coupons it is necessary to bind the sam 


in book-form style as they are not to be 


had with 60 or more coupons attached t 
body. 

The Goes Company will forward upon 
request, samples of this new line of blanks 
to the printer and stationer 

NEW PRINTOGRAPH READY. 
rhe announcement is made by the Print 
ograph Company, La Crosse, Wisconsin 
that the new automatic Printograph will be 
| placed on the market either January 15 or 





} 


February 1. This news has been waited 


for with a deal of interest, as it completes 
the feature that has been eagerly antici 
pated by the selling organization as we 
| as by users of the Printograph 
The new machine will have a capacity 
2,400 letters an hour, quite ample to meet 
Coupled 
self-addresser the 


| all ordinary demands with the 


direct name plate and 


Printograph will be able to perform all re 
quirements demanded of a duplicating n 
chine 


The company states that the factory 


to be enlarged to twice its present capacity 
affording doubled facilities, made necessary 
because of the demand for the 


chine 
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THE NEW WEBB REBUILT COM- | 
PANY. 
H. M. Webb, an old and favorably known 
typewriter man, has recently opened a new 
rebuilt typewriter shop at Huntington, W 


A — 
Va.. covering the new and _ second-hand 


Startling 
typewriter field He will also handle a 
complete line of office devices and supplies. | N 
Mr. Webb has been connected with several @Ww 


of the well-known typewriter companies 


—— 
in Chicago and Cincinnati and it is a safe Invention 


prediction that he will succeed in his new 







































field. one of the best towns in West Vir 
ginia The IMPROVED 


BURROUGHS MAN TO TAKE VACA- | Clipless Paper Fasteners 


EUROPE. ; ‘ a > . 
oe An innowation and positive economic office 


Hi. : visti who for the Any ai necessity that eliminates the expense of 
rears has been sales manager and distric ‘ 2 L ag 
year la een Sale manager clips and pins, and saves 55% filing space 


manager in New York for the Burroughs 


Adding Machine Company, has resigned to 
$3.50 


take a much needed rest. It is understood 
that after a trip to Europe Mr. Peters will 







HE Clipless Paper Fastener employs no metal 
T or foreign material of any kind, but will 
fasten together securely from two to ten 
sheets of paper, making its own fastener from the 
paper itself by cutting a tongue out of the paper 
and drawing it back through a small slot. All done 
in one operation; nothing left to be done by hand. 
(See illustrations in upper corners.) 


} Stane Maciune 


Height 5 inches 
Retail Price $3.50 


Hand 
Machine 
Length 6} inches 











H. C. PETERS. 


again take up work with the Burroughs 
company. 

Mr. Peters will be succeeded in New 
York by F. S. Wheeler, who has been Bur- U th Cli | Pp F 
roughs district manager in Boston for the se e€ Ip ess aper astener 
past year, where he has made an enviable to attach the carpou vopy reply to your letters before they leave your stenog- 


rapher’s hands, thus avoiding the possibility of error. @ To attach to your let- 


reputation. Previous to his Boston assign- é j ) 
ters, checks, drafts, estimates, price-lists, invoices, statements, etc. @ To fasten 


ment, Mr. Wheeler was district manager together your second and third class mail matter, where you would otherwise use 
for the Burroughs Adding Machine Com- a clip. In the bunching together of your patron’s checks at the end of a day’s 
pany in Detroit and sales manager at other | banking business. @ Wherever you would use a clip or pin for filing purposes. 
aolate Then every file remains independent of every other file. No clips to push off or 
pins to fall out. 
boars: Both smasonece—-Seaae and Stans Machines—are made of 
the best tool steel, triple-plated with nickel, and 
CAMDEN SHOW OPENS SOON. contain all our latest improvements. 
A business exhibition will open at Cam- Write For Prices, Discounts, Etc. 


den, N. J., on January 30, and continue until 


February 3, inclusive, in the Y. M. C. A. Clipless Paper Fastener Co. 


building. This is the second business show 
held in Camden under the directorship of J, C. HAWKINS, Sole Owner 
Sole Manufacturers and Distributors 


B. M. Hedrick. It will be well attended. 
Many of the old exhibitors have taken 


space. The National Cash Register Com- 
NEWTON, IOWA $3 53 U.S.A. 


pany will show the Kinemacolor pictures 
which they exhibited at the big business Patented in Foreign Countries) Cable Address: ““CLIPLESS °° 


show in Madison Square Garden, New 

















rodtt:. w fall BEWARE OF IMITATORS AND INFRINGERS. Our latest and improved “hand” fase 
York, last fall. teners are made without springs. Our “stand” fasteners are ma with the green 
felt base. By these two distinctions you will be able to identify our improved models. 


Mr. Hedrick states that the show will be We have no salesmen soliciting the trade. You deal with us direct. 


well advertised both by the management 
and the several exhibitors. Quite a num 
ber of those who exhibited last year have 








already put in applications for space. 
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REMINGTON ENTERPRISE IN GER- 
MANY. 


Here is an example of advertising entet 


prise which is worthy of high comm: 
tion As the accompanying picture sh 


1 dirigible balloon was the adv: 


Chis 


conception ot 


rtising n 
: 

novel publicity id 
\lessrs Gl 4 wsl w% 


represent the Ret nate 


dium employed 
was the 
Company, who 


Typewriter Company in Berlit 





CLEVER 


REMINGTON ADVERTISEMENT AT 
BERLIN. 


Flying over the city during the early 


vening hours when the streets are crowd 


d with sight seeing throngs, the balloon 
vas the cynosure of all eyes as it swept 
back and forth in the dark skies like some 
ierial monster 


Messrs Glogowski w 


ongratulated 


ompany are to be 


MAKES RUBBER COVERS FOR 
MACHINES. 


E. E. Fores, 3502 Forest avenue, Chicag: 
is making a very durable and attractive 
line of rubber covers for typewriting ma 
chines, adding machines, et \[r. Fores 


plant is centrally located, and he states 


the nly one of the kind in the 


that it 1s 


West 


He 1s also turnishing basket 


Remington 


pads in ten-yard rolls, and invites corr 
spondence from dealers and agents regard 
ing his specialties 
Mir. Fores ts ve, energetic executiy 
has equipped “= t to turn 
ds satistactor. , t rolyt 


PRINTERS’ COST CONGRESS MEETS 
AT PHILADELPHIA. 


The Master Printers’ Convention § an 
Cost Congress, of the middle Atlant 
states, will convene in Scottish Rite Ha 
Philadelphia, January 16 and 17, at whic 


time various phases of cost su 





be discussed and able papers and addresses boxes baskets, othce tables 

will be delivered safes. sl g, et 
These conventions, for the past three o1 \ se goods are ol gh quality 
uur years, have been t wondertul help ste vit pleasing durable finis 

n clarifying the atmosphere of doubt and hand-nibbed baked ename Phe , 

uncertainty as far as the cost quest I S SO1CITS rrespondencs Iron dealers 
ncerned The meetings are largely t ire inte ted in steel e or bat 

tended and the coming convention is ey ture 

pected to prove most interesting and prot 


bl. NEWARK CONCERN HOLDS BUSI- 
NESS EXHIBITION. 


STITH BECOMES A DISTRICT MAN- ag ne Se vi 
AGER. itt cdthaeeae Pageant an 
¢ b x hibit It was p 
M. L. Stith, who has been sales managet elebrate npletion the Le b 
xr the Burroughs Adding Machine Com ng 1 tion five stories higl 
pany at Fort Worth, Tex., for several years loubles their already large and mi i 
past, has been promoted to be district man 15 quarters 
iger for the Burroughs company at Men Henry et the stling manage 
yhis, Tenn His jurisdiction will include ‘thee turniture department, invite 
fexas, so his many Fort Worth friends ver Of manufacturers and agents to exhibit 
n stiJl expect to see hin vccasionally their products, irrespective of whether they 
\Ir. Stith has been at Fort Worth a long ere represented by the Baker Printi 
time and his friends are very sorry to lose Company) r not There were many 
him, but, of course, are glad to have him sponse exhibits including fice 
1 niture, Or saving devices and 


promoted and to know that he is enlargin 
his field of activity and creating fort everything that a progressive business mat 


ould need t 


Che art 


ind dee itions was 


CROWN METAL PRODUCTS. nstalled thout any 


opportunities equip an up-to-date off 
ingement of floor 


space 12 


very attractive 


expense 


The Crown Metal Construction | 

pany, Jamestown, New York, has just its Phe S Walker exhibit, 
sued an exceedingly attractive book show floor, ted of nearly every 

ig its full line of steel furniture, of many in their catalog and was arrange¢ ; 
striking patterns, and presented in stra every business man an idea not ly 
tions that convey clearly just what the pat completeness, but also of how it cot 
terns are. The line is varied and mplete, best applied to particular requirements. It 
comprising vertical letter files of various proved big drawing card and was highly 
capacities, legal cap files, invoice units, ommended by all visitors the sh 
respondence units, document files heck was im Charge f C. H. Hoagland 
files, card indexes, plain or roller shel New York thee, and its artists rrange 
units tor account books, records, et cup ment reflected his good taste sucl 
boards, flat-top desks, desk trays, bond ters 

















SHAW-WALKER EXHIBIT AT BAKER PTG. CO. SHOW. 














OFFICE APPLIANCES 








National Office Registers are Used in 
Offices all over the Country 





National Office R terin Of Novak & Company, Real Estate, 709 W. 120th St., Chicago, I]. 


HE National Office Register is as valuable in an office as 
the National Cash Register is in a store. It enforces a 
correct record of all transactions that are handled in an 
office. There is no chance for error where the National Office 


Register is in use. 


It relieves the bookeeper of his load of detail. It classifies 
automatically every transaction, thus enabling him to deal with 
totals instead of individual amounts. 


It enforces accuracy in the accounting department— 
enables the bookeeper to do more work with less effort, to 
balance his books quickly and go home on time. 


Write for bocklet of information 


The National Cash Register Co., Dayton, Ohio 
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SOME PRACTICAL HINTS ON SELLING LOOSE LEAF LEDGERS 


By CHARLES R. Farco, Sales Manager, C. S. & R. B. Company. 


T seems strange indeed when one con 
siders the length of time the loose leaf 
ledger has been on the market, and its 

great popularity, that the average. dealer is 

so poorly equipped to demonstrate its ad 
vantages and point out to prospective cus- 


tomers the things which increase its effi 
ciency, } 
It is safe to assume that a large percent 


age of the valuable orders which now go to 


the loose leaf specialty salesmen and to 
houses which make a business of selling 
loose leaf goods direct could be diverted 


into the hands of the stationer if the in- 


difference of the 
and 


salespeople could be re- 
enthusi- 
work to 


and 
infused their 
make a proper study of their 


moved sufficient energy 


asm could be into 
cause them to 
problem and equip themselves with modern 
ideas 

Go into the average stationery store and 
ask for a loose leaf ledger and the clerk will 
show leaf binder filled with 
sheets and a straight A-Z “This is 


our best outfit, the price is $20.00,” he will 


you a loose 


index 


have cheaper out 
$15.00 and 


tell you. “Of course we 
fits, for instance here is one at 
here is one for $10.00.”, 

I say this is the average response to an 
There are 
a decent sample outfit to 


stores, many of them, 


inquiry 
where there isn't 
show and others in which the stock binders 
are taken off the shelves and shown to the 
without sheets in them. On 


customer any 


the other hand, there are, I am glad to say, 
some good stores where close attention is 
paid to the proper demonstration of each 
feature of the loose leaf ledger, a 

Every loose leaf department should have 
a bright, clean outfit, 
leaves properly treated at the hinge so they 
trimmed and 
\bove 


equipped 


demonstrating with 


will lie flat and _ properly 

punched so they will align perfectly 

all, the outfit should be 
] 


with an adequate alphabetical index without 


sample 


any ruling or printing and some of the ac 


count leaves should be headed up so the 


utility of the self-indexing feature can be 


| , 
explained 


Too many salesmen make the mistake of 


overlooking the value of explaining to a 


prospective customer how a ledger should 


be used, and devote themselves entirely t 


the mechanical side of the demonstration 


Until your customer has made up his mind 
what he wants, the quality of your goods 


price are of no importance; the 


other 


and the 


quality argument in words should 


take a 


tion of the 


place secondary to the demonstra 


utility and necessity of each 
particular part of the equipment 


The 


never 


OOSt leaf 


experienced salesmat 
makes the mistake of 
outfits of different 
first 
best one 
that, as the 


placing three 


rr four prices before 


customer without thoroughly demon 


strating the and endeavoring t 


ledger is a part 


onvince him 


f the permanent office equipment, the best 


and most durable is nearly always the 

cheapest in the end. 
Another thing, the 

deavor as early as possible to learn the kind 


for which 


salesman should en- 


of business and nature of work 


the ledger is to be used, the character of 


the entries, the number of the accounts, and 
the possibility of increase. 

All of this information means something 
to the student of loose leaf ledger systems 
and tells him the size of the leaf, the style 
of ruling, the character of the index, the 
capacity of binder which past experience 
has taught is most likely to give satisfac- 
For example, suppose the information 
indicated that the ledger required 
general ledger for a small bank with 500 to 
600 active accounts indexed alphabetically, 
and increasing about 20 per cent per year, 
the salesman would know at once that the 


tion. 
was a 


standard general ledger form for banks size 
11x14”, made up with a 50 or 75 subdivided 
binder 234 or 3 

would be most 
liabie to meet the On the 
other hand if the ledger required was for 
small manufactur 


alphabetical index, in a 


inches minimum capacity 


requirements. 


the private ledger of a 
ing plant, it would be advisable to suggest 


a smaller ledger, size 914x117”, with wide 


debit or regular double ledger ruling made 


up with a 26 subdivided index, supplement- 


ed by such special tabs as might be re 


quired and made up in a binder of 1” min 


imum capacity equipped with mechanism 
lock and book lock to protect the contents 
f the ledger from unauthorized examina- 
tion 


There are two advatages of securing ad 
vance information of the purpose for which 
the outfit is intended; first, it convinces the 
customer that the knows what 
talking interest in 
and his problem outside of the 
outfit, and 


salesman 


about, has some 


he 1s 
him sale 
f the 
that he is ready and willing to assume a 
correct 


mechanical parts of the 


part of the responsibility for the 


ness of the goods selected: second, it en 


both 
many 


ibles the salesman and the customer 


t ivoid errors in the size and ca 


pacity of binders and to secure goods ade- 


quate not only for the present needs but 


for the future’ growth of the business 
Loose leaf ledger outfits consist of four 


parts, current binders, transfer binders, 


sheets and indexes, each of which are of 
equal importance in making up an outfit of 
the maximum efficiency. 
The Current Binder. 
Loose leaf ledger binders are of several 
The 


can 


kinds and many degrees of perfection. 
type of 
why he 


device 


thinks his 


manufacturer of each 


point out the. reasons 


particular binder will give the greatest de 
rree of satisfaction when put to the test in 


the hands of the ledger man 
The 


evolution of the loose leaf current 


binder has produced the rounded back d 
vice with clamping mechanism for binding 


the sheets which has met with almost un! 


versal approval because of its strength and 
sheets in 


faculty for keeping the perfect 


The essential qualities of a cur 


strength 


alignment 


binder are, it seems to me, 


of mechanism, durability 


rent 
and simplicity 
binding, capacity, accessibility, sheet align 
ment and flat opening features, which art 
given in the order of their value. 
If you are leaf 
binder, compare it with the others, find out 
them, 


selling a loose current 


its talking points, verify convince 
yourself it’s the best you can get, and when 
you talk to your prospective customer make 
your enthusiasm for your goods help you 
to convince him this is your honest convic 
tion. 

There are 
monly made by loose leaf salesmen in con 
One is in 


two mistakes which are com 


with current binders. 


binder of too large a sheet siz 


nection 
selling a 
and the other is in selling too little or too 
much capacity 

The first 
quently now as it did some years ago when 


mistake does not occur so fre 


people first began to change over to the 


leaf from the bound ledgers’ with 


16 and 18 depth It 
convince them that their work 


loose 
pages 14, inches in 
was hard to 
could be accomplished just as satisfactorily 
on a leaf 9! 
rather than spend time explaining that the 


leave S 


or 11% inches in depth, and 


shorter and standard = size 


page 


meant lighter and easier books to handle 
and greater economy, the tendency was to 
give the customer what he asked for with 
out any argument. The result is that thers 


are many of these cumbersome, wasteful 
ledgers in use at present 

An instance of the value of making a sug 
gestion to a customer imbued with a wrong 
idea of this kind is illustrated in the follow 
ing story Two salesmen called on the 
office manager of a house which was about 
to change a large set of bound indexes overt 
to the 


ager was a 


leaf method The office mat 


loose 
man wholly unacquainted wit! 
the loose leaf system, and as is natural wit! 
such a man he decided that he wanted a set 
of loose leaf ledgers as nearly as possible 


like the bound books he 
sequently, he specified twelve current bind 


was using Con 


ers 1534x12 inches, twelve transfer bindet 

twenty-four vowel ruled and printed straight 
\-Z several thousand 
Both that 
were poorly selected, that the binders wer: 


indexes, and sheet 


salesmen realized these good 


big. heavy and awkward to handle, the spe 


cial size wasteful, and that the sacrifice 
fied customer. The first salesman, fearins 
to antagonize his customer by questioning 


however, submitted his price 


specified rT} c 


his judgment 


on the goods, exactly as 


second salesman made up his mind to cor 


vince the customer that he was making 














oe een re 
Sf Sectional 


Bookeases 


You BUY them reasonably so you can 
SELL them reasonably AT A 
LIBERAL PROFIT 


Mechanically Perfect 
Dust Proof 


A wood panel covers the entire top of each 
book section. The door raises and recedes 
into a space above the Dust Shield and 
under the bottom of the next section. 

The Dust Shield prevents door rubbing the 
book bindings. 


= = 
Rigid 
The bookshelf is a solid piece of seasoned, 
kiln dried hardwood; it does not sag under 
twice the weight of the heaviest books that 
could be placed into the sections. 


Perfect Door Guide 


The 2 Patent Door Guide is very simply 
constructed of steel. 

It is riveted through the Dust Shield, insur- 
ing its rigidity. Absolutely positive in its 
action—the door can go only straight forward 
and backward. 


Shipped K. D.-- Folded Fiat 
(Hinged Ends) 


The Section Ends of these cases are doubly 
hinged to the bookshelves. This makes 
assembling easy. Sections always align 
perfectly and are square when once 
assembled. 

You save 45% of the frieght over the set-up 
style of cases. 


You save 80% of the wareroom space. 


Four Complete Lines 

Filing Devices 
Aside from Two Complete Lines of Sectional 
Bookcases in all woods and _ finishes — 
Standard and Mission styles, we make four 





lines of filing devices, filing desks, etc. 

All extensively advertised. 

You will find both Catalog ‘‘D’’ (filing de 
vices) and Catalog ‘‘E’’ (sectional book Write for catalogs of Bookcases and 
cases) very interesting. Filing cabinets—both free. 


The ff Manufacturing Company 
162 Union Street 
Monroe, Michigan 
New York Office: 108 Fulton Street (Address mail to factory) 




















Sf Compact 
Sections “500” Line 
Little Sections for Big Purposes 


There are 28 kinds of sections— 
each for a separate filing purpose. 
Your customers can start with a 
single section and add as business 
grows. 

These sections align with the Hori- 
zontal sections de- 
scribed above. 
Combinations of 
Horizontal and 500 
line sections can be 
made to fit any wall 
space. Very com- 
pact —of greatest 
possible capacity. 


Made in Quartered 
Oak and _ Birch 
Mahogany, velvet 
finished—all four 
sides. One of the 
four lines shown 
in catalog ‘‘D’’. 














Sf iw 
Horizontal 
Filing Sections 


Are the best value in point of 
size, capacity, material 
finish and size. 


These sections were originally 
designed to stack up and inter- 
mesh with #2 Receding Door 
Sectional Bookcases. They are 
very handsomely designed, built 
substantially of Quarter Sawed 
Oak or Birch Mahogany, have 
greatest possible capacity and 
sell at reasonable prices. 

Length (outside) 34in., depth 


15 in. Get our quotations. 


Ever Popular 
No. 421 File 


This solid Oak file is very wide- 
ly advertised at a low retail sell- 
ing price. This selling price 
allows the dealer a liberal mar- 
gin of profit. 

Built entirely of Oak or Birch 
Mahogany. 

Drawer sides are full height, 
making drawers dust proof. 


Roller bearings make drawers 


roll easily when filled to 
capacity. . 
Handsomely finished. Will 


give years of practical service 


in any office. 
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No. 421 


A ‘Leader’ for 


Sf ci Wants and Appreciates Your 
Business 


how large or small your orders, they will 


No matter 


have careful and prompt attention at this factory. 


Cooperation 








Any Store 


is our policy 


help the dealers who sell J#2* goods. 
If you have not sold Y2&& goods it will pay 
you to get posted on these most salable lines. 


The f/<& Mfg. Co. 
162 Union Street; 


Monroe -:- 
New York Office: 108 Fulton Street] 


~~ * 
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not merely a theory. We 


Michigan 



































jfus “*91220"" Line 
Better, Stronger Than Ever 


One of the most complete lines of filing devices manufactured. Quartered Oak fronts 
and tops, sides and back handsomely paneled Plain Oak. Also made in all Birch 
Mahogany. 

Drawers roll on roller bearing supports, which hold them horizontally when drawn 
from the cabinet. 

Flanged front drawers with half height sides keep papers, catalogs, etc. clean and 


make reference easy. 


Either with or without 
Panel Ends 


Now furnished with removable 
ends at a substantial reduction 
in price. 

Any number of ‘‘skeletons’’ 
may be securely fastened togeth- 
er and finished with one pair of 
ends at a considerable reduc- 
tion on price. 


With Automatic 
Locking Device 


No. 1220 line cabinets in any of 
the heights and sizes can be 
furnished with automatic lock- 
ing devices to lock all drawers 
at one operation. 








Furnished without locks when 
locks are not specified. 

Get second edition of Catalog 
*““D”’ for illustrations and de- 
scriptions of the complete line. 





Choice of Nine Kinds of Filing Drawers-- 
in one Cabinet 


No. 1220 line cabinets, either with or without panel ends can be furnished with your 
or your customers’ choice of nine styles of drawers for filing index cards, letters, 
legal blanks or electros, documents or vouchers, checks, blanks, etc. 








The fi Mfg. Co. 
Get Catalog “‘D”’ and 162 Union Street Monroe, Michigan 


investigate New York Office: 108 Fulton Street 
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Top Section 


| Binder’s or 
No Trunk Board 





Golden or Weathered 
Finish 








Brass Pulls and Label 
Holders 


Sell Lasting --Satisfying 
ffs Transfer Sections 





Fibre Board Vertical File Transfer 
Case. Capacities 4 and 5 in. 





Fibre Board Vertical File 
Transfer Case 
Capacity—One whole Vertical File 
Drawer 
Shipped K. D. Folded Flat 


The 9/2 Manufacturing Company 


Monroe, Michigan 
New York Office: 108 Fulton Street 








Sic Sectional-All Hardwood -- Roller 
“~~ Bearing Transfer Cases 


Letter--Legal Gap--Invoice 3x5 or 4x6 Sizes 


This is one of the best selling lines of Transfer Cases. Built entirely of solid 
hardwood. Very substantially constructed to withstand the hardest possible 
usage. Transfer Cases are used harder and under more adverse conditions 


than any filing cabinet. 9@* Transfer Cases are built for this purpose. 


Made in Top, Middle and Bottom 
Sections 
Any number of Middle Sections 


may be stacked between one Top 








Card Index Transfer Section 


and one Bottom Section to make a 


complete Transfer File. Your ceil- 





ing only limits the height. 


Middle Section 


Your customers will appreciate your 


recommending this line. 


The drawers operate as easily as the 
drawers of any good vertical file. The 
roller bearings are located at the points 


of greatest bearing. 


We also have Fibre Board Transfer Cases 
of various kinds. 


See Catalog ‘'D’’ for complete line. 
Bottom Section 


Dust Proof--Full Height Drawer Sides 
When stacked together these cases are as dust tight as 
any ordinary vertical letter file. 

The drawer sides are full height which not only makes 
these sections dust proof but prevents ‘‘dog eared’’ 


correspondence, folders, etc, 


Sections Lock or Fasten Together 


Any number of sections stack either horizontally or 
laterally. May be quickly and securely fastened togeth- 
er, forming a solid Transfer File, withthe simple fasten- 
ers supplied with each section. 


Get Catalog ‘‘D’’ and our Dealers’ Discounts. 


162 Union Street 
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mistake He explained the self-indexing 


idea and pointed out its time saving features 


over the old style written index. He illus- 


trated his points by means of a sample out 
fit of the exact size he proposed to install, 
he described the confusion and dissatisfac 
tion of a written index in the transfet 
binder. By actual demonstration he proved 


that he could do twenty-five per cent more 


with the self-indexing ledger than 


posting 


with the old style written index. 

It was not easy to convince the customer 
that the new method was superior to that 
which had been in use for years, but earnest- 
ness and enthusiasm finally won the battle 
and the order was changed to read two 500 
division alphabetical indexes, one for the 
current and one for the transfer binder 


After this it was comparatively easy to get 
the sheet size changed to that of one of the 
popular stock forms, size 11144x11% inches 
so that in the end the entire order was filled 
with sheets and indexes and 


when the 


stock binders, 
outfit was installed the successful 
salesman had the satisfaction of 
that he had made a satisfied customer whose 


knowing 
future orders for loose leaf goods he was 
almost sure to get without solicitation. 

There but few cases where a 
of greater page depth than 11% inches is 


are ledger 
advisable and these only where the major- 
ity of the accounts will require twenty or 
thirty posting lines a month. 

In selling current binders it is well to 
provide ample capacity for growth of busi- 
ness and for this reason it is not advisable 
to install binders with a minimum capacity 
ess than the total number of sheets to be 
carried at the start. There has been’ much 
talk in favor of binders with a capacity of 
one sheet to thousand, but I do not 
think any current binder can be very satis- 
factory with more than 650 leaves in it, as 
the formed by the curvature of the 
leaves when the ledger is open at the center 


one 


arc 
is so great that it is necessary to write on 
a rounded surface 

The most experienced bookkeepers divide 


their loose leaf ledgers so they have only 
about 500 accounts in each binder on the 
iverage and use current binders of two 


inches minimum capacity. This plan does 


away with handling heavy, clumsy books 
and writing at an uncomfortable height 
from the desk and also provides ample 
room for the insertion of sheets. 
Transfer Binder. 
The transfer binder has been so sadly 
overlooked as an important part of the 


7 


loose leaf ledger outfit that its usefulness 


is rarely ever worked out to the fullest ex- 
tent 
Some people insist upon looking on th 
1 
' 


transfer binder as 


a sort of graveyard for 


dead account leaves which are annually filed 
away for permanent keeping in this way in 
lieu of throwing them in the waste basket 


The experienced ledger man however has 


learned the value of eliminating the dead 
ind inactive account leaves and filled leaves 
from the current binders after each tria! 
balance, thereby providing room for new 


OFFICE APPLIANCES 
accounts, saving the handling of many 
leaves which are of absolutely no use in 
the current binder 


\ transfer ledger should be indexed ex- 


ictly like the current ledger and should be 
split into the same number of binders. The 
idea of this is to make reference to the 
transfer quick and accurate so that trans- 
ferred account sheets already written up 
will not be overlooked when an item comes 
in after a lapse of several months. 

The modern ledger man has learned the 
wisdom of the “Do it now” policy and 
works all day with both his current and 
transfer binders unlocked and fully ex- 


comes to an 
leaf in 


panded As he posts, if he 


there is no account 


looks in the transfer, 


item for which 


the current binder he 
if he finds the leaf he immediately replaces 
If there-is no ac- 
or transfer 


it in the current binder. 


count leaf in either the current 
a new sheet is written up, and im- 


position. 


binder 
mediately placed in its proper 
The binder is therefore a 
active part of every properly handled loose 
leaf ledger outfit and should be a 
strong binder, bound substantially in dura- 


transfer very 


good 


ble materials. 
The Sheets. 


The loose leaf salesman who understands 
the value of a perfect ledger leaf and knows 
how to impress upon his prospective cus- 
tomer the importance of this feature has a 
decided point in his favor, for this is a point 
which is often dealt with too carelessly by 
people who have never studied it from the 
viewpoint of the man who does the posting. 

I have already spoken of the size of leaf 
desirable. The 


fea- 


which has proven most 
other points are flexibility of hinge, a 
ture now within reach of dealer in 
loose leaf devices and one which cannot be 
treated with impunity, quality of paper, 


style and quality of ruling, and the care in 


every 


trimming and punching which insures per- 
fect alignment of the leaves; a point which 
I will venture to say is not worked out to 
perfection in twenty per cent of the ledger 
outfits sold today. 


If you sell loose leaf goods and yovr - 
sheet work is not up to the highest stand- 
ard, lose no time in making it so, study 
every feature of this problem, safeguard 


every possible chance of carelessness and 
Have the quality of your material 
character of workmanship 


error 
the and 


service of the highest order, and you will 


and 


outdistance the majority of your competi- 
tion. The houses which enjoy the best and 
most profitable loose leaf trade are the ones 
of their sheet 
work and have built up a trade which knows 
the value of and is willing to pay for the 
best kind of service along this line. When 
your sheets are right, talk sheets, work up 


which have made a feature 


this point in your selling and you will be 
surprised to learn its business getting, trade 
holding value. 

The form of ruling requires little com- 
ment here 
lar stock 


There are seven or eight popu- 


forms, each of which meets a 
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particular requirement and each of which is 
therefore necessary to the loose leaf ledger 
Besides these there are the many 
special forms used in different business 
houses where the ordinary stock form does 
not provide the necessary space. It is pleas- 
ing to note that people have at last learned 
the value of the “One account to the page” 
idea and that the “Sundry account” form, 
which never had a place in loose leaf, is be- 
ing abandoned. 
The Index. 

The loose leaf ledger is the most abused, 
least understood and poorest developed 
branch of the system. It seems when peo- 
ple departed from the bound ledger they 
could not get used to the idea that the old 
written index was an umnecessary burden 
which could be absolutely eliminated in the 
loose leaf system. 


system. 


The earliest exponents of the loose leaf 
method fully appreciated the advantages of 
the self-indexing idea and were not slow in 
demonstrating it, but for some reason a 
large percentage of those who adopted the 
loose leaf ledger insisted on continuing the 
written index. It is only recently that those 
responsible for the sale of loose leaf ledgers 
have fully awakened to the splendid field 
for improvement in indexing loose leaf 
ledgers, and within the last few years a 
large number of quick indexing schemes of 
various kinds have been brought out and 
all have been studied eagerly by the ledger 
man in his effort to find a practical, time 
saving system. 

It seems to be the consensus of opinion, 
however, that the ideas of the originators 
of the loose leaf ledger will ultimately pre- 
vail and that in the end the impractical cut- 
leaf systems and tabular schemes of divi- 
sion will give way to the lexicon arrange- 
ment with the accounts grouped alphabet- 
ically behind an adequate system of project- 
ing index tabs. It seems to me that if the 
sales ability of those responsible for the 
early installations of loose leaf systems had 
been of a higher standard, and _ sufficient 
sales nerve had been displayed to get the 
consumer to install indexes of the larger 
subdivisions that we would have far less 
of the written index than we have today. 

The proper alphabetical index is one of 
sufficient subdivision to separate the ac- 
counts in average groups of ten. Therefore 
if there are 2,000 accounts sell your cus- 
tomer a 200 divided index for the current 
binders and a similar index for the trans- 
fers. Don’t be afraid you will lose the or- 
der because you propose an indexing sys- 
tem that will cost $40.00 while your com- 
petitor perhaps is offering a couple of vowel 
ruled and printed twenty-six division in- 
dexes which will probably cost $4.00. Have 
your demonstrating outfit in working order, 
show your customer what you can save him 
in time, by the self-indexing method, show 
him the folly of the written index, not only 
in the current but in the transfer ledger, and 
make an installation which will be a credit 
to you and a source of satisfaction to your 
customer. 
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A PRACTICAL FILING METHOD 


Roneo “Numeralpha,” a Numerical and Alphabetical Filing System 


T has, no doubt, occurred to many that 
were a concern able to combine an aux- 
sort with the 
general 


iliary system of some 
alphabetical system now in 
there would be a large demand for it. A 
filing system of this kind is now on the 
market and the manufacturers report a 
very large sale up to date. They claim 


use, 


have devised a scheme that combines th: 
alphabetical and numerical systems, leay 
ing out the disadvantages and using the 
advantages of both. They claim that it 


is almost impossible to mis 


file and should you be care 


less enough to do so, the ei 
found immedi 


ror could be 


ately and corrected without 


all the work and trouble that 


is necessary with either of 
these systems when used 
alone 


In view of these claims, 


there is given below a short 


synopsis of the system re- 
ferred to. 

Its Basis Alphabetical. 
principle is al- 
by side with 


Its basic 
phabetical. Side 
the alphabetical arrangement 


hind the second, will be labeled “Bi to Bo.” 
The Numerical Addition. 

It will be further noted that each of the 

guides is not only lettered, but numbered, 

the 


secutively 


con- 
lettered “Aa 


lettered 
- 


to Al” is 
‘Am to Az” is etc., a 25 
subdivision being numbered 1 to 25 


numbers follow one another 
Thus, the 


number “1,” 


and 
guide 
and guide 
numbered “2 

and a 
50 subdivision being numbered 1 to 550 and 
so on up to 1,000 subdivisions or more. In 
extension guides men 


the two rows of 


RONES NUME®AL Pick secre 





= 


_ a 2 





front 


possible to wear them out The 
the 
30 names. 
each correspondent given a 


is allotted 


guide is ruled and will accommodat: 
Each line is numbered so that 


der 


separate f 


a number and registered on thi 


guide next to that number This prac 
tically forms a separate index for every 
subdivision of the alphabet. The arrange 
ment of these names on the guide will b 
explained later 

The second set of extension tabs 


different shade of blue than the gui 
One of these is placed 
back of every guide and be 


the Same serial numbet 


the guide. Each one of thes 


extensions denotes a 


intended to contain “Mi 


cellaneous” correspondei 


that 1s to Say, correspon 


nee trom those concert 





vhose letters are too Tf 


warrant the allotment 
folder to any 


When 


too full, asc 


separate 
1 them this fold 


Starts to get 





Aoortss 
=. Le 
Sagn 





is a numerical arrangement 
that in this case is by no 
means subsidiary, the nu- 
merical system being int-co- 
duced’ with the object of se- 
curing certain desirable ad- 
vantages that can only be 
obtained by a supplementary 
system of some sort wher: 
either the alphabetical or nu = 
merical systems are used 
alone. \ color scheme is 
also used for ready rete 
ence. <A detailed description 
will make this clear 


The Combined System. 
In opening one of th 
drawers of the filing cabinet 


containing one section of the 


alphabet, say A-K, there hb: 
comes visible three sets 
differently colored oui 


red, blue and 


and tabs, viz.: 

white. First of all, on the 

left-hand side of the drawer, two rows 
f red and blue projecting guides, each 


of them indicating a small _ subdivision 


of the alphabet, each alternating color be 
ing one subdivision of a letter. Thus, “A” 
subdivision would be red, “B” blue, “C” 
red, etc. The first of these may be labeled 
“Aa to Al”; a little to the right of this will 
be seen the second red guide labeled “Am 
to Az.” The third, a blue guide, imme 
diately behind the first, will be labeled “Ba 
to Bh,” and the fourth, which is right be 

















tain which single lot of 
respondence is becomi 
enough to 


being 


large warrant 


folder given to 
firm 

Next, is 
small 


found a serie 
tabs extending abo 


the folders on the rightha 





side of the drawer, each 


bearing a number At 
numerical 


The 


folders are 


point, the 
rangement is used 


on these 





bered, each separate set 
numbe é | 
subdiy 


Fach of these numbers 


ginning with 


nd set for each 








FiGURE 1 
A “NUMERALPHA” DRAWER. 


tioned heretofore, the row to the left bears 


viz: 1, 3. 5, 7, ete., and the 
the 
This precludes the 


odd numbers, 
guides to the 
viz.: 2, 4 6; 8, 
necessity of looking at the left side exten 
numbers and 
ascertains 


right, even numbers, 


etc. 
sions for even vice versa. 
This arrangement also 
any guides are missing, as the consecutive 
numbering must always be complete. Each 
guide is made of pressboard with a cellu 
loid-covered extension bearing the letter 
and number, so it will be practically im- 


whether 


responds wit i numbe 

the guide, so it can be 

ly understood how easy 

is to find any corresp 

ence desired lor insta 

if Adams Express Comp 

vas No. 2 on the guide, 

vould be allotted folder N 

2 Cherefore, 
correspondence, one wou 


“Aa to Al,” note the! 


tab 


look on the guide 


number, abstract the older beart 


that number and he would have the 


respondence desired. It is not necessary t 


hold the elbow in the drawer so as not 
lose the place, as the number in the right 
hand corner designates the exact plact 

file the folder when through with it. If th 
folder should bear number 1-2, at a glance 


No. 1, 


is only a matter of one second’s time 


it is folder No. 2 in division and it 


+ 




















Start The New Year Right 


Handle goods with a reputation 








The Tatum Line is the result of 53 years experience and is backed by 
an absolute guarantee. 


Our new catalogue number 29-B tells all about our up-to-date line of 
general stationers goods and our catalogue number 27-B contains a full 
and complete line of unexcelled Loose Leaf devices. 


Both can be had for the asking. We thank our many friends for their generous 
support during the past years. It will be our aim to serve you better in the 
years tocome. We wish you prosperity. 








THE SAM’L C. TATUM CO. 


RE UNEGE TRUE Bx 


S 


Main Office and Factory, Sy, . New ‘York Office, 
CINCINNATI, OHIO 180 FULTON STREET 


Makers of “The Line of True Merit” 




















hae SERVICE — COURTESY 






~ Gane aa a | 
ANGEL'S “FOREVER” 
INDELIBLE INK. 


Won't Bleach Out. No Preparation or Hot tron 


ANGEL’S INDELIBLE INK 


THE BEST INDELIBLE INK MADE 


































att, te ee This ink is just what its title indicates. It will remain in the fibre of the cloth forever. No 

BEST BY TEST. pre paration ol the cloth n« r use of hot iron né cessary to secure best results. It does not become thick 

A Corman Sitver Marking Pon Spssies with age and can be — with pen, pencil or rubber stamp. It has been in use for years in some of the 
Marking Linen FREE WITH EACH BOTTLE . 

Lm —————————— l irgest laundries—has been thoroughly demonstrated that strong bleaches do not injure it, and has 
stood the test of time. It can be thoroughly recommended. The quarter ounce size is put up in 
lisplay ( ton sty le as shown im cut For Sal b4 » all Re liable Dealers. 

ma = eT eur ll 

mn y - * 4 . a. ~ . * 

Ce os oo os oo We manufacture and job a Complete Line of Stamp Shelf Goods and Accessories. 
Line Daters and Numberers Rubber Stamp Inks _ Ribbons for [—- Wheel Daters 
Numbering Machines Numbering Machine Inks Check Protectors 
Solid Rubber Type Price and Sign Markers ae = Ticket Daters 
Self-Inking Pads Time Stamps Stamp R Racks 
(Excelsior, Woodruff & Superb) (All Styles) 


Every dealer should have our catalogue of office specialties. 
We are the largest jobbers in this line in the world. 
We do not sell at retaal 











THICKENS, WRITES AS FINE AS A Han | 
[NEVER THICKENS. ' L AS A NAIR | Western Distributors for: 





The Superior Type Company “ : pect 
IS OUR SLOGAN 32-40 South Clinton Street CHICAGO Py Pay 
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St. Johns 
Build Tables 
Like This 


At Prices Every Man Can Afford 









No. 46 34x60 $18.00 












actually the largest table factory in the 
world, with its immense facilities for 

turning out quantities; our policy of let- 
ting efficient labor-saving mach‘nes take 
the place of men, wherever we can do so 
without cheapening the quality of our 


You do not make your living from 
the solid mahogany office tables you 
sell—it's the serviceable oak tables re- 
tailing at from five to thirty dollars 
that total up to the big amounts at the 
end of the year. 








work. 
Our higher-priced tables, both in oak 
and genuine mahogany offer you the 






St. Johns can give you more real service 
and durability in tables of this class than 
any other permanent manufacturer ae . oon 
; 7 ; same seme ore worth for 
possibly can. The reasons are self- Same in ucement of m _ 

* ti ; ; _ the same price. May we send you 
evident, our eplendid ars among our catalog and invite you to visit 
the sawmills of Cadillac, Michigan's oyr January Exhibit, so you can 
largest timber town; our factory, judge for yourself? 


St. Johns Table Co., Cadillac, Mich. 


JANUARY EXHIBIT GRAND RAPIDS, MICH. 
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“SHEN -KING” MANIFOLD PAPER 
for Billing and Way-Billing 


q The introduction of typewriters into the accounting and cost 
departments of modern successful establishments and freight de- 
partments of rairoads has created a demand for a manifolding 
paper of special qualities. 

q MANN’S “SHEN-KING Manifold Paper is made expressly for 
these particular uses, and has already been adopted by several of the 
largest railroad trunk lines as their standard for the making of way bills. 
g This paper is golden yellow in color, and while being very thin for 
heavy manifolding it has just enough stiffness to give quick-handling 
and long-wearing qualities—and takes and holds carbon copies like the 
best grade of type-writer paper. It is made at our own mills. 

q This paper is also used for making carbon copies of correspondence, 
and for such purpose is cut into letter size (84x11 inches) and put up 
in ream packages of 500 sheets. 

q Let us send a sample to you, together with prices. Tell us the 
sizes and quantities you require and how used—we shall quote by 
return mail. 


WILLIAM MANN COMPANY 


Maker of COPYING PAPERS AND BOOKS 
NV) YALE LOCK LEDGERS & LOOSE-LEAF DEVICES 
529 Market Street, PHILADELPHIA, PA. c 


COPYING-PAPER MILLS at LAMBERTVILLE, NEW JERSEY 
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put it back where it belongs without the 


danger of misfiling. 
Universal Folders. 
The manufacturers have made a very sen 
sible tab folder. In other words, it is as 
near “universal” as it is possible to make 


it. How annoying it is to find you are 


“out” of a certain something you need at 
once in your office work. They have got 
ten around this by making only two kinds 
of tab folders, one bearing the numbers 
1, 2, 3, 4, 5. each number on a tab and the 
other, 6, 7, 8, 9, 0. It can readily be seen 
| high, from 1 to 1,000, can be made of the 
| above folders. All you have to do is to 
cut off the numbers or tabs you do not 
want. For instance, if you want to us¢ 
No. 1, cut off 2, 3, 4 and 5 tabs. It als: 
precludes any care being necessary in 
writing up the folders, as you can write 
them all and cut off tabs you do not want 





} 
' 


| 
| 


without being careful as to what number 
you are writing any certain name on 

The system will be called “Roneo Nu- 
meralpha,” the name being taken from the 
words “numerical” and “alphabetical,” and 
will be manufactured and sold by Rone: 
Company, 371 Broadway. New York City 
They are looking for more agents, one t 
each city, on an exclusive basis. 





ROYALTY VISITS REMINGTON 
BOOTH AT TURIN. 

The Remington exhibit at Turin was an 
exceptionally successful one in every way 
One of the interesting incidents which hap 
pened during the close of the exposition 
was the visit to the Remington booth of the 
Dowager Queen Margherita, the widow of 
the late King Humbert, and the mother of 
the present King Victor Emmanuel. The 
Queen was especially interested in the work 
of the young Remington operator, Miss 
Antonietta Schieda, whose simultaneous 
performances of writing by touch from copy 
while at the same time carrying on a con 
versation in an entirely different language 
have attracted wide attention. 

It will be recalled that Miss Schieda is 
the champion who won last year the great 
gold medal by Queen Margherita for the 
typewriter contest at Rome. 

It is announced that the Italian ministry 
recently bestowed a special Diploma of 
Merit upon the Remington Typewriter 
Company, upon the recommendation of the 
Grand Prix Jury of the Turin Exposition 
It will be recalled that the Remington was 
one of the recipients of the Grand Prix 
award, sharing the honor with several other 
leading machines. 

In the same connection, it is our pleasur: 
to note that a special medal of the ministry 
has been conferred upon the Italian repre 
sentative of the Remington, Mr. Cesare 
Verona. This honor is well deserved by 
Mr. Verona, on account of his long and 
faithful service on behalf of the writing ma 
chine in Italy, a service which has beer 


| previously recognized in other honors 
| ferred by the Italian Government 
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WRONG ' IMPRESSION 
CORRECTED. 


The advertisement inserted in our pub 
lication recently by the advertising man 
ager of the Globe-Wernicke Company, re- 


POSSIBLE 


producing a telegraphic rush order from 
Shea Smith & Co., might rightfully have 
been misinterpreted by some readers as 
reflecting on that firm’s enviable reputation 
for system in the conduct of its business 

This was directly contrary to the im 
pression that the Globe-Wernickle Com 
pany intended to convey, for the delay 
this instance was due to the delinquency 
of the manufacturers. 

Even as resourceful a concern as the 
Globe-Wernicke Company is sometimes un 
able to keep ahead of its orders when they 
come in at the rate of speed that dealers 
are forwarding them right now 


THE NEW REVERSIBLE HAMMOND. 

The Hammond Typewriter Company an 
nounces that its new reversible machine is 
ready for the market and affords something 
decidedly novel in construction. The ma 
chine writes from right to left and from 





NEW HAMMOND. 


left to right, either in Hebrew or Arabic, 01 
English and Russian, thus, as the company 
states, “uniting Orient with Occident.” It 
is a writer of “all nations and tongues.” 

The special device which permits of this 
interchangeability is the Hammond type 
shuttle which operates, for example, by 
slipping the English shuttle out of the ma 
chine, requiring less than ten seconds, in 
serting an Arabic, Hebrew or Persian shut 
tle, turning a switch and proceeding to 
write. The impression is perfectly uniforn 
and the further manipulation of the ma 
chine is no wise interfered with 


DEATH OF EDGAR B. WOODWARD. 

Edgar B. .Woodward, president of thx 
Woodward & Tiernan Printing Company, 
St. Louis, passed away December 16 at his 
home, after a prolonged illness. His re 
covery had been expected a month ago by 
the attending physicians, but a turn for the 


worse suddenly set in. The death of Mr 
Woodward is universally deplored, and his 
passing is a distinct loss to the trade 

“It takes two to make a bargain,” runs 
the old saw. True, but it oftentimes takes 


three to reach it 
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Why the Triner Postal Scales 
are the Only Positively Accurate and 
tifically Perfect Automatic Scales 


made. 

BECAUSE—They do not show an 
tion, no matter where the artic 

is placed on the platform, they reg- 


3 
They exe constructed entirely of tha 
best Coid Rolled Steel; “absolutely no 
castings to break in transportation, 
and handsome in design and fin 
Sold by all Leading Stationers. tf 
yours cannot supply you, we will pre- 
Pay the express charges 


TRINER SCALE & MFG. CO. 
1155-57-59 W. ist St. Chicage, IML 





Your Papers are Safe in 
These Envelopes and Folders 
The “Steel-tye’’ Expanding Envelope is a full paid insurance 


pr licy against soiled, torn or lost documents. The secret is 
he flexible steel clasp which fastens instantly and securely 





just where you want it to fasten, and can neither break nor come Tapes 
open. It is far superior to the old style tie-with-a-tape envelope, yet Sat 
costs no more. Made of reddish brown “‘Leatherlike” stock of great _ 
strength and durability. A size to meet every need. ater 
Bands 
os 
The “Steel-tye” Expanding NBother 


Envelopes and ‘Steel-tye” Expanding Folders 


For filing heavy correspondence in a vertical file, nothing has ever been 
devised that equals the “‘Steel tye’’ Expanding Folder. When flat it 
takes up no more room than an ordinary Folder. /t expands with the 
contents of the Folder. Being closed at the ends, it is impossible for cor- 
respondence to fall out and become lost or misfil Papers can be easily 
inserted, removed or referred to. The ‘‘Steel- -tye”’ Folders are made of 

“‘Leatherlike’”’ stock of great strength and will withstand hard usage. 
Made in both letter and legal cap sizes. ~ 


“Steel-tye’’ goods are for sale by stationers everywhere. If yours do 
not have them, write to us. 


Send for Illustrated Catalogue No. 19 


We are manufacturers also of The Vise Clip —the only perfect paper clip 








GEO. B. GRAFF CO., 294 Washington St., Boston, Mass. 








Lamson Coin 


Cashier—the 
Quick Change Maker 


@ It holds coins of each denomination 
in the most orderly and easily acces- 
sible manner possible. 


& The simplicity and ease of operation 
is shown in illustration. 








© One coin drops in the hand with each light thumb pressure on the keys. 





© Simple and durable in construction, handsomely finished in nickel-plate 
and bronze. 






Sold by leading Stationers—Special Discounts to the Trade—Cuts and Inserts 
Furnished. Send for Bulletin T-2. 








Lamson Consolidated Store Service Company 


161 Devonshire Street, Boston 
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—Seven _ Aven _rings.sc ienti 


pr needy yee. 


SE 


—_ordin me a row 






































“it | MicM Multiple Ring | °*” 
Book—Sheets Do 
“= | Not Tear Out = | 














RACTICALLY the security against tearing sheets possessed by the old 
sewed book coupled with flat-lying and interchangeable sheets has 
been developed by scientific construction of the McM 7-Ring Book. 


Sheets tearing was a radical fault requiring a radical remedy which did 
not lie within old standards, so new standards had to come; three rings were 
insufficient to furnish security against sheets tearing, so seven rings were 
used; the ordinary round wire ring was not correct in principle so another 


form was adopted. 


Incidentally the book is $”’ thinner than any other of its sheet capacity, 
has cloth lined and stayed pockets, has an automatic opener, has but three 
essential working parts in its metal, all contributing to Ring Book Perfec- 


tion,—but the réal, the essentially important thing is,—Sheets do not tear. 


These Books are sold by Stationers, and we are telling 500,000 business 
men about the Big Idea—BECAUSE SHEETS DO NOT TEAR OUT. 


McMillan Book Co., Syracuse, N. Y. 


NOTE: If you will keep in mind that loose leaf books are not to be regarded as “books” 
in the old sense, but as “ Office Fixtures’’, you will understand why all McM products 
30 different devices and 981 Stock sizes—are made for permanent wear with extraordinary 
materials and painstaking workmanship—they are Office Fixtures. 




















BURROUGHS ERIE MANAGER GOES 


TO KANSAS CITY. 


L. T. Shelton, who has been Burroug 
sales manager in Kansas City for so many 
years that he has been looked upon as 
fixture, has decided to take a temporary 
vacation from the Burroughs ranks and wi 





F. A. DUNCOMBE. 


be succeed DY | \ Duncombe 
been sales 1 iger for the Burroug!l it 
Erie, Pa 

Mr. Dut mbe has been with the B 
roughs company for a number of years 
his transter t A aitoag City will not be S 
first experience in Missour1 Kor son 
time he was a salesman in ie ae 
rganization f the Burroughs, in whicl 
position he so proved his abilities that he 
was made sales manager at Erie. 


CHICAGO STATIONERS RE-ELECT 


OFFICERS. 
\t the annual meeting of the Chicag 
Stationers’ Association, held on December 


15, in the German room of the Grand Pa 
cific Hotel, the following cfficers were ri 
elected President, Fletcher B. Gibbs 
president, Charles A. Stevens; secretary, 
E. Riddle; treasurer, Louis T. Mars 
Executive Commitec \. H. Childs, Henry 
E. Sawtell and John J. Vack. These gentle 
men were re-elected as the wunanin 
choice of the meeting 

\ good attendance was present 1) 
was served at the expense of the Ass 
ation, and many useful, interesting 
amusing teatures made up the prograt 


the evening 


At the conclusion of the dinner President 
Gibbs called the meeting tu order, and 
nounced a song, from the printed slips 
each plat Che music was that of “Yi 
addy,” but the words bore local signif 
and the chorus was given with a wil 

Mr. Gil his annual report review 
the worl plans the Associati 
the conclusion he urged greater t 
the part veryone toward 
members briefly discussed 
profits. Stationers and manutacturer 
work together in order that increasing 
and decreasing profits shall not swallow 
the stationery business In conclusi 


referred to the work of the National ¢ 
logue Commission and thanked the 


officers for their co-operation and help 


ing the year 
Secret: ry Riddle made al 


interesting 
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The h ler himer? Hotel 


Herkimer 


Grand Rapids, 
Mich. 


A new European plan hotel of class and dis- 
tinction. Thoroughly equipped, liberal manage- 
ment, courteous treatment, ——- right. 

Rates $1.00 to $3.50 per day Biition at 
Goodrich. On five main car nee. Sora English, 
Colonia! and Mission Cafes whose cuisine and ser- 
vice is unexcelled at moderate prices. 

Four blocks from Union Station. Take 
Wealthy-Scribner south bound car. 














THE REX CO., 


Established Dealers in Office Supplies and Agents 
for an American typewriter, 


VIENNA, AUSTRIA 


are always ready to consider agency propositions 
from American manufacturers 








F. W. HEYTHEKKER 


Office Appliance Dealer in 
AMSTERDAM HOLLAND 


Specially org: anized for the sale of smal] attractive 
erticles, furniture, et Will be pleased to receive 
aat alogs and prices from manufacturers. Sole dealer- 
ships preferred. Wholesale and retail. 








HUNGARY 


Gluck M. Odon 


Budapest, VI. 
Liszt Ferencz-tér 18. 
is always open for novelties as Dealer or Agent. 








P. CASTELLI & CO. 


Via Dante 4, Milan, Italy 


with splendid offices and show rooms are 
open for exclusive agencies for Italy and Col- 
onies in all new and practical office appliances. 
Best references. 








Office Appliance Manufacturers 


who want active representation by an established 
house in Argentine Republic, the most important 
market in South America, should write to 


BILLIET & CIA., 


361 Reconquista BUENOS AIRES 














QUALITY~—It would be difficult to conceive of a more complete aggregation of 
high class business papers than are shown in the Berkshire Typewriter line, embracing 
every variety of finish, texture, strength, thickness or size required by the professional or 
business world, each of the varieties the best of its kind. 

SERVICE-~- With unexcelled facilities for manufacture and delivery and with a per- 
fect follow-up system, immediate shipments can be made and with greater economy than 
from any other line, as all varieties may be drawn from one source. Large stocks of 
over a hundred different numbers, including Old Berkshire Mills Papers and Crane & 
Co.’s Bonds, constantly on hand. 


To dealers who are interested in quality and service and who have not already stocked 
the line, we would be pleased to send sample books showing the complete line. 


EATON, CRANE & PIKE COMPANY 


PITTSFIELD, MASS. 


ABT s New York Office: 
“Seana of Brunswick Building, 225 Fifth Ave. 

















If so, it must be because you 
dling the famous Crown line. 


ribbon and carbon field. 


request. 


ROCHESTER, N. Y. 


are ; han- 


‘Our three le aders, Crown, Globe and Pioneer, 
have long held the stage in a leading role in the 


We also make up special ribbons or special 
carbon papers to order and will submit terms on 


Crown Ribbon & Carbon Mfg. Co., 


Is There Room for Improvement in YOUR 
TYPEWRITER RIBBON and CARBON PAPER DEPARTMENT? 


We can show every dealer who is not han- 
dling the “Crown” how to make his ribbon 
and carbon paper department pay bigger divi- 
dends. 


We invite your correspondence. You will 
find our proposition worthy of your careful con- 
sideration. 


</ 
Sears Crown Ribbon & Carbon Mfg. Co., 
ROCHESTER, N. Y. 
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VMIOON DESKS 


FOR 1912 


ON EXHIBITION DURING JANUARY 
THIRO FLOOR MANUFACTURERS 
BUILDING, GRAND RAPIDS, MICH. 

@ The 1912 Moon Line is going to bea “‘liveone.”’ For the past nine months 
experts have been secretly working on new patterns—and now the results 
of their efforts are waiting your approval. Every desirable improvement 
has been embodied in the new line. 

@ To see is to believe. Meet usat Grand Rapids—or ask for our complete set 
of prints. You cannot honestly afford to pass the 1912 Moon Line by. 


MOON DESK CoO. 


MUSKEGON, MICHIGAN 








CHAS. F. LAGANKE i—EDUCATE— 
MANUPACTURER OF UR New Catalogue will do this for you 
High Grade woes Models and in our line of Ribbons and Carbon 
Experimental rk, Special Tools. Papers and Office Supplies. 
Card Building, 118 St. Clair Ave, N. E. SNELLING @ SON, Manufacturers 
Correspondence Solicited. CLEVELAND, O. South E rooklyn, N. Y, 

















The LEONARD COIN MAILER Safe Louis Fournier-For quignon 


TURNS LOSS INTO (00%, PROFIT . TYPEWRITER DEALER 
ceople buy i ; : . 
| hen 4 3 34 Rue des Petites-Ecuries 


ry matier would serve the pur- PARIS, FRANCE 


. 200 *“Leonard’s” in a neat dis- 
Is in the market for typewriter specialties 
and allied supplies for office use. 














per Ave.. Detroit, Mich. Toronto. Ont. 


ELLIS j= TIME STAMP 


SAVESTime, Money, Trouble and Disputes 




















Only Moderate Priced Automatic Time Stamp on the Market — GUARAN- 
TEED FOR ONE YEAR. pean THis: 
WESTINGHOUSE ELECTRIC & MFG. CO., [7/ La Salle Stree icago. 
Chicago, I. ul 1908 


Ellis Time Stamp Company, 87 Fifth Ave., Chicago 
Gentlemen—In response to yours of the 27th, the Ellis Time Stamp we 
have had in use at our Chicago office for the past six months is giving entire’ 
satisfaction. This fact is emphasized by the —_ orders you have 
received from our other district offices. ours ve pray. 
Westincuouss Exec. Mpso. Co., ayiord, Manager. 


DEALERS — You can use it and sell it too. "ORDER TODAY. 


ELLIS TIME STAMP CO. 








Sendfer' Estimate. 115 No. Fifth Ave., Chicago 
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port, showing the finances to be in good 
shape. The views, of Mr. Riddle on asso- 
ciation work, as expressed in his repo 
were vigorous and direct. 

Following the report of the treasurer, the 
chair, according to custom, appointed an 
auditor, this time selecting A. H. Childs, 
whose report last year in the same capacity 
was accepted and filed. 

E. Y. Horder and Ioas & Brodack were 
made active members of the Association 

The banquet committee reported that 
prominent speakers would be present at the 
annual banquet on the 13th of January, and 
that the affair would eclipse anything 
the kind ever before held by the Chicag 
\ssociation 

After some discussion it was decided t 
continue the policy of holding occasional 
open meetings, with educative features, for 


the benefit of the young men 

President Gibbs reported as the official 
delegate of the Association to the Buffal: 
Convention, after which he called upon 
others to tell their experiences Among 
those who gave accounts of their conven 
tion experiences were Mr. Williamson, of 
Eberhard Faber; E. Y. Horder, of Horder’s 
and Nathan W. Tupper, cf Office Appli 
ances. These convention experiences wer 
both profitable and amusing, and kept the 
hearers on the qui vive every moment of 
their telling 

The musical features of the evening were 
supplied by George Schlageil, whose accom 


' plishment includes both the vocal and in 


strumental. He helped to put the ginger 
into the choruses after the members had 
“put the crepe on it” in the first rendering, 
as Mr. Gibbs expressed it. 

Al. Leiferman gave several humorous 
readings and some really remarkable imita- 


tions of familiar sounds 


A NEW SALES AND EXPENSE BOOK. 


E. W. Bennett, publisher at New Britain 
Conn., announces that he has about ready 
for use a new sales record and expense 
book that will supply a considerable de 








NEW BENNETT BOOK. 


mand The book is of vest pocket size 
holding a record good for four to eigh 
years, bound in leather and ruled. It wil 
retail for 50 cents, and by paying an addi 
tional 50 cents the name and address of 
the owner will be stamped in a gold square 


on the cover 
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<a an we, 


Pai : ae } 
Another New PROUDFIT 





The LEVER LOCK 


All the PROUDFIT principles and advantages 
at Post Binder Prices 
No Posts or Thongs. Flat Opening 
Unlimited Capacity 
Proudfits for Every Loose-Leaf Purpose 





- 


3717 


- fe i The most profil line of 
B . Office Chairs for the dealer 


Factory d Main Office: 








Lyon and Campau Streets, Grand Rapids, Mich., U. S. A. ; : , : . : 
New York City ae aeitastien ™ is the line which embraces the most selling points and which backs up these 
Boston pa . . . . ° . . ° 
Philadelphia jan Franciece, Cet. selling points in every detail with genuine merits. 

ville, Ky. . » . - ° ° . . 
Yorosto, Can, 7 Branches ipaleckam, Ate. In quality and choice of woods, in grace of outline, in beauty of finish, 
Battele, NY. Chockaeen, tik in comfort giving and in the stability of construction, the office chairs of the 

a a Milwaukee Chair Company are without peer today as they were 40 years ago. 








« San Antonio, Tex. 





Milwaukee Fine Office Chairs 


are examples of the highest type of office chair specialization. Each is a design of our own 
creation, shaped primarily for comfort, but always with a care for the artistic value of 





form and line. 
oO a Every chair is signed with our mark of quality. This mark is our.guarantee to the 
AS GOSS AS Te ee dealer and his patrons that the chairs must equal our claims; otherwise satisfactory adjust- 


BETTER THAN THE REST ments will follow. 
Milwaukee Fine Office Chairs are made in many designs and of various woods and 


TYPEWRITER finishes. Over 150 patterns to choose from—new designs exclusive with us. 
The assistance of our Sales Department is at the service of dealers in securing orders 
RIBBONS for furnishing Cafes, Hotels, Depots, Libraries, Municipal, County, State and Federal 
Government Buildings of all kinds, either from our regular patterns or those of special design. 
AND Please write today for our Book “‘A”’ of Office Chairs. 
” ~ 
CARBON . Milwaukee Chair Company 
PA P E R General Sales Office: 
CHICAGO, ILL., 


910 South Michigan Ave. 





Manufactured = Dacteen Eastern Sales Office: 
seNI| The S. T. Smith Co. MILWAUKEE, WIS., NEW YORK CITY, 
YSirranone 11 Barclay St., New York 30th and Center Sts. 425-433 West 28th St. 


























Center Shaft Hollow End Pen Holders PRACTICAL — ond 


PREVENT BLOTS AND INK-STAINED FINGERS 


CLAIMS: 
penn yore 
ymmetrical appearance. 
Any style of heel pen exactly 
centered. 
May be laid on desk or open book 
without pen touching. 
DURABLE. 
A Perfect Pen Holder 
that sells and gives satisfaction. 
SEND for SAMPLES AND TRADE DISCOUNTS to 


COEN TER SHAFT PEN HOLDER CO., - - Hanover, Pa. 
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ANNOUNCEMENT 


Here we show a new SANITARY 








No. 30. List $28 the doz. 


THE IRELAND & MATTHEWS MPG. CO. 


Detroit, Mich. 


Foot of Iron Street, 2 2 s s 


Cuspidor 
of square corners, the raised centre, 
enameled inner receptacle which is 
rolled into and made a part of the 
Cuspidor proper, thus making it a 
porcelain 


for our « atalog shor ing 33 sty les and 
izes of the best selling cus pidors. 


Please note the absence 


lined Brass cuspidor 


We believe we have another winner 
in this one as it has all of the com- 
ponent features that go to make a 
ready seller 

W rite 


j 











SIMONSON 


Patented Metal Tip Guides, 
for vertical letter files, card 
systems, and check files. 


INDESTRUCTIBLE 















None Genuine 
nless stamped 
U.S Patent 794749 
on the Meta! Tip. 








Samples will be sent on request. 
Discounts to dealers. 
R. A.SIMONSON & CO. 
152 MICHIGAN AVE.. 
CHICAGO,ILL. 





















PAPER FASTENERS 

ie busy man’s greatest 

little help. Hold top, 

bottom and middle papers 

with equal security, yet are 
easily detached. 


DEALERS: 


Your trade will take to ‘Twin 
Grips.” Retail at 15c a handy 
little box. 


Write jor jree sample 


The De Long Hook & Eve Co. 


645 
N. Broad 
Street 


Philadelphia 












are a German Silver Shell containing « 
thin, flat Eraser which is fed forward as it 
becomes worn. Best for ink or typewriter. 
Always sharp and alwaysciean. Will not 
fingers Osan be used asa — 


has other desirable features. Agents 
wanted Write for circular 


STERLING BLRASERS-—-OVER SO% BAVED 





MERIT SELLS THIS ARTICLE 














ALL SHAPES 


GOLD PENS &no stvies 


Geld Pens for Jobbers and Fountain Pea 
anufacturers. 
IMPRINT WORK A SPECIALTY 


a - 085 oe 
PRO PT REPAIR SERVICE 
All makes Gold, Fountain, Stylographic Pens, 


Pencil Cases perfectly repaired and returned 
day received. Satisfaction Guaranteed. 


GEO. P. GAYDOUL, 47 Aan Street, NEW YORK 











R. R. TICKET TIE 


Pratt Ties of this form were 
specially devised for bundling 
up railroad tickets, but they 
are also used in many other 
lines of business. 

Made ia Five Different Colors 


This system of tying packages 

applies equally well for railroads 
banks, shoe shops and other factories where quan- 
all pieces must be kept together while 
passing from one dept. to another, and must carry 
marks of identification, such as date, order num- 
ber, initials. Such data may be pencilled on the 
Tie Write for free sample 


Pratt F. Mfg Co., 111 Point St., Providence, R. 1 






RRTichet Tle 
250 for SI? 
Postpaid 





tities of sn 
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5 | 





(By Special Correspvondente.) 


Arlington, N. J. 
Ss. H. Hoggs & Company, whose main office AS 
been at 106 Fulton street, New York, for a long time 
ire established in their new factory at Arlingtor 


New Jersey which they say is equipped with the 


| 
finest outfit procurable for the prosecution of a bus | 
ness the nature of theirs The company is wel | 
known to the stationery trade as manufacturers f 
time stamps, also electric clocks and hemafams. T! 
old office on Fulton street is. being conducted as a 
branch, taking care of the New York business rt | 
main office has been moved to the new factory | 
Arlington 

Auburn, Cal. 
Ss G Watts has sold his stationery store at 


H. ¢ Stevens who will enlarge and 


laboratories tr 


Boston, Mass. 


The Art Specialty Company is one of the new 
cerns of Bostor with headquarters at 206 Massachu 
setts avenue, Hugo Jahn and George J. Thrush, 
stituting the membership The efforts of these ge 
tlemen will be contined to stationery stores, depart 
ment stores, art stores and similar concerns These 


gentlemen ur quit nterprising and will no doubt 


succeed 
eo © ss 


I W. Vaughn, of the Vaughn-Upton Companys i 
W. H. Swain, of the A. G. Mead Company, are among 


the new member f the Boston Stationers Associa 
thor 
. . . 

W N Hall vit resident of the George I Dan 
Company recently returned from a three week 
visit to Panama company with E R. Grabow 
manager of the I R. Grabow Company They rem 
that the canal ll be finished ahead of time sure 

* * * 

Edward H. Bust f the Old Berkshire Mills Cor 

pany of Dalto Mass has been made 1 meml 


of the Bostor Stutioners Associatior 


a * = * 
George P. Mackie for five years with Hill, Sa 
& Company has ccepted i position with Davis & 


Bannister, of Worcester Muss 


. . 

The New England Carbon Manufacturing Compa 
with the New England News Company, has been 
mitted to membership in the Boston Stationers 4 
sociation 

Chicago, Ill. 

E A Mevet issistant manager of the Boorum & 
Pease Company's Chicago office bas just retur ; 
from an extended trip through Illinois and lowa ke 
ing up Old Yea business 

* 

The Chicago members of the National Catalogue 
Commission, hard at work on bulletins relative 
inks mucilage paste and sealing wax They hav 


employed an understudy who is editing the bulletir 


* . . 


( Ss. Demares ' ve-wire printer and stationer 
Kansas City, Mo visited Chicago just before Christ 
mas and honored Office 
Mr. Demaree is located at 619 Walnut street, wher 


Appliances with a short visi 


he has a growing business in loose leaf goods, type 
writer papers ring binders and othe specialtic 


aside from a thriving printing and bookbinding b 
Chico, Cal. 
David M s ild d <A. Schluer w 
stationery st his point 
Cleveland, O. 
The annual banquet of the Cleveland jookse] 


ind Stationers Club will be held at the Colonial bot 


Saturday evening, January 20th The newly appoint 
ed chairmen of mmittees of the National Associa 
tion of Stationers and Manufacturers who at t 
hold business sessions in Cleveland, the Sth 19tt 


and 20th, will be tertained as special guests of 
club 
Cincinnati, O. 


RnR. R. Alterman, formerly with the W K. Stewart 


Company of Indianapolis, is now with Stewart & Kidd 


Co., the Robert Clarke 


Book Store of Cincinnat 0 
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Everything Your Customers Want in a Filing 
Cabinet is Best Supplied by 


Convenience—THE SAFE-CABINET accommodates whatever 
filing devices are needed. Contents immediately accessibl 
Portability—THE SAFE-CABINET is easily moved by 
person. Light enough for any floor. 

Capacity—-THE SAFE-CABINET holds four times as much 


safe the same size. 


THE SAFE-CABINET costs so very little more 


no drawback. 





Economy 
wood that price 1S 


Protection—-THE SAFE-CABINET is fireproof. 
of construction which makes it practically one piece 
one of its kind. 


It is put together by a patented method 
the only 


durable, rigid, solid 


Don’t confuse it with a name something like it. Sell 
e original and genuine, THE SAFE-CABINET. 


Send for Agency Proposition, 


THE SAFE-CABINET CO. °*s" Marietta, Ohio , 


Vanufacturers of the S-C Steel Office Furniture and THE S-C 
BOOK-UNIT, the new steel library system for office and home. | 











EVERY LOOSE LEAF LIES FLAT WHEN USING 
THE IMPROVED UNIVERSITY BOOK RING 


Open Sidewis® g 


Prem Ate It meets every requirement for the 


temporary binding of student's 
and stenographer’s note books, 
and various loose leaves. Simple, 
strong and neat. Made in four 
sizes. No.1,1% inches diameter, 
light weight; No. 1, heavy weight, 
1% inches; No. 2, 14inches diam- 
eter, light weight; No 2, 1,", inches 
diameter, heavyweight. Unjointed 
ring, 1% inches diameter 


Write for particulars. 


4028 STATE STREET, CHICAGO 





Closes from 
BtoA 


a 





Patented Nov. 24, 1908 Patented Feb, 4, 1902 


OTTO KELLNER, JR., 











Rockbarnes’ 
Typewriter Papers 








N EXCEPTIONALLY STRONG LINE 
A comprises 125 numbers and new ones 


are being added every day. We carry 

in stock papers suited to every need for 

Typewriter, Manifolding, Mimeograph 
and Manuscript work. 

All Typewriter Papers handsomely boxed. 


Quantity orders put up under spectal imprints 
if desired. No extra charge. 
Send for Catalog “‘D’’ 
and Trade Discounts 


Ask for catalogs on Letter Impression Books, Note 
Books, Stenographic Supplies 


Special Imprints on Typewriter Oil in quantities. 





Rockwell-Barnes Company 


715 Munn Building, Chicago 


THE SAFE-CABINET | 
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) 
You profit by 
our policy of special- 
izing on the best 


Office Chairs 





You get the high test re- 
sults of concentrated effort 
in design and manufacture. 
This same policy of specializ- 
ing also enables us to cut the 
expense to the minimum while 
maintaining and improving the 
quality of our product. 


DEALERS 


You will find the C. A. Cook 
Company’s line ef office chairs 
the biggest money-maker in 
your store. Each chair sold be- 
comes a permanent advertise- 
ment for you. 


Write at once for circulars and 
our special proposition to deal- 
ers for opening up new terri- 
tory. 


C. A. COOK CO 


Manufacturers 


6-28 Osborne St., Cambridge, Mass. 























neil” 
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TRUSSELL’S 


Revolutionary Improwement In 


RING BOOKS 


WARRANTED NOT TO 
WEAR OR ‘AR THE 
SHEETS, eliminating an 
inherent defec of all ring 
books. Slotted holes with 
spring points that grip the 
rings. No opening of rings 
or jagged points to catch 
and tear the sheets. 


Rings are SMOOTH and 
CONTINUOUS. 

Entire metal part in one 
piece. 


No moving parts—nothing 
to get out of order. 


Only the sheets being re- 
moved are released, all 
others remain firmly bound. 





PATENTS PENDING 





JOBBERS AND AGENTS WANTED IN ALL FOREIGN COUNTRIES 
for the only real jobbing proposition in the loose leaf business 





80-82 Fourth Ave., = New York 
E. A. TRUSSELL, Proprietor 
Agts. for Canada, WARWICK BROS. & RUTTER, Toronto 


@) oO Ss E E A F Cc °. Agts. Pacific Coast, The Bailey Specialty Co., San Francisco 

















Plain Oak. Golden Finish. Height 30 inches. 
Depth 32 inches. 5-ply built up writing bed. 
No. 339, Length 42 inches....... Price $13.50 
A desk value of which every dealer should "take 
notice. Write for catalog and full particulars. 


HENDERSON DESK CO., Henderson, Ky. 














January, 1912 


New York, N. Y. 


A. Steinhard & Brother, have moved to new quar 
ters at 27 East 17th street 

> > > 

A. 8S. Landsberg nnounces that he has appointed 
A. G. Lutz as manager of his sales and advertising 
departments M1 Lutz is a splendid man for the 
position 

. . . 

The next convention of the International Stam, 
Manufacturers Association, will be beld hers June 
19 to 22 rhe exhibits promise to be large 

. * > 


The death of Henry H. Levy, president of the Dia 


mond Point Pen Company, of 86 Fulton street, whi 
was announced too late for the December number of 
Ottice Appliances, is greatly regretted by the trade 
of which he was a highly honored member Mr. Levy 
was 44 years of age 

. > * 

William Oppenheimer who has beet the general 
munager of t Harry Selfridge department store 
London is the new managing director of Raphael 
Tuck & Sons, and feels entirely at home, home agai 
in his native country) 

> . > 


Hans F. Koeber, the new representative of A. W 


Faber, has just left for the Pacific Coast where he 
will be located permanentl) 
> > . 

John Crawford gold and steel per importe is 
dead after an extended illness at his residence Flat 
bush He was born in Liverpool in 184! 

“ae 

William W Headrick southern representative of 
the Tower Manufacturing & Novelty Company has 
just eturned from launch trip to Miami F] d 
via the ‘‘insids oute.’ 

New York, N. Y¥ 
Rube"’ Hl Baxter of the International Stationery 
Company is vly recovering from a painful accel 
dent to one of his legs caused by running into a truck 

t the warehous of his company 

“a 

George W Miller & Company will move early this 
month from 62 and 64 Duane street to a larger build 
ing at 284, 286 and 28S LaFayette street 


Van Wert, Ohio. 

The Van Wert Novelty Company, which for a num 

ber of years has been engaged in the manufacture and 

sale of advertising novelties, passed ifito the hands 
of E. E. Carey 

Philadelphia, Pa. 
Ww E Kearney expects to have his new 
Independence street, next to his preesnt place 


store 
of 


on 
business, open early this month 
7. * . 

The meeting and dinner of the Manco Club, the 
social organization of the William Mann Company 
was held the night of January 6 and the affair proved 
one of the most interesting and enjoyable in the his 
tory of the club 


> > . 

J. T. Savery. a conspicuous member of the travel 
ing force of the C. H. Elliott Company, covering New 
York city and the East, died December 11 at his home 
in Philadelphia of kidney trouble, at the age of 45 
years. A wife and two children survive. He was 
connected with the Elliott company for the past three 
years. 

San Francisco, Cal, 

Akin Hiller Vail, aged 67. and since 1869 presi 
dent of Sanborn, Vail & Company, local stationers 
passed away November 27 at San Anselmo, Cal., death 
being due to appendicitis. Mr. Vail was a promi 
nent man and popular in the trade. 

. > . 

William J. Getty, a manufacturers’ agent, located 
in the Sheldon building, has returned to his office 
after several weeks sickness 

. > . 

W. J. Matthew. manager of the North American 
Sales Company, is in the East on a business trip. His 
new quarters are located at 444 Market street 

. > . 

Roger Reynolds, formerly in the office supply busi 
ness on Montgomery street. is about to open a new 
stationery store at 404 Sutter stree 

* . . 
large 


is 


The Pernau Publishing Company, doing a 
business in the manufacturing stationery line 
moving to 751-753 Market street, where it has the 
entire floor of a large building 

> > > 

A. E. Moreom who has conducted a stationery store 
at 524 Hayse street has retired from the stationery 
line, retaining the other lines 

> > 

Lew Wolf, who has had charge of the manufac 
turing department for Cunningham, Curtis & Welch 
for the past three years, is the new manager of the 
manufacturing department for Schwalbacher, Frey 
Company. 
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FULTON 





PRICE and SIGN 


MARKERS 


Every factory detail involved in their manufacture is mechanically perfect 
Only the most ‘carefully selected prime basswood moulding and the best 


orade of rubber are used. 


Exact Alignment. Perfect Impressions 
Made in the largest variety of sizes and styles 











For over twenty years the name “Fulton” has stood for the best in 
price and sign markers. 

Every stationer should carry this line as the demand is constantly 
erowing for these goods from merchants and business houses of every des- 
crit potion. 

Our new catalog, showing many late and attractive styles is almost 
ready for distribution. W rite us and a copy will be mailed as soon as it is 


off the press 


THE FULTON RUBBER TYPE COMPANY 


Elizabeth, New Jersey 








WE WISH OUR CUSTOMERS and FRIENDS 
A Most Prosperous New Year 


and thank them heartily for the splendid support given 
during the past. If there is a dealer not carrying a full 


DAVIDS’ INKS and ADHESIVES 


it will pay him to write for our catalogue. DAVIDS' 
Products are as Good as Money and Brains can make them. 
They are put up in Handsome Containers, and the goods 
will give both the dealer and consumer ntire Satisfaction. 


Almost a century of practical experience in the manu- 
facture of Inks and Adhesives is a positive assurance of 
their Quality. 

Send us a trial order and you will become a regular 
customer. 


THADDEUS DAVIDS COMPANY 


Established 1825 


Office and Factory, 95-97 Van Dam Street 











NEW YORK, U.S. A. 














When You Think 


LOOSELEAF 
Think Of 


—-@se¢-- 


—The Line Recognized in the 
Trade as the Standard 
by Which Others 


are Guaged 








HERE IS A 
LEDGER 


Guaranteed 
for 
Ten Years 


THE 


STEEL 
Round Back 





M*. from cold Rolled Steel— its 
construction is mechanically per- 

fect. The ease with which it can 
be expanded or contracted—its neatness 
of appearance and its exceptionally hand- 
some finish has made the Steel Round 
Back the most salable ledger on the 
market. 


METAL PARTS FOR BOOK BINDERS 
AND EXPORT TRADE 


A complete machine shop equipped 
with special machinery enables us to pro- 
duce metals at exceptionally low rates. 
We solicit an opportunity to quote the 
larger buyers. Samples and metal part 
price list on request. 


—__._.DO YOU KNOW ABOUT OUR ___ 
SPECIAL SAMPLE OUTFIT ? 


Our special sample outfit is complete in 
every detail. This is your opportunity with 
but a trifling investment to completely equip 
your Loose Leaf department. Other dealers 
have followed our initiative in offering a 
similar outfit—we lead, others follow. 

Send for Circular describing our outfit, 
also for our 80 page Catalog. 











The C. E. Sheppard Co. 
LOOSE LEAF SUPPLIES 
82-84 Fulton St. NEW YORK 


CHICAGO—157 W. Randolph Street 
PHILADELPHIA—716 Chestnut St. 








————x===x—=x==£=£_$£_£_$=*$_$_ —_[_$_{_____ Oo 
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We are convinced that 

you are overlooking a good 

proposition when you do not 
put in a line of our 


Costumers, Toilet Cabinets, 
Waste Baskets and Office Tables 


Every detail of this line has been given 
individual attention, such as is neces- 
sary to put out a complete and finished 


article. « 


No office complete without these small 
WRITE FORK 


necessities and conveniences. /;\',/\,, 
GRAND RAPIDS OFFICE: NEW YORK CITY OFFICE: 


6th Floor Furniture 9th Floor New York 
Exhibition Building Furniture Exchange 


Conrey-Davis Mfg. Co. 


SHELBYVILLE, IND. 


yw 

















If construction and finish are considered, 
this desk cannot be duplicated else- 
where for the price asked. 


Equipped with 7 Wood File 
Boxes and Label Pulls. 


No. 460 


Plain Oak, 60 in. long, 30 in. deep. Price $20.50 less 5°; 
f. o. b. Evansville. 


EVANSVILLE DESK CO., Evansville, Ind. 
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Atlanta, Ga 


Phe ew bra f Ault & Wib of Ch 
ited at 127-219 Central avenue s well I 
l I g W I tz 
1 tl ith tes, i 
* ee 
Chicago, I 
M. M. Roth I lded 
feet of floor sy i l i mmodi 
11 Seuth Deart I new | t 
1 floor, and t of ] 1 f 
I naturally I rea g M 
I hild ft J t New Y 
investig e al 
it Ihe Xx 
f igi lk 
l Eft ( M uM. J 
h tir M kel w 
t thos l il 
£ itior M l | idi 
Wert g I I 
&’ Carbon ¢ I . I or x 
p to the Pacific coast sts 
| y He w to I 
l turns ou 
t ther wil i i 
at tr 
W I f 
ir, ted I 
went per ct i 
ight men t 
4 ft t N Y 
Manage Ari \ ck W 
( innat ribl 
tisfied a ] l 
ul wi! x 
Mr. Rothericl f firm of Newton & Rothe 
contined ag t lis bed he second time 
past month His condition is not regarded as dang 
ous, thoug!l ‘ xperiencing much discomfort 
Joseph \ W «} ig manage for t 
Webster Comp: viewing the past y 
elared that there Ss no cause for complaint w 
Business kept up a good healthy tone 
t Satisfactory ‘ the volume of sales 
New Rese | a 
The ribbon 1 d rtment of th 
Stafford Company me of tl strongest departm 
f that organizati According t I rt I i 
it the end of t ‘ s work 
George Hewitt formerly onnected with a 
nent typewrite oncert has gone with Mittag & 
Volger t y 
States 
—_ = 
inser o08 Iphia, Pa 
I last of Office Applia 
uldress of the Uni It ill & Carbon Company y\ 
given in the dvertisement instead of the new ad 
dress As most of the trade know the compar 
ituated aes t Fror 
Laurel tree 
San Francisco, Cal, 
The Isaae Upham Company are doing a good 
ess in their lines Ss usual ind are particul 
pleased with the way the Roneo copier and Rone 
I il sharper llir to the Coast trade 
The C H Jenkir Company have just received 
large new shipment of Carter's ribbons and carl 
preparation for the revival of business *expect« 
ifter New Year's The new colored enamel tin sig 
of the Carter company is a handsome advertising 
pecialty whict s being commented upon most favor 
ably by local retailer 
| E Ss Deering traveling representative of 
| Carter’s Ink Company, who has just finished a tri; 


through the Northwest is expected here this week 
His family is to move her ind this will be bis head 
quarters in the future 


. * 
J A. Macauley, of the ink department of the Car 
ter’s Ink Company is expected to return very s« 
from his trip to Australia and the Orient He has 
| been gone thre months 
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The The “ 99 66 99 
:; e*.. E.B Binder” Cli 
Sanitary Age ° P 
— (Patent Applied for) 
An invention that revolutionizes this style 
of Clip. 
‘ ; After the Binder Clip is applied the arms may 
0 E be reversed and snapped against the documents 
: : or papers and thus kept out of the way. 
" s The cut is full size, and the Clip will hold from 
U : two to several hundred letters or memoranda. 
E ‘ , . 
- When used at the side—instead of the top— 
of the papers, a compete book is made, the 
pages of which may be easily opened and turned. 
. When one arm is reversed against the papers 
WAS PAM the other forms a good hook or hanger. 
In sti ga t ed (c Po = a Price, 5 cents each. (50 cents per dozen.) 
U AND ¢ Ber BY d a Catalogue o Office Specialties sent upon request. 
sers of bentwoo CUSHMAN & DENISON MFG. CO. 2*92¢3Wez! 37d 3-+ 
Arm Chairs Costumers 
Revolving Chairs Stools d 
Typewriter Chairs Side Chairs Hand- ‘A thing of beauty and ; 
‘‘Everything for the Office.’’ Colored Pion a gy en a 








“‘The Best 
of All’ 


There are many im- 
portant points which 


lls and ad itabl 
Post Cards jermivare 00" “mae 


JACOB AND JOSEF These Cards are a work of art. Must be seen to be ap- 


preciated. They are actually hand-colored and not 


machine made They are water-colored pictures in 
Post Card form. No other card is as classy and elite 
and as much money value. Good enough for a Queen 
and solve the giving of presents. Retailers sell them at 
10c each. Toenable you to become acquainted with 


them, we offer 4 assorted for 25c, or 10 for 50c, postpaid, 





VIENNA saving you a profit by dealing with us direct. They 
come in special holiday seasons, Heads, Figures, Birth- must be considered 
NEW YORK CHICAGO day, Juveniles and beautiful Scenes. Solicitors and Mafland Exp.16!bs . - 
agents wanted pp ewaree, 18ee 10 the selection of a 


Vietor = = “1$1bs POSTAL seale 
Reliability 

Durabilit 

Every user of a pen will appreciate the many hasamedl 


*e exclusive features of a Economy and 


“Modern” Automatic Efficiency 


Twist Ae . 

mace Self-filling Fountain Pen The P 

Button ‘‘A fountain pen—that is different’’. Simply twist button at the end, e elouze 

P untwist, and the pen is filled. ‘‘As easy as winding your watch.” 

en By this simple operation the pen also cleans itself. Saves time and 4 t |] S | 
Fills annoyance and eliminates all possible danger of soiling fingers or Os a ca es 
clothing when filling. Cannot leak, as there are no joints, this we ss 

embody all of these good qualities. 


stself guarantee. Fitted with 14 kt. gold pen, any style or size to suit Seen aaa 
the most exacting writer, and with either plain or fancy holders. nose Scales give Bot Galy Tee Sunes 
weight but the cost of postage in 


110-12 W. 27th St. 1414-16 Wabash Ave. 














SERVICE BUREAU, LA GRANGE, ILL. 

















Are a few of the most important. 





Retails $2.00 to $6.00. mage bs 2 : 
Also mounted in Sterling Silver Filigree, Gold Filled and Mother eer oi bce does away with 
of Pearl, at $5.00 to $12.00. ; and waste. “The eee ee of Ibs 
Stationers and dealers should investigate the liberal proposition we Pelouze Scale is a {@lpmblan "- {lbs 
are offering to the trade. We are increasing the demand by an ex=- wise investment. Crescent - - ilb 


tensive advertising campaign in magazines of general circulation, of 
which you get the benefit. You will find this fountain pen a quick 

seller and different than any other self-filling type on the market. deale E. over 
We also manufacture a complete line of lower end joint and safety where. i a 
types. warranted. 


For sale by leading g 







Illustrated Catalog on Request. Send jor Catalogue “S” ‘ 


MODERN PEN COMPANY 
Sole Selling Agent For 


A. A. Waterman & Co., N. Y. 27 Hamilton Building, New York 
[If itisn’*tan”’ A.A.” itisn’ta’ MODERN” 


> en ee ees. 


Pelouze Scale * 
‘& Mfg. Co. 
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MAN said to me the other day: “Mr. Davis, | 


never realized that tables could be so well made.” 


We had just completed a tour of inspection of our factory and he was 


especially enthusiastic about our big Directors’ Tables 


Take, for instance, the top of the table in the 
illustration. Built of five-ply solid oak, two 
layers cross banded, reinforced by a bulkhead the 
entire length of the table, strengthened by heavy 
crosspieces between the drawers; it is perfectly 
rigid and impervious to atmospheric condi- 
tions. 


Every part of the table is just as carefully 
made—the whole firmly put together with long 
heavy hanger bolts. Such construction, aug- 


and he had good reason to be. 
mented hb { scl ‘ +h t< wir ¢ le 
mented by a finish just as thoro, puts « abl 
ina class by themselves. 

Our complete office suites make possible the 
harmonious furnishing of an office from one line. 
These suites include bookcases, wardrobes, mag- 
azine racks, costumers, umbrella racks, etc., in 
fact everything but the desk. 


We will be glad to send you our catalog show- 
ing the entire line from plain work tables to 
magnificent mahogany bank suites. 


G. A. DAVIS, President 


Stow & Davis Furniture Co., Grand Rapids, Mich. 














RLALE, 
.» 1214 
rs Fifteenth 

Street 


Vue 


g\ 


either blue 


Accurately die cut. 


~~ 





For $2.00, Postpaid M PORTANT 


Any wording—white letters on 


or red 


Send for Samples and Catalogue 


STANDARD ADVERTISING SPECIALTIES CO., 


i a, OME TO 


Darjion. Rae 
OTs: A3eck 
background. 


, * + J 
& Itaty be. 
To Be Developed 


AKS ANDO 





87 Griswold St., Detroit, Mich. 














IT’S THE “WEARING QUALITY,” SERVICE, 
That Makes Our Playing Cards Most Popular 


The American Playing Card Co.'s products have the 
proper slip, perfect finish and elasticity, that makes dealing 
satisfactory and the evening a pleasure, 


We manufacture all grades—from a cheap Steamboat to 
a fine illuminated back card in four and five colors. 
a large and varied assortment of designs to select from. 


Closely associated with one of the largest and best 
known paper mills in the country, our special stock is grade 
for grade unequaled by any other manufacturer. 


Samples and prices on application. 


THE AMERICAN PLAYING CARD COMPANY, Kalamazoo, Mich., U. S. A. 





Have 








| 





Januar, 








(By Special Correspondence.) 








Baltimore, Md. 

I Fink- Company Baltimor 
moved into their new six-story building d 
eater exclusively to the office supply b 
only in Baltimore but the surrounding territory I 
operate a well equipped print shop and binds 
ploy about six outside salesmen and are thorough! 
familiar with the needs of the business mar I y 
handle among other well known lines, th: 
of the Wabash Cabinet Company 

Chicago, Ill. 

O. H. Bardwell, manager of the Chicago off for 
the Globe-Wernicke Company, arranged proba 
most artistic interior display at Christmas time 
he took charge of the Chicago branch about sever 
years ago. When Mr tardwell assumed the manage 
ment there was little more than office furniture st 
ly, such as desks, cabinets and the like; the evoh 
to other things was gradual, depending on the demand 
and on the development of the office equipment 
This past Christmas saw such things, in the line of 
evolution, as ink stands, trays, pen knives 
and so forth, all artistically displayed and 
a manner that the caller would see them and eat 
their import at Yuletide time Mr. Bardwell evident 
ly has display instincts of an unusual order, espe 
cially when it is considered that these things 
always to be found in office furniture houses 

Columbus, Ohio, 

The North American Supply Company Columl 
Ohio, have recently reorganized and with i ir 
creased capital are remodeling their salesroom Be 
sides showing a comprehensive stock on the ground 
floor, they are making a display of model offic 
the second floor 

Grand Rapids, Mich. 

\ final meeting of the creditors of the Ross Ma 
ufacturing Company of Muskegon has been called for 
10 a. m, January 12, by Referee in Bankruptcy Kirk 
E. Wicks, at his office, 212 Houseman building, Grand 
Rapids, Mich The meeting will consider and pass 
upon a number of matters, including the final report 
of the Trustee, filed Dec. 20, showing a _ balance n 
hand for distribution of $4,552.76 The meeting will 


consider claims of attorneys for services, contested 


claims, a claim of the Trustee for services in carr 
ing on a going business, etc., etc A final dividend 
will probably be declared at this meeting. 

Prague, Bohemia. 

The Arbor Office Furnishing Company, Ltd Prague 
Il, Graben 14, has taken over the business of the 
house of W. Jira & Company, in Debr Post Josefstah! 
Kosmanos, The affairs of the new corporation are 
now under way and the outlook for the new yea is 
most encouraging 

San Francisco, Cal. 

The C. H. Jenkins Company have completed equip 
ping the offices of the new Hearst building with steel 
safe cabinets. These cabinets were finished in a spe 
cial shade to match the metal trimmings of tt in 
terior work of the building. 


Wabash, Ind. 
official representative 
London, England, recently visited sev 
centers in the United States 
order, while enroute, 
Company for several hundred 
files Mr. Woolley is at the 
Canada in the interests of a 
which he is the orig 


W. Woolley of Roneo Com 
Ltd., 
eral manufacturing 
incidentally placed 
the Wabash Cabinet 
four drawer vertical 
present time traveling in 
indexing, of 


pany, 
and 


an with 


special scheme of 


inator. 


. . > 
Wm. R. Gridley, formerly a Y. & DB. salesman, has 
tnken charge of the Filing Cabinet and Supply De 
partment of Ferris & Leach 
. . . 
If anybody is in doubt as to the location of the 


Wabash Cabinet Company, he should read an envelope 


insert recently printed by them. The insert states 
that the Wabash Cabinet Company is located 
In the City of Wabash. 
In the County of Wabash. 
In the valley of Wabash. 
On the lines of the Wabash 
On the banks of the Wabash 
Washington, D, C. 
The N. M. Minnix Company, Inc., have recently 


taken the exclusive representation of the Wabasb 
Cabinet Company, in Washington. Mr. Minnix, presi 
dent of the company, looks after the selling end and 


personally attends to the government business 
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To Catch Customers 


and Hold Them 


To increase your sales and profits—high 
grade imprint fountain pens, at reason- 
able prices, will do more than any 
other article you sell. 


SANFORD 
& 
BENNETT 


Fountain 
Pens 

















are the best 
that money can 
buy. Weare the 
largest manufactur- 
ers of fine quality im- 
printed pens in the world. 
We make lines to suit every 
writer. Satisfaction absolute- 
ly guaranteed or money back. 











We are patentees of the Auto Pen (Self-Filler) 
the Gravity Stylo and the ‘‘Commercial”’ 
Fountain Pen. Careful attention given to requests 
for special styles and designs. It will pay you to see 


our samples before placing your orders for imprint foun- 
tain pens 





Write to-day. Our prices are 
the lowest, quality considered. 


SANFORD & BENNETT CO. 


51-53 Maiden Lane, NEW YORK 


ht 
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The Boston Guard Penholder 


precludes the possibility of pushing the pen too far in holder. The pen cannot break in socket. 
By insertion in the holder at the proper distance the correct flexibility of the pen in writing is 


assured. 













No. 1 {7s S0soN, SUAED 
japan itoisus serve ret ent ee Recwenrem, Mf 
Has No EQUAL for Producing MUSCULAR MOVEMENT. 


The Boston Guard Penholder teaches the correct principles of penmanship without effort of 
the writer. It has been adopted as the standard of many business schools and colleges. 





Send for our circular and terms to dealers, 


BOSTON SCHOOL SPECIALTY CO., wochester Nn 




















CROWN METAL CONSTRUCTION CO. 


JAMESTOWN, N. Y. 


Manufacturers of 


STEEL FURNITURE 


STOCK FILING CASES 
CROWN MODERN SAFES 
FLAT and ROLL TOP DESKS 
SPECIAL EQUIPMENT 


THE PRACTICAL AND SANITARY FURNITURE 
FOR THE UP-TO-DATE OFFICE 





4-Dwr. Vertical File Crown Modern Safe 


WRITE FOR CATALOG No. 10 
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Selling 
Cost—Double Sales 


A quick, sure, economical way to 
increase business is to make your 
form letters actually personal by 
reproducing them on an 


UNDERWOOD 


Revolving Duplicator 


The best machine you can possibly 
buy. The simplest, neatest and 
least expensive to operate. A boy 
can reproduce hundreds of perfect 
copies an hour—the last as clean 
and sharp as the first. He can also 
do all your price lists, circulars, an- 
nouncements, etc., at half the cost 
of printing. 


The Underwood Revolving Dupli- 
cator is a necessity in every up-to- 
date office. Its use is a great 
economy and a tremendous busi- 
ness getter. Sold complete with all 
appliances and without license re- 
strictions as to supply buying for 
only $35.00. 


Write today for book’et. 


Underwood Typewriter 
Company, Inc. 
Dept. B. Underwood Building 


30 Vesey Street, cor. Church 
New York City 
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superfluous ink. 





Scientific Inkwell Construction 


reaches its highest practical value in the 


Sengbusch Self-Closing Inkstand 


This well is absolutely non-evapor:ting, and closes after every dip of the pen. 
so constructed also that the writer cannot over-dip his pen, and so flood the holder with 
The ink is always fresh for the user 

In addition to these superior qualities of mechanical construction, the Sengbusch 
stand is built on beautiful lines which are pleasing to the eye 
patent ink-well has become the most popular stand on the market, and it should make 
up a part of the equipment of every well appointed stationery store. 

Stationers who are not now carrying this well in stock should se- 
cure circulars at once, as they are losing a sure profit 





The result is that this 





WRITE TO-DAY FOR TRADE DISCOUNTS AND CATALOGUES OF OUR COMPLETE LINE 








Sengbusch Self-Closing Inkstand Co. 


320 Montgomery Building, MILWAUKEE, WISCONSIN, U. 


S. A. 


saciid 

















One of the 32 
Styles and Sizes of Cuspidors 
made by 


The Ireland and Matthews Mfg. Co. 
Foot of Iron St., : Detroit, Mich. 








MEMINDEX 


The Automatic 
Daily Reminder 


Aiways opens at the 
right place. A dated 
card for every day 
today’s card always at 
the front. 

Takes the place of 
Memorandum Book, 
Desk Pad and Date 
Book. 


Fits the vest pocket, 





Only live matter carried in the pocket. 

There’s a tray for filing the cards by 
date, subject or alphabetically. 

One satisfied customer brought nine 
sales in less than 
twenty-five days. 
Wilson Memindex Co. 
131 Dey St., Rochester,N.Y. 





Distributors for Pacific 
Coast States 


BAILEY SPECIALTY CO. 
SAN FRANCISCO 

















it to the dealer. 
customer. 


SUPERFINE QUALITY. 
Inlight Blue Boxes, containing } ream of Note Paper each, 


and in separate Boxes } th dEn pes corresponding. 





Our Papers are supplied in Bordered Goods and other spe- 
cialties by EATON, CRANE & PIKE CO., Pittsfield, Mass., 
and 2725 Fifth Ave., New York, whose boxes bear the word 
“CRANES” containing our goods. 





CRANE’S LADIES STATIONERY 


Sold by All Stationers and Booksellers 


These goods are suited to the tastes of the most select trade. 
Their merits are known the world over, and they yield a prof- 
Once tried, the purchaser becomes a regular 


Presented in the Following Styles and Qualities: 


ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 


EXTRA SUPERFINE QUALITY 


In Lavender Colored Boxes, containing } ream of Extra 
Fine Paper each; in like Boxes are Envelopes to match. 


L. & W.M. CRANE, Dalton, Mass 











Janna \ fgl 


LOOSE LEAF” 





(By Special Correspondence.) 


Boston, Mass, 

Charles Gilfuss for i long while in f 
lepartment of Thorp & Martin Compa 

n his new dut \ Hill, Smith & ¢ 

Fhorp & Mart Comps had their usua 
lis \ during « holidays, the display | les 

£ otabl 
Breoklyn, N. Y. 

J H. Pendlets has been granted 

“ oose a ‘ 

Chicago, Ill, 

Ralph Wilson president of the ¢ Ss. & R. B. Con 
pans is now settled in his fine new resick Oak 
Park one of Chicago's aristocratic suburbs 
the Wilson youngsters will have lots 
fresh air and roon play 

John Lone of the MeMillian I 
Syracus N \ visitor | ‘ 

General Manager Wonuser. of the Baker-\ 
pany Tribune building, Chicage states i ’ 
he best yeur he ever saw in tl ser 
pany He remarked furthermore th ‘ 
the company is traveling out of Chicag 
office, may be added to soon The policy 
pany that of selling direct to the eo I 
Wonser states quite successful 
the company l ted t Atchison, Kansas $3 
ton Harbor, M ig will no doubt be ue 
pecially the plant t Benton Harbor 

J. B. Mudd. s of Josep! \ Mud 
the Chicago Binder & File Company 
sentative of the concern in Cl ix 

* 

Charles Due f Charles Duee & (¢ 
igo representatives of the Giale-Sawyer 
Boston, manufacturers of the well know! \ 

Index, spent several days in Kalamazoo Mich 
latter part of the month Mr. Duee has just ve 
his new sample ses for showing th 
file and card index, both quite unique and giving 
most complete demonstration enabling 
to get a comprehensive understanding of 1 rh 

the svstems 

* * * 

Malcolm MeFaul Chicago representutiv ! iN 
mazoo Loose Leaf Binder Company, left) Decem! oo 
for a stay over the holidays at his home » Wa 
Zo Mr. MeFaull states that the new Kalumazette 
with its automatic extension binder is } Ving big 
winner in his territory 

Des Moines, Iowa. 

S. D. Page and J. C. Hedges, have ix uw 

patent on a new loose leaf book 
Kalamazoo, Mich. 

The Kalamazoo Loose’ Leaf Binds Co 
nounces that they have completed = th: stablishme 
of fifty agencies in the western states r) 
is now working the southern states 

* * « 

Osear Ally1 sales manager of — the Kalamaze 
Lovse Leaf Binder Company, recently took quite ai 
extensive trip through the west as far as Denver 
Office Appliances had the pleasure of a visit frou 
Mr. Allyn on his way home He reported avery 
successful business on the trip during which he 
made several appointments of new dealer agencies 
for the popular Kalamazoo line of binders 

Milwaukee, Wis. 

The Standard Blank wok Manufacturing Comp 
has been incorporated with a apital of S15,000 I 
incorporators are George Rockafellow Ralpl Mill 
and Osear Freck 

New York, N. Y. 

The Gresham Blank Book Companys I) =6-Huds 
street, has made several improvements " ex 
tive offices 

Sales Manager Hipsman, of the Elbe File & I 
Company, is on the Pacific Coast in the i 5 f 
ompany 

Omaha, Neb. 

Klopp & Bartlett Printing Company. stationers a: 
office appliances dealers, Omaha, Neb have 
ly acquired the agency for that city for the Kala 
zoo Loose Leaf Binder Company 
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Makes Your Work Easier 


. 
| it 17 















Adjustable 
to any height 
and after easi- 

y and quick- 
turning this 
lessly moving 


easy ball- the Adding 


bearing Machine on 
heel its perfect rollers to 
waeet, ; any desired place 
the stand 1s or position, the 
. Stand is held ab- 
adjustable solutely rigid by 


simply TRIP- 
PING THIS 
LITTLE FOOT 
LEVER. 


to any de- 


sired height 





ADJUSTABLE TABLE Co. 


GRAND RAPIDS, MICH. 


Also from Adding Machine Agents & Salesmen 











BUCKEYE RIBBONS 


% 


and 
CARBONS 


are manufac- 
tured with a 
view to meet the most exacting 
demands—a characteristic worth 
the dealer’s knowledge. 





Supply Your Customers 

with a quality that will insure their 
satisfaction and continued patron- 
age. Talk quality first—then price. 

Typewriter Ribbons for all ma- 
chines. 

Carbon Paper 

Typewriter, Billing, and pencil 

for all purposes. 


Oar Specialty: 
Multigraph, Printograph, Writ- 
erpress Ribbons with perfect match 
Typewriter Ribbons. 


Write for Samples and Prices 


The Buckeye Ribbon and Carbon 


Company, *"' %; Ser 4v*- Cleveland, O. 








ly and noise- | 
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The Latest in 
Automatic 


FYON LO Screw Cutting 


PENCIL SHARPENERS 


The first and only machine in existence that 


supplies a point such as is desired by the 


Draftsman and Architect 


e€ 





The sharpening cperatior 


Removes Only 


the Wood 


from the pencil 


TT Bt head 


Exposing the Lead 


for five-eights of I 
various styles 
such as needle, chisel, duck-l 


are secured by rubbing t 


What 


s accustomed to this method and likes it. 
was to find a satisfactory way of removing the 
wood and this is accomplished with great speed and ease on the Roneo 
Pencil Sharpener Model ‘‘D.’’ ' 


Itsman 


sandpaper. Every dra 
has troubled him in the past 





The features that have made our regular model 


famous and that have 


Roneo Pencil Sharpeners (2:03... :. 
sell nearly fifty thousand 


of these machines within one year, are contained in the model “D.” They consist briefly of 
a spiral cutter having nineteen inches of concave knife edge, an automatic grip and 
feed for the penc'l and an automatic stop when the five-eights inches of lead are exposed, 
thereby preventing all waste of lead. The machine will accomodate a pencil of any 
thickness. Ask any draftsman in your city whether a machine such as we described above 
would not be very valuable to him in his work 


List Price $9.00 Each. Liberal Trade Discounts 


ALMOST READY FOR THE MARKET— 


"RONEO NUMESALAA” SYSTEM 
OF FILING CORRESPONDENCE, ETC. 


A system combining the best features of the alphabetical and numerical systems 





with the weaknesses el'minated; a system in which there is nothing to memorize; absolute 
accuracy in filing and which is positively the quickest reference file in existence. More 
about this in the next issue of “Office Appliances.”” Meanwhile, if interested in securing 


AT ONCE so that we may have your application on file. 


371 BROADWAY 
NEW YORK 


exclusive sale for your city write 


FRONES COMPANY 


CHICAGO BOSTON PHILADELPHIA 
LONDON PARIS BERLIN 
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Don’t Waste It! 


Every square foot of space in your office has value. Use it to the best advantage by installing 


(|HLART STEEL 


TYPEWRITER STAND AND CABINET 


SAVES TIME RENT and MATERIALS and D ’ 
INCREASES EFFICIENCY. l 5 ays 
DESCRIPTION: Rigid steel frame, 
absolutely indestructible, ample space Free 
for full week’s supply of stationery 

Wood platforms—silent under operat- ° 
ion, and easily moved when on casters, Trial 
half turn of lever makes it rigid and 
immovable. Closes and locks at night. 


This stand oc- 
cupies only 4 
square feet as 
compared with 
the 10 sq 
feet taken 
by the old-sty! 
desk. 










Office 


Supply 
Dealers 


who will 
handle the 
line, write us 


Dictate us a short letter telling us to send 
you one on a 15 days’ free trial. Use your 
business st itionery ‘and state what position 
you hold. We fill order through our dealer 
or through your dealor if we have none, pro- 
viding you will give us his name. If not 
satisfactory after 15 days free trial return to for a special 
dealer and you will not be out one cent. Closed proposition 


THE TOLEDO METAL FURNITURE COMPANY, 1470 Dorr Street, Toledo, Ohio 
Makers of Famous Uhl Art Steel Furniture 





Open 














Typewriter Specialty Co. 
152 Gaia St. - New York oe a - 





Because nothing ap- 
Manufactur- an ye ay Fs 
, ; man more directly 
R SPEC) 
watt airy, ers of than an accurate 


aa 
Sa wesrbnonee™ Desk Clock 








nee vor" An attractive paper 
Covers weight; a handsome 

dial, and a case of sparkling glass—3 i in. square 

for The top is on an angle, so the dial is easily seen 


Sent anywhere prepaid for $1.50. 
Sold by Stationers and Office Outfitters generally. 


Typewriters, Adding Machines, 
Duplicating Machines, etc., etc. 37 ene see Conn. 




















To Make a Good Impression 


upon your customers see that they 
are supplied with 


Carter’s Ideal 
Carbon Papers 


a kind for every use. Clear cut impressions, longest 
wear, greatest number of copies and cleanest to handle. 
In every respect they are intended for and to be 


THE BEST TRADE 


35 Carter's}Ideal Typewriter Ribbons are made of the 
finest materials to insure perfect satisfaction. Send for 
Carter's Codes—containing tables of Ribbon Dimen- 
sions and Interchangeable Ribbons. 


THE CARTER’S INK CO. 


BOSTON @@ {NEW YORE CHICAGO MONTREAL 








he Cawrea's (ux Co. 


Oeerer at rome co mee 
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OFFICE SPACE IS MONEY— ADDING MACHINE 





(By Special Correspondence.) 


Chicago, Ill. 


| W I Curri sales manager for the Dalt Ad 
ding Machine Company with offices in Suite 701 
Peoples Gas building, declared that 1911 was the best 
year he had ever seen since taking hold of the 

pany’s affairs here Mr. Currie will add two salesme! 

to his staff this month, making a total of t five 
or the city nd tive for the country thoug! 

BL opertion may be altered later 

. > * 

sustin, formerly with one of the promin 

| typewriter hoses, is one of the most successful sales 

men in the employ of the Wales Adding Machine 
Company) with offices in the Steger building Mr 
Austin went with the Wales some time sinc: but his 
record for the close of the year was not «nly st g 


but exceeded expectations. 


° . 
Errett Hughes, four years ago with the St Louis 
organization of the Burroughs Adding Machine Con 
pany, has recently re-entered the company’s les 


staff, being stationed under the Kansas City office 
Mr. Hughes is probably one of the cleverest salesmen 
of the central states, his record in the past support 


ing this statement, and his record since he gai be 
came a member of the Burroughs staff testifies to this 
opinion. 
* 2 

John I Gillen, Chicago seles manager for the Bur 
roughs, is still the same whole-hearted optimistic 
selling power as of yore Gillen says: ‘‘Great stuff 
this past year, and more to come.’’ His organizatior 


the best in the entire Burroughs force 
. > > 


Memphis, Tenn, 


is one of 


The Burroughs Adding Machine Company has a 
nounced that Memphis is to be the district headquar 
ters for the entire Cotton Belt, effective January Ist 
M L. Stitl who has been the Burroughs sales no 
ager at Fort Worth, Tex., for several years, has beet 





made district manager with headquarters at Memphis 
His jurisdiction will cover such a large territory 
that he will have associated with him as office man 
ager, A. H, Cato, who comes from the Burroughs office 
at Atlanta Ga George M Greene, who has beet 


} 
nis 


in charge of the Burroughs office at Mem, 
been transferred to Atlanta, Ga., as sales manager 
Salt Lake City, Utah. 
(sear Sorensen, who has been the Burroughs Add 


ing Machine Company's sales manager for Utah fo 


some time past, hus transferred his activities te 
Colorado, where he will be asscciated with ¢ G 
Cotton, the present sales manager Mr. Sorensen w 
be succeeded at Salt Lake by Parrish Brothers 


sisting of G H Parrish, formerly Burroughs sales 
ugent at St. Paul, Minnesota, and G. Y. Parrish, for 
merly sales agent at Minneapolis, Minn 

* * 


San Francisco, Cal, 


The Burroughs Adding Machine Company are doing 
their regulation amount of business on the Cvast this 
month The San Francisco office of this company is 


busy and is prepared for the New Year 


. * * 


F. F. Wright & Co., agents for the Elliott-Fishe 


billing machine the Comptometer, and other office 
accessories report their December sales up to. thr 


average fir the season 
> @ 4 
W Ww Erskine, San Francisco, manager for the 
Dalton Adding Machine Company, has returned from 
his trip to the company’s factory at Poplar Bluff 


Mo He is very enthusiastic over the recent im 
provements made in the machines, and he announces 
that he will hav very soon, an electric-drive ma 
chine, which will be used in the regular window 
demonstrations Several orders for this type have al 


ready been taken «cn the Coast 
. > . 

H. C. Grubbs, formerly connected with the local 
office of the Dalton Adding Machine Company has 
now been appointed sales manager for the company’s 
office at Des Moines la 


> . . 
Owing to the increased business of the Daltor 
Company a new man, W. Warren, has been added 
to the sales force iu Los Angeles After the New 


Year. two more men will be connected with the San 


Francisco office 





January, 1912 OFFICE APPLIANCES 





The Garrett 
The Adding Machine of Today 


The Barrett : the latest and best i iding machines. It is best because 
it is latest. For the adding machine indiana’ is a young one and every new 
model marks many important changes 

lhe Barrett is the fruit of all the recent 


= How many items added ? ‘mprovements made in adding 1 mat hines 


It embodies the good points of the old- 
N t it t be dd d? fashioned machines, and corrects and 
ext 1tem to a ed: adds many other features. It is the up- 
to-the-minute adding machine for the 

Total. up-to-the-minute business. 


The Barrett has eliminated the com- 
plex mechanism of the old type of ad- 
ding machines and simplified it in con- 
struction and operation. It is so light, 
so compact, and so handy you can use 
it anywhere, at any time. 

You can save 30% of your time by using a 
Barrett No need ot re-check from a printe 
slip You check as you go When you fir ish 
you are sure of an accurate re sult 





The Barrett is so simple anyone can operate 
it, without experience No need for two clerks 

one to call off and one to operate. Both done 
by one man, 


While the Barrett is the most efficient adding 


machine ever built—it is not h sit as expens.ve 
as some ofi ts ancestors tes ge pene oe Te: me 

struction and added facilities of manufacturing 
keep’the cost of production low d we give 


you the benefit of this saving 

Let us convince you of the truth of our state 
ments. Put the Barrett to the proof mght in 
your own business. Compare its service with 
that of other machines—and decide from your 
own experience. 





Write for our special Free Demonstration Offer and descriptive literature today. Simply address 


BARRETT ADDING MACHINE CO., 148 Court Street, GRAND RAPIDS, MICH. 














ENSDERFER 
Typewriters 





BLIC 





Visible 
Writing 


Light 
Action 


Interchange- 
able Type 


Back- 
Spacer 





NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 


SEND FOR CATALOG THIRTY-TWO 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 
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We Manufacture on short-notice 
Loose LeafAccounting Forms, Binders, 


Files, Ledgers and Price Books. 


ASK FOR CATALOG 


THE TENGWALL CO. 


2952 SHEFFIELD AVE, OF ILLINOIS 20 THAMES ST. 








| cHIcaGo, V.SA. NEW YORK V.SA. 








Fully Repaired Typewriters 


$3.50 


Over the Rough Price 


Each machine is equip with a new 
‘ platen. It is completely repaired, ben- 
zine cleaned, re-aligned ; Yo atdined and 
re-varnished. 4 Youcan tf et AS GOODa 
job anywhere else on earth ke or the money. 


SEND FOR PRICE LIST OR GIVE 
US A TRIAL ORDER AT ONCE 


oa TYPEWRITERS 





143 N. Dearborn St. CHICAGO, ILL 


OOO OOOOOOS 36 6066606606000600000006 


















Typewriter 
CHAIR 


Very Strongly built 


| Wood Parts of 
Solid Quartered Oak 


Steel Parts of Best 
Sanitary Steel Tubing 


We manufacture 
only Superior Of- 
fice Furniture at 
reasonable prices 


Write 
The Celina 
Specialty Co. 
Celina, Ohio 





























“The Nationally Advertised Coin!W 
Millions sold an 


do not ot neglect this im- 
Mr. Dealer: portant line. Supply /- 
your banker with the bes 
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| 
Merchandise 
Epicures 


are created largely through the 
use of brands and trademarks. 
A trademark, or insignia, places 
the stamp of quality -and in- 
dividuality upon merchandise. 
This is particularly true of the 
Dealer, who can sell our New 
Process Carbon Papers and 
Inked Ribbons (for every con- 
ceivable purpose) in’ boxes 
BEARING HIS OWN NAME 
AND MARK. The advantages 
are many. Imprint goods al- 
ways bring a higher price, they 
create and hold customers and 
they constantly advertise the 
dealer as enterprising and re- 
liable. 


petition. 


They eliminate com- 








Sell your own brand 


For over twenty years we 
oun 
have been building business for 
the trade everywhere. We stand 
back of everything we make. 
guaranteeing full count, highest 
grade and expert workmanship. 
If you are not marketing your 
own goods under your own 
name and brand, you have a 





heavy handicap to overcome. 








It costs no more 


than goods without your im- 
print. Let us send you samples, 
prices and suggestions. 


U.S. Typewriter 
Ribbon Mfg. Co. 


Sansom and 8th Streets 
Philadelphia, Pa , U.S. A. 
Cable Address, MUSTR. 

P. S.—Inquiries are invited from pur- 
chasing agents of large corporations 

who buy supplies in quantities 
































6 TYPEWRITER 






(By Special Correspondence.) 


Bangor, Me. 
Les Jones of Bangor, one of the most videly 


kuown dealers in the typewriter business in Eustert 


Main has recently connected lLimself with the Mon 
arch Typewriter Company covering the Eastern sec 
tion of Maine under the direction of the Bostoi 
branch 

Belfast, Me. 

The Monarch Typewriter Company has opened a 
branch office in the city of Belfast under man 
agership of J. Mercier, formerly of the firm of Allen 
& Mercier, who were agents for the Monarch machi 
in Belfast, 

Binghamtcn, N. Y. 
Pin Binghe mter Typewriter Exchange has re ntly 


acquired = the izency fer the Standard Folding tyy 
writer in Binghamton 
Boston, Mass. 
The Remington Typewriter Company have moved 
to their new quarters on Congress street, where they 


have splendidly equipped offices 


Geo Cochrane the well-known Underwood — sales 
man has been very sick for about six weeks bu 
t last reports was on the mend 
ve 


Miss Florence E Wilson the speed opern 
been giving public exhibitions of speed writi 
this section and has attracted a whole lot 


tention It is fortunate that th Underwood thie 


can accommodate ai large audience’ s it has be 
crowded with interested spectators every day du 


ing the exhibitior 


Mr Osborne of the Remington force 
of the fraternity who has been laid up with a 
complication 


is mnothe 


diseases and for a_ while it looked 
serious, but he is improving at last reports 
* * «8 

The Underwood Company will shortly enlarge their 
repair department by taking the basement next door 
to their present quarters This will give them 
Whole basement nd street floor of the building 

Lb. EF. Tabor, formerly of Lowell, is arranging his 
iffairs so that he may be in position to take charge 


«f one of Boston territories of the Monarch after the 


first of the year Mr. Tabor has represented = the 
Monarch in several outside territories 
* . . 


G. T. Perry, who covers the northern part of New 
England, has been favored with some very nice busi 
hess from this section and has several important 
deals pending The prospects for the Monarch in Mr 
Perry's territory for 1912 are very bright 


Buenos Aires, S. A. 

The Remington Typewriter office in Buenos Aires 
has recently made several appointments of repre 
sentatives They are: Sefor Roman Chasco in Brag 
ado, Sefior Eliseo Varies in Chivileoy, Sefor Romano 
\ Solari in Pergamino, and Messrs. Ortiz & Cassani 
in Mercedes 

Chicago, Ill. 

J. W. Culpeper, son of the veteran John B. Cul 
peper, one of the Remington twenty-five year men 
is doing a good business in Chicago territory for the 


Underwood typewriter He has charge of the hotel 
pay-station machines and reports that they ir’ in 
creasing in favor wherever introduced J W Cul 
peper is also one of the juniors for Messrs Ander 
son ind Stochnake, who have downtown territory) 
Mr. Culpeper is a live, hustling typewriter man with 
nineteen years of previous experience § i the me 
chanical department with another well-known 
writer company in the city 
SS 
Benjamin Samuelson formerly opposit the Fed 


eral building, at the corner of Dearborn and Quiney 


streets, has moved to the ground floor of the new 
Heisen building, at Harrison and Dearborn streets, 
has a splendidly equipped store and will be able t 


draw trade from a section that promises great d 
velopment 


* * * 
Frank I Jochmus is assisting C I Alward is 
junior salesman for the Underwood in Chicage Mr 
Jochmus was born and raised in [lion, N Y md 


spent fourteen years as a repairman in one of 
large typewriter organizations He is making a 
good record in Chieago and even better results 


expected from him in Chieago during the coming 


ve 

















Ail! fh 


SOLE MAKERS OF THE ROYAL BRANDS 
CENTURY BOND LINES—AMERICAN 
LINES—TUXEDO LINES AND FAST 
MAIL LINt S OF 


NOTE DEAF TSEC 


THE LARGEST & MOST COMPLETE 
LINES IN THE WORLD, 


454 NORTH TENTH STREET, PHILADELPHIA 
WESTEAN OFFICE-209 SOUTH STATE ST. CHICAGO 
WALTER H. FURLONG—GENERAL MANAGER 











@ 1 YPEWRITERS makes) 


Before buving elsewhere, write for our special price list and 
catalogue No. 50. It will tell you why we can furnish type- 
writers cheaper than anyone else. Quality considered. 


Any typewriter sent for trial at our expense. 


TYPEWRITER INSPECTION CO. 
235 W. 4th St., Cincinnati, Ohio 








Johnson 
Patent 
Positioning 
Screwdriver 


Patented August 25, 1908 





This Screwdriver you will find t 


be indispensable for placing screws 
in inaccessible places on type- 
writers, adding machines and all 


like 1 achinery, and is espe ially 


handy ir kinds of repair work 
The ide is made of two piece 5 ol 
spring steel, which, when in posi- 
tion, ‘ against the walls of 
the nick of the screw as to hold 

in a perfectly rigid positior no 


matter how large or how small tl 


screw may be, so that it can be driv- 


er 1 opping aS 1S Ire 
} ase wher ordir 
screwdriver is used. Itis made 
three different lengths, six, eight 


and ten inches, and each length in 
three different sizes, for small, 
medium and large screws. Any 
other lengths or sizes made on 


special orders 60 CEN 


THORP & MARTIN COMPANY 


Typewriters, Parts, Platens, Tools 
and Supplies 


BOSTON, U. S. A. 
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'| Broome’s Folding 
Typewriter Table 


Made of oak. Golden or Mission finish. Com- 

plete with drawer and slide. $25.00 per dozen 

1 dozen to crate. Size: —— inches, 26 inches 
high. 























A MONEY MAKER FOR DEALERS 
/ Write for our inter ting proposition 
| THE BROOME MFG. CO. 
P| PERU, INDIANA 
WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 















23. @ 


WE ARE NOT AGENTS FOR THESE Goops 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 
NAME PLATES, METAL CHECKS, & 


RUBBER STAMPS, Etc. 
_ RUBBER STAMBPS 





WRITE FOR CATALOGUE 


MEYER & WENTHE 
31 N, DEARBORN 8T. 


123456 <a 
CHICAGO 




















NUMBERING MACHINES 
The Rotary Lineograph Duplicator 
, Modern and simple in construction 


eR Rapid and efficient in service 
The 
postal to foolscap. In the 
are eliminated. Weight 


Our Supplies Are Cheapest 


Rotary Lineograph is made to print anything from a 


as 
1" 
manufacture all unnecessary ] 


snd 
Ss pounds. 





onlv 


restriction 


screntiiit 


Lineograph machines are sold without 
regarding supplies, but we make the best 
ally adapted materials and are not bothered by out 
competition. Send for pr i al 1 


AGENTS AND DEALERS WANTED 


TH E LI Al EOG RAPH COM PA N Y oneepotwrere of Duplicators and Supplies 


M 
112 FULTON STREET NEW YORK, U.S. A. 








Kills Noise 

Lightens Touch 
Saves Machine _ 
Relieves 
Nerves ww “ 


‘e° |} Chase Shock and Sound Reducers 
“ta 3 is Spring Desk Clamps 


IT’S GREAT!! 


he unanimous verdict of operator 


Typewriter Salesmen and Repair Men 


You can place a set of 









(<2) 
. ee SWS on every machinein your territory 
is . oy 7 We allow you a big discount and co-operate with vou in every way " 
WC a sible ustlers now earning as high as $40 a week on the side. Write 
a RcOUCERS for pamphlet and list of big users. Retail price $1.50 for complete set 
FOREIGN REPRESENTATIVES WANTED IN EVERY COUNTRY 


J. L. CHASE MFG. CO., Dept. A, Toledo, Ohio, U. S. A. 











Manufacturing at a Profit 





Many a business has failed because of the heavy expense involved in equipping 
tory, and the high cost of manufacturé 

We eliminate troubles of this nature Our bus'ness is manufacturing mer is 
chanical articles on a contract basis exclus'vely O plant the large f 

ts kind ‘n existence. 

Befere you build a plant of your own let us give you a contract figure. WE 

CAN SAVE YOU MONEY! 








Main Office and Works: 


The Taft-Peirce Mfg. Co., Woonsocket, R. 1. 


NEW YORK: DETROIT: 1311 Majestic Bidg. CHICAGO: 1038 Nat'l Life Bidg 


165 B' way. 




















Dealers— 


Here is Something 
New 


A vertical system of Filing and 
FINDING that overcomes all of 
the objections found in the present 
vertical systems. 

Send for catalogue and full par- 
ticulars. Mailed free. 


Wide-Awake Dealer Agents Wanted 














The UNIT System Holds More Letters 
Than Does the Ordinary System of Filing 
The UNITS and FOLDERS take less space 


| than do the folders and division cards in the 


ordinary system. Every UNIT is in plain sight, 
and easily removed when wanted. ‘To remove a 
letter from your file reach for the proper UNIT, 
take it down and your letter is immediately at 
hand, without handling, pushing or pulling 
heavily laden drawers. 


The UNIT System 


of Filing and FINDING 


Saves labor, time, floor space and loss of 
valuable letters. 

At less cost than the present ordinary methods 

Efficiency and Economy in Every UNIT. 


Practical for Any Business 
no matter how large or how small. It gives the 








| greatest practical service to the entire General 


Office Correspondence to General Managers, 


| Superintendents, Traffic, Advertising and Sales 


Managers and department heads of every kind. 
Of untold value to Doctors, Lawyers, Merchants 
and others. The valuable space taken up by 
present ordinary files in the middle of the floor 
can be saved and wall space utilized. The opera- 
tion results to the advantage of the person doing 
the filing. 
See Our Special Circular on 


TRANSFER WORK 
Sold on 30 Days Trial 


Send for full descriptive circular and catalog, mailed 
Free. We will gladly send you the UNIT System filing 
outfits to try in your office on 30 days’ trial. 

The many new contrivances brought forth to im- 
prove the vertical system of filing demonstrate that the 


| vertical system is not yet absolutely practical. The UNIT 


System is more practical than any other system combining 


| simplicity, economy, practicability, usefulness, and all the 


latest improvements necessary to a practical system of 
office filing. 


System Safe Cabinet Company 
538 McCormick Block, Chicago 
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THE COMPLETE Lin 














(i) 


7" Nt gl” 


numbering machine ink. 


goods and prices right. 








Form Letters 





BRIGHTEN UP 22x23 


be used repeatedly and “they gras pork.” 
sizes. Put up in brass boxes of 100 fasteners 
HANDSOME COMPACT STRONG Ne Slipping, NEVER 
Alll stationers. Send 10c for sample box of 50, assorted. 
IMustrated booklet free. Liberal discount to the trade. 


The O. K. Mfg. Co., Syracuse, N. Y., U.S. A. no is 





A perfect imitation of the 
typewritten letter with fill- 
in that can’t be detected. 


My Price is RIGHT 


Carbon Paper. Typewriter Ribbons 
Stenographic Work and Typewriter Copying 


J.L.WALKER, 32 So. Clark St 
Central 3468 CHICAGO ILL. 












ont jpetene in the ore 
Lor H E by 
using WASHBUMNE’S fOtNT 


PAPER FASTENERS 


75,000,000 


TT aa 











RS 


If you are in the market for ribbons 
and carbons, send us your order. 
everything known in these goods including cars 
bon papers, stamp ribbons, typewriter ribbons, car= 
bon rolls, also transfer papers, typewriter oil and 


We make 








Get acquainted with us. You will find the 


Eé&Co. 
94 JOHN ST. NEW YORK 


J. A. HEAL 





DETROIT 


HOTEL TULLER 


sa and absolutely fire- 

. Adams and Park Sts. 

the The- 

atre. Shopping and Buasi- 
tatrict. 

large Convention 

Grand Roof Gardeo 

Music from 6 to 12 p. m. 

Every room has priva 


writer Company 


repair department 


* Ey Plan. 
Rates $1.50 per day ‘ond up 
L. W. TULLER, Prep. 



















MORTON’S 


typewriter bus 






TYPEWRITER OIL 


s best lubricant for Typewriters, 
Adding Machines and all delicate machinery, 
Chemically pure, gumless and colorless. 










Write to-day for free sample and prices. 


MORTON MFG. CO. 







Export orders giv- 
en careful atten- 









It 





cheaper grade desks 


p them in perfect 


bases are especially recommended to Monarch representat 
and abroad on 
“all built up construc- 
Five ply quartered oak beds 
and three ply built up panels. 


pleased to mail you 
one on request. 





factory during the 





Januai 191 


side territ 
a rushing bus 
Mr. Chaffa 
e Underwood office in Wichit 


the north 
Wisconsin line 


L. C. Smith & 
Thomas ‘ ‘ 


typewriter game 


Chicago ofl 


J. E. Cooy 
Jchnson, G J 


sulesmer 


has joined t 
company work 
offic hay 


manager of the ib 

typewriter company 
district manage for 
e same point 


Typewriter Compa 


ilers under 


Beach Printing 


Typewriter Ex 


vewriter Exchange 


outside 


company it Chi 
the Secor Type 
foreman of the 
formerly with the 
to Mr. Metealf 


Typewriter Com 


up-to-date 


their office 


at the Monarel 


the repairmen 


repairman of experi 


L 


a cash register com 


and is i charge 
with the ew 
Chicago reé tly 
with his ex 

sell a large 


ry and Mr. Burro 
visited the Chi 


‘Modern Office Outfitters 
dealers for the Mor 


to move 


city of Colul 


" t} tats f 


sub-office 


from mechani i 
was well deserved or some 


rould = sell 
order 


a larger store 
line of office 


e of Monarch visibles 


oak from 
was recenil giv 
appointme nt 


as head bovkkeepe 
Typewriters in Gothenbu 


his shops 


Philad Iphia offic 


i visit t 
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= Felt == 
Specialties 


We make felt mats both plain and 
pinked edge, for typewriters, adding 
machines, and all other office appli- 
ances. Our felt mats deaden noise, 
eliminate vibration, protect office 
furniture, and facilitate moving of 
the various machines on the desks. 


For the manufacturing end of the 
office appliance business, we make 
everything imaginable in the line of 
felt washers, oil wicks, buffers, bas- 
ket felts lined with leather, rubbing 
and polishing felts, etc. 


All our machinery for this cutting 
and punching work was built by us 
specially, for our own use, and our 
facilities are such that we can turn 
out anything in the line of felt for 
any purpose within a day or two 
after receipt of order. 


If you have ever bought anything of 
this. kind, and want our prices, send 
us asample. If you have not used 
anything made of felt, and want 
to investigate, write us. 


We Are Specialists 
In Felt 


Use The Aeoeeoelt : Brand 


N. E. BOOTH 


644 Pacific Street 


BROOKLYN, N. Y. 
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TYPEWRITER DEALERS— 
JANUARY STOCK 


TO MEET THE DEMANDS OF THE OPENING SEASON'S 
BUSINESS WE HAVE RECEIVED LARGE NUMBERS OF 


game, VISIBLE 
| WRITERS 


| and carry constantly in 
_ stock a complete line 
| COMPRISING 























) | ALL MAKES and NUMBERS of 
| VISIBLE WRITERS 


As well as large stocks of the Old Standard Machines. 


WRITE FOR LATEST QUOTATIONS ON 
Underwoods — Remingtons — L. C. Smiths — Smith Premiers, Etc. 


Our Latest Prices will Interest you. 


TYPEWRITER EMPORIUM 


(Largest Independent Dealersin the World) 


32-34 W. LAKE ST., CHICAGO 





Established 1892 


















Carbon Paper and 
Typewriter Ribbon 





**The Pink 


of Perfection’”’ 


The brand of measured quality 


Produced purposely and exclusively for 
dealers who get the 


‘“‘WORTH WHILE” ORDERS 





Miller - Bryant - Pierce Company 
AURORA, ILL., U. S. A. 





Main Office and Factory, . . e 








——_—_—_— 
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THE ing 
Byron Typewriter Cabinet Ls 


An Office Appliance Systematizing Typewriting 


Has capacity of large roller top— yet 
closed is small and compact 


Active dealerships 
given exclusive 
protection. A few 
territories uncover 
ed. Send for full 


nformation. 


Has receptacles, 
copy holder, 
shelves, tablé 

space, drawers 


BYRON TYPEWRITER CABINET CO. 


EXECUTIVE OFFICES: 
So. Ionia and Prescott Sts., Grand Rapids, Mich. 


Everything FACTORIES ——_—— 
protected. Grand Rapids, Mich. San Jose, Cal. Walkerville, Canada 























Ribbons and Carbon Paper | 


are. as their name implies, widely known for their lasting | 
qualities. The comparative cost of typewriter mbbons and 
carbon paper, taken from the standpoint of durability, 1s so 

varied that no concern can afford to pay for initial cheapness | 
at the expense of length of service. | 


The wonderful success of the Republic-Dodge Manufacturing 
Company has been built upon the substantial foundation of 
giving value received. Our reputation for producing the very 
best in ribbons and carbons is established, and for that reason 
we cannot allow for a moment our high standard to deteriorate 


Salesmen who are interested in building a permanent business 
for themselves are invited to get im touch with us at once, as 
we have exceptionally valuable openings for good men 


Write us at once for samples, prices and special proposition 


Republic-Dodge Mfg. Co. 


Pearl and Prospect Sts. | 
al BROOKLYN, N. Y. ia 


























2) yp 
TT] 3) STOP THAT NOISE 
ia x - = a Our Sponge Rubber Air Cushion Pedestals 
we | — er or me y ogee all — —— 
—= e noise of any typewriter. 
— 





They lighten and improve the touch wonderfully—an immense 
help to the operator—and soon pay for themselves by saving 
wear and tear on the machine. Act just like pneumatic tires. 


. © “4 oo Agents and dealers will find this a live seller. 
we 


Write now for our proposition. 


Cushion Michigan Office Appliance Co. 
m_ Pedestals 403-4 Sun Building, - DETROIT, MICH. 





























Harrisburg, Pa. 


( ( Merrill. wil used to b vith the Reming 
Typewriter Comp i the Harrisburg sub-cttics 
der Philadelphia ifter 1 year’s absence s back 
his old position ig 


Indianapolis, Ind. 
New salesme s territory for the Remi 


vriter office i tl Indiana field has had to le 
recently The dditio which includes five 
ties east and fiv counties west of the cit rt 
under the charge o Martin A Lanuhan f 
th Robinson & Company 
Kansas City, Mo, 

M \ Thal manager of the billing 
department , Underwood I'yvpewriter 
Kansas City r ts a large umber of good p 
pects as the esult f the Underwood exhibit du 
the Kansas City Business Show Things ! hoor 
ing long it 4 t pe and he expects 
his previous goo« ords during 1912 


Londen, England. 
( W Eark European director of — the Mor 
N'ypewriter Company sailed December t 


Steamship ‘‘Mauretania arriving in New York ¢ 
on December 1l5t! Mi Earle states that it w 
roughest trip |! has experienced of the mar 

he has made icross the water 


Malmo, Sweden. 


rhe Remington typewriter office in Malmo hes 

ved into large d mor commedious qu 
Kalendegater \ Malmberg, one of the Reming 
Stockholm  salestmie vill have charge of tl M 
ottic 

Mobile, Ala. 

he Typ Sn s Compat oft this 
b ippointe ts f the Standard rypew 
Company I wok fter the sal of SS 
rd Folding typewriters in southern Alabat 


Moose “aw, Sask., Canada. 


The Westwood Stationery Company f Mo 
Jaw. Saskatchewa has been appointed agent 
Smith Premiet This is a splendid concern 
ing a remarkable business on the No. 10 model I 
ippointment was nu le by the Typewrite: Ex x 
rf Regina Saskatchewa another strong bus 
house Miss Alice Morgan, in charge of 
department eports most satisfactory 
the close of the year 


New Haven, Conn. 


Edward Warre has been made manage f 
local branch of the Hammond Typewriter ¢ 
Mr Warren is a great hustler and merit his 
motion 


New Orleans, La, 
E. F. Keplinger, manager of the New Orlea 


office of the Monarch Typewriter Company was 
extremely busy man during the Bankers conv i 
held at the St. Charles Hotel the latter part f No 
vember Mr Keplinger had an exhibit of Mor 
machines that proved to be one of the attractions of 
the convention I I Colsten of the executive of 


flee spent a number of days at New Orleans t that 
time, and received many favorable comments I i 


count of his ability as a typewriter operator 


> . > 
E F Keplinger manager of the Monarch b 
and L. H. Colsten demonstrator of the ex 
offices, made trips to Jackson, Miss Vicksburg. M 
Shreveport, La ind Alexandria, La sub-offices 
the New Orleans branch. Good business was ré 
ill along the | 
_— a 
E. G. Stier and J. O. Ferrer have «a ted 
tions with the New Orleans bran of the M 
rypewriter Company 
.. eo.e 
Under tt d tion of E. 1 Keplinger, manag 
the New Orlk s branch of the Monaret ry pew 
Company 1 number of Monarch machines \ x 
hibited at th Mississippi & Gulf Coast Exhtt 
Company's Fair at Gulfport, Miss held in t irl 


part of November 
New York, N. Y. 


Following i eustom which he establishes 
years ag James B Hammond presid 

Hammond Typewriter Company presented 
of his employes a Thanksgiving turkey 
greatly ppl d 

The Typewriter Trading Company ms KB 
has recently been organized by A. K. Goodricl ( | 
Leary and |! Stephan, to carry on a ger 
ness in buying, selling, renting and exchanging 
writers rhe bove-named promoters of 
company we formerly with the Typewrit I 
tion Company of New York 

* * 

Cc. M. Degree has been promoted from supply erk 
in the New York branch of the Hammond Typew 
Company te the position of traveler covering 


northern and western parts of the state 
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A Calendar, Directory, Tablet, P il » ° 
“end Eraser Neatly Secured. 309 Walnut Street. Philadelphia, Pa. 





SOMETHING NEW! 


he Oliver Phone Servi-Set 








As Good as Any—Better than Many 

















(Five Blades of Grass Where One Grew Before.) 
7 ‘ a JOHN ALLEN & CO. 
Simple, Compact, Strong and Serviceable. 478-480 Pearl Street, NEW YORK 
ANTICIPATES EVERY EMERGENCY c a 24 
in telephone service. With the calendar and indexed ar on aper 
directory in use the the pencil tablet ————— 
is entirely out of the way and vice 5 . 
-lcon, Tyogeetenr, Pen, Pencil and Full 
Material and tools are put at your . ‘ a Guaranteed Non-Smut. 
fingers’ ends with remarkable quick- Changing from Directory Long-lasting, Clean Writings 
ness and cleverness. to Tablet. ‘ f 
Strongly endorsed by busy people. Price $1.00. Typewriter Ribbons 
THE OLIVER PHONE SERVI-SET is one of thi season's clev- Forel mahenat 
erest and best selling new things and has come to stay. Seat oareie tn ane 
Liberal Discounts to The Trade. tion to users. 


Write For Samples 


Oliver Manufacturing Company 














SSS 


ee %? on . 
aN i R ed Tr e a S U ry Telephon «> " 
See §=DaAvOL PARA a> oN Re“Qushic 

AND 4 TRADE MARK Ex “4 prcainen | 
QUAKER BRAND THE STANDARD FORALL 3 RENDERS VOICE PERFECTLY! 

PURE GUM RUBBER GOODS DisTincr.Fits ANY TELE 

Receiver. (¢ 
ALL ABSOLUTELY GUARANTEED MANUFACTURED BY 





ELaAstTic BANDS 










WRITE For PRICES 








+ DAVOL RUBBER COMPANY. *- 





WRITE For PRICES 

















THE RELIABLE 


TIME STAMP 


The Multicolor Press 


It is the only machine on the market that will produce 
r complete personal typewritten letters in three different colors at one opera- 














Like a watch but 
strong and durable. 
Most simple and ac- 





curate Time Stamp tion. 

made. It does this by printing the letterhead like a printer prints it, it type- 
Prints automatic- writes the body of the letter with typewriter type and thru a typewriter 

ally and in a straight ribbon, and it signs your name like you do it with your fountain pen. 


line, the year, month, 
day, hour, minute, 


a.m., p.m. Also Besides doing this kind of work, it will do all classes of commercial 
address and six other 





different words, such printing. ae: 

as Rec'd, Sent. etc. It is the most practical office printing press on the market. 

Guaranteed for one It was built to do both duplicating and printing. It does not take up 

year. much room and any office boy or girl of average intelligence can run it after 
Stationers and they receive our instructions. 





office appliance deal- 
ers are making money 


with our machine: 1 1 Multicolor Press Company 


Factory and General Offices, Fresno, Cal. 




















Reliable Time Stamp Co’ Roster Sales potion Comgpal Seles Divison Westeun Sates | me 
r , 12 . 3lst Street ymout g- et Street 
3 West Broadway, New York City. New York Chicago, Ill. San Francisco, Cal. 
CGE REEL BERRA AARC CA CARA AACA L IEA 


‘ ‘ 
ee a 










This space in February will advertise our “Space Saver” 
Something absolutely new 


THE CLINGH CLIP CO., 192-96 Seneca St., Buffalo, N. Y. 





> , ‘ ‘ > ee Le se LS +S > >> > >> => > > em >see 
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Heavy Steel Plate 
SECURITY BOXES 


APPLIANCE 








(f are designed to fill the demand for a 
box in which to keep private papers 
which is more substantially built and 
equipped with a better lock than is 
provided in the ordinary “‘tin” box. 


In the office, bank or home there is nothing 
which will provide any more safety than a 
Meilink Security Box. 


We now make two lines—to suit every class 
of trade. Both lines are made 16 gauge steel 


Length Width Depth Weight 
9# in. 4} in. 34 in. 44 lb. 
11 in. 7+ in. 4 in. 64 lb. 
13 in. 11 in. 4 in. 9 Ib. 

144 in. 1] in. 4 in. 104 Ib. 








Se 





inuary, IQ] 


| J. C. Phelan of the Monarch Typewriter Company's 
executive offices is making an extended trip throug! 
the far West 


L. H. Colsten of the executive offices, demonstrator 
of the Monarch typewriter has just returned from 
a western and southern trip, extending over a_ per! 


of about five months Mr. Colsten reports conditions 
it the West and South as being extremely satisfa 
tory in every way 
. > . 
Cc. B. Heater of the Monarch executive offices - 


been doing considerable work in the Chicag 
tory in the last few weeks 
> . > 

E. R. Heyland, manager of the Monarch Typewrit 
Company, Ltd of Toronto, Canada, was a _ visitor 
the executive offices the latter part of December. Mr 
Heyland states that business in Canada was never 
good as it is at the present time, and from all indic 


tions 1912 will be a great business year for the M 








: -Orce The ‘100’ line is provided 
with a paracentric pin tumbler all-brass lock, while the “200” line is equipped with a two 
tumbler cash box lock. 


plate, with reinforced steel corners, brass handles, etc., etc. 


Each box is packed in tissue paper in a card-board box. 


Dealers write for special discounts and prices on our complete line. 


THE MEILINK MANUFACTURING CO. 


arch 
> > > 

T. C. Malone, manager of the Monarch-Atlanta, Ga 
branch, spent a week in the executive offices during 
December. The Monarch business in Atlanta and 1! 
the Atlanta territory under the direction of Mr. M 
lone has been developed to a good volume, and the 
selling organization is one of the most efficient in the 
state of Georgia 

. . . 

L. W. Rung. home office supply representative 
the Monarch Typewriter Company, returned to New 
York a few days prior to the holidays after an ex 
tended trip through Eastern Canada. He was very 
successful in establishing local supply dealers 
the Toronto office territory, and as a result 1912 bid 
fuir to far exceed previous years in returns from tt 
territory 

. . . 

D. L. Gormley, now tn charge of the supply depart 
ment of the Philadelphia office of the Monarch Type 
writer Company, visited the executive, offices during 
December before leaving for his new post He sper 
some time going over the supply business with Hl. A 
Earle, manager of the supplies department 

. . . 





TOLEDO, OHIO, U. S. A. 














NONNAST TABLES 








No. 312—MADE JN 9 SIZES 


Ranging from Telephone Stand to 10 ft. Office Table. 


Cut shows 36 x 24 inch size. 


LOUIS F. NONNAST 


935-1025 No. Halsted St., 








We build a complete 
line of Office 
Directors’ Tables in 


Oak and Mahogany. 


Send for Our New Catalogue 


Chicago, U.S.A 











Ss. B. Hall. field representative for the Monare! 
Typewriter Company, returned a few weeks ago from 
an extended trip through Mexico and Cuba In the 
interests of the Monarch 

o 7 > 

Among the visitors to the Remington typewriter 
home office in New York city recently, were Messrs 
Enrique and Nicholas Lievano of togota, Colombt 
These two. with a third brother, constitute the fir 


of Lievano Hnos y Cla the Remington represer 
tatives in Colombia 
* * * 

The home office of the Remington Typewriter ¢ 
pany recently had the pleasure of a visit from W 
s Herrick who is attached to the Philadelphi ~ 
office at Wilmingtor Del 

* * * 


In the December number of a trade pape 


is made to Emperor | «nz Joseph of Austria as 
having all his documentary work done on a typewriter 
and that it was only lately that he ever saw a 
chine As a matter of record, says the Smith-Pr 


Typewriter Company it was over five years go 
he first became interested in writing machines 


happened that a dinner was being given at the 
honor of the King of Wurtemburg. and the 

was prepared on the Smith-Premier The Empe 

was so delighted vitl the result that since 


Smith-Premiers have been used in the Imperial 
hold. and in the preparation of all his speeches 


fore the national iwmaking body 
Newark, N. J. 
The Sterling Typewriter Company of this city 
been incorporated with a capital stock of $1,000,(«« 


Tl incorporatcrs are: Jerome TT. Singleton Archib 
F. Slingerland and Raymond E. Perrins ll of Newark 
2 a 
Omaha, Nebr. 

{4 new salesn to join the Remington tt 
Omaha is G I Combes Mr. Combes has 
siderable experie as a typewriter salesman a 


taking hold of the present work with a vin 


Oneida, N, Y. 


Chas, I Short is been appointed an age 
Standard Typewriter Company He expects t 
good business wit! he Standard Folding 

Paris, France. 
The head bookkeeper of the Remington office 
Glasgow, A. G Arthur was appointed a short 
igo to the same position in the Paris office f ti 
Remington Typewriter offit« 


Peoria, Ill. 
W. A. Rotter is now holding down the positic 
resident salesmar f the Monarch Typewriter (€s 
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DETROIT, - 


BANK PINS 


CRESCENT 
Brass & Pin Co. 








MICHIGAN 

















Operator 


Miller’s Standard Pneumatic Ear Cushions 
will overcome 90% of poor telephone service. 
They fit the ear snugly and bring your far- 
away friend in talking distance. 


Miller’s Standard Pneumatic Ear Cushions 


mean the soothing comfort of telephone con- 
versations—the elfmination of all outside dis- 


turbances and that grin 7 noise 
always connected ohh’ ths iE . — 
receiver. 

Miller’s Standard Pneumatic Ear Cushions 
are sanitary. They can be instantly detached 
and cleaned in a few minutes. They are made 


to fit any standard receiver and will last in- 
definitely. 


If your Stationer or Rubber Dealer can’t 
supply you, send his name, or order from 
us, enclosing 50 cents. 


Agents Wanted 


The MILLER RUBBER CO. 
Dept. 2, So. High St., AKRON, OHIO, U.S.A. 





















Hil 




















Rapid 

















It does the work. 


Appeals to every user of a pen. 


ABSOLUTELY NEW IN PRINCIPLE AND FORM 


THE BEEGEE PERFECT INK ERASER 





Durable 


No complicated mechanism— 


Write for quotations and discounts. 


THE BEEGEE COMPANY 


Economical 


no blades to keep*sharp—no acids used. 
The cutting surface is composed of scientifically prepared fibers that never dull. 
A quick seller and profitable article for every dealer. 


“: 1133 Broadway, New York 


Simple 








Account for Every 
/| LABOR MINUTE 


Here is the one logical method of keep- 
ing an accurate account of when you 
received and when you sent out letters, 
orders, contracts, etc. It will avoid all 

disputes, as it records 














; Tr every minute of the 
Follett's day or night. 
NEW MODEL & Absolutely autematic, 







requires no attention 
and is the only POSI- 
TIVELY ACCURATE 
register on the mar- 
ket 


Time 


STAMP 





LIBERAL 
PROPOSITION 


AND 
RESPONSIBLE 
DEALERS 
AND AGENTS 


WRITE 
FOR FULL 
INFORMATION 











FOLLETT TIME REC. CO. 
671 Hudson Street, NEW YORK CITY 
Western Office: 126 Russ Bidg., San Francisce, Cal. 


> 









( 











(Patent applied for) 


We make a specialty of Typewriter Attachments for any desk now in 
Any business man having a good desk of his own who wishes 
to make it a typewriter desk can do so with the aid of a MARYS- 
VILLE CABINET ATTACHMENT, number one. 


use. 


DEALERS: You are invited to write for catalogue of our complete line of office 
desks and special information regarding the above mentioned Typewriter attach- 
This line is a money-maker, through and through, and we can make you a 
Write at once for full particulars. 


ment. 
very interesting proposition. 


MARYSVILLE CABINET COMPANY 
Marysville, Ohio, U S. A. 


1 We Manufacture a 


Complete Line 
of Office Desks 


of every description and of various designs for special work. 














uw 
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The Supremacy of Quality 


is strongly assured you in our principle 
to supply the finest qualities at the low- 


est prices they can be made for. 


Dealers 


—who foimerly thought it necessary to 
pay high prices to get high-grade goods— 
have conclusively found the most genuine 
value in the following qualities. 


STANDARD WEIGHT 


Quality 329. 
Quality 334. 
Quality 305. 
Quality 308. 


THE 


Quality 621. 
Quality 635. 


Quality 117. 
Quality 105. 
Quality 104. 
Quality 103. 


Quality 609. 
Quality 751. 
Quality 801. 
Quality 864. 


The finest intense ‘‘Non-Smut”’ Carbon. 
The finest Blue-Back ‘‘Non-Smut.”’ 
finest Medium-hard Commcercial Grade 


1¢ 


lhe 
The finest low-priced carbon made. 


POPULAR MEDIUM 
WEIGHTS 


The finest intense ‘‘Non-Smut.”’ 
The finest Dull-Finish. 


LIGHT WEIGHT 


The finest intense “‘Non-Smut.”’ 
The finest manifolder made. 

The best hard-finish manifolder. 
The best low-priced Lightweight. 


The finest BILLING CARBON. 

The finest Grey-back PENCIL CARBON. 
The finest Red-back PENCIL CARBON. 
The finest Transparent PENCIL CARBON. 


“TYPE - TAPE” 


Brand Ribbons—the finest ribbons made. 


REFLECT—on 


the Positive Advan- 


tage given you in price on these qualities— 


the best in 
ticular — 


the judgment of the most par- 
in YOURS if you send for 


samples and prices—TODAY. 


Neidich Process Company 


BURLINGTON - 


NEW JERSEY 
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Regina Shorthand School, a good piece of business 
attesting that the office has done splendidly for th 
first six months of its existence Mr. Pyke states 
that Mr. Gibson, who represented another well-knowr 
typewriter company abroad, has been added to the 
staff New quarters are being sought to accom: 
date the rapid expansion of business 
Saginaw, Mich. 

The sub-office of the Remington Typewriter Detr 
branch at Saginaw Mich has recently moved t 
larger quarters at 516 Kirby building 

San Francisco, Cal. 

The San Francisco office force of the Royal I 
writer Company held a banquet the other evening 
celebrate their victory last month in the selling D 
test of the different Roval offices of the vari 
cities The prize of this monthly contest is 1 
1 trip to New York, with all expenses paid, for 
manager, but in this instance a banquet for 
tire force was provided instead 

> * . 

In spite of the usual holiday jull, the ¢ 

business of the Roval Typewriter Company 
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Terrell’s Steel Wardrobes 


A sanitary office necessity at a popular price. 
It is imperative that garments be kept in a 
neat, clean place, safe from intruders, disease 
germs and mice. 

The Terrell Steel Wardrobe is designed espe- 
cially for office use and will harmonize with 
the most elegant appointments. 

It is made of heavy patent leveled furniture 
steel, and fitted with a combination lock (or 
key-lock if desired). It has a hat shelf, four 
two-prong enameled steel hooks, and a rod for 
clothes hangers. Finished in baked enamel, 
olive green, maroon or black. 

FIRE-PROOF — It saves its cost in reduced 
insurance rates. 

Compact, durable, low in cost and high in 


efficiency. 
DEALERS 


The special interlocking slip joints make it easy 
to erect these wardrobes when shipped K. D. 
Ventilation in door omitted when desired. 
With or without casters. 

Can be sold easily to factories, schools, armo- 
ries, lodges, clubs, and all other places where 
lockers are needed, as well as offices. 


Write at once for catalogue, prices and terms. 


TERRELL’S EQUIPMENT CO., crna Repias mich: 











Office Desks 











Medium Priced 
Durably Built 
Conveniently Arranged 
‘*Never-Stick*’ Drawers 


DEALERS 


We have been making a specialty 
of office desks for years, and have 
recenuly added a complete line of roll 
top, flat top, and standing SANI- 
TARY DESKS. 

Dealers find this line a money- 
maker. It is popular in price and 
quality. with a good margin of profit. 








NEW CATALOG JUST ISSUED. WRITE FORONE AT ONCE. 














THE TELL CITY DESK CO. 


TELL CITY, INDIANA, U.S. A. 














mJ 


REBUILT 
TYPEWRITERS 








In appearance 


“Like New” 


Compared to new 


At Half Price 


and 


We pay the freight 


on lots of ten 


To all Foreign Countries 





We also sell second-hand type- 
writers in the condition ‘“‘as 


last used’’ at lowest prices. 


We refer to the largest dealers 


in all countries. 


We Are Prepared 


to fill the largest orders. 





General 
Typewriter Exchange 


INCORPORATED 
21 Murray St., New York, U.S. A. 


W.H. BEARDSLEY, Managing Director 














> 

> 

A. 
tI 


| 
| 


= ay So 
4 
© onl 
-” 2 s ©®m @ ‘ zasc2a = @ —_——a = seme eae we 4°44 @ 
& a7w<«ses8sss o=— zs gees «@ = Se sec Ss S255 5.2 
. ner a =z Sau oe = Bee cow es s& | ie) 
- = eyes P - — a faa Z@eeews #aa , 3 1 4 








in construction. It holds 100 heavy wire staples, 
binds to } inch and is equipped with our patented 
anti- clogging device, and can be fastened to table 
‘or platform. 
The staples used in the Acme Machine are made of | 
bright tinned steel wire, mounted on poplar sticks, | 
secured by best quality red rubber bands, passed 
through gauges to insure uniformity, and are 
packed five thousand in a box with directions for 
use printed on the labels 
The Acme No. | Binder may be used for bind- 

ing commercial papers of all kinds and is used | 
in thousands of business offices throughout the 
country. 


| 
| 
-Is a lever action wire staple binder, strong and simple | 
| 
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‘ il ro: , (Dre ‘C v7 
+ ne Write us at once for our SPECIAL SELLING 
;, a DEALERS PROPOSITION which will enable you to handle | 
Sconiesciesiiaacaaial these paper binders successfully. mp ! 
; This is a specialty in which there is a large margin of profit and which will pay 





any dealer to display and advertise to his customers. 


a 
va 
Canadian Representatives: Ernest J. Scott & Co., 59 Peter St., Montreal, Canada. 
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THE NATIONAL WEEKLY BULLETI 


IS NECESSARY TO YOUR SALES DEPARTMENT 


BECAUSE 


It is a complete classified list of all new corporations in the United States. 


(The National Weekly Bulletin has no Competitors 


There 1s no other publication that attempts to give youa complete classified list of ALL new companies 

throughout the United States. The publishers of this magazine are using our bulletin and we can also refer 

ov to some of the largest companies in nearly every line of business who will recommend our publication. 
Th re are approximately one thousand new corporations in the United States every week. 


Zz 


Write for sample copy and full particulars 


National Sales Promotion Co., Publishers, Kalamazoo, Mich. 























Dooutng tome. Biacks and Colors 
Eternal Writing ink 


HIGGINS’ } BeBe, come 


Office Paste 
Liquid Paste 
Vegetable Giue, etc., eto. 


Strictly Original Goods of the Highest Grade Only 

Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 

Consumers, emancipate yourselves from the use of corrosive and 
ill-smelling inks and adhesives and adopt the Higgins’ Inke and 
Adhesives. They will be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 








CHAS. M. HIGGINS & CO., Sigitstor 224 Manuisctoren 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New York—Chicago— Londen 
——————OOOOOoOoO—————lQaSaSaeSeSSsae— 
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of their November record this month so far The 
new model of Royal machine, No. 5, is taking extreme 
ly well with the Coast trade so «6©well that goods 


shipped from the factory sare usually needed to fill 
waiting orders immediately upon their arrival 


* © « 
C. E,. Peacock, well known as a typewriter hustler 
on the Coast, is now with the Oakland office of the 
Royul company 
> > > 


The Royal Typewriter Company has just opened 
new branch office at Sacramento, Cal F. A. Bushee 
formerly traveling frim the San Francisco oltic has 
been appointed manage! 

* * * 

Mr. Barus of the Oakland office of the Remington 
Typewriter Company, has severed his connection witb 
that house 

. al . 

The C, H. Jenkins Company, general agents for the 
Blickensderfer typewriters did «a nice holiday busi 
ness in these handy machines, especially in the new 


model Aluminum No. 6 This machine weighs but 
seven pounds together with the case. A number of 
large business houses in San Francisco have pur 


chased these typewriters f.r the use of their traveling 
men The Jenkins Company featured the Blickens 
derfer typewriters in their Christmas show window 
This window was festooned with evergreen over a 


ground scheme in imitation of snow. The typewriters 
were prominently displayed Cc. H, Jenkins is one 
of the oldest selling agents for the Blickensderfer 
machines in the country He has been selling them 


for fifteen years on the Coast and in that time has 
dism sed of over eight thousand 
eo 

BR. ¢€. sSruchmann president of the Pucific Type 
writer Company, which firm is the local agent for the 
Sun typewriter, states he has sold more typewriters 
destined to be given away as Christmas presents this 
year than in any other year of the seven he has been 
in the business He says the people are awakening 
to the fact that a typewriter is a most useful and 
suitable gift for a child or young person, a gift which 
serves an educational purpose as well as giving keen 
pleasure to the recipient 

. > > 

At a sheriff's sale on December 16 the stick of 
George C. Bornemann & Co., was sold at auction and 
a most surprising feature of the sale was that only 
two bidders made offers though the stock to be 
knocked down was said to be easily worth $2,000 
This stock we are informed, was sold for the sum 
f fifty dollars under the hammer 

> > >. 

It is reported here that shortly after the begin 
ning of the new year the American Writing Machine 
Company will open a branch office in this city 

> > > 

W. Hoey, a former manager of the Oakland office 
of a well known typewriter company, is now with 
the Royal forces 

. . . 

Carl Salbach, manager of the San Francisco office 
of the Smith Premier Typewriter Company announces 
that the California business of his firm is just about 


double that of a year ago at this time. 
Ss » « 

J. W. Rose, the live-wire Los Angeles salesman for 
the Smith Premier Company, was married last month 
to a popular young lady of Riverside, Cal 

> . . 

The Smith Premier Company have now formally 
opened their Oakland branch office at 114 Bacon 
street T. C. MeDavid, a well known typewriter man 
is in charge of the office 

. > >. 

Mr. Jennings, formerly in the typewriter business 
at San Diego, Cal is now connected with the San 
Francisco office of the Smith Premier Company 

. . 7 

‘“*Alec’’ Anderson, traveling salesman of the San 
Francisco Smith Premier force, has just returned 
fri'm a suecessful trip through Nevada 

> > > 

In the Underwood office contest for the Western 
district, from Denver west. H. R. Nagler, manager 
of the Underwood sub-branch at San Jose, Cal won 
one of the two prizes for the best sales record during 
November, The prize consists of one hundred dollars 
in cash and a trip to New York with all expenses paid 

& oe se 

Manager Campbell, of the local Underwood office 
reports business for December better than was ex 
pected in San Franciseo and California. They have 
done well in spite of the fact that three of their star 
salesmen have been laid up with illness 

. . > 

T. C. Fewell, formerly at the Los Angeles office, is 
now traveling for the Underwood Company from _ the 
San Francisco office He covers the territory in the 


Sacramento valley 

















| MARBLE & 
SHATTUCK 





A guaranteed line of 
high class chairs for 
office, public build- 
ings, etc., construc- 
ted of quartered 
white oak and solid 
cuban mahogany. 





DEALERS—Write 
at once for our new 
catalogue, prices and 
discounts. 


wn 


THE MARBLE & SHATTUCK CHAIR CO., CLEVELAND, OHIO 
304 So. Wabash Ave., Chicago 815 Marbridge Bldg., Herald Square, New York 
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The Shelbyville Desk Company 
Stands for high quality as to Material, Workman- 
ship and Finish. 88-page Catalogue now ready. 


Shelbyville Desk Company, SELBY VILLE 
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Ribbon 


Points 


Most Ned adghere Supply Dealers test 
the ribbons of the various manufact- 
urers before finally arriving at a deci- 
sion as to which is the best for their 
trade. A Ribbon Dealer that is 
SATISFIED is not as a rule inclined 
to change the source of his supply, 
and he is wise in hesitating. 
What we want to dois to get the at- 
tention of those who are not satisfied. 
We want our ribbons tried by those 
having trouble, who received JOINED 
ribbons, ribbons WRONGLY 
MARKED, ribbons that C FULL 
OF HOLES, ribbons that are SHORT 
in LENGTH, and that FILL the TYP 
SMEAR the letter and in DG 
NOT GIVE SATISFACTION. 
These are the people that will appre- 
ciate a TRUL IGH CLASS rib- 
bon, one that will WEAR WELL 
and produce — clean writing 
that will create a favorable impres- 
sion with the recipient of your letter. 


While we are not infallible, we have 
given so much attention to pueies 
our ribbon department up on the basis 
of as near perfection as ible that 
we KNOW OUR GOODS CAN BE 
ABSOLUTELY DEPENDED 
UPON. 


For the OLIVER and BILLING 
machines we feel we have without 
question NOT ONLY the BEST, 
but ribbons that will give ENTIRE 
SATISFACTION. 


Our business has been built by the 
quality of our production and we are 
working harder than ever before to 
produce quality of the highest. 


To BONA FIDE dealers we will be 
pleased to forward samples and sub- 
mit quotations upon ribbons under 
our own name, in plain boxes or in 
special boxes to suit the dealer. 


SPECIAL spools for the Underwood, © 
Remington Visible, Smith Premier 
Visible, Fox, Royal, Bar-Lock, etc. 


We offer MORE CO-OPERATION 
than any OTHER MANUFACTUR- 
ER. Write for our FACTORY REP- 
RESENTATIVE PLAN. 





111-113 West Broadway 
New York, U.S. A. 
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OFFICE 





is always before the eyes of those users who are 


content with nothing short of the best. 
“Cobweb” and “Satin Finish” carbons are 
famous for clear impressions and durability. 
“Satin Finish’’ and ‘“‘Gold Seal” typewriter 
ribbons are renowned as the ultimate in type- 
writer ribbon efficiency. Their uniformity of 
color and of texture, and their non-filling qual- 
ities give them a special standard all their own. 


DEALERS 


Many dealers have built up their business on 
the “‘Little’’ line. Samples and prices will be 
sent on request to interested parties. 


A. P. LITTLE 


Main Office and Pasctory 


ROCHESTER, NEW YORK, U. S. A. 
Branch Offices : 
NEW YORK, PHILADELPHIA, PITTSBURGH, CLEVELAND, WASHINGTON, D. C. 
Distributing Offices : 
For Chicago and the West: 
ROCK WELL-BARNES CO., CHICAGO 
For London and the Continent: Wm. Hoare & Co., 28 Basinghall St., London, E. C. 
For Australia: Stott & Hoare, 426 Collins St., Melbourne. 

The New York Office is a spacious ground floor at 287 Broadway, Cor. 
Reade St., the largest, finest and best equipped office in the world devoted 
solely to Typewriter Supplies. Dealers, Typewriter Men, Purchasing Agents 
always welcome. 
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J. E. Sheeban charge of the duplicating ma 
hine department of the Isaac Upham Company, re 
ports that the new No. 8 self-inking Neostyle ma 
hine has been selling unusually well during the past 
few months 

Seattle, Wash. 

John R. Robertsor 
man on the Coast, for some years connected with the 
n 


well-known typewriter sales 


Portland organization of a prominent typewriter cor 
pany, has recently joined the city sales force of th 


Underwood Typewriter Company at Seatth 


Sedalia, Mo. 

W. W. Phillips, who has a successful record 
typewriter world, has entered the ranks of the I 
derwood Typewriter Company being stationed at S 
dalia Missouri, whet the company has just opencs 
sub-office 

F. B. Reade formerly connected with the Ch go 
branch of a leading typewriter company. is now lo 
here under the Sedalia branch of the Underwood Tyyjx« 


writer Company He is a capable, experienced and 
energetic salesman and will no doubt meet with 
cess 


Scranton, Pa. 
S. L. Craner, formerly with J. N. Smoot, Monar 
dealer at Serantor has taken the Monarch ageney 
for the Scranton sectior 


Soerabaja, Java. 

The Remington Typewriter Company has recently 
undergone an expansion in Java Their representatives 
on the island, the Maatschappij ‘‘De Volharding 
have appointed Messrs. Masam and Stroink as sub 
dealers for Samarang, Djocja and Solo 

Syracuse, N. Y. 

One of the most recent additions t the Standard 

Typewriter Company’s chain of agents is the Chi 


eago Typewriter Exchange of this city The Chi 
cago Exchange will handle the Standard Folding 
Onondaga County 
am: 
Clyde House mnected with the Monarch offic at 
Toronto, returned to Syracuse to attend the wedding 
of his sister, Miss sertha House, which occurred 


December 28 
. . > 

Owing to the demand for Monarchs the factory was 
obliged to run on January 1, the first time it ever rar 
on a holiday 

. > . 

The regular monthly meeting of the managers and 
superintendents of the Union Typewriter Company was 
held at the Monarch plant December 15 

> > . 

John Love salesman for the Monarch Typewriter 

Company, Ltd., of Toronto, has been spending the holi 


days with his parents in Syracuse. Speaking of busi 
ness, he said “T have lost sale after sale on a 


count of our factory being unable to supply our office 
with machines Had I had the machines I could have 


made a dandy record 


s «a 
Myles T. Frisbie, who has been advertising manager 
for the L. C. Smith & Brothers Typewriter Company 


resigned his position on January 1 to become advet 


tising manager f the Knapp Company, of New York 
City At a meeting of the Syracuse Advertising Men's 


Club on December 18, a resolution expressing regret 


departure of Mr. Frisbie was adopted. The 
tha 


over the 
resolution stated that he had contributed more 


his share to making the elub worthy of its name Mr 


Frisbie was presented with a pearl and diamond st 
pin, the presentation being partly in the nature 
Christmas surprise 


* * * 


Arthur J. Brewster has accepted the position of suc 


cessor to M I Frisbie as advertising manager for 
the L. C. Smith & Bros. Company Mr. Brewster ha 
been seeretary of th Mystique Krewe for the I 


four years 


Temple, Texas. 


J Kr Croucl & Company office appliance deule 
ind agents for the Oliver at this point have disposed 
of their printing department and hereafter will devote 
their undivided attention to office appliances strict 

Winnipeg, Canada, 

he local ottics of the United Typewriter 
pany Ltd of Manitoba has moved into new 
larger quarter Mhey have secured ' 
building whicl has been entirely remodeled ‘ 
named as The Underwood Building Che fl 
been considerably enlarged but is said to be 
somewhat too small i numbers to meet th grow 


ing demands of the office Manager Jenkir 


cently added a special stenographers’ department 
which stenographers may come it my time 
make use of Underwood machines fe practle 


f charge 
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TURTON’S 


“SPRING CUSHION” 
TYPEWRITER FEET 


Reduce Noise to Same Extent as Were Machine Suspended In Mid-air 


—Absorb all i jar and DO NOT CAUSE KEYBOARD 
VIBRATION 

—The ONLY “‘cushions’’ made specially for each 
MAKE and MODEL—according to actual weight 

Permanent results guaranteed, 
Table Sets $2 00 Desk Sets $3.00 
Mailed on 10 days’ trial. 

Unusual opportunity for “live-wire’’ dealers and salesmen. 


C. M. TURTON 


1137-39 Broadway, NASHVILLE, TENN. 
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Are You After 
British Trade ? 


If so, advertise in the ‘“ Stationer 
& Printer ""—the paper read 
by the good class Re- 
tailer and Whole- 
saler. 


Specimen Copy and Rates on Receipt 
ef Post Card. 


STATIONER & PRINTER 


160 Fleet Street 
LONDON, ENG. 


COMMONWEALTH HOTEL 


(Incorporated) 


BOSTON, MASS. 


Opp. State House, 











i water for $1.00 
shower baths 


Offers rooms with hot and eo 


rnd up, which includes free use of 


Nothing to Equal This in New England 


Rooms with private baths for $1.50 per day up; 


suites of two rooms and baths for $4 per day 
and up 

Dining room and Cafe First-class, European 
Plan 

Absolutely Fireproof 

Stone floors nothing wood but the doors 

Equipped with its own Sanitary Vacuum Clean 
ing Plant. 


Strictly a Temperance Hotel 
SEND FOR BOOKLET 


STORER F, CRAFTS, Generai Menager 














CARBON PAPER AND RIBBON 


MACHINERY 


Hard Finish Carbon Machinery 


15 years’ experience - 


























JOHN WALDRON COMPANY} 


NEW BRUNSWICK, NEW JERSEY { 











you want in your business? 


Here’s the way 


inquiries 
reply you get is half a sale 


Wanted, Letter Specialists, 


Why not begin NOW and 


month. 
Send Copy and Order to 


DETROIT 





The Classified pages of this pub x2 
BUSINESS ren TS a 


Do You Want to Talk— 


to thousands of wide-awake and alert 
Would you like to tell them what you make? 
Would you like to have them help you find that man or material 


Would you like to get inquiries at the smallest possible cost? 
through the Classified 


yt tachi 


(The Magazine for Office, Store and Factory) 


Headings such as Help Wanted, Business Opportunities, 
Investments, 
Typewriters, Patent Attorneys, Printing, Salesmen Wanted, etc. 
talk to these thousands of men each 
The cost is but 75c a line; 


The Classified Department of 


BUSINESS 


The Business Man’s Publishing Co., Ltd. 


business men each month? 


columns of 


tion will bring you high class 


» not curiosity seekers. Every 


Agents 


Coins, Collections, 


not less than 4 lines accepted. 


MICHIGAN 
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writer Demon- 
ting Stand. 


Com) raph Addi hine 
eet) ae 


IDEAL 
Tubular Stands 


complete the usefulness and convenience of such 

office appliances as machines, 

- envelope sealers, stampers, letter ~~ 
coin counting, ing and 

p= = laundry markers, phoaographs, tion 

and transcrib: — letter copiers and 

other office appl ery. They are = 

pact, sanitary, stronger, re, Mabter, more rigid, 

in every way superior to any other kind of a 

for business office use. 


They are made of cold-drawn, seamless steel 
tubing, highly finished; trimmings nickel plated 
and feet are equipped ‘with easy revolving cast- 
ers, that will not mar the floor, or with nickel 
plated ball feet, or rubber tips. 


The typewriting j demonstrating stand, 
shown, has a revolving table top, which can be 
locked in position so as not to revolve, permite 
demonstrator to show all sides of machine with- 
out moving from one position. — — of 
these devices should have them 


If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations. 

The we herewith show but three of a great 
variety of Styles. 

Our brands are used by most of the prin- 
eipal adding machine manufacturers and manu- 
facturers of other business office machinery. 


For further information and catalogue write 
- 


Fewler-Manson-Sherman Cycle 
Mig. Co. 


Lake and Peoria Sts., Chicago, Hl. 
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Knownand Sold 
Wherever 
Rubber Stamps 
Are Used 


“Excelsior” Self-inking Stamp Pads 
“New Departure Penetrative Ink” Pads 
Volger’s indelible Ink Marking Outfits 
Volger's Guaranteed Indelible Inks 
Volger’s Superior Stamping Inks 


(In Bulk, Brush Bottles and Combined Ink 
and Distributor Cans). 


Volger’s Superior Sign Marker Inks 


Volger’s “ Opake" Waterproof Ink for 
Stamping on Tin, Wood, Leather, 
Alaminum, Tracing Cloth, Etc. 


Volger’s “New Departure Quick Drying’ 
Penetrative Inks 


Guaranteed not to injure Rubber Hand 
tamps). Will stamp perfectly on paper, 
eotton goods, linens, leather, wood, and any 
surface that will absorb ink 


We supply, free of expense, samples of 
our specialties, electrotypes and 
advertising matter 


Por upwards 25 years we have confined 
our efforts to the above Special 
Lines. Our reputation rests on the 
Superior and Uniform Excellence 
of our goods. Commercially, we 
enjoy the highest rating. 














B. G. Volger Mfg. Co. 


INCORPORATED 


PASSAIC, N. J. 
U. S$. A. 


Incorporated 190° | 





RIBBONS=CARBONS 


Make New Records 


The increasing popularity of our 


Summit, Apex 


AND 


Cyclo Brands 











has necessitated a new factory and plant 
with double our former capacity. We 
now have one of the most modern, up-to- 
date equipments for turning out high- 
grade work. 





The factory building has cement 
floors throughout. . This means 
that there is no jar transmitted to 
the coating machines, making 
the paper uniform and regular. 


Dealers who have not yet become ac- 
quainted with the fast moving UNION 
line should write at once for samples and 
full particulars. 


Union Ribbon & Carbon Co. 


Front and Laurel Streets 
PHILADELPHIA, PA. 









Chicago Office: 
417 SO. DEARBORN STREET 














January, 1912 


( 


KI ¢ 


Et us 





LAN ¢ 


159 








CLASSIFIED INDEX TO ADVERTISERS 





ADDING MACHINES. 
Barrett Adding Machine Co 
Burroughs Adding Machine Co 
Comptograph Co 
Dalton Adding Machine Co 
Mechanical Accountant Co 
ADDING MACHINE ROLLS. 
Rockwell-Barnes Co 
ances TEESE WRITERS. 
Elliott-Fisher Co 
Moon, Hopkins B. M. Co 
Remington Typewriter Co 
Underwood Typewriter Co 
ADDRESSING MACHINES, 
Addressogri iph Co 
AGENCIES WANTED. 
Billet & Cia. 
Castelli, P., & Co 
Fournier Forquig rion 
Heythekker, F. V 
Odon, Gluck M. 
Rex Co. 
ARM RESTS, 
American 
BOOK RINGS. 
Adams, H. T. 
Kellner, Otto 
Morden Mfg. Corporation 
BUSINESS SHOWS. 
Annual Business 
CALCULATORS, 
Meilicke Calculator Co 
CASH BOOKS 
Office Specialty Co 
CASH BOXES. 
Meilink Mfg. Co 
Cash REGISTERS. 


National. Cash 


CHAIRS, OFFICE. 


Louis 


Mfg. ( 


oncern 


Show 


Register Co 


Celina Specialty Co 
Cook, C. A.. Co 

Davis Chair Co 

Kohn, Jacob & Jos 
Marble, B. L., Chair Co 


Marble & Shattuck Chair Co 

Milwaukee Chair Co 

Murphy Chair Co 
CHANGE MAKERS, 

amson Consolidated S. S. Co, 
CHECK PROTECTORS. 

Todd. G ww. G4 Ge 
CLOCK. 

Phelps, H. D. 
COIN WRAPPERS. 

Detroit Coin Wrapper Co 
COPYING DEVICES. 


Eureka Blotter Bath Co 
COSTUMERS, 

Conrey Davis Mfg. Co 

Kohn, Jacob & Josef 
CUSPIDORS, 

Ireland & Matthews 
DESKS, 

Bentley & Gerwig Furniture Co 

Cutler Desk Co.... 

Dietz, J. F., & Co i 

Dornette, The J., & Bros. Co 

Evansville Desk Co 

Henderson Desk Co 

Leopold Desk Co. 

Marysville Cabinet Co 

Moon Desk (Co. 

Moore Bros. 

Shelbyville Desk Co 

Sterling Desk Co 

Tell City Desk Co 


DICTATION MACHINES. 
Edison, Thos. Bin Tne 
DIES, 
Laganke, Chas. F. 
DUPLICATORS (COMPOSITION), 
Durkin, Reeves & Co 
DUPLICATE LETTER MACHINES. 
American Multigraph Sales Co. 
Dick, A. B., Co. 


Lineograph Co 

Multicolor Press Co 
Underwood Typewriter Co 
Writerpress Co.... 


ENVELOPE OPENERS. 
Rapid Mail Opening Machine (« 
Simplex Letter Opener Co 


ENVELOPE SEALERS. 


Acorn Brass Co 
Reynolds, H. J.. & Co . wdc’ 
Nat'l Eny., Seal & Stamp Mach. Co 
ERASERS. 
Beegee Co 
Turner Bros. 
EXPANDING ENVELOPES. 
Bushnell, Alvah Co 
Graff, Geo. B., Co 
Smead Mfg. Co 
EXPENSE BOOKS, 
Beach, E. H 
si 
Texas Co 
FELT, 
Booth, N E 
FILING CABINETS, METAL. 
Art Metal Construction Co 
Crown Metal Construction Co.. 


Fireproof Furniture & Const. Co. 
Gen'l Fireproofing Co 
Globe-Wernicke Co. 

Co 


Safe-Cabinet 


120 
12% 
130 
120 
129 
129 


hel 


FILING CABINETS, WOOD. 


American Sectional Furnit 
Browne-Morse Co 
Canton Mfg 
Globe-Wernicke c 
Macey Co 
Shaw-Walker 
System Safe Cabinet C+ 
Weis Mfg. Co 
Yawman & Erbe Mfg. ¢ 
FILING DEVICES. 
Bushnell, Alvah, Co 
Cushman & Denison Mfg 
Pratt Fastener Mfg. (¢ 
Rones Co ‘ 
Smead Mfg 
FORM LETTERS. 
Walker, J. L., 


FOUNTAIN PENS. 


D. W. Beaumel Co 

Medern Pen Co 

Morton, J 

Sanford & Bennett 
HOTLLS, 

Commonwealth sos ton 

Herkimer, Grand 


Tuller 


Detroit 


INCORPORATION LISTS. 


National Sales 
INDEX GUIDES, 

Hub J. C Mfg. ( 

Simonson, R. A., & 


INDEX MEMOS. 


Promoti 


oO 


Co 


«& 


Wilson Memindex ¢ 
INK PADS. 
Fulton Rubber Type 
Volger, B. G., Mfg. 
INKS, ADHESIVES, ETC. 
Carter's Ink Co. 
Davids, Thaddeus, C 
Higgins, Chas. M., 
Sanford Mfg, Co 
Superior Type Co 


INKSTANDS, 


Sengbusch 


LABELS, 


Standard 


Adv 


Spec. 


Self-Closing 


( 


LETsEe DISTRIBUTORS. 


tristow, Frederick 
uemsananiate SPECIALTIES. 

a Litho. Co.... 

Goes Litho. Co 
LOCKERS. 

Terrell’s Equipment Co 
LOOSE LEAF, 

Ss. & R. B. Co 

ite ‘inn Co 

Irving-Pitt Mfg. Co 

Kalamazoo Loose Leaf 

Mann Co., Wm 

McMillan Book Co 

New Standard L. L. Co 

Plew & Motter Mfg. Co 

Proudfit Loose Leaf Co 

Sheppard, The ¢ E., C 

Stationers’ L, L. Co 

Sam'l C, Tatum Co 

Tenacity Mfg. Co 

Tengwall Co 


MAST ee UNDER CONTRACT. 
ift-Peirce Mfg 


MEMO DEVICE, 


Ithice 


Appliance 


Mf 


, 


{ 


Rapids 


oO 


n 


zg. Co 


METAL OFFICE AND BANK EQUIPMENT. 


& { 


Crown Metal 

Fireproof Furniture 
General Fireproofing Co 
Moore Bros 


Safe-Cabinet 


Toledo 


Metal 


Furniture 


NUMBERING MACHINES. 


Meyer & Wenthe 
OIL, 
Morton Mfg ‘o 
PACKAGE TIE, 
Pratt Fastener Mfg. (« 
PAPER, 
Brown, I L Paper Co 
Crane, Z. & W. M. 
Katon, Crane Pike Co 
Hampshire Paper Co 


Rockwell-Barnes C« 


PAPER FASTENERS AND CLIPS. 


Clinch Clip Co. 


Clipless Paper 


DeLong 


Graff, 


4. = 


Hook 
Geo B.., 


Co 


PAPER FOR TABELS. 
New 


PATENTS. 


Siggers, E, G 


York Coated 


PENCIL a sa 
A. 


Dick, ‘o 
Rones See 
PEN HOLDERS. 
boston School Spec. Co 
Center Shaft Pen Holder 
PENS. 
Geo, P. Gaydoul (gold) 
PINS. 
Crescent Brass & Pin (¢ 
PLAYING CARDS. 
American Playing Card 
I S. Playing Card Co 


) 


EF astener 

& Eye ( 

Co 
Paper 


Construction 
onst 


to 


inkstand 


Binder 


oO 


“a 


( 140 


POSTAL SCALES, 








Peloune Scale & MIB. OO. cece sccsecccsccceses 137 

Triner Beste & Mie. Odes ocsceee ewsesseas @-. 127 
POST CARDS. M 

Bervics WREGGW. oo oo occb eee 45b055 bases eeeOes 137 
PRICE AND SIGN MARKER. 

Fulton Rubber Type Co..........605 ee ceeee eee 135 
PUBLISHERS, 

Business Men's Publishing Co.........+50+65+ 28-157 

Moderm WMetMOMieccccssce coededsevectseetesune 160 

Stationer and Printer... ......2ccccscccciscesses 157 
RIBBONS AND CARBONS. 

John Allen & Co........ 

Ault @& Wihotm O60... ..ccvecesccsesesssvsesvoees 

Buckerve BRB, & GC. CO... ccsessceseuesegmeussess 

Carter's Tk Oe...0c ccc cccvccosesceseceegessooes 

Columbia R. & C. Mfg. Co 

Crown BB. @& G, Geis .ovo2to0dd 0656 caneeageseeees 

J. A, Teme: B Cie dccicscccdds culedutuemetesnd 

Indeliba Mog. Ob...ccccsccccsscscccbessscunce 

International Carbon Paper Co. 

Little, Pe ev atnéegs o0besas eb ohevebensessanbe 

Manifold Bapplies Co.....ccccccscccscvevevese 

Miller Bryant Pierce Co. 

Mittag & Volger.......cccccscsesveces 

Neely & Peacock. ........cccccscccecsenccnsees 

Nelidict Prmeeee Obs ovens coc sncegs scat neserecen 

Republic-Dodge Mfg. Co 

Smith, The BS. T., OO... cccrccccscscnvssscesers 

Snelling & BOM... .ccccccscesscccscsavcsvcvssccs 

Onion BR: BC, Dey ecucwecvvsesesnssisaneeneres 

U. 8. BF. W. Ribbom Obiccscesccccsseteowcnssnss 

Webster, a a: rere Ty oP erro 
RIBBON AND CARBON MACHINERY. 

Tole 4 Walltem . Os... ccccccccnsesevcccsctaretvce 147 
RUBBER BANDS. 

Davol Bawber Od... os. ccscccsssosecoessboeeeens 149 
RUBBER TYPE, 

Fulton Rubber Type Co..........0-.esseeeeeres 135 

Superior Type Co......csccscoccccesesecoersoce 125 
RULERS, 

American Mfg. Comcern........+-0eeeeeereeeee 88 
STAMP AFFIXER. 

Nat’l Env. Seal & Stamp. Mach, Co............ 30 

Office Appliance Mfg. CO.........--ceeeeeeeeees 26 
STAMPS, HAND, 

Meyer & Wenthe..........cc0sececceeeecceeees 145 

Superior Type Co.......c.ccsccseeccesessecsess 125 
STANDS, METAL, FOR OFFICE ———— 

——— Pada OOicciccesiogdccsacdedevrnes 141 

Fowler-Manson-Sherman Cycle Co.......+...++. 157 
STAPLING MACHINES. 

Acme Staple CoO... . ccc cccceccccccscetevsvvece 154 
SWINGLING T. W. STANDS. 

Wels Mog. CO... ..cccccccccscvccscesces 119-20-21-22 
TABLES, 

Broome. Maw. Co... .0si6 cin iedtebe duwoasuesaseve 145 

Conrey-Davis Mfg. Co.......ccccererpecccceecs 136 

Nonnast, Louls Fu. .cccccscccsccoseteseosvns -. 150 

St. John’s Table Co..........cc00eeteevees oes ae 

Stow & Davis Furniture Co.........6eeeeeeenes 138 

Wolverine Mig. CO... .cccccccscscescrdscscceges 105 
TELEPHONE ATTACHMENTS. 

Davol Rubber Co........ccceccssccsececevsesss 149 

Miller Rubber Co... .....cccccccccccvcscvcssenes 151 

Ceiwer BEGe, Oe.. vcccccsecrctsseacscvnesesissvses 149 
TIME STAMPS. 

Ellis Time Stamp Co..........ccccsccsesseeces 130 

Follett Time Bee. Co.......csdececsscvcece osey: San 

Reliable Time Stamp Co...........e0eeeeeeeeee 149 
TYPEWRITER CABINET, 

Byron Typewriter Cabinet Co..........60550008 148 

Marysville Cabinet Co..........-ceceeeeceeceee 151 

Toledo Metal Furniture Co..........0.sseeeees 142 
Tr rewee. COVERS. - 

Deed. Ta. Miikisaa 64465 3.6 06.52466460 4 Oe eee es Cae 5 

sae RE "Goen Amdt ODi oo s 00 see edemes 00d 608 0m 142 
TYPEWRITER CUSHIONS, 

Chage. 2; Ga; Bein bana rs 6 otsrawedsou danensaae 145 

Michigan Office Appliance Co.......scesessecs 148 

Porton. Cy. Moecsvneacdscrienesdaciseiewaesrens 157 
ce 5 el 

Blickensderfer Mfg. Co.......00..eceseeeeereee 

Elliott-Pigher CoO... .ccccccccccscess 

Fox Typewriter Oo. 66... cccccccecesdesasaseew 

Hammond Typewriter Co 

Monarch ie. Werewerery tt. ee 

Momieiees FT We Gs svcccKepeas 

Otiver TE.) We Mis Sek dcdcicdieditssoll .Back Cover 

Remington T. W. CO......ccccccccnecccedovees 

Royal Typewriter Co.......-cccscsescvesecesecs 11 

Becor TF, WW. Gav cvece 6sundécihse rieameeeavanee 13 

L. ©, Gemitt B BiGWis acicss sv scis cues acacevan 7i 

Smith Premier Typewriter Co............-e0+++ 5 

Standard Typewriter Co0.......cccccccscceseves 19 

Underwood Typewriter Co0..........cee0eeeeee- ” 

Victor Typewriter O00... 662... .ccccvcovotsevesss 88 
TYPEWRITER PARTS, 

Ames & FRseeas. .0..ccscccvsicansvstasoadouane 8% 

Goodies. Th Wun Metis oo 0¢0000864088 400 oons ae 

Thor Gs MarR sick.c. ss +cadeva.kcke sien 144 
TYPEWRITERS, REBUILT. 

Amer. Typewriter? TK. oo0 0s coctcvedesdeneceves 143 

Amor. Wereeeee Been. O80. .:... 25s. saesseneeee 2h 

General TFT. We. MmGRGRGO. 0. 000 cccccesesevicoes 1538 

Rebulle: P.. We Avs. donee s bod akave ce thacseeus 14 

Typewriter Emporium. ......cscccessccecsccuns 147 

Typewriter Inspection Co.............eeeeeeeee 144 

Underwood, B. D., Typewriter Exchange....... 90 

Wholesale Typewriter les. oo vsenenesehaadneare 3 

Young T. oy Ss asic ous +00008enbe08emieenl 160 
WINDOW VENTILATORS, 

TGonl Vemma Gia sh0eccdnssenc cweusseccecse 28 
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Ribbons and Carbons 
have created a special de- 
mand for Indeliba quality 
in every locality where 
typewriters and carbon 
paper are used. 


INDELIBA 


Hard finish varieties of 


carbon paper appeal to 
the particular trade. 
Hundreds of dealers have 
built up a paying business 
with our carbon papers 
alone. The favorite car- 
bon paper with the mer- 
chant, banker and busi- 
ness man generally. 


INDELIBA 


Bichrome and Trichrome 
ribbons are made in a 
variety which ensures the 
dealers’ order being filled 
every time. We are never 
“out” of any line. Rib- 
bons for any machine. 
Our specific formula guar- 
antees colors and durabil- 
ity seldom equaled. 


Better get our prices to- 
day. It will mean a big 
increase in prosperity for 
your ribbon and carbon 
department. 





Some Stationers 
and Some Office Supply Dealers 
Are Making Money 
Every Minute for Two Reasons 


1—They know what to buy, where to buy 
and how to buy 


2—They know how to sell | 


— 








This may sound simple to some of you who read it, but it is not so 
simple as it may sounds. 

More buyers than you suspect never get as much as a “‘look-in”’ to in- 
side prices and to the many hidden by-ways of saving money for the 
house in getting goods from the factory or jobber to the consumer, and 
More store managers than you suspect never get anywhere near to the 
hundred-and-one ways.of adding a little here and a little there to the 
regular per cent of profit. 

A former clerk for one of the biggest and one of the most advertised 
office supply concerns in the United States during the past four years 
has risen to the position of general manager. 

That man can recite whole pages from the Managers’, Buyers’, Selling 
and Local Advertising articles in MODERN METHODS. 

He is a “‘ live wire.’’ He knows where to look for suggestions that will 
help bim to Manage, Buy and Sell to the best possible advantage. He 
knows when he is reading one of those articles in MODERN METH- 
ODS that that article was written FOR HIM and he knows how to get 
out of it all the good there is in it for him. 

Every issue ofp MODERN METHODS containes articles carefully pre- 
pared by men who are well paid for their work and that is why they 








do it so well. 


For $1 00 we send you MODERN METHODS one year and 


free and prepaid, a copy of Sherwin Cody’s wonder- 
ful book ‘“‘HOW TO DO BUSINESS BY LETTER” or a copy of 
Arthur R. Markel’s great book, ‘‘COLLECTION LETTERS.” Address 


MODERN METHODS 


38 R. & B. BUILDING DETROIT, MICH 
To the Trade We Are Offering Real Bargains in 


UNDERWOOD TYPEWRITERS 


These machines are always popular and 
are ready sellers. We have a large supply 
of them on hand, also a stock of all other 
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Indeliba Mfg. Co. 


ROCHESTER.N.Y. 


makes of machines now on the market. 
They are in the rough, complete with all 
parts. 


If you do not have our latest price list you are 
losing money. Write for same immediately. 


YOUNG TYPEWRITER CO., Inc. 
162 No. Dearborn St., CHICAGO, ILL. 


All Makes of Typewriters at Wholesale 
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The Eureka Bath and Cloth 





APPL 


TICE 


constitutes a perfectly sanitary system of letter press copies. 


in the bath assures even distribution of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. 
with non-raveling edge affords clean, clear-cut copies. 
Baths in usc than 2"! others combined. 
them unbreakable 
way bill. 








Sold through the dealers. 


THE EUREKA BLOTTER BATH CO., PR, ILL., 
6215-17-19 Wentworth Avenue 


The patent chemical surface cloth 
There are more Eureka 
The wire net in the composition makes 
They are furnished in all —, ay correspondence to 
Vrite for Eureka Booklet. 


U.S.A. 


IANCES : 






The composition 


SS 
= — 
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ALPHABETICAL INDEX TO 


ADVERTISERS 








A 
Mome Staple Co... ...--ecccccccecees 
Acorn Brass Mfg. Co. 
Adams, H. T. 
Addressograph + 
Adjustable Table Co. 
Allen, John, & Co....... 


American Mfg. Concern.............++++: 
raph Sales Co.........- 
~~ Rr er rr 


American Multi 
Amer. Playing 
American Sectional Furniture Co. 
Am. Typewriter Exch... 
Amer. Writing Machine Co 
Ames & Filstead..... 


Annual Business Show Co.............+. 


Art Metal Construction Co... 
Ault & Wiborg Co 


B 


Barrett Adding Machine Co............. 
H. 


Beach, E. 

Beaumel, D. W., Co. 
Beegee Co....... 
Bentley & Gerwig Furniture Co......... 
Billiet & Cia....... 
Black Litho. Co. 
Blickensderfer Mfg. “Co 
Booth, E 


Boston School Specialty Co.............. 


Bristow, Frederick........ 
Broome Mfg. Co....... 


Brown L. L. Paper Co..........+sseceee. 


Browne-Morse Co... 
Buckeye Ribbon & Carbon Co........... 
Burroughs Adding Mach. Co 

Bushnell, Alvah, Co. a 
Business Man’s Pub. Co 
Byron Typewriter Cabinet Co 


Canton Mfg. Co 

Carter’s Ink Co... R 
Castelli, P., & Co..... 
Celina Speciality Co.. 
Center Shaft Pen Holder Co............. 


Ss. ' tt Laka eonan 
Clinch- -Clip Co. - 
Clipless Paper Fastener Co eee 


Columbia Rib. & Carb. Mfg. ie éscseeuers 


Commonwealth Hotel 
Comptograph Co. 
Conrey-Davis Mfg. Co 
Cook, C. A., Co 

Crane, Z. & W. M. 
Crescent Brass & Pin Co 
Crown Metal Construction Co. 
Crown Ribbon & Carbon Co ‘ 
Cushman & Denison Mfg. Co............ 
Cutler Desk Co ae 


D 
Dalton Adding Machine Co 
Davids, Thaddeus, Co 
SE Sn” PONS ods ners owes omeeete 
I TN ae oaks 


De Long Hook & Eye Wd vgn wotntacnauat 
Detroit Coin > ~shenaeaall Co. 
Dick, A. B., Co.... 

Dietz, J. F., & Co.. 
Dornette & Bro. Co., The... 
Durkin, Reeves & Co... 


E 


Eaton, Crane & Pike Co 
Edison, Thos. A., Inc 
Elliott-Fisher Co - 
Ellis Time Stamp Co. 
Eureka Blotter Bath Co 
Evansville Desk Co. 


Cc 
Fireproof Furniture & Const. 
Follett Time Rec. Co 


Fores, E, 
Fournier-Forquignon, 


Co 


Louis 


Fowler-Manson-Sherman Cycle Mfg. Co... 


Fox Typewriter Co 


Fulton Rubber Type Co 


G P 
Gaydoul, Geo. P 132 Pelouze Scale & Mfg. CO......-scecsenesnecce 137 
General Fireproofing Co. 34 Phelpe, Be Dec cinnsn0d0d 0000 ssecseauban van ahead 142 
General Typewriter Ex. . 153 Plew & Motter Mfg. Co......-..cceeceerenees 104 
Globe-Wernicke Co... . 29 Pratt Fastener Mig. CO. ... occ vcscsccwocse e+e 182 
Goes Lite. Ce. ... 255560: 32 ProuGht: Leeed LOST GO. 000s scccccscevdeess asceen 
Goodrich, B. F., Co., The. . 82 R 
Graff, Geo. B., Co 127 Rapid Mail Opening Machine Co.............. 90 
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; Reliable Time Stamp Co.........e..eseecceees 149 
Hammond Typewriter Co 83 Remington Typewriter Co..........-seeeseees 7 
Hampshire Paper Co 108 Republic-Dodge Mfg. Co.........-..eeeee ooo 848 
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Stationers’ Loess Leaf Ce. .....ssssesestevias 106 
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Your Sales and Profits on Fountain Pens 


will be greatly increased if you represent the MORTON LINE. 





For over sixty years the name of MORTON has stood 


for first quality.. 


Test the properties of our pens for yourselves. 


They combine highest quality with extremely mod- 


erate price. 


Write us for TERMS and PRICES AT ONCE 


J. MORTON 


NOTE—“Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 


Only legitimate advertisements received, and 
those relating to trade necessities. 








HELP WANTED. 





EXPERIENCED OFFICE FURNI- 


WANTED 
William C. Kreul Co 


ture Salesman for city 
Milwaukee, Wis. 


WANTED OUTSIDE COMMERCIAL STA- 

tionery salesman for large city in middle west; 
prefer one with experience in the printing line 
also Address [D-13, care of Office Appliances 
Chicago. 


WANTED SALESMAN TO SELL OFFICE 
supply trade high grade line of office chairs. 

Big variety, large factory, best facilities Ad- 

dress O-12, care Office Appliances, Chicago 


WANTED A RELIABLE COMPETENT 

typewriter repairman who can handle all 
makes—particularly the No. 10 Remington. Will 
not consider anyone who cannot furnish best 
references and bond if necessary We want a 
man who can solicit and sell if required to do 
so—salary and commission or straight salary to 
right man. Zimmerman Supply Co., Colorad 
Springs, Colo 


TWO OR THREE MORK GoorD 
repairmen for Chicago 
\d 


WANTED 

ill around typewrite: 
State on what machines most experienced 
dress ID 12, care Office Appliances, Chicago 


SALESMAN TO) 
Inquire H. M 
Atlanta, Ga 


WANTED TYPEWRITER 
travel in Florida until Mays 
Ashe Co., Y. M. ©C. A. Bide 


TYPEWRITER 
William ©C 


Broad 


WANTED EXPERIENCED 

Salesman for city and country 
Kreul Co., Oliver Typewriter office, 454 
way, Milwaukee, Wis 


SITUATIONS WANTED 


\ UNIFORMLY SUCCESSFUL SALESMAN 

and market developer Introduced in the east 
the most widely used of business systems. Ex 
perience has covered the introduction of his ow! 
patented devices (still being marketed) here and 
abroad, also the sale of the patents themselves 
Now open to represent one or more thoroughly 
meritorious propositions in Eastern territory 
Give full particulars Box 32, 32 Liberty St 
New York, N Y 




















We make a specialty of imprint fountain pens. 


We also make gold pens, gold and silver pencils. 


Fingers. 


2 Maiden Lane 


WANTED POSITION AS MANAGER OF 

branch office supply business or responsible 
position as outside salesman, by an experienced 
and capable man who has a thorough knowledge 
of this business in all its branches Address 
J-13, care of Office Appliances, Chicago 





YOUNG MAN, EXPERIENCED IN LOOSE 

leaf, vertical filing and office methods, wants 
to connect with high grade manufacturer in this 
line Either sales or executive position will be 
considered. Address X-15, care of Office Appli 
ances, Chicago 


SUCCESSFUL SALESMAN WITH VALUABLE 

experience in selling wood and steel filing de- 
vices and office furniture, card systems an:l 
loose leaf records, wants position as manage! 
of a department handling this line, with some 
up-to-date office supply company or furniture 
house Address K-15, care of Office Appliances, 


Chicago 


EXPERIENCED STATIONERY SALESMAN 

who is well informed in the commercial lin: 
throughout, having had twenty years’ experi- 
ence with one of the largest bank supply houses 
in the Southwest, fourteen years of same as 
traveling salesman, wishes a position as man- 
ager of department or city salesman in the Cits 
of New York. Best of references Giving up 
good position to make change Address G-15 
care of Office Appliances, Chicago 


A SUPERINTENDENT, PRODUCTION SPE 
cialist, having over nineteen years of machine 
shop, assembling and office experience on inter- 
changeable and mechanical specialty manufac 
turing, such as typewriters, electrical instru 
ments, et wants to make connection with 
first-class concern Understands scientific man 


agement, and capable of planning and executing 


factory work with best economy Age thirty 
five Over seven years’ experience in executive 
positions in typewriter factories. Address C-1i 
care Office Apyjiances, Chicago 


FACTORY SUPERINTENDENT, FIRST-CLASS 

practical mechanical engineer of proven abil- 
ity, high school-trade school education, Ger- 
man nine years of practical shop work from 
machinist to foreman; eight years as general 
factory superintendent handling up to 300 em 
ployes; factory systematizer, cost and piece 
work, tool designer, labor saving devices; han- 
dle complete factory at lowest cost; skilled 0 
inskilled labor extra fine interchangeable o 
rough heavy work; up to date in every detail in 
manufacturing plant; expert in adding ma 
chines, typewriters, bedsteads, railroad supply. 
1uto supply, novelties, sheet metal work, steel 
tubes. electrical instruments, loose leaf, etc.; po- 
sition with more than plenty of work considered 
ind a concern with not less than 100, prefer 
up to 1,000 men; I have broadest of practical ex 
perience, best of education, am an exceptional! 
hard worker and have made good in every posi 
tion: at present engaged 
Appliances, Chicago 


only 


Office 


Address Y-12, care 








Stop Letting Good Business Slip Through Your 


Special facilities for export trade. 


NEW YORK 


EXPERIENCED SALESMAN IN STATIONERY 

office furniture line, now employed in Chicago, 
is open for engagement in smaller city. Best 
of references. Address Q 12, care Office Appli- 
inces, Chicago 





FOR SALE. 


UP-TO-DATE CLASSIFIED MAILING LIST OF 

1,200 typewriter dealers in the United States, 
Canada, Europe, Asia, Africa, South America 
China, Japan and Australia. Also 1,050 Commer- 
cial Colleges of United States and Canada 
Pavey, 845 Broad St Newark, N. J 


NO » PRINTOGRAPH, ONLY USED FEW 
times to trade for second-hand typewriters 
\ddress ‘‘Neb,’’ care Office Appliances, Chicago 





YOU NEED OUR TYPEWRITERS, $10.00, $20.00 


rebuilt $30.00 Every make Easy terms 
Rent then buy Knights, 209 12th St., St 


Louis, Mo 


EXCHANGE 


FOR SALE TYPEWRITER 

doing largest cash business in Middle West 
city of 250,000; sell for about $2,500, including 
large rental list Address A-18, care of Office 


\ppliances, Chicago 


FOR SALE—NEW AND SECOND-HAND OF- 

fice machinery and devices of all kinds and 
makes, including duplicating machines, address- 
ing machines, folding machines, envelope seal- 
ers, stamp affixers, time recorders, gum tape 
pencil sharpeners, check protectors, 
Write us before you buy. 
Collins & Co., 


sealers 
et Also supplies 
We have several real bargains 
l Arch St., Philadelphia, Pa. 





EVERY MAKE; $8 UP 
Also motorcycles; phono- 
12th, St. Louis, Mo 


TYPEWRITERS 
time; rent applies 
graphs Knight's, 21 


BUSINESS OPPORTUNITIES. 


ESTABLISHED PROSPER 
ous typewriter and supply business in grow- 
ing southern city of 85.000 inhabitants. Ground 
floor, prominent location, agencies of two lead 
ing typewriters Large and profitable repai! 
ind supply trade | need a partner that com 
bines the abilities of a salesman and repairman 
Excellent opportunity for the right man If 
nterested, address G 14, care Office Appliances 


Chik 


1 HAVE A WELL 


agro 








LEARN TO WRITE EAR 26 to $100 
ADVERTISEMENTS AWEEK 
We can positively show you by mail How To IncrEass Your 
SaLany Book mailed free. Page-Davis, Dep* 27, Chicago Ill. 
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/UTOP IAN | 
| Library Paste 


Sticks instantly. Pure 
white. Will not discolor. 
Never dries out. The ideal 
paste for office and for 
general pasting. 
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For Sale by All Leading Stationers 
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\SANFORD MF 
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The Original 


Water-well Jar 


SANFORD 
MFG. CO. 


NEW YORK 


CHICAGO 











first c¢ leration in relating Kalamazoc ECAUSE 1 ; a flexible leathe 
' superi vy is the matte: of time saving. By Kalar comet ler accommodate 

operating easier and faster than any other two sheets as easily as it d 
binder it i1 Ses oe okke eping efficiency 30%. hundred Or linarily yc r ist start loos 
Mak rea plishment possible in a given time bt Several HunGred snects oF the < 
\ kl 7 has aola ke peas in a barre Not 1 the Kala 
ro KK enand sea Ka i 1ZOO ~~ } . : F 

et almost before he t heet secure ind its spe 
4 i Matias a tania k. unsion enables it to 1,000 sheet 


Shows how leaves are separated for 
insertions or removals. 


: Showing how leaves can 
}} be easily removed or 
inserted 


without 
tearing 





entlemer Here t situation as far slan 


‘ Send this service coupon Sher Ga ee u al 
Tea ign it ro 'D AN } Bj 1, \ y 
Ce ee ee ee ee he. Um. Um. Um. OU. OUD. Oe OO el : & 
THE KALAMAZOO LOOSE LEAF BINDER CO, Kelamasce, Mih ‘ - 


State 
e information as to number of cl ed and 
used 


I: LOT! ( naex 
What can your fT ney Staff do for me T ape! t 
Nameé j 


4 Note. In above lines gi' 
kind of books needed or 





yack the CC tnasco durability is the secret of Kala- 
1e@ OT 
] 


several 







1azoo Automatic Index 


NOTICE TO DEA LERS 


»», THE A-B-C OF 
c KALAMAZOO 
SUPERIORITY 


mazoo durability and longevity. Kala- 
mazoo Binders outlast all others about 
ooks three to one. Incidental to Kalamazoo dura- 


att 


? ility, the thin leather binding thongs will 4 
= susta.n 1,000 lbs. weight. Everything is on a par wit 
Pag this. There is nothing delicate or complicated. No 

as 


metal parts to wear through the leather 


Illustrating 
the simplicity 
of keeping 
leaves in per- 
ae sal 


Demonstrating the quick 
opening and closing key~ 
operated device in cover. 





to refer ins:untly to any account in a Kalamazoo 

hioned, bulging index tabs. A glance at the page 

‘ation of any account in your ledger—is also an in- 
t in your transfer binder and files: 

y with much unnecessary writing of names and divi- 
great help in trial balance work. The economy of the 
momy of improvement. In actual cost of upkeep 
affords a real saving in dollars as well as time. 


tabs 


If you are desirous of handling the ‘‘Kalamazoo” take 
it up with us at once and, if your territory is not already 


y® Binder Co., Kalamazoo, Mich. 























Facts About Ol 


iver Typewriter 


LOCAL AGENCIES 


For the benefit of hundreds who want to know 
the basis on which appointments to Local Agencies 
~ The Oliver Typewriter are made and the money- 
making possibilities of such agencies, we submit 
these facts: 


‘he Local Agents’ sales organization of The 
Oliver Typewriter is made up of a force of 15,000 men. 
rhis sales force, great as it is. is constantly receiving 
idditions because of the remarkable expansion of our 
business and the vast territory which must be covered. 
It is at the present time the strongest and most suc- 
essful selling organization in the typewriter industry. 


Believing, as we do, in the principle of intensive 
cultivation, we appoint Local Agents in the smallest 
towns and villages as wells as in the great trade 
centers of the country. 

This policy has built uy 
nany ways, but conspicuou 
lrawn trom a mt i 


iltitude of diff 


experience if 


} + 
juaiincatior 


Instead of se lecting only th 
selling various lines of merchandis 
favor of inherent ability and wi 

We assume the responsibilit 
lecessary training in prac 
nen of the right stamp 


I 


We have found that 
who are willing to /earn 
nake the best Local Agents 

One need not have a | Oliver Typewriter 

just know the machine, believe in it, fight for a! 

Nothing can withst 
product 

Did space permit we 

' 

elegraph operators, « 
eachers printers lawy 
Local Age nts tor 

Loca! Agents are 

work Men 
eccupation car 
writer without 
now employed or 

aterially tncrease 
risk 


The man : 
[ ypewriter has 1 

But look what 
agency of The Oliver 
We risk the pr 

t or imefthci 


5a ie 


We risk our prestige, for the Lox Agent has our honor ir 


his keeping 


The Local Agent makes on every sale of new Oliver Type- 
writers in the territory assigned, during the full life of the 
arrangement, even though our travelers may help him or make 
sales independently of him 


Because of the risks we assume tying up exclusive 
territories with Local Agents, we exercise the greatest care in ar 
effort to “‘pick the winners.” 


How It Pays 


The Local Agency for The Oliver Typewriter, considered 
surely from the standpoint of its money-making possibilities, is 
exceedingly attractive. Weset nolimit to earnings. Where the 
field warrants a an giving it his livided attention, the 
agency can be made to pay a har I The man who 
gives only spare time to the work can easily make it pay 


income 


“he young man in the small wn or village who wants t 
t great world, who seeks broader opportunities 
tfortunateif he succeeds in securing a Local Agenc y for The 


liver Typewriter 


into the 


in integral world-wide 


‘he Standard Visible Writer 


ability « 


Local 


rect to Agency Department. 


7 al 
no Local Age nt 
epresented satisfac- 


we will find a place 


Every 


ents are 


the necessity 
pplications, ar L 
rly qualified me 
1912 now tis the time t 


Address Agency Department 141 


The Oliver Typewriter Company 


Oliver Typewriter Bldg. 


93 Dearborn St., Chicago, Il. 











